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Atlas Bolt & Screw (0. 


We carry a full line of Bolts, Nuts, “American” and “Niagara” CLEVELAND, 0. 
Washers, Carriage Forgings, Etc 


nf Manafacturere of 
Our 1905 Catalog will be mailed on receipt of —S 


3-cent stamp to cover postage. Halter Chains~Dog Chains-Cow Chains-~Cot! Stove Bolts 
Chaine. Chains for all kinds of Machinery. Stove Rods 


COLUMBUS, OHIO. 


3 > Stove Rivets 
| Mica Bolts 
e> ONEIDA Fancy Nuts 


COMMUNITY. Register Pins 
Oneida, N. Y. Hinge Pins 


See page —— and kindred artieles 
for the 


Kan 4 Always On Top This Space for Sale. STOVE and RANGE 


> - |p re of Daniel Stern 
4 ¢ 3 hs Any weak spot in your roofs inquire © . os, 








Trade 











a | should be attended to now. A 69 Dearborn St., Chicago 
IO rn Oe . leaky roof can cause an im- 
mense loss on short notice. 


American Seal Elastic Oil Cement is 


NRRL | AE ony BLACK DIAMOND 


American Seal Roof Paints, Metallic and Graphite, 


preserve and protect. None better, none just as FILES and RASPS 


good. Prices are right even if the quality is the 


very best. - 
Abteiiians PERFECT—ALWAYS 


PERKINS ROOFING & SUPPLY CO. Twelve Medals Awarded at International Expositions 


235 Lake St., CHICAGO Copy of Catalogue will be sent free to any interested file user upon application. 
STOCKHOFF SUPPLY a od N. Main St., 


ST, LOUIS, Cc. & H. BARNETT COMPANY 


Biack Diamond File Works PHILADELPHIA 


“TRIUMPH” CHAIN 


HAS TWICE THE STRENGTH OF WELDED. 
SEND FOR FREE SAMPL=S, TABLE OF TESTS AND ASK QUESTIONS. 

















a ee) ie 
HE BRIDGEPORT CHAIN CO., Bridgeport, Conn. 


OVER TEN MILES OF CHAIN PER DAY. WE LEAD. 
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Reasons Based On Knowledge-- 
Proving the'Durability of Our Steel Ranges 


THE STRENGTH OF THE BODY 


No other Steel Ranges than ours will stand the 
test shown here—the side of the range would be torn 
out—unless the door were braced from the bottom. 


in body construction. No other Steel Range body is 
built as strong as ours. None will wear as long. 


THE FIRE BOX 


The liners used in our Steel Range Fire Boxes are 
more durable than can be made from either fire clay 
or cast iron. Our liners cost three times as much as 
any others to make and will wear five times as long. 
Many sets of these liners have been in use 20 years 
and are good. Their average life is 14 years. 


Duplex Grates, Liga. Steel Ovens PRICES ARE LOWER THAN YOU 
Power Riveted Jolate. Tobe Bh* Weed WOULD EXPECT 


Pittsburgh Stove & Range Co., Pittsburgh, Pa. 


Western Agency: W. D. SAGER, 38 to 40 Michigan St., pei iil, 

















Ee, 


If it’s a question what steel range to 
buy, do not deliberate longer for the 


“FOLSOM” 


STEEL RANGE 


is Strictly a high grade article at 
less cost than other good- ranges. 





For catalog and prices, write now 
to the 


C. G. Folsom Mfg. Company 


South Bend, Indiana 
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VOLLRATH 

















Ghe 
“Ware of Quality” 





First in the Market 
First in Quality 
First in Appearance 
First in Sales 


The crowning event 
of half. century of success- 
ful enameled ware making 


SPECIAL OFFER 


ASSORTMENT “c.” 


We have arranged an assortment of 60 
pieces of our Ajax ware and offer a special 
inducement to introduce this latest addition 
to Vollrath wares— Write for particulars 
ASSORTMENT “C.” 


THE JACOB J. VOLLRATH MFG. CO. 


THE PIONEER ENAMEL WARE MANUFACTURERS 


EXECUTIVE OFFICES AND WORKS: SHEBOYGAN, WISCONSIN, U. S. A. 
CHICAGO OFFICES AND SALESROOMS: 175-177 E. LAKE STREET 


NEW YORK, 25 Warren St. KANSAS CITY, American Bank Bldg. 


Geo, P. Williams Mason J. Price 


CINCINNATI, ff E. 2nd St. MINNEAPOLIS, Commercial Bldg. 


Cc. R. Chamberlain M. G. Rodearmel 


ST. LOUIS, Granite Bldg. SAN FRANCISCO, 150 Market St. 


A.-Fenchel Ben Schloss 
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CLERMONT HOT BLAST 
One Mould 
_No Leakage 


" © Perfect Combustion 
Perpendicular Slots 





Add much or little coal, 
air will always be ad- 


mitted evenly. 


Steel Range 


Heavy Body 
Duplex Grate 
Draft Register 
Ventilated Linings 


It’s a range 
different from 
anything 
you've ever 


sold. 


It’s a range that clearly: and 
unmistakably shows why 
catalog house goods are un- 
desirable. ‘There’s nothing 
like it. 

GET CATALOGS 


GEM CITY STOVE CO., Dayton, Ohio 
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Your Business Growth and 
Lyon Brothers Catalogue 





go hand in hand... We save 
you 10 to 15 per cent on 
best grades of merchandise, 
adding to your retail profit 
and increasing your trade. 
i Write at once for our 


= | Unabridged Spring ana Summer 


Catalogue No. AA 410 


sue §| Sent free to dealers only 





] on request, or with an order 
for any of the goods listed 
below. 





These prices indicate the savings we make you; send a trial order and test the values for yourself 








Wallace Brothers’ Knife and Fork Sets, 45c 2 
9 
1214 Madeof the very best 
quality steel, in the popular 
tipped pattern. They are very 
highly finished, have the ap- 
pearance of solid silver, and 
Mill ® wear almostas 
= Bevicwingl bm 45e 


ped. Our special price, set.. 








OUR “BANNER” KNIFE ‘AND FORK ASSORTMENT 72¢ doz. 


Packed in original cases of 12 doz., 2 doz. of each style. Sold in solid cases only. Price 

Assortment consists of six different patterns, 4 cocoa, 1 ebony and 1 white bone, 4 
capped and bolstered and 2 
single boIstered, all have 
scimeter swedged blades, 
fancy patterns, bladeSare well 
tempered and highly polished. 
None but the best se! ling pat- 
terns are included in this as- 
sortment. Packed in original 
cases of 12 dozen, 2 dozen 


of each Xe by a ass 79D . 


5 baniaiies intedwe tum Brooms ¢] 8 aor. 
i i nn sis etn ae bess be ccccccescecsces ® 


ACTUAL VALUE 25 PER CENT MORE 


198 4-seam, high-grade broom, wena 
about 23 lbs. to the dozen, made from 

quality, corn thoroughly constructed am 
well finished. One of the best brooms on 








the market, and worth regularly 26 per 


cent more than our Bar- $1 98 
° 


<a Bulletin price. 





SOMETHING NEW 
rece Surprise” Kitchen Set 
a) 
830 ce SS 


111 Consisting of 1 paring knife, 1 kitehen 
knife, and a n@w patented can opener. Extra fine 
aay tempered steel ground to a fine cutting 
edge, 3 and 34-inch blades, waterproof handles 
and nickel a Ya ane - can opener 
6% inches. Each set in teboar 

a $0.83 


DOX. DOZ. SOS... eres cceweeeerens cues 
9.50 











MRS. POTTS’ SAD IRONS 


at a big reduction ti al pi O81Y OAC pore 


56 Mrs. Pott’s sad 
irons, put up in sets 
of 8 irons, 1 each 5, 
6 and 7 ib. trons, 
patent adjustable 
wood handles. 1 sad 
iron stand full nickel 
plated, bronze top, 
com bination handle, 
often useful as a 
stove lifter. Put up 
in case lots of 6 sets, 
and not sold in any 
less quantity. 

* Special per set 


mmtens yy 








LYON BROTHERS xo towor' ss. 


LARGEST WHOLESALERS OF GENERAL MERCHANDISE IN AMERICA. 





MADISON, MARKET 


= CHICAGO, ILL. 


POSITIVELY NO GOODS SOLD TO CONSUMERS 














































THE 


Matchless Steel Ranges 


HIGH GRADE AT RIGHT PRICES 


Stimulators of Dull Business 


‘*THE MATCHLESS’”’ combine 
Weight, Style, Finish and Work- 
manship. 


**THE MATCHLESS” have weight 
where most needed, in the body, 
oven and fire box. 


We Have One Dealer in Every Town. 
We Don’t Sell Datings. 
Our Terms Are Net Cash 78 Days. 


pt omnshapbediernsgiry 
Full Nickel Trimmed...... $18.90 


WRITE FOR CATALOG AND COPY OF 
GUARANTEE BOND. 


Landay Steel Range Co. 


Manufacturers 
2615 No. 15th Street ST. LOUIS 


Our Line shown all the year round in 
Manufacturers’ Exhibition Building, Chicago 











Top Cooking 
Surface 30x36, 


OVEN: 
12 inches high. 
17inches wide. 
21 inches deep 


Six 8-inch lids 


Balanced oven 
door. 


Capacity of 
Reservoir 
15 gallons. 





NO. 118 R. WEIGHT 400 LBS. 











B Everything for the Kitchen 


Whether Residence, Hotel or Institution. 


Steel Plate Ranges, Broilers, Bake Ovens, Coffee Urns, Steam 
Tables, Plate Warmers, Steam and Gas Cooking Appliances, 
Laundry Stoves, Water Heaters, Tin and Copper Ware. 
Your business library is incomplete without a set of our new 
Catalogues. Let us send them to you and quote our liberal discounts. 


THE BORN STEEL RANGE COMPANY 


CLEVELAND, OHIO 





Here’s a Hot Weather Snap for Wide-Awake Range Dealers 


ws I am going to sell 1000 400 1b. six hole stéel ranges finished in Japan for 


full blast. 
These ra 





WM. G. WILLARD, 


rofits—DOLLARS—to you. 


$15.00 Each 


just to — my boys out of trouble during the hot weather by kee me sounary running 
"ll sell the ranges too, so you'd better get in line and ORDER NOW. 


formerly retailed at $60. each. Send me a carload order and get my best 


cash discount or I’)] give dating to firms with satisfactory credit. What better proposition can you 
ask for, if you have a little capital, are sufficiently enterprising, and want to make money? 

DO YOU KNOW there is a big demand for the ‘‘Willard” Steel Ranges because they give 
perfect satisfaction, and don’t cost too much? Then why don’t you supply them? I would 
much rather sell to a good hustling dealer than direct to the consumer. . 


WILLARD STEEL RANGES 


are advertised in many leading publicetions, and the people know them and want them. Get my prices—it means 

very sale leads to another. I can sell you & better range than you can buy ANY- 
HERE for the money, one that cooks well and bakes evenly and perfectly,.and will last a life time, with proper 
care. Tell me how many ranges you can sell annually and I will make you a very interesting proposition. 


AGENTS WANTED 


oe cunsmnur strzeer, =f. LOUIS, MO. 
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~ THE RETORT = 


Nos, 216 218 
Weights 320 ibs. 405 Ibs. 





ist Ibs. 














This line of medium priced Heaters for 


HARD COAL, 
SOFT COAL, 
COKE and 
LIGNITE 


offers the trade the 


GREATEST VARIETY 


in sizes and prices of any line in the 
market. 


EVERY ONE SPECIALTIES, 


whose sale you can 


CONTROL 


and secure profits. 


In these days of catalogue house com- 
petition it is necessary that you have 
something different from the catalogue 
houses as well as your local competitors. 

We will be pleased to answer ques- 
tions and quote prices. 


MARION STOVE €O., 


MARION, IND. 





HOT 


Rie If 
S| a 
> , 2 








“DETROIT MICH. 


HERO FURNACES 


Are The Best 
for any 
Climate. 














You Can’t Buy a 
Better Furnace — 
It Isn’t Made. 





Ask for new 
Catalog. 





Chas. Smith Company 


97 to 401 Lake St., CHICAGO 
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eg . \ h * TRIUMPH KING FURNACE. Five Sizes. 
izes. Hard or Soft Coal. Portable or Brick Set. 
t. ; 


TRIUMPH STEEL FURNACE. Five 
Hard Coal. Portable or Brick S$ 















Do you know why they are good 
for us, good for you, good for him? 
Do you know why everybody likes 
them? Have you ever tried to find 
out? Better drop us a line. [There's 
a reason. | 


TRIUMPH FURNACES 


Triumph Hot Water Heaters—Triumph Steam Heaters 


Craig-Reynolds Fdry. Co. 


DAYTON, OHIO 
John Kontny 


65-67 N. Desplaines St. 
CHICAGO 


WESTERN AGENT 


FOR 


TRIUMPH 
~ HOT AIR 
=a FURNACES 


FURNACE. Five Sizes. TRIUMPH AIR BLAST FURNACE. Five Sizes. 
ortable or Brick Set. e “ard or Soft Coal. Portable or Brick Set. 





























2 ee... ‘ 
TRIUMPH SPECIAL 
Coal or Coke. P 
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THE NAME 


BOYNTON 


has an_ established value when applied to 
Furnaces, Steam and Hot Water Heaters. 





























This has been gained 
by years of honest 
value — by giving in 
1849, 1860, 1870, 
1880, 1890, 1900, 
1905 the best heating 
apparatus made at 
that time. Our cus- 
tomers know that we 
keep abreast of the 
times and are always 
first in the field with 
every real improve- 
ment. 








WRITE US FOR 
CATALOGUE 


Ghe BOYNTON FURNACE CO. 


147-149 Lake St., CHICAGO 207-209 Water St.. NEW YORK 
































Floral City Furnaces 


Are strictly up-to-date, old 
patterns have been rele- 
gated to the scrap heap, 
old methods discarded, 
but they are in no sense 
experiments. 


EVERY FURNACE IS TIME TRIED AND 
HAS BEEN THOROUGHLY TESTED 


in a climate where the tempera- 
ture often falls to 40° and 50° 
below zero. Write for catalogue. 


Monroe Foundry & Furnace Go., Monroe, Mich, 


MONCRIEF 


WARM AIR FURNACE. 


ex Grate. 
Surt 





















CUT THIS OUT 















To the Publishers 
The American Artisan and 


Hardware Record 
9 Dearborn Street, CHICAGO 


Please send us Tue AMERICAN 
ARTISAN each week for three months, 
At the end of that time we will remit 
Two Dollars for one year’s subscri 
tion, or 50 cents in case we decide 
to discontinue. 






































Top Bovara Five, - 
3 «An pa hemmanag NAME 
HENRY & SCHEIBLE CO. ADDRESS 
6-8-10 Long St., Cleveland. O. TOWN 














Gales Agent—J. ©. KIMMEL, £314 East 15th St.. Kansas Oity, Mo 





STATE 
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191 Reed Street 








SOMETHING ENTIRELY DIFFERENT 


from all other makes of furnaces, is the 
MUELLER double radiator, all cast furnace. 
Its construction is on scientific and practical 
principles, 


The MUELLER contains all the good 
features known to the heating world, and 
many of these good features are found ex- 
clusively in the Mueller. 


Comparison with other furnaces is out of 
the question, as no other furnace made can 
compare with it in any way, shape or form, 
therefore dealers handling the Mueller have 
no competition to contend with. 


Do you want to learn more about the 
Mueller ? If so, write, 


L. J. MUELLER FURNACE CO. 


ESTABLISHED 1857 


MILWAUKEE, WIS. 








E are proud of the fact that every year shows a 

substantial increase in our sales. We are proud 

because this increase shows progress. We are 
proud because it shows that dealers appreciate our efforts. 
But most of all, because it shows that 


Ohe 


GILT EDGE 
Line 


is actually worthy—because it. proves unmistakeably 
that our Furnaces are built solidly, substantially, that 
their construction is correct scientifically and practically, 
and that retailers and consumers will have to. search 
the world pretty thoroughly to find a better line. 


R.. J. SCHWAB @ SONS CO. 


The Furnace Men 


MILWAUKEE - -. WISCONSIN 












Ventilating School Room Heater 


Superior to any made in this country. 


KRUSE & DEWENTER 
427-429 E. Washington St., Indianapolis, Ind, . 








PERFECTION 


for Township Schools. 


THE MONARCH FURNACE, 


made of heavy annealed steel, has 
a very large radiating surface, has 
our patent revolving grate, is 
easy to operate; is absolutely gas 
and dust tight,and manufactured by 


Send for Catalogue and Price\List 
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‘‘A Good Old Firm” 


implies experience, steady industry, lasting powers. 
It means unflinching honesty in the manufacture of its 
product. It means that the product is good all the way 
through—that the péople believe in it. The 


GROSSIUS FURNACE 


has attained its present perfection through years of study, 
experiment, elimination. It is a furnace for both dealer 


and consumer. Our catalog will tell you why. 


THE JOHN GROSSIUS FURNACE CO. 


409-411 East 8th Street, - - Cincinnati, Ohio 


A Dollar Bill 


would be worth less than two cents if the United States 
Treasury didn’t stand ready to exchange it for a dollar in gold. 
Lurid advertisements, all inclusive guarantees are just as 
valueless unless they have the goods behind them. Oily 
salesmen are good talkers and good fellows, but the wise 
dealer waits for the goods. The 


CROWN LOW DOWN FURNACE 


is the real thing. Get our new furnace book and see our 
new. inducements. 


March-Brownback Stove Co. 


The Crown, Low Down, Warm Air Furnace. POTTSTOWN, PA. 


EMPEROR FURNACES 


FOR WOOD 


SIMPLE SAFE DVRABLE 
ECONOMICAL IN FUEL 


The Best and Cheapest Line of Wood Furnaces. 
Furnished for either Brick or Galvanized Iron Casing. 


BERGSTROM STOVE Co. 


Send for Catalogue NEENAH, WIS. 


The Weir Furnace 


will not leak gas or smoke. Gas cannot get through 
heating surface atany point. Parts will not crack. It 
actually,: not theoretically consumes gases. The 
heaviest steel furnace made. The Weir embraces all 
possible features that insure a perfect heating appar- 
atus. Write and we'll tell you why. 























The Meyer Furnace Co., Peoria, Ill. 








“The Handy Furnace Pipe” 


safe, easily installed, durable. Labor-saving devices 
make it the cheapest pipe on the market. 


F..Meyer @ Bro. Co., Peoria, Ill. 
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QUAKER WALL REGISTERS 


Made in Four Different Size Faces and Ten Different Size Boxes 


(ANY DESIRED FINISH) 





This cut shows the double faced, double box for heating two rooms on the same floor 
opposite each other, and an extension collar to receive pipe to heat room up-stairs—thus one 
pipe from the furnace will heat three rooms. Saves floors, carpets, fuel; ornamental, econom- 
ical, healthful. One dealer writes as follows of the Quaker: 


“A Side Wall Register that carries its own finish; more capacity than the old register; closes tight 
when not in use; dispenses with the dirt dropping in the summer; does not require casing around the 
box, thereby saving an hour's time for carpenter on each job; makes more complete finish than wood 
casing, and there are no joints to open from the heat. Quickly done. Will save from $3.00 to $5.00 on 
the _ we! carpenter's time. Looks better when finished, and no kicks coming in when the work is 
completed.” 














Send for new and beautiful Catalog to us, or to 


MARSHALL-WELLS HARDWARE CO. KNAPP & SPENCER COMPANY, GARRETT & ELLIOTT, 
Duluth, Minn, Portland, Ore. Winnipeg, Man. Sioux City, lowa. 140 Broadway, Denver, Col. 


LIVE DEALERS WANTED 


QUAKER MFG. COMPANY, 


CHICAGO HEIGHTS, ILLINOIS, 
Manufacturers of Furnaces, Regulators, Wall Registers, Pipe and Fittings, Complete Heating Outfits. 


Business for 1904 more than 400% over 1902. Would have been much larger if could 
have filled orders, Indications are continual increase of business. 
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Rear View of Register. 


WATERLOO 
REGISTER 
COMPANY, 


Waterloo, 
lowa. 


WATERLOO 


—the Side Wall Register that supplies moisture as 
well as Warm Air, you will note the Water Pan 
Hangs over the Warm Air as it rises in the stack, 
as shown in the illustration of the rear of the 
WATERLOO. 


Hanging the Water Pan over the Warm Air 
causes evaporation and also forces the air through 
the Register with a greater velocity. 


The Water Pan is easily removed, quickly 
filled, replaced without danger of slopping water on 
the Floor. 


The WATERLOO Side Wall Register is an 
inovation and you should investigate it. 


Ask for our Booklet and Prices. 











Ghe Dunlap Mfg. Co., 
Dunlap, lowa, write: 

“We find much that is of interest 
and value to us in THE AMERICAN 
ARTISAN.” 








GUARANT. 


iad cdincddaclddddddadggsdeg/, 
Z 
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Detroit Wall Register 


For First Floor. 

Made Right Side Up. 

Lake’s Regular Size Boxes 
(Viz 9x12, 10x12; 12x25, etc.) 


No Cutting of Joists 
Large Air Capacity 


We will make a Special Price on First Order 
on % dozen 10x12 oxidized copper with 
Tin Box of . 


$12.00 


Shipped subject to approval. 


DETROIT REGISTER CO. 


DETROIT, MICH. 












































Use the 
Fire Place 


The dealer who caters 
to the demand for Fire 
Place equipment is sure to 
draw increasing trade. 


Our line of 


ANDIRONS 


is very complete, and em- 
braces patterns finished in 
Wrought Iron Deak Black, 
Gold or Aluminum Bronze. 

Our catalogue illustrates 
our entire line of Andirons, 
Sad Irons, and Hollow Iron , 
Ware. 


Free with our discounts, 
on request. - = 


Biacklock Foundry 


South Pittsburg, Tennessee 


















































OHSS SHSSSSRSSSPHSSSSLLLCSSSOSUVSOSSSOSSGHOB@LSZeeCBBOG* + (8080606686. 





Jesse J. Hensel, Milan, Wis., writes: ‘‘I find your publication of such inestimable 
value in my previous capacity as hardware manager for a large firm located in the west- 
ern part of this state, that I feel as if I could ill afford to be without it now.”’ 

TIX EEIIIIIIIrIiIriIIIIIIIIXIIIIIIIIIIYIIIVLAIXIIIIIXIIIIIII:! 
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MUELLER 


WALL REGISTERS 


Simple 
Durable 
Quickest Installed 
Greatest Capacity 


We also make a complete line of Floor 
Registers. GET OUR PRICES. 


L. J. MUELLER FURNACE CO. 
191 REED STREET Established 1857. MILWAUKEE, WIS. 


anaeiensiiniadia a aoa 


The Universal Side Wall Register 


The handsomest design. 
largest air capacity. The - aay 
the easiest to operate. The 
cheapest, quality and utility con- 
sidered. Valve operated by foot. 
No burning of hand opening or 
closing valve. Valve held at any 
point by compression springs. As 
easily attached as a common 
register. 


A Sample order will prove truth of above statements. 
MANUFACTURED BY 


SCHREIBER & CONCHAR MFG.CO. 
DUBUQUE, IOWA 


ROBINSON TUBULAR 


Small Flues 

Many Flues 

Long Flues 
Seamless Flues 
Revertible Flues 
Indestructible Flues 


Full Return 
Flue Radiator 


| 




















A TAPE MEASURE 
TELLS WHY 
IT SELLS 


ROBINSON FURNACE CO. 


170 Lake Street, CHICAGO 





Dealers 
Send Vs Your Plans 


and let us give you our heating engineer's 
detailed estimate of the cost of a hot air 
furnace job complete. 





Don't hold back because you are not our 
agent. Geta job to figure on and we will 
make you our agent. 

Lennox Steel Furnaces are gas 
tight, mo packed joints, no exposed fire 
pots tocrack, are easy toset and to operate 
and give a dealer less trouble than any 
other make. 

Sold from Pittsburg to Denver and from 
Canada to Texas. 

Try a Steel Furnace—You'll 

never handle a cast iron 
furnace again. 


The Lennox Furnace Co. 


Marshalltown, Iowa. 


IDEAL FURNACES 








Always please the purchaser. 
Have great heating capacity. 
Burns soft or hard coal or coke. 
Large and heavy fire pot. 





Gives more heat, with less fuel,” than 
others. 

Requires but little attention. 

If you want more information about 


this furnace, write to 


THE H. P. DEUSCHER Co., 
HAMILTON, OHIO. 
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The American Artisan, . 
Chicago, tll. 


Dear Sirs:- We have been advertisers in the "American 
Artisan" for a period of nineteen years and count the Journal an 
important factor in enabling us to keep our "GLOBE" Ventilator. 
before the public. Trusting for a continuance of our amicable 
relations, we are, Very truly yours, 


Hae, 
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All Cast 
FER RQ STEEL NAKE «Modified Stee! 
ALL LINES All Stee! 
R F G H ST F Quality everlastingly the best 
Prices everlastingly the bottom 
} ALL CAST Are time tried and worth proven. 


OUR; MODIFIED STEEL The novelty success of 1904. 
ALL STEEL Almost ready and a sure winner. 


THE FERROSTEEL CO.. 34 Michigan St., | CLEVELAND, OHIO 
STOWELL STOVE PIPE REGISTERS 


are the Best Japanned, Smoothest 
Castings and Most Attractive De- 
sign on the Market also a full line of 


Side Wall and Floor Registers 


Write to-day for Register Catalogue No. 2. 


STOWELL MFG. @ FDY. CO. 


51-73 Milwaukee Ave., South Milwaukee, Wis. 











WHITE CEILING PLATE 


ABSOLUTELY THE SEST 








THE EXCELSIOR STEEL FURNACE. Hii 


DAY K. SMITH & CO., R. 308 Dwight, Building, KANSAS CITY, MO., Distributors for Southwest. 
THE ELLIS-PORRITT CO., 118 Fourth Street N. MINNEAPOLIS, MINN., Distributors for Northwest, 


HANDY NESTED STOVE PIPE T JOINT 


Saves 90 per cent of room. 
Saves 75 on cent of freight SEE TRAT DOUBLE 
FLANGE JOINT 











Does not damage in iy A 

Is stronger — neater than a hand made riveted T. 
Is always ready for use. 

Fastens together with two bolts. 

Is a perfect fitting joint. 


Never the rusty and unsightly T Joint usually offered for sale. Always 
neat, clean and salable. Packed ten 12-inch joints in a crate 7x8 inches 
and 14 inches long. Weighing 15 pounds. Made in Common, Polished 
Blue Steel and Planished Iron. 


ASK YOUR JOBBER FOR THEM. 
KINNE MANUFACTURING CO., - - - Minneapolis, Minn. 
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The admirable 
. qualities of the 

incomparable, 
genuine Round Oak 
Heating Stove for Hard 
Coal, with or without the 
magazine, make it, for 
the fuel named, superior 
to any other heating 
stove construction, 
It is, of course, a plain, 
black stove, built simply 
to give warmth and 
comfort with the least 
expenditure for fuel, 
and yet it is desirable, 
like plain mission 
furniture, being durable, 
’ substantial, beautiful 
and the greatest heater 
ever known. 
To people who like a 
plain, business stove 
our customers cannot 
recommend it too 
highly. 
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perfectly air-tight, 









































«« Every door on the Round Oak Stove, Fritz, must fit 


It takes time and care, but when he is 


through with it, it fits.’’ 























THE AMERICAN ARTISAN 


ESTABLISHED 1880, 


° #) . 
A WA AE iz. 
“ap . *)j. 


>)» , “i 
(le. Ar 
5 | pt ye ) ~~ 
yaa + <i) 
>) mS A 





Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. - 


Teems or SuBscRIPTION IN THE UntTeD STATES, THEIR POSSESSIONS, AND 
Canapa, (Invariably in advance): One Year, Postace Parp, 82.00. 
Iu Foretcn Countries Excert Canapa, One Year, Postace Pap, $4.00. 


Address all Letters, communications and remittances to 
DANIEL STERN, Pvstisuer anv Proprietor, 
69 DEARBORN STREET, CHICAGO, ILL. 

Entered at the-Chicago Post Office as Second Class Matter. 


Suis Parer 1s A MemBer oF THE CuHicaGo Trape Press 
ASSOCIATION. 





CHICAGO, JUNE Io, 1905. 
Tue report of the special committee, appointed by 
the American Hardware Manufacturers’ Association 
to look into the matter of private brands, 
A deserves the careful scrutiny of every 
Noteworthy . 
Report. Person connected with the hardware 
world. The report was delivered at the 
meeting of the American Hardware Manufacturers’ 
Association, held this week at Hot Springs, Va., and 
is printed in full in another section of this paper. It is 
a simple, yet exhaustive and far-sighted statement of 
facts. It is in line with the arguments which have 
appeared in this paper for the last few months. 

After a conscientious investigation conducted ever 
since the fall meeting of the association, this commit- 
tee, composed of men thoroughly experienced in the 
hardware business, astute, broad-minded, the flower of 
their industry, reports itself as absolutely and un- 
equivocally opposed to the system of jobbers’ private 
brands. 

The committee believes that the private brand sys- 
tem tends to destroy “the avenues of trade”—that it 
makes the catalogue house more attractive than ever 
as the distributer of their output, inasmuch as the job- 
bers are disposed to increase the sale of their own 
brands at the expense of the manufacturer. The 
manufacturers have been exceedingly gracious in deal- 
ing with the catalogue house question. Hundreds of 
them have given up these most desirable mediums in 
order to protect the legitimate dealer. This action 
was taken at a great self-sacrifice, and although the 
results to be obtained from the abnegation were some- 
what doubtful. It is incongruous for the jobbers, who 
aided in the campaign against the catalogiie houses, 
to refuse to accept the brands which they will not 
allow the manufacturers to sell elsewhere. 

There are three avenues for the distribution of their 
product open to the manufacturers: 

a. Directly to the consumer. 
b. Through catalogue houses. 
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c. Through jobbers. 


The first method would directly and seriously in- 


jure the retailer’s business. It is not to be consid- 
ered: The second is an avenue satisfactory to and 
profitable for the manufacturer. Some of these 
houses buy in larger quantities than most jobbers. 


‘They meet their obligations promptly and in full. 


This avenue was closed to the manufacturers who ac- 
ceded to the requests of the jobbers and retailers. 
There was no compulsion... It was the free and 
gracious surrender of a privilege. It was to be ex- 
pected that the jobbers would attempt to make the 
third avenue for distribution—the one which jobbers 
are endeavoring to have adopted exclusively—desirable 
for the manufacturer. On the contrary, they have 
attempted persistently and consistently to reduce the 
demand for the manufacturers’ own trade-marks and 
to substitute in lieu therefor their own trade-mark or 
ptivate brand. 

The report speaks strongly and feelingly of the evils 
resulting from the sinking of “the individuality and 
reputation of hundreds of manufacturers represent- 
ing long experience, great investments and the highest 
skill.” It announces that such a course will not best 
serve the interests of either the consumer or the re- 
tailer. The manufacturers maintain, and without op- 
position, that they “certainly can and do furnish goods 
bearing their standard brands fully equal in quality, 
and certainly at as low prices, as those at which they 
will furnish similar goods with special brands.” They 
state further: “Nearly all jobbers admit that their 
chief reason for requesting special brands is because 
they can make a greater profit thereon, freeing them- 
selves from competition, often buying a second quality 
and selling it under a private brand as a first quality. 
On the other hand, a manufacturer with an established 
reputation will not allow his name to appear on any- 
thing except his best qualities of goods, using brands 
without the factory name for lower grades.” 


The report rings with faith, tolerance and broad- 
mindedness. Holding the whip, as the manufacturers 
do, it is pleasing to note their gracious plea for great- 
er co-operation_and a continuation of the present 
harmonious relations between the two bodies. “Such 
merchants as will assist in the mitigation of this evil 
by handling regular manufacturers’ brands will re- 
ceive” the most cordial support of the manufacturers 
and their association. 

A spirit such as this was shown by the manufac- 
turers in their treatment of the subject, in spite of the 
fact that the evil constantly makes necessary the pub- 
lication of letters like the following: 

The Avery Stamping Company of Cleveland, Ohio, wish 
to inform the trade that they do not manufacture any shovels 
under the name of “Avery Shovel Co.” There is no shovel 
factory by the name of Avery Shovel Co. The shovel which 
is on the market and has been for some time with the label 
“Avery Shovel Co.” is a private brand of a hardware jobbing 
house. 


The Avery Stamping Company has never made any of the 
above shovels for this jobbing house, and disclaims any con- 
nection whatever with the manufacture of a line of shovels 
marked “Avery Shovel Co.” The only brands which the 
Avery Stamping Company has ever made-in their regular 
grades are the “Never Break,” first grade; “National,” second 
grade; “Buckeye,” third grade, and “Mohawk,” fourth grade; 
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“Knocks All” railroad shovels, “Tropic” ash or furnace 
shovels and “Alaska” snow shovels. 

The Avery Stamping Company regrets the necessity of 
sending out this notice, but finds it must do so in order to 
have the trade discriminate between its product and others, 
there having been growing confusion of late. 


THE AVERY STAMPING CO. 








Ir 1s unfortunate that the progress of the Chicago 

teamsters’ strike is involving itself in the most remark- 

able boom in building which Chicago 

Re | has ever known. At the present time 

Building. a number of teamsters have brought 

about a lockout which will effectually 

prevent, for a time at least, the delivery of lumber to 

the great structures which are now in the process of 
erection. 

During 1893 enough buildings were erected in Chi- 
cago to entitle the year to the reputation of having 
surpassed all previous years in the number and cost 
of the buildings erected. Now, however, this record 
is in a fair way to be passed, for statistics indicate 
that a greater number will be built during the present 
year than ever before in the history of Chicago. 

Moreover, the present boom may be considered not 
as temporary but permanent and as a result of a 
steady, healthy growth. The increase for the first 
four months of 1905 is almost double that of 1904. 
This year permits have been taken out for buildings 
to cost $18,735,355. Last year the figures were $o,- 
746,260. During March of this year, permits were 
issued for the construction of six hundred and sixty- 
five buildings at the cost of over $6,000,000. In 1904, 
the same month, six hundred permits were applied for 
at an estimated cost, of a little less than $2,000,000. 
Statistics for April present a like story. According 
to figures obtained by the Construction News, there 
were few cities where the increase during April was 
as great as in Chicago. In Chicago the gain was 
Seventy per cent, and in New York it was thirty-four 
per cent. In Brooklyn it was one per cent. Louis- 
ville and Minneapolis were the only cities which sur- 
passed Chicago in the percentage of increase, although 
the amounts involved in these last named cities were 
far smaller. 








RANDOM SKETCHES. 





BY SIDNEY ARNOLD, 

THE moment was critical. A defeat for Washing- 
ton might have crushed the struggle for independence. 
The paymaster was out of money, and the public credit 
had been exhausted by frequent vain promises. At 
this moment Robert Morris, a rich Quaker, sent the 
following letter to the leader of the American forces: 
“Whatever I can do, shall be done for the good of 
the service; if further occasional supplies of money 
are necessary, you may depend upon my exertions 
either in a public or in a private capacity.” The cause 
of. the American colonists was safe for the nonce. 
Morris had shown his preference—altruism to selfish- 
ness, penury to usury, patriotism to perfidy. 

Revolutions reveal character. So does every crisis. 


The good and the bad, the noble and the base, the 
selfish and the unselfish are separated not by a line 
but by a wide gulf. 


In a crisis there are none who 





are fairly good or fairly bad. Every man is one or 
the other.. There is no commingling of the two bodies. 

“The teamsters’ strike in Chicago is not an American 
revolution. It is not a movement which will alter the 
mental, political or sociological condition of the whole 
world. But it isa crisis. It has stirred up the waters 


of ease and uneventfulness and revealed some snakes 


and some genuine brook trout. 

In spite of the fact that a very small part of the 
merchants and manufacturers—about ten per cent in 
point of size and .0002 per cent in point of number— 
are involved in this strike, many firms have been send- 
ing out notices claiming that they are not affected, 
intimating that their rivals are. In spite of the fact 
that only one hardware firm in Chicago is directly in- 
volved and in spite of the fact that this firm is now 
able to make shipments promptly and regularly, many 
retailers throughout the country are misinformed and 
somewhat perplexed as how to meet their require- 
ments. 

With this almost unrivaled opportunity to seriously 
and lastingly injure a competitor’s business and in- 
crease its own trade, it is most refreshing to discover 
that at least one concern is playing the part of Robert 
Morris. Equity, integrity and chivalry of the highest 
type are embodied in the following circular: 

THE STRIKE SITUATION, 

In view of the exaggerated accounts of the teamsters’ 
strike, we wish to call attention to our peculiarly fortunate 
situation. For over two years we have been receiving and 
shipping nearly all goods by car. Our extensive sidetrack 
facilities (an eighth of a mile of private track at our door) 
make it possible for us to load and unload all freight at our 
own platform. Our service therefore has not been affected in 
the least and cannot be even should general conditions become 
worse. We are shipping over 90 per cent of all orders that 
come to us within twenty-four hours after receipt. 

In justice to other jobbers who do not enjoy our unique 
shipping facilities, we wish to emphasize ‘the fact that the 
interference with business in general is very much less than 
might be inferred from the newspaper reports. Only a small 
per cent of Chicago’s teamsters are on strike. Deliveries by 
wagon are being made every day and their number is increas- 
ing daily. . 

Under the circumstances we think we may with propriety 
advise our friends to continue sending their orders to their 
accustomed connections. 

Butler Brothers. 
* * aS 

Tue New York Commercial has it that the pretty 
man has not the divine existence he is commonly de- 
picted as enjoying. However admired he may be on 
the boulevards or however closely his young lady 
friends may snuggle to his side at the theater or in 
the buggy, our worthy contemporary believes that, 
when it comes to business affairs, the owner of the 
peaches’and cream complexion and the golden locks is 
strictly an also ran. 

I have heard that jealousy is one of the instincts of 
the human race and I have been soundly berated myself 
by a jealous sweetheart. I did think, however, that 
jealousy existed only within the limits of the more 
beautiful sex and the lower species. It is hard for me 
to believe that one man could discriminate against an- 
other because of the latter’s pleasing contour of face 
or softness of skin. Moreover, I doubt whether he 
does. Men admire ability, popularity, congeniality, 
etc., in each other, but they do not admire beauty. By 
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beauty, I do not mean handsomeness. But it is true, 
I think, that excessive beauty is bad in the business 
world, especially in places where the male tribe alone 
exists. The beauty is apt to be the petted one and is 
generally spoiled. He comes in for few of the hard 
knocks. Such work is usually delegated to another. 
There are exceptions, but very few of the so-called 
beauties are to be seen putting up metal shingles or 
weighing out nails. 
* * * 

I was talking with Nicholas, the hardware dealer. 
I was not seated on a nail keg before a Franklin stove, 
spitting into the fire-box ; nor was Nicholas smoking a 
corn cob in his shirt sleeves. Nicholas is an up-to-date 
merchant. He doesn’t smoke during business hours— 
he hasn’t time to. He’s always spic and span. His 
store is heated with steam radiators and his nail kegs 
are emptied and relegated to the rear as soon as re- 
ceived. 

Nicholas, you see, ‘doesn’t believe in sentimental 
balderdash. Electricity takes the place of candle light. 
Little, spinning stools are placed conveniently before 
the counters. The stoves are arranged ceremoniously 
in a separate department. Carpenters’ tools present an 
inviting appearance on one side; cutlery on the other. 
Nicholas has his own ideas about things. He hasn't 
many ideas, but such as he does possess are well mas- 
ticated and arranged so as to make a consistent and 
systematic whole. 

Nicholas and I were talking—after, not during busi- 
ness hours. Nicholas shuts up shop promptly at 6 
o’clock, according to agreement with the other hard- 
ware men. Nicholas was saying: 

“Cheapness, my boy, nothing is cheap! What you 
and your superficial observors call cheap is just as ex- 
pensive as the costliest thing of its kind on the mar- 
ket. ‘You can’t get anything at less than its market 
value. Nothing is sold and sold long at more than its 
market value. Things soon re-adjust themselves. If 
a manufacturer tries to raise his prices and make an 
exorbitant profit, the dealers will throw him down. 
The stuff won’t sell. Nor will he want, to make less 
on every sale. He may at first, but the streak won't 
last long. Take my word for that. 

“Let’s take a specific case. Suppose Friend Tomp- 
kins gets a patent on a good wrench. He finds that 
it sells real well and works to perfection. His plant 
is situated near a big railroad, his raw material is fur- 
nished by a neighboring firm and he pays little for 
rental. With a comparatively small establishment he 
is in a position to watch every workman and see that 
each works to the limit of his capacity. Personal su- 
pervision means little waste of time, material and 
equipment. Moreover, every wrench Tompkins makes 
comes pretty near to his ideal. All that is the result 
of personal supervision. 

“Tompkins finds that owing to these things he can 
offer a better wrench than is now on the market at a 
smaller price and yet reap a substantial profit. He 
cuts prices and gets the trade. His family is small 
and accustomed to getting along on boiled beef 
for dinner and one servant girl. Pretty soon, how- 
ever, Mrs. Tompkins wants a capon on Sundays. Mr. 
Tompkins sees no reason why he can’t wear white 
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vests in summer. Tompkins junior wants an automo- 
bile, and young Miss Tompkins has heard of the 
Misses Ely’s school for girls. So old man Tompkins 
raises his prices on wrenches a little and soon joins 
the combination. 

“Of course, if some day he should top the prices 
made by the other fellows his wrenches would clog 
up his warehouse and gradually disappear from the 
market. 

“Now, don’t misunderstand me, old man. Don’t 
think I’m trying to prove that a scrap iron saw is in 
the same class with a Silver Steel or that they cost the 
same. I’m saying, and just as strong as old Joy Ab- 
bot when he fired his new clerk for queering the store 
with a customer by telling him that he sold washing 
machines and didn’t keep them—I’m ‘saying that 
though the Silver Steel costs more than the scrap iron 
saw, it is just as cheap in the end. The Silver Steel 
will survive a good many of the others and will pro- 
*voke a lot less cuss words. The sweat of one’s brow 
alone makes the Silver Steel cheaper. 

“And other things are just the same. Nothing is 
cheap. If you make up for a thing in one way, you 
lose out in ancther. The law of supply and de- 
mands evens up things. You'll find that you can’t 
beat out nature’s laws.” 

I asked Nicholas whether he handled only first class 
stuff or whether he aimed to please everybody. He 
said : 

“Tt all depends upon the article. 
and dog chains. I’ve got all grades of them. I sell a 
fifteen-cent screwdriver and a sixty center. I carry 
cheap tinware and the finest kind of enamel ware. But, 
on the.other hand, I wouldn’t install a cheap furnace if 
Helen Gould would go on her knees begging me to 
marry her. Not on your life! I wouldn’t sell a cheap 
range or a stove. I don’t carry cheap ammunition or 
rifles. I’m not in for hand-me-down buiijders’ hard- 
ware. Drummers carrying those grades don’t find 
home comforts in this store. Right here I draw the 
line. Jf the buyer's going to hold me responsible, or if 
I think he’s going to, then he don’t get cheap John 
goods from me.” ° 

Nicholas is a shrewd boy. He understands hard- 
ware and he understands men. There is no profit in 
a man selling cartridges that have been stored in a 
damp warehouse. for so long that they miss fire as 
regularly as though each had had a Russian bath. It 
don’t pay to install a furnace that’s going to heat the 
chimney red hot and let the rest of the house get cold 
enough to keep the chickens in their eggs all winter. 

Right here, I'd like to say something about the 
makers of .“good goods only.” That has been their 
slogan for years and I admire them for it. There 
must have been trials for the Dowagiac concern when 
they adopted the policy. They must have been tempt- 
ed to increase their trade by selling second or third 
grade products. 

But the heavy trade which they are now enjoying 
proves conclusively the value of their decision. It 
does pay to handle good goods only and there-is an 
opening for them. It does pay to advertise a good 
article and there are dealers who watch for these 
advertisements. 


I sell dog collars 
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News Siftings 








MEETINGS. 





National Association of Master Steam & Hot Water 
Fitters, Atlantic City, N. J., June 12-15. Headquarters, St. 
Charles’ Hotel. 

Pacific Coast Hardware & Metal Association—Monterey, 
Cal., June 19-21. Headquarters, Hotel Del Monte. 

Rhode Island Hardware Dealers’ Association—June 22. 

Arkansas Retail Hardware Dealers’ Association—Little 
Rock, June 21-23. Headquarters, Gleason’s Hotel 

American Society of Heating and Ventilating Engineers’, 
Chicago, July 7 and 8. 

Retail Hardware Implement & Vehicle Dealers’ Associa- 
tion of Oklahoma—Oklahoma City, July 10. 

Michigan Retail Hardware Dealers’ Association—Saginaw, 
August 9-11. 

National Hardware Association—Washington, D. C. No 
vember 15, 16, 17. 

American Hardware Manufacturers’ Association—Wasb- 
ington, D. C., Nov. 15, 16, 17. 








S. V. Reeves of Haddonfield, N. J., is furnishing re- 
pairs for all stoves formerly manufactured by the 
Leibrandt & McDowell Stove Co. 


The J. L. Morris Stove Repair Co., of Chicago, 
[ll., handle repairs for all stoves, ranges and fur- 
naces. A large and variegated stock is constantly kept 
on hand to aid dealers in making the promptest 
repairs. 

Schofield & Co., of Freeport, Ill., are manufacturers 
of the Economy oven for gas and gasoline stoves. This 
oven is warranted to save three-fourths of the expense 
made necessary by the use of the ordinary oven. They 
will be pleased to send circulars upon application. 


The Williams Stove Lining Co., of Taunton, Mass., 
are remarkably enthusiastic over the virtues of Eagle 
stove clay. This clay is said to be plastic, durable and 
fireproof, and to be especially desirable for making and 
repairing linings in stoves, furnaces and ranges. It is 
put up in an attractive, square, pasteboard box, in three 
different sizes. 

The Pittsburgh Stove & Range Co., of Pittsburgh, 
Pa., with W. G.. Sager, 38-40 Michigan street, Chi- 
cago, Ill., as western agent, announce that dealers can 
make big profits by selling Pittsburgh ranges. They 
guarantee that their steel ranges will wear as well as 
any cast range sold at an equal price, and that they 
will use 40 per cent less fuel in baking. 


The Retort Oak, manufactured by the Marion Stove 
Co., Marion, Ind., is made for hard coal, soft coal, 
coke, and lignite. It is made in a large variety of 
sizes and prices, and is said to meet every require- 
ment. The manufacturers believe that inasmuch as 
this stove is entirely different from anything which the 
catalogue houses can acquire, it is profitable for retail- 
ers to invest in at least a sample order. 


The John Van Range Co., Cincinnati, O4 are meet- 
ing with greater success than ever before with Van’s 
improved wrought steel portable range. This range is 
said to be meeting with great favor at the hands of re- 
tailers, and with still more at the hands of the con- 
sumer. The firm manufacture a large line of ranges 
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for hotels, restaurants, public institutions, boarding 
houses and private families. They also manufacture a 
large line of culinary appliances. 


The Newport Sand Bank Co., of Newport, Ky., for 
which Knapp Bros., 123 Franklin street, are the Chi- 
cago representatives, manufacture, it is said, the only 
molding sand that may be used as mined without ad- 
mixture or previous preparation. It is adapted to the 
finest castings. This molding sand received the high- 
est award at the World’s Fair, St. Louis, Mo., in 1904. 
Catalogues will be furnished upon request, and dealers 
are admonished to add: “Saw it in THe AMERICAN 
ARTISAN.” 


2 
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STOVE PIRACY LEGISLATION. 





The law recently passed by the General Assembly of 
Pennsylvania, limiting the field for action of the so- 
called. “stove repair pirates,” and concerning which 
much discussion was heard at the recent meeting of 
the National Association of Stove Manufacturers, is 
reproduced in part herewith. The Pennsylvania stove 
manufacturers, represented by their able secretary, 
John R. McKnight, and others, were especially instru- 
mental in effecting this legislation, and to them great 
credit is due. We have made the following excerpts: 


Section 3. That whenever person or persons, copart- 
nership or corporations, has hertofore adopted and filed 
for record or registry, or shall hereafter adopt and file’ for 
registry, any label, trade-mark, trade-name, device, shop-mark, 
designation, or form of advertisement, as herein provided, 
it shall be unlawful and a violation of this act for any other 
person, copartnership, or corporation to make any use, sale, 
offer for sale, or display of the genuine label, trade-mark, 
trade-name, device, shop-mark, designation, or form of 
advertisement, or any such likeness or imitation thereof, as 
shall be calculated or liable to deceive, of any such person 
or persons, copartnership or corporations, filing the same; 
or to sell, offer to sell, or dispose of any goods, wares, or 
merchandise, in bulk, or in. box, case, can, bottle or package, 
to or which any genuine label, trade-mark, trade-name, device, 
shop-mark, designation, or form of advertisement, filed for 
record as aforesaid, or any such likeness or imitation thereof, 
is attached, affixed or displayed; or to make any wrongful 
use whatever of any such genuine label, trade-mark, trade- 
name, device, shop-mark, designation, or form of advertise- 
ment, or any such likeness or imitation thereof; or to, in any 
way, use the name or seal of any such person or persons, 
copartnership or corporation, or any other likeness or imita- 
tion thereof, in and about the sale of goods, or otherwise, 
without first obtaining, in every such case, the license, consent 
or authority of the person or persons, copartnership or cor- 
poration, adopting, filing and registering the same; and it 
shall be unlawful for any other person or persons, firm, 
copartnership, or corporation to remove any such label, trade- 
mark, trade-name, device, shop-mark, designation, or form 
of advertisement, so registered as aforesaid, and attached to 
merchandise or products of labor, for the purpose of using 
such merchandise or products of labor as a pattern for the 
reproduction of the same; Provided, however, That nothing 
herein contained shall be taken to prohibit the using of such 
merchandise or products of labor as a pattern for the repro- 
duction of the same in individual cases of emergency repair. 
And it shall be unlawful for any other person or persons, 
firm, copartnership, or corporation to make any use of such 
label, trade-mark, trade-name, device, shop-mark, designation, 
or form of advertisement, so filed, or any such likeness or 
imitation thereof, or utter or display the same orally or in 
any printed or written form in the conduct of his business 
or in any business transaction, attached to merchandise or 
products of labor, or detached from and independent of the 
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same, on invoice, letter-heads, bills, or advertisements, with- 
out. express consent, license and authority of the person or 
persons, copartnership or corporation, so filing the same; and 
any such license, consent or authorty may be revoked and 
terminated at any time, upon notice, and thereafter any use 
thereof shall be a violation of this act, and subject those vio- 
lating the same to all the liabilities and penalties herein 


provided against any volations thereof. He shall refuse 
to file or register any label, trade-mark, trade-name, device, 
shop-mark, designation, or form of advertisement, identical 
with, or so similar to as to be calculated or liable to deceive, 
any label, trade-mark, trade-name, device, shop-mark, desig- 
nation, or form of advertisement, filed or registered, unless 
it shall be proved to his satisfaction that the person or per- 
sons, copartnership or corporation, lastly applying for the 
registry of such label, trade-mark, trade-name, device, shop- 
mark, designation, or form of advertisement, shall be entitled 
thereto, and the owntr thereof by right of prior adoption; in 
which case the date of the adoption shall determine the 
ownership, and shall be proved by affidavits of persons con- 
versant with such dates. In the case the Secretary of State 
becomes satisfied, after hearing the said affidavits, that the 
person or persons, copartnerships or corporations, last apply- 
ing for registry is entitled to priority of adoption to register 
such trade-mark, trade-name, device, shop-mark, designation, 
or form of advertisement, he shall revoke the first registry 
thereof, and re-register the same in the name of said applying 
person or persons, copartnership or corporations. 

——o— 


MATCHLESS STEEL RANGES. 











The Landay Steel Range Co., 2615 North 15th 
St., St. Louis, Mo., are manufacturers of the Match- 





Weight 420 Ibs. 
less steel range, one of which is shown in the accom- 


panying illustration. This firm are making a special 
price of $15.75 net for this range. With each range 
sold, they are sending a guarantee bond, part of which 
reads as follows: “The Landay Steel Range Co. 
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further agrees to furnish the holder of this bond, free 
of charge, such linings of fire backs that may burn 
out within a period of three years from date hereof 
, provided said holder has complied with in- 
structions and mailed on date of purchase to the un- 
dersigned the coupon hereto attached, otherwise this 
bond is void. We claim that this guarantee is a guar- 
antee, something that no other manufacturer in the 
country is furnishing. We further guaran- 
tee that under favorable conditions, the Matchless 
steel ranges are capable of unapproachable economies 
of fuel consumption.” 

As special features of this range, the manufacturers 
name the fact that it is lined with asbestos through- 
out, that it is full-nickel trimmed, has spring balanced 
oven, duplex grate, burning wood or coal, four 8-inch 
lids, one open and one closed anchor plate and one 
blank plate, and a very attractive appearance. The 
same size flue boxes are used as for their six-hole 
ranges. They are exceptionally large, thus insuring 
sufficient draft. The oven is 14 inches wide, 12 
inches high and 21 inches deep. The top cooking sur- 
face measures 30x33 inches. 

The entire policy of this concern is built upon the 
assumption that there is a growing demand from the 
masses for a steel range wherein workmanship, qual- 
ity, economy and elegance are combined, and which 
will still be sold at a medium price. The great popu- 
larity with which their output has been nieeting proves 
that their assumption has been founded upon realistic 
conditions. 

Complete catalogues will be sent to members of the 
trade upon application. When writing for same, kind- 
ly add: “Saw it in Toe AMERICAN ARTISAN.” 


eon 


THE MAY NUMBER. 





The May number of the Obermayer Bulletin, pub- 
lished in the interests of the S. Obermayer Co., Cin- 
cinnati, Chicago and Pittsburgh, is a greater success 
than its predecessors. Catch words of cheer greet the 
reader’s eye upon the opening page: 

“Cheerfulness is a great aid in this battle of life. 

Suppose things are a little rough—look ahead and work 
right on. The best cure on earth for the blues and 
that tired feeling is hard work. Focus your 
ability on one point until you burn a hole in it. 
If an employe can be depended upon, if he seldom 
makes mistakes in judgment or execution, if his em- 
ployer can confidently turn all details over to him, his 
services become invaluable.” Bon mots such as these 
abound throughout the whole issue. Moreover, there 
is some originality about each one, and each one gives 
credit to the ability of the editor. He evidently feels 
that users of foundry supplies can be approached by 
other than their strictly business sensibilities.’ Upon 
the editorial page, we find that though the subscrip- 
tion price is 50 cents per year, it will be sent free to 
any foundryman in the world. 


~~ 
~oo 


C. A. Strahle of Sargent, Neb., dealer in hardware 
‘builders’ materials, barb wire, etc., has sold a half 
interest in his establishment to A. M. Smith. The firm 
will be known henceforth as Strahle & Smith. 



















































































‘that will enable them to reach the consumer, thereby damag- 
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Meeting Southern Hardware Jobbers’ 
Association. 





The fifteenth annual convention of the Southern Hard- 
ware Jobbers’ Association convened at Hot Springs, Va., on 
Tuesday, June 6th. The New Homestead Hotel, the site 
of the convention, is situated in a most beautiful nest 
amongst the mountains of Virginia, 2,500 feet above the 
level of the sea. No more attractive spot or more efficient 
hotel can be found in this or any other country. 


TUESDAY MORNING. 


The convention was called to order by President W. M. 
Crumley at 10:30 a. m. 

Rev, J. G. Scott of Hot Springs invoked the Divine bless- 
ing on the proceedings of the convention. 

President Crumley: I think it is a matter of congratula- 
tion to all of us that the conditions of our association is so 
prosperous as it is to-day. The first thing on the program is 
the reading of the minutes of the last annual session. 

On motion, the reading of the minutes was dispensed with, 
as they were already printed. 

President Crumley then read his annual. report, which was 
as follows: 


PRESIDENT CRUMLEY’S ADDRESS. 


Gentlemen : 

Fifteen years ago a few hardware jobbers met in the 
city of Knoxville, Tenn., and organized this association. I 
hardly think*that any one of them dreamed how their work 
would grow. I believe we have the honor of being the first 
interstate association, if nof the first commercial association 
to form in the United States. It certainly was a wise thing 
to do else our example would not have been so extensively 
followed, for there is hardly a state now in the Union that 
does not have its hardware association, and there is no man 
who could tabulate the benefit and good that has been done 
the commercial world by our work. And yet our work has 
just begun, for there are many things which we dared not 
tackle alone, which we fearlessly take hold of now, be- 
cause we know we will be supported by all.these other as- 
sociations. Though we have separate organizations, when one 
or the other needs help to correct a public evil, we stand as 





one man and with such power that when we put our shoulder 
to the wheel something has to move. 

Let us therefore not weary of our work, but let every 
member give his best thought and effort to our Southern As- 
sociation that it may contintte in the front as an association 
for the closer allegiance you give it makes our strength and 
power the more assured. 

VITAL QUESTIONS. 


I will not weary you with a recital of our year’s work 
for that report more proper belongs to your secretary, but 
I will call. your attention to a few things which will need 
your best effort and thought to correct in the year that is 
ahead of us. 

1st. The Parcel Post bill will.need watching for the cata- 
logue houses are using every effort to have a law passed 





ing the retailer, whom you must protect at all hazards, for 
it is from him you get your business, therefore I would 
recommend that you by resolution have a committee ap- 
pointed from this association to work in conjunction with a 
committee from the other associations, whose business it 
will be to keep watch on these people and see that no law 
is passed that will be detrimental to the retail trade. 

2nd. I world recommend that you continue our com- 





W. M. Crumley, Atianta, Ga., Ex-President. 


mittee on catalogue house question for their work has been 
well done so far, but is far from finished. 

3rd. The freight question will require your best efforts. 
The railroads have hecome so arbitrary that they are al- 
most unbearable, even when they acknowledge an injustice, 
they take no steps to correct it. They scarcely deny that they 
seek and do control our legislators and ii they are not soon 
checked they will throttle even the government itself. 

The American people are patient, but when once aroused 
even these great corporations had better look out. 

There are many vital matters to be discussed by the as- 
sociation during this session and let me beg each member to 
be punctual and prompt in attendance on the meeting, giving 
us the benefit of your advice arid the encouragement of your 
presence. 

It is with great pleasure that I can report that we have 
the sincere respect and confidence of the Manufacturers’ As- 
sociation. We must keep this, for without it half of our 
strength is gone. 

Your executive committee will make recommendation to 
you in their report which I hope you will consider very care- 
fully, for they come from people who have given their time 
and best efforts to this work. 

In this connection, and in closing, 1 wish to give those 
gentlemen and your secretary and the whole association earn- 
est thanks for the uniform kindness you have shown me 
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as your executive officer, and to bespeak for my successor 
your full and earnest allegiance and to recommend that what- 
ever association you may be members of, your first duty shall 
be to the Southern Hardware Jobbers’ Association. 

We have many visitors with us. We bid you all welcome 
and will be glad of your attendance on our sessions. 

I thank you for your attention. 





President Crumley: The next in order will be the report 
of the Secretary. 


Secretary Carter’s report was, in part, as follows: 


SECRETARY'S REPORT. 





To the Members of the Southern Hardware Jobbers’ Asso- 
ciation: ’ 
In submitting a report of the work transacted through 
the office of your Secretary-Treasurer during the past year, 





Cc. B. Carter. Knoxville, Tenn., secretary - l reasurer. 


we wish to convey. to you as forcibly: as possible the im- 
portance of the work, both in a general way and specifically 
We feel that it is not only desirable, but also absolutely neces- 
‘sary, that every possible influence for good which the associa- 
tion is capable of exerting should be fully developed. To ac- 
complish this result, it has reached the point where every 
symptom must be analyzed, and where trouble is found, special 
treatment should be prescribed and the patient placed in proper 
hands, in order that it may be carefully watched and every 
unfavorable tendency checked in its incipiency. Favorable 
conditions must be nurtured and such treatment applied as 
will develop the same in every possible way. A comparison 
of the hardware jobbing business to the human body may pos- 
sibly illustrate our views in a more concise manner. Just so 
sure as the human body is the highest form of animal nature, 
responding quickest to every form of impression which can 
be described, so is the hardware jobbing business the highest 
form of commercial dealings, being recognized as the barom- 
eter of trade by all lines. For the human body to have health 
and happiness, and retain the same, conditions must be favor- 
able. In other words, the body must be supplied at regular 
intervals with food and drink and the same must be nutri- 
tious, as well as satisfying. A too large proportion of satis- 
fying food, but possessing little, if any, nutriment, will soon 
bring about unfavorable conditions. If a change in diet is 
made in time, no sqious trouble will result; but, on the other 
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the 


hand, if no steps are taken to remedy the trouble, then 
body will become unhealthy, and unless medical aid is se 


cured and vigorous treatment prescribed and followed, the 
body will die. Again, if the human body is surrounded by 
pleasant circumstances and trouble of every form is avoided, 
happiness and contentment will result; but if conditions are 
unfavorable and troubles develop, then the body becomes un- 
happy, and unless relief is afforded, there will be a complete 
breakdown, insanity, and perhaps a trip across the river, from 
which no traveler has returned. 
A STRONG STAND NECESSARY. 

We do not think we are making a mistake in 
that the hardware jobbing business is susceptible to the same 
conditions we have just enumerated. For the jobber to suc- 
ceed, or even exist, the business must be healthy. By health, 
we mean that the goods which are purchased for resale should 
In other words, there should not be too 
large a proportion of staples, which may be termed satisfying 
lines, which are sold without a profit and often at an actual 
loss, when considering the cost of doing business. We do not 
claim that it is possible at all times for some lines of staples 
to be sold at a profit above the cost of doing business, but 
we do claim that unless the proportion of these unprofitable 
goods is much in the minority, that the business will become 
unhealthy. An unhealthy person or an unhealthy business 
cannot hold their own against the troubles that confront them 
There is no such thing as holding your own or breaking 
If there is no gain in health or net profit, then there 
must be deterioration or loss, and conditions it 
will be impossible to stop the retrograde movement. If the 
jobber does not possess the nerve to ask a remunerative profit 


Stating 


be profit-bearing 


even. 


under such 


upon the goods he sells, or is unable to secure such results 
through co-operation with his fellow-jobbers or through the 
manufacturers, then there is little, if any, hope for a con- 
tinuance of the business. It is also true that inside and out- 
side complications in a jobber’s business, causing worry and 
vexation, will also prove detrimental to the welfare of the job- 


ber. Experience has shown most conclusively that a divided 





J. L. Mandelbaum, Little Rock, Ark., Former President. 


house will fall so6ner or later, and the same is true along 
other lines. The point we desire to impress upon you is that 
the hardware jobbing business is the highest type of commer- 
cial traffic and should be transacted upon the same high plane. 
This result can only be secured by the jobbers operating their 
business along profitable and satisfactory lines, and it is to 
assist in accomplishing this result for which we are laboring. 
THE YEAR'S WORK 

It will not be necessary for us to review in detail the 
past year’s work. Our office has kept you promptly and fully 
posted as to all matters of importance which have been taken 
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up for consideration. However, it may, perhaps, be interesting 
for your having a brief report presented to you at this time. 

A larger amount of traveling has been performed by your 
Secretary-Treasurer this year than at any time in the past. 
The attention which has been given to local associations by 
our organization during the past few years has called for 
further enlightenment upon the part of the jobbers and the 
services of your secretary have been requested and utilized 
to good advantage by the jobbers at various points. 





Secretary Carter detailed the visits he had made to vari- 
ous jobbers and some of the complaints he had received. 
These were considered in executive session by the convention. 

The report of Mr. Carter as Treasurer showed the 
finances of the association to be in good condition. 

On motion, the report of,the Secretary was accepted and 
the report of the Treasurer was ordered referred to the 
auditing committee. 


REPORT OF TRANSPORTATION COMMITTEE. 





The committee on transportation, through its Chairman, 
Mr. W. E/ Newill, made the following report, which was read 
by the Secretary in the absence of Mr. Newill: 

The committee reported that requests made of railroads 
for change of classification on a number of articles had been 
refused; that other requests had been granted, to the satisfac- 
tion of the association, among which were the following: The 
classification committee changed its ruling so that’ mixed 
carloads of children’s vehicles (including velocipedes and tri- 
cycles), minimum 15,000, would take the carload rate. 

A reduction was secured on picks, mattocks and grub hoes, 
in carloads, from 4th to 6th class. 

The report of the committee desired to impress the im- 


H. H. Beers, Richmond, Va., Sergeant-at-Arms. 


portance of having each of the members keep in close touch 
with the attitude of their representatives in Congress on the 
Interstate Commerce bill; that it was exceedingly important 
that a conservative and yet very strong Interstate Commerce 
committee be in a position to protect our citizens against ex- 
cessive freight charges and other abuses along this line. 

The chairman of the committee expressed himself as very 
glad to see that the Hardware Manufacturers’ Association had 
been active in the work of its freight committee and that cer- 
tainly good results could be looked for along the line of co- 


operation between the two associations, as per the resolution 
of the association at its last annual meeting. 

Referring to loose leaf price book, Mr. Newill said in his 
report: 

“Another matter presents itself which it might be well for 
our association to take up at the June meeting: It would 
seem that the loose-leaf price-book has come to stay. Why 
cannot the manufacturers adopt a uniform sized page, not 
larger than the page used in Belknap’s loose-leaf catalogue? 
By so doing, they can, at least expense to themselves and to 





W. W. Supplee, Philadeiphia, Pa., First Presitient, N. H. A. 


the greatest convenience of the jobbers, provide illustrations 
and descriptive matter to introduce their goods.” 





It was moved that the report of the committee be accepted 
and that the report about the loose-leaf catalogue be given 
special attention. 

The motion was seconded and carried. 

The report of the press committee was called for. 

The Secretary stated that the committee had no report 
to make, as no matters had been brought to their attention. 

Report of the grievance committee was called for. 

The Secretary stated that he had a letter from James 
Moroney, chairman of the committee, saying that he was 
unable to attend the convention and would be unable to make 
a report. 

The report of the Manufacturers’ Committee and the 
Membership Committee were passed temporarily. 

The report of the Supply Committee was called for. 

Mr. J. D. Moore of that committee made the following 
report: 


SUPPLY COMMITTEE’S REPORT, 





Your Supply Committee, in making their annual report, 
desire to say that we judge that this department of our busi- 
ness is enjoying great harmony, since we have not had as 
much as one complaint during the year just closing. Are 
we really thus peaceful, or are we sleeping over our rights 
and not observing things that are transpiring all around us? 
Is it the duty of your committee to be quiet and wait for com- 
plaints from the membership, or shall they go in vigorous 
search until they find something to do? We have proceeded 
along on the plan that it was our duty to keep peace, and 
so long as no one brought any complaint to us, we enjoyed 
a good, quiet time, without having any work to do. However, 
we have observed what appears to us a growth in the number 
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of manufacturers seeking to widen their sphere of action in 
selecting desirable active business centers and establishing 
their own houses or representatives, thus enabling them to go 
directly to the consuming trade and to our customers, feel- 
ing that they are fully within their province sailing under the 
flag of the jobber or distributor. 

Your committee feels like this subject should engage active 
thoughts of the members of this association, and that they 
should find some line of action that we should pursue. It 
occurs to us that if the manufacturer thus ignores the legiti- 
mate channel of distribution, through the jobber to the re- 
tailer and the consumer,. that we should refuse to distribute 





J.D. Moore, Birmingham, Ala., Ex-President, Member Supply 

Committee. 
the products of such manufacturer, even though he be not a 
disturbing factor in our immediate locality. Since, when the 
unoccupied territory becomes attractive to him, he will not 
hesitate to have his representation and do his own distribu- 
tion, and when he has become strong and well established, the 
difficulty will be all the greater on our part, it behooves us 
to find some line of action in ample time. We must admit 
that they have every right to this line of action if they so 
elect, but if they ignore the jobber, then the jobber should not 
support him and take care of his business where he has not 
yet sought direct representation. This will, of course, require 
concert of action on the part of the membership, and if we 
are to get full benefits of our association, we must have this 
co-operation. We trust that the wisdom of the members of 
the association will find the solution that is best and equitable 
to all. 


It was moved and carried that the report be received. 

The report of the Manufacturers’ Committee was called 
for. 

A letter was read from Mr. Frank S. Gray, the chairman 
of the committee, in which he said nothing had been called 
to his attention during the year. 

On motion, the report was accepted. 

The report of the Membership Committee was called for. 

A letter was read from Mr. Joseph Orgill of Memphis, 
Tenn., in which he made the following report: 

The following new members have been admitted during 
the year and we have a large number of applications on hand 
which have not yet been acted upon: , 
Coleman-Wagner Hdw. Co., Charleston, S. C. 

Scott Hdw. Co., Paducah, Ky. 

Merritt Hdw. Co., Macon, Ga. 

Bluefield Hdw. Co., Bluefield, W. Va. 
Blakeney-Brooks Hdw. Co., Paris, Texas. 
Monroe Hdw. Co., Monroe, La. 
Crane-Hinman Hdw. Co., Yazoo City, Miss. 
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Meyer-Neville Hdw. Co., Meridian, Texas. 

E. L. Wilson Hdw. Co., Beaumont, Texas. 

Virginia-Tennessee Hdw. Co., Bristol, Tenn. 

Che report of the Metal Committee was called for. 

A letter was read from G. R. Vaughan, chairman of the 
committee, in which he stated there was nothing of impor- 
tance to report. 

Reports of Special Committees were called for. 

Mr. Dunlap, of the committee on selecting place of meet- 
ing, said that the association was at Hot Springs and all could 
see for themselves. a 

President Crumley expressed approval for the work of the 
committee, 

Mr. J. Van Dokkum of Little Rock reported on conditions 
regarding steel shapes. 

It was moved and carried that the committee on the steel 
shape situation be continued for the coming year, with such 
additions as may be necessary. 

President Crumley stated that that committee would be 
announced along with other committees. 

The report of the committee on poultry netting was de- 
ferred until the chairman of the committee could be present. 

The report of the committee on wire rope was called for. 

A letter was read from Mr. Heitmann of that committee 
saying he had no report to submit. 

Mr. Ireland moved that a committee on that subject be 
appointed for the ensuing year. 

President Crumley: This committee on wire rope I will 
explain now, because I might overlook it at the time the 
committee is announced, is expected to work in connection 
with the committee that was appointed by the Supply Deal- 


ers’ Association. They handle, you know, more rope than the 





M. L. Corey, Argos, Ind., Secretary, N. R. H. D. A. 


hardware dealers, and it is necessary for us to join hands to 
do anything with the wire rope question 

The President: ‘The next is the report of the Steel Goods 
Committee. 

The Secretary read a report from Mr. George E. King 
of that committee referring particularly to the subject of the 
profit in handling hoes. 

After some Mr. Webber 
that the committee be continued, or another appointed, as 
fit, to take hold of the matter and 


discussion, it was moved by 


the chairman 


may 


see 
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keep it in front of the association. The motion was seconded 
and carried. 

A report was called for from the Cast Plow Committee, 
Mr. John Donnan, Chairman. 

Mr. Donnan read a letter he had sent to the chairman 
of the Plow Association at Richmond on the subject. 

It was moved and carried that the letter be read before 
the joint meeting of the Jobbers’ and Manufacturers’ Asso- 
ciations, where the subject would be discussed more fully; 
that it be read as a part of the report of the transportation 
committee and any member can discuss it on the floor. 

The report of the Executive Committee was called for. 

Mr. O. B. Barker, Chairman of the Executive Committee, 
read the report, which in part was as follows: 


REPORT OF EXECUTIVE COMMITTEE. 

The report first referred to the responsibility felt by the 
committee in making the report; that possibly some of the old 
members who had not taken a deep interest in the association’s 
affairs may have felt that many needed reforms had not 
been accomplished. The explanation was that conditions and 
circumstances were not always favorable for securing proper 
and needed legislation. Certain sections of our territory may 
be suffering from conditions imposed by the manufacturers, 
waile another section is greatly benefited by the same arrange- 
ment; that for the association to demand of the manufac- 
turers that a plan be changed would bring about a disagree- 
ment within the ranks of the association. That the proper 
method to adjust such troubles would be for the jobbers who 
are interested or inconvenienced to bring their troubles to 
the manufacturers, And if there was justice in their claims, 
the manufacturers will open up negotiations with the associa- 
tion. Again, the association may be working on needed. re- 
forms which require perhaps years to bring about the desired 
relief. 

MISTAKES STEPPING STONES TO SUCCESS. 


The report said that the experience of the past two years 


* 
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O. B. Barker, Lyachburg, Va., Former President, Member Execu- 
tive Committee. 


had demonstrated the desirability—in fact, the necessity—of 
doing something of real monetary benefit to the individual 
members; that the association had learned from past experi- 
ence that mistakes were but stepping stones to greater success. 

Further the report stated, with the exception of the meet- 
ing of the Executive Committee at this hotel on yesterday, 
only one meeting was held during the year, and that at Knox- 
ville, Tenn. At that meeting considerable correspondence was 
taken up and considered, relating to complaints against man- 
ufacturers, demoralization in prices on various lines brought 
about by jobbing competition, lack of uniformity in terms of 
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sale from jobber to retailer, and other similar troubles, and 
provision was made to have the same discussed at this con- 
vention, in the hope that some satisfactory solution of the 
difficulties could be reached. 


RESTRICTED PRICES DESIRABLE. 


The report said that one of the most important subjects 
for consideration at the convention was a satisfactory arrange- 
ment between the manufacturer and the jobber for the en- 
forced maintenance of stipulated prices, upon a profitable basis. 
That in the judgment of the committee the jobbing interests 





F. A. Heitman, Houston, Tex., Former President, Member Trans- 
portation Committee. 


had in a measure reached a crisis; in other words, restricted 
prices, if satisfactorily adopted and enforced, means further 
development, increased usefulness and profitable returns for 
the hardware jobbing business; that if no favorable action 
or uniform arrangement was consummated, for the control of 
prices upon staple and kindred lines which had been brought 
down to a plane of unprofitable handling, then there was no 
hope for the advancement of the jobbers’ interests, but rather, 
sure indications of a steady depreciation in the importance and 
volume of business of the jobber as one of the principal chan- 
nels of distribution; that the association must decide upon 
a plan which has the sanction of the majority of our mem- 
bers and of jobbers from other sections, if they hoped to 
have the manufacturers favorably treat with the association on 
the subject. The committee referred to the efforts made to 
control prices on several staple lines. 


IN CONCLUSION. 


The committee expressed the opiniow in the report that 
for the association to accomplish the greatest good, they must 
become specialists; that proper returns from association work 
could not be secured by confining its work to generalities; 
that special committees of two or three members should be 
appointed to handle one certain line; that these committees 
should be expected to confer with each other and with the 
manufacturers when found desirable. 

The report said that the catalogue house question had 
been given careful attention by the committee; that a formal 
report from the committee on catalogue house question would 
be presented at a later session. 

On the question of terms the committee recommended 
that this question be taken up and carefully considered by 
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the association; that some method should be devised to 
awaken the interest of the members in this question. 

Certain changes were suggested in the constitution and 
by-laws looking to an increased revenue from the imemper- 
ship to provide the association.with funds to carry on the 
work proposed for the coming year. 

In conclusion, the committee recommended the following 
resolution : 

Resolved, That while we appreciate the great kindness 
that the manufacturers and their representatives have shown 
us in entertairing us so elegantly in the past, yet we feel 
some embarrassment in accepting so much from them. There- 
fore, be it resolved, that the members of our association who 
participate in the entertainment features bear their proportion 
of the expenses of all future entertainments at our annual con- 
ventions. 





On motion, the report was accepted, to be taken up at the 
session on the 7th and acted on in detail. 
President Crumley appointed the following special com- 
mittees : 
COMMITTEE ON POULTRY NETTING. 


F. B. Dunlap, 
S. C. Dinkins, 
Bruce Keener. 
FIRE INSURANCE. 
J. D. Moore, 
George E. King, 
Ben. J. Schuster. 
NOMINATION COMMITTEE. 
J. D. Moore, 
W. W. Webber, 
O. B. Barker, 
Bruce Keener, 
H. R. Miller. 
CAST PLOW COMMITTEE. 
John Donnan, 
C. H. Ireland, 
O. B. Barker, 
S. C. Dinkins. ’ 
AUDITING COM MITTEE. 
J. C. Sproull, 
S. B. Hubbard, Jr. 
STEEL SHAPES COMMITTEE, 


J. Van Dokkum, 
John Donnan, 
C. H. Ireland. 
WIRE ROPE COMMITTEE. 
J. D. Moore. 
STEEL GOODS COMMITTEE. 


George E. King. 
CATALOGUE HOUSE COMMITTEE. 


R. M. Dudley. 

The question of the next place of meeting was called 
up, and the question of the appointment of a committee on 
that subject was discussed. Mr. King expressed the opinion 
that the next place of meeting should be determined prior to 
the adjournment of the convention, so as to give the members 
time to prepare to attend the next convention, as well as the 
fixing of the date. 

It was moved that the time and place for the next meet- 
ing be fixed by a conference with the American Hardware 
Manufacturers’ Association and that the place of meeting 
and date be made public as soon as possible. 

The motion was seconded and carried. 

President Crumley appointed the following committee to 
confer with the American Hardware Manufacturers’ Associa- 
tion on the subject of the next place of meeting: 

George E. King, F. B. Dunlop and C. H. Ireland. 

Communications were read by the Secretary from various 
mefnbers in which they expressed regrets at being unable to 
attend the meeting. 

President Crumley appointed O. B. Barker as Press Com- 
mittee during the sessions of the convention. 

It was moved and carried that the chair be instructed 
to appoint a committee on the parcels post law. 


>. 
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President Crumley said that committee would be appointed 
later. 

The Secretary announced that the frm of E. C. Atkins 
& Co. would distribute a souvenir at the door:after adjourn- 
ment. 


The convention then adjourned. 





WEDNESDAY MORNING. 


President Crumley called to order at 10 a. m. The first 
paper on the program. was by R. M. Dudley on the subject of 
Increasing Expenses vs. Decreasing Profits. 

Secretary Carter, in the absence of Mr. Dudley, read the 


paper, which follows: 


“INCREASING EXPENSES AND DECREASING 





PROFITS.” 
This is certainly an easy proposition for the manager, if 
he is not troubled over the disappearance of his original in 


vestment. The primary meaning of the word “profit” is 
gain above cost. The question naturally arises: What is 
cost? I take the position that cost is the amount you pay 
for the goods, plus the expense of doing: business 





R. M. Dudley, Nashville, Tenn., Member Manufacturers’ Com- 
mittee. 

I am fully aware of the fact that this question of cost 
of goods, as well as the question of profit and expenses, are 
old subjects, and have been worn threadbare in this associa- 
tion, but this question of cost is one that should be kept 
prominently before all of us, is my only apology for men- 
tioning it in this connection. The question of percentage of 
profit, volume of business and expenses, should go hand in 
hand. 

INCREASED LIVING EXPENSES. 


The expense of conducting a wholesale hardware busi- 
ness has steadily increased for many years, while the oppor- 
tunities to get a profit seem to have decreased. All will ad- 
mit, therefore, that it behooves us to watch these matters 
with an eagle eye. Twenty-five years ago, when I first went 
on the road as a traveling salesman, workjngs»the small trade 
on and off the railroad, the customary price of a meal of 
victuals was 25 cents, and the price for staying all night with 
a horse and buggy was $1.00—the average price of a meal 
of victuals to-day in the same territory, is not less than 50 
cents, and for staying all night, with a horse and buggy, 
it is never less than $1.50. Only a few samples were carried 
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and a horse and buggy was all that was necessary. The ri- 
valry of houses and strong competition, have made it neces- 
sary to carry a larger amount of samples, a larger catalogue, 
and a horse and buggy is hardly sufficient, so two horses and 
a driver are more frequently used. It is not surprising, there- 
fore, that instead of our traveling men calling on us for 


$15.00 per week for traveling expenses, they are asking for © 


from $25.00 to $35.00, in the same territory where $15.00 was 
considered sufficient a quarter of a century ago. 

The expense of living in cities has been growing greater 
all the time, it has therefore become necessary to pay larger 
salaries to bookkeepers, stenographers, shipping clerks, re- 
ceiving clerks, stock clerks, etc., house rent, insurance, and in 
fact everything seems to be higher, except the percentage of 
profit. I would mention the increase in the rebate and re- 
turned goods account, but I do not want to bring up an un- 
pleasant matter. 


PROFIT THE FIRST CONSIDERATION. 


I think I am speaking conservatively when I say that the 
expenses of conducting a hardware store have: increased since 
I have been in the business, 25 per cent all around. I men- 
tion all these things to emphasize the necessity of making a 
profit. I am not one of those who considers himself wise 
enough to conduct a business in such a way as to do an im- 
mense volume of profitable businessy and with an increased 
volume reduce the percentage of expense to almost nothing. 
If you will leave out the word “profitable” in the above 
statement, I think I can fill all of the other requirements. 

I have mentioned in detail these increased expenses, in 
order to more strongly emphasize the necessity of making 
a profit, I am unable to suggest any way that the expenses 
can be materially reduced. To get good service, you have 
to pay a good price, and to get suitable quarters in which to 
conduct your business, you have to pay good house rents, etc. 
To make any money it is absolutely necessary for the 
gross percentage of profit to be greater than the percentage 
of expense of doing business, as both are estimated upon the 
sales. If your percentage of expense of doing business is 
12% per cent of your sales, and you sell goods at a profit 
of 12% per cent on sales, you have made no money. It would 
therefore, appear that the all important question is—how can 
we make a percentage of profit in excess of the percentage of 
expense of doing business. 

SALESMEN SHOULD DISCRIMINATE, 


There are many ways in which we should be able to 
make a profit, if our business is a legitimate one. In trying 
to advance ideas on this subject to the members of the 
Southern Hardware Jobbers’ Association, I feel that I am 
undertaking to carry “Coals to New. Castle.” In fact, my 
only idea in the outset was to, if possible; impress upon 
you more fully the necessity of making an increased profit. 
It is easy for the manufacturers to make a profit on a line 
of goods, where only two or three men are engaged in the 
manufacture of the line. They can get together and decide 
what is a legitimate. profit, and what percentage of profit 
they are entitled to—ask it, and get it; but where there are 
a very great number of houses from different cities con- 
testing for the same trade in the jobbing business, it is 
very difficult to formulate any understanding of this char- 
acter. 

The competition in the jobbing hardware business for 
many years, has looked like a race that would result in the 
survival of the fittest. The advice that we have given our 
salesmen in selecting and soliciting business is not to push 
the sale of unprofitable goods, such as do not bear a suffi- 
cient profit to cover the expense of doing business. Do not 
slight the small things—they pay a better profit sometimes 
than the larger ones. The best profit salesmen always have 
goods of this kind on every order. “A salesman who cannot 
give his time and attention to the sale of small articles 
in profitable lines is too busy to succeed on the road. Some 
salesmen claim that their customers do not handle many. shelf 
goods—that they only handle an unprofitable line of goods. 
I take the position that this is largely the fault of the trav- 
eling salesman. If he will make the proper effort, he can in- 
duce the customer to carry a line of shelf hardware and 





profitable articles, and if he follows it up carefully after 
selling the customer the goods, and looks after the custom- 
ers’ interests, as well as his own interest and that of his 
house, he will see that the goods are kept nicely displayed 
and worked off in due course of trade, and usually the cus- 
tomer will be ready on the next trip to give another order 
for the same line of goods, possibly adding other arti¢les 
of a similar character, since he has found that they are 
profitable to handle. 
PRIVATE BRANDS, 


A salesman should push the private brands of his own 
house, which will make him both money and reputation, 
usually the house has established prices on these goods, which 
pay a reasonable margin of profit, above the expense of doing 
business. It is, of course, understood that private brands 
should be all high grade—no reputable house could think of 
offering anything else. A salesman shoulc strive to do these 
things and as an incentive the house should let the size of 
his check at the end of each month depend upon the amount 
of net profit which he has obtained during the month. 

The greatest demoralization in jobbers’ prices, is caused 
by one jobber meeting the price of another, when he in 
reality, does not know whether the other jobber has made 
the price or not; he has only heard that he has, and in nine 
cases out of ten, he is meeting an imaginary price. If every 
jobber would make his own prices and maintain them, mde- 
pendent of everybody else, and in doing so have in mind 
the percentage of expense of doing business, all the jobbers 
would make money. This is the best suggestion that we 
can offer. Every jobber is entitled to a reasonable return 
for the capital invested and the effort put forth, and we 
believe in this way, he can get it. 





Chas. Ireland made a motion that a committee be ap- 
pointed to look into the matter of loose leaf catalogues, to re- 
port at a later session. 

Considerable discussion followed on the subject of what 
constituted the cost of selling goods, especially staples, and the 
question of what salary a salesman should receive on a given 
amount of sales. Several members expressed themselves as 
of the opinion that this should be regulated largely by the 
kind of goods sold or the profits on the particular goods. 

Mr. Mandelbaum raised the question of whether certain 
staple goods that showed a very small margin were not 
often as profitable to handle as other lines bearing a larger 
margin of profit, provided the money invested in the staple 
line could be turned over frequently. There was consid- 
erable difference of opinion on the subject. 

The chair appointed Mr. Mandelbaum as a committee of 
one to investigate the subject by mathematical calculations 
and report to the secretary. 

President Crumley called for a paper from W. W. Web- 
ber on the subject of restricted prices. The paper follows: 


RESTRICTED PRICES. 





I feel perfectly secure in the position I shall take here to- 
day. I believe that a restricted or minimum selling system 
is the most feasible, satisfactory and profitable method of 
handling goods, not only for the jobber, but for the manufac- 
turer. 

I received my early business training in a wholesale grocery 
house where we had restricted prices on a number of articles, 
and my observation was that where we were limited to a cer- 
tain selling price we made some money, though the per cent 
of margin was not at all times satisfactory. During my six 
years in the hardware business my experience has been the 
same, and, I dare say, has been the experience of every man 
here to-day. 


“TO ERR IS HUMAN.” 


Is the restricted or minimum selling system a deterrent 
to price cutting? It is most emphatically, provided the manu- 
facturer is sincere in his work and will enforce his regula- 
tions. The old phrase “Human Est Errare,” is just as potent 
to-day as when spoken in the hoary centuries of long ago and 
just as true, and.no manufacturer need think the simple pro- 
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mulgation of a minimum selling system will constitute his en- 
tire work. When he undertakes it he may expect to find that 
all who handle his goods are not like Caesar’s wife, but that 
here and there are those who will seek an advantage by low- 
ering the price, but a vigorous policy will soon correct the 
evil. I am promulgating no new fact when I say to the assem- 
bled gentlemen here that we are handling poultry netting, 
scale beams, horse shoes, traces, steel goods, nails, wire roofing 
and sheets at ridiculously low margins, and sometimes at 
no margin at all, whereas if we had a minimum selling system 
backed by people who would enforce it we would be com- 


pelled to realize more than we do now. Each of us would- 


feel that we were on a parity with all the others, hence the 
incentive for price cutting would be minimized, if not in 
time eradicated. 


PROTECT THE JOBBER. 


We would then be put on our metal as salesmen and 
business men; there would be a feeling of security in the price 
made, and I think the margin of profit would improve all 
along the line. I realize.that some of the articles named and 





WwW. W. Webber, Fort Smith, Ark., Member Executive Committee. 


others not mentioned cannot be brought under the plan be- 
cause of the promiscuous manufacture, but I think we should 
ask that it be done where it is clearly apparent it can be done. 
I do not think any manufacturer who is in position to put the 
system into effect will decline to do so when he must realize 
and concede that the plan is feasible and is working in many 
instances. They should, and I believe do, appreciate the 
soundness of the doctrine that their prosperity depends largely 
on the prosperity of their customers, that the augmentation of 
our fortunes means the expansion of theirs, that we travel 
hand in hand to success or failure, and rise or fall together. 

The manufacturer is dependent largely upon the jobber 
for the distribution of his product and his every thought 
should be toward building up first class relations with the 
jobber, protecting him in every way possible, seek to put 
him and keep him on a basis where he can prosper by the 
exercise of ordinary prudence. 

The listing of a manufacturer’s product may require a 
great outlay of work and some expense on his part, but in 
time he will be repaid in knowing he has a satisfied list of 
customers who delight in putting his goods at the front. 

If any of them conclude to meet our views and embark 
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on the plan let him understand that he cannot hold with the 
hare and run with the hounds, cannot make fish of one and 
fowl of another, but must hew to the line irrespective of the 
man or volume of his business. There is nothing that so 
hampers a limited price system, nothing that renders it so 
surely and certainly abortive and useless as for those whose 
duty it is to enforce it, to be guilty of a halting or hesitating 
policy or to play. favorites, as is often done. “I’d rather be a 
dog and bay at the moon than such a Roman.” 


VIOLATORS SHOULD MEET SWIFT PUNISHMENT. 


If we succeed in prevailing on even one manufacturer to 
adopt the system let us give him to understand that we want 
a plank in his platform as broad as a boulevard and as long 
as a turnpike to the effect that whosoever is caught in willful 
premeditated violation, with malice aforethought and deliberate 
intention, and, as the lamented Judge Parker of Arkansas was 
wont to say, “With a mind fatally bent on mischief,” he 
must walk the plank, and I trust that every jobber here can 
heartily say, “Them’s my sentiments.” And, too, we must 
ask that we be consulted concerning the margin of profit the 
price will carry. We of the South and Southwest must have 
a larger margin than is looked for or expected in the North 
and East. With us we must show our stockholders at least 
10 per cent in dividends, whereas smaller returns are satis- 
factory elsewhere. The further you get from manufacturing 
centers the larger must be your capital if you hope to keep 
your assortment intact, hence we cannot work under as smal! 
per cent as can a dealer who can draw frequently and quickly 
his supplies. We have to anticipate our wants considerably 
ahead of the time we need them because we have the delays 
incident to all shipments, and numerous annoyances unknown 
to those in close proximity to the centers. 

Therefore in making up the selling price we want them 
to consider that we have to pay for our goods days and weeks, 
and sometimes months before we get them, that to do this and 
carry a respectable assortment we must have an abundance 
of capital which must yield good returns, or there is a hiatus 
in the business. I have devoted considerable thought to this 
question and I have had expressions from some_of the 
brainiest men in the association and they are all in support 
of the plan. 

It is certainly worth a trial, and if we meet with failure 
and disaster we are in no poorer condition than now. 


NO VITAL OBJECTIONS. 


It quite frequently happens that the profit-bearing quali- 
ties of an article become so poor and the sale of it so dis- 
tasteful to a dealer that he endeavors to curtail the sale of it, 
and if we all come to the same way of thinking there will be 
a curtailment and the manufactyrer will feel it the first of all 
—hence is it not the part of wisdom for him to ascertain and 
anticipate the wants and needs of his customers and endeavor 
to meet their views while he is yet in the hey-day of pros- 
perity. A wise merchant or manufacturer scans the horizon 
and takes the temperature of his business just as far ahead 
as the human faculties will allow, and if a squall is looming 
up and it appears there will be “something doing” he adjusts 
his rigging to meet it without waiting for it to administer a 
broadside unawares. 

There will be no appreciable curtailment felt because of 
an article being placed on the limited plan. The increase in 
the selling price will be nominal and the retailer will be able 
to get his usual per cent of profit. The jobber will get a fair 
return for the energy and effort put forth, the manufacturer 
will have a host of contented and amiable customers. 

I have tried to point out some of the benefits to arise here- 
under, and have indicated something of my idea of the “modus 
operandi,” but I am open to conviction (provided you don’t 
give me over ninety days), and I want to invite a full and 
free discussion of every conceivable phase of the case. 

I do not see any objection to the plan, but .since infalli- 
bility is not one of my virtues or accomplishments I want to 
be enlightened further. I may be chasing a foolish rainbow 
or following an Aurora Borealis into the bogs of make-believe, 
I may be afflicted with all the isms in the category of ill, and 
need a guardian to direct my thoughts and pen, but the good 
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to come from restricted price plan has impressed me and I 
believe in it. 
HARD WORK NECESSARY. 

We have found that it does work on some things, then 
let us now conclude to present a united front in asking for 
the plan where we, by our experience, know it is feasible, 
and I believe success will be ours. I fear that unless we ask 
for the plan we will never get it because. it is regarded by 
some as an innovation and something they prefer to let alone 
if the movement be left to them. I do not think we should 
be drastic in our demands or arrogant in our demeanor, but in 
a lucid, cautious and friendly way point out our needs and 
fortify our argument with all the data possible. Our progress 
may be slow and the ends accomplished few, but if we succeed 
during the next year in having listed just one of the promin- 
ent articles our work will not have been in vain. 

We must not expect to accomplish all this good by a sim- 
ple twist of the wrist, nor hope that our “Ipse Dixit” be 
accepted as a matter of course. The other fellow must have 
his day in court, we may expect demurrers to the jurisdiction 
and motions to dismiss at the cost of the plaintiff. We must 
have a committee in charge of our interests, if we ever reach 
that point, who’ understands the situation and who, after the 
underbrush has been cut away, will be found on the firing line 
doing business at the old stand. 

This is essentially the age of co-operation—the very air 
is full of it. There was a time when a big and brainy, force- 
ful and fearless man could map out his own course and con- 
struct his own fortune while standing absolutely alone, but 
in these days of “Frenzied Finance,” when every man you 
see is camping on the trail of the Almighty Dollar with a per- 
sistency born of insatiable greed, the very best and ablest 
must call into service every available force or go down in 
the maelstrom of defeat and disaster. 

I thank you, gentlemen, for your attention. 


President Crumley: The paper is very interesting and I 
will ask for a motion to the effect the secretary be instructed 
to have that printed in pamphlet form in sufficient quantities 
to be sent to the secretary of the Manufacturers’ Association 
and distributed to their membership. 

The meeting then adjourned. 








THURSDAY MORNING. 


Thursday morning at 10 o’clock the chairmen of the 
special committees asked for additional time in which to make 
their reports. 

A communication was received from the American Hard- 
ware Manufacturers’ Association on the subject of special 
brands, embracing the resolutions adopted in their session 
Wednesday. These were as follows: 

A committee of five was appointed, O. B. Barker chair- 
man, to consider the question and report recommendations. 

The report of the executive committee was discussed and 
the recommendations contained therein were concurred in, in- 
cluding: 


RESOLUTIONS. 


Any firm or corpotation whose business is the selling of 
hardware at wholesale, exclusive of machinery, implements 
and mill supplies, and whose sales to metcharts shall not be 
less than 75 per cent of their gross sales and who have not 
less than three regular salesmen on the road, and whose capi- 
tal is not less than $50,000, upon application to the secretary 
in writing and a. four-fifths vote of the executive committee 
may become a mefiifier-of this association upon subscribing to 
the constitution and by-laws and payment of $25 membership 
fee in advance and agreeing to pay annual dues of $50 within 
thirty days after each annual meeting. We recommend that 
this association; record its unqualified disapproval of any 
manufacturer marketing any part of his product through any 
other channel than the legitimate hardware jobber, and when 
this policy is disr ded by any manufacturer the offending 


party shall be reported to the secretary, who shall take the 
matter up through personal correspondence and endeavor to 
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cause the manufacturer to discontinue this practice; and 
we further most earnestly protest against the manufacturers 
selling to the small dealers at all, as by doing so the small 
dealers frequently purchase more goods than they can legiti- 
mately handle and therefore dispose of the surplus at cost to 
the jobbers for hundreds of miles around. 

Resolved that we appreciate the great kindness which the 
manufacturers and their representatives have shown us in 
entertaining us so elegantly in the past, yet we feel some em- 
barrassment in accepting so much from them. Therefore 
be it resolved that the members of our association who par- 
ticipate in the entertainment features bear their proportion of 
the expense of all future entertainment at our annual con- 
vention. 





Spencer James then opened a discussion on “How to En- 
force Uniform Terms.” This paper was followed by an ad- 
dress by C. H. Miller, president of the Natiorial Hardware 
Mutual Fire Insurance Co. Mr. Miller’s address was as fol- 
lows: 


MUTUAL FIRE INSURANCE. 





It was not with my permission that your Secretary has 
dignified my remarks to-day as an “address.” I came here 
simply to talk a little about mutual insurance, as one business 
man would discuss any matter of business with another, and 
to tell you the experience of two successful mutuals in the 
hardware trade, what they have and are accomplishing for 
their members, and if possible, to be of some service to you 
in handling this important question in your association. So 
much good has already resulted from association work and 
the closer contact and amalgamation of the different organi- 
zations in the hardware trade that any benefit’ which you 
may derive from our experiences will be our contribution 
to the general good resulting from this continued interchange 
of courtesies. 

TWO KINDS. 

For the benefit of those who probably have not studied 
this question, I will first speak, briefly, in a general way, of 
the mutual or co-operative feature in insurance, and then give 
you a short history of the companies with which I am identi- 
fied. 

Mutual insurance, companies may be divided into two 
classes: 

First—Assessment mutuals. 

Second—Cash mutuals. 

By the first class I mean those companies which have no 
fund in their treasury for the payment of losses and expenses, 
but depend entirely upon assessments levied after the expenses 
or losses have been incurred. These companies are vicious in 
principle, misleading in their expectancy and ought to be 
shunned as a mariner shuns the shoals. 

The secdnd class, or “cash mutuals,” requires a cash de- 
posit at the issuance of the insurance, which is held as col- 
lateral security and kept at sufficient margin for the payment 
of all assessments. By this method there is always an ample 
sum in the treasury to meet demands. There is no relation- 
ship between these two classes; and the difference in their 
results is no less than the measure of difference between suc- 
cess and failure. 

NEW ENGLAND MILL MUTUALS. 


As the most striking example of successful cash mutual 
insurance, I beg to refer to the New England Mill Mutuals, 
whose organization dates back a period of some fifty years 
and whose combined insurance represents over one thousand 
millions of dollars, producing for its members an immense 
annual dividend or saving. The policy of these companies is 
directed by the most able minds interested in the insurance 
business. They are powerful and far reaching in their influ- 
ence and have done more toward the matter of the building 
of fire-proof structures and adoption of proper precautions 
against the origin and spread of fires than the combined effort 
of all the stock companies doing business in this country to- 
day. The labors of these scientists who manage these com- 
panies have not been wasted, when we consider that they have 
reduced the cost of insuratice to their members in many in- 
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stances 80 per cent per annum. We cannot hope in our own 
hardware mutuals to obtain this same high standard of risks 
and consequent low ratio of fire loss, but we can be and are 
benefited from many of their same economies. 

I might mention other striking examples of successful 
cash mutuals more ‘nearly in line with the work of our own 
companies and which are saving their members a large por- 
tion of this item of expense, such as the Northwestern Lum- 
berman’s, with its nine million dollars of insurance, and the 
Pennsylvania Millers’, with something over three millions of 
dollars insurance in force; but the results of our own hard- 
ware mutuals are more pertinent to the question. 

MUTUAL ADVANTAGES. 

Our mutuals have the following advantages over stock 
companies : 

(t) Scattered Risks. It is scarcely possible that more 
than one of our risks is subject to the same fire; it is there- 
fore impossible for us to suffer such a calamity as befell many 
companies at the great fires of recent years, such as at Pater- 
son, Waterbury, and more recently, the city of Baltimore. It 
is only stock companies and mutuals conducted on an entirely 
different plan that suffer in such great conflagrations. 

(2) Class Risks. A study of underwriters’ statistics will 





C. H. Miller, Huntingdon, Pa, President, N. H. M. F. I. C. 


show that where the insurance is confined to a certain class 
of risks, there is saving in the matter of the fire loss; and 
further, hardware risks are not so hazardous as the under- 
writers are wont to believe them, and for that reason we are 
suffering an unjust tax from stock companies. 

(3) Selected Risks. No one is eligible to membership 
in these companies who is not a member of a hardware asso- 
ciation, and as these associations comprise the leading mem- 
bers of the hardware trade, the moral hazard is reduced to 
a minimum, and further than that, every risk is subject to 
the most rigid inspection by the executive committee before 
insurance is issued. 

With these three advantages—scattered risks, class insur- 
ance, and selected risks—we have the advantage in fire pre- 
vention, which is impossible in stock companies, as conducted 
to-day, whose plan is largely a matter of betting that bad 
risks will not burn. 

On the other hand, we have the following economies 
which we will term economy in management : 

(1) The saving of stockholders’ profits; and this is no in- 
considerable amount. When .we reflect that the stock of a 
well-known insurance company has sold as high as $2,500 per 
$100 share, the profits, which in our company belong to the 
members, should go a long way in decreasing the cost. 

(2) Agents’ commissions vary from 15 to 25 per cent of 
the annual premium charged. Our companies pay no commis- 
sions. We have a direct saving of this amount. 
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(3) Officers’ Salaries. Instead of many high-salaried ofh 
cers, we have as small a force as possible, at salaries com- 
mensurate with their duties, and by the co-operative help of 
members the total cost of operation is trifling when compared 
with that of stock companies. 

The Hardware Dealers’ Mutual Fire Association of Penn- 
sylvania was organized September, 1902, and wrote its first 
policy Oct. Ist of that year. It now has almost one and a 
quarter millions of insurance and writes a maximum line of 
$5,000.00 on desirable risks. The saving to date to its mem- 
bers has been 50 per cent of the cost in stock companies, not- 
withstanding ‘the fact that one-third of the actual saving is 
carried to a guaranty fund, or reserve, which is set aside 
each year for protection against any disastrous year and for 
the greater stability of the company 


NATIONAL HARDWARE MUTUAL 


The National Hardware Mutual Fire Insurance Company 
was organized September, 1903, and wrote its first policy Nov. 
Ist of the same year. It now has one million dollars insur- 
ance in force. The first year this company paid no dividend, 
but all policies expiring April Ist, 1905, received a dividend of 
28 per cent, and I am safe in predicting that all future policies 
will receive a dividend of from 25 to 50 per cent. 

In giving you this brief history of these companies, I have 
said nothing of the difficulties encountered in the work pre- 
liminary to the organization, nor of the weeks of anxiety 
and sleepless nights of the management, after the organization, 
until such time.as the companies had obtained sufficient busi- 
ness to place them upon a sound footing, for if in the early 
stages of organization heavy losses should occur, it would 
mean ruin to the company and financial loss to the promoters. 

This period of suspense lengthens out over weeks and 
months. There are many “doubting Thomases.” It requires 
time and a perfect avalanche of circulars and advertising mat- 
ter, and often personal solicitation, to secure recognition and a 
favorable response. Few want to take insurance until they 
have some expirations of insurance already in force, so that 
while the subscription list may be large and flattering enough, 
to obtain the amount of insurance to be actually written to 
safely establish the company requires months of hard labor 
during the critical period of the company’s existence. 

Then there is thé expense of the organization period, 
which must be borne by the few enterprising and fearless 
members who are willing to bear the burden and run their 
chances. All these difficulties can and must be overcome be- 
fore the mutual company has the confidence of the rank and 
file and becomes firmly established. 


A BUSINESS PROPOSITION. 


Gentlemen, this matter of co-operative insurance is strictly 
a business proposition. A compilation made from the sworn 
reports of the Insurance Commissioner of the state of Penn- 
sylvania of the receipts and losses of twenty-seven mutual in- 
surance companies in 1903 showed: 

Receipts, $1,774,755.20; losses, $247,138.13; showing a gross 
profit of $1,527,617.07, or over 86 per cent of their total re- 
ceipts. This amount, less expenses, was available for distri- 
bution to policy holders. 

Why should a powerful association such as this, embracing 
millions of dollars, whose members are successfully employed 
in one of the most exacting and active businesses pay a tribute 
to any organized capital for doing for them what they them 
selves can do better, cheaper and more satisfactorily. These 
are not idle words. The history of insurance proves them 
true. Some of our largest corporations employ this system 
of self-insurance, a notable example being the great Penn 
sylvania Railroad Company, which insures its vast holdings 
within itself. No one member here with one or more ware 
houses would be justified in carrying his own insurance, but 
by association with his neighbors, his fellow-members of this 
association, having risks of nearly equal hazard, he can ob- 
tain his insurance at actual cost. 


A GENEROUS OFFER. 
I am here to offer you membership in these hardware 


mutuals, enabling you'to obtain your insurance at actual cost. 
We offer you the services of fully developed, established and 
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successful companies, which have proven their ability to make 
money, and invite you to join us on the same basis as those 
who made the companies and assumed the risks of organiza- 
tion. The ratio of operating expenses decreasing gradually as 
the amount of insurance in force increases, benefits would re- 
sult to both you and ourselves by the union. Should you, in 
your deliberations, decide to place your insurance with us per- 
manently in sufficient volume, we could arrange for you to 
have the proper representation on our board of directors and 
voice in the management of the companies. Should you desire 
to use us as a temporary means of assisting in your organi- 
zation by placing with us your insurance until you had suffi- 
cient amount to separate and stand by yourselves, .we shall be 
glad to co-operate with you, allowing the withdrawal from our 
companies at any time without any bonus for short time in- 
surance. 

The books of our companies are open for your inspection 
at any time you may desire to inspect them, and I shall take 
great pleasure in meeting any of you after this meeting is over 
and explain to you the plan of our organization more fully 
and to aid you in any way I can to formulate a plan for the 
organization of your proposed company. 





THURSDAY AFTERNOON. 


The Thursday afternoon joint session was called to order 
at 3 p. m. by President Crumley on behalf of the Southern 
Hardware Jobbers’ Association. W. W. Webber then ad- 
dressed the meeting on the subject of restricted prices. His 
address was as follows: 


RESTRICTED PRICES. 





Gentlemen of the American Hardware Manufacturers’ Asso- 
ciation: 

I have been delegated by my brother jobbers to present 
to you our views of the restricted price plan and a few of 
the prominent articles now sold by us at little or no margin 
and to ask the co-operation of those of you who produce 
these things. 

I take it that it is your desire to do whatever may be 
in your power, reasonably, to promote the interests of your 
customers, provided your own do not suffer, and we hasten 
to assure you that we would not ask any sacrifice on your 
part, of one cent of your money or one hour of your time. 

An unfortunate condition prevails among the jobbers 
concerning margins on certain items that go far toward mak- 
ing up the bulk of our business, and we are here to-day in 
the peculiar and anomalous attitude of asking to be saved 
from ourselves. It is indeed singular that a gathering of men 
who pride themselves on their ability to do things should 
appeal to you to aid them in doing something that tends to 
help them, or probably it might sound better were I*to say 
we are asking you to restrain us from damaging ourselves, 
but however that may be ‘tis a fact that we need discipline 
and ’tis a wise man who knows his own ills, and I might add, 
his foibles and weaknesses. We come to you confessing our 
impotency, our thorough and well-denionstrated inability to 
stem the tide of low prices that seems tc have set in. The 
question has been thoroughly canvassed by our members, the 
trade papers have enlarged upon it from time to time until 
it seems there is nothing new under the sun concerning 
restricted prices. 

All of you are advised that we want you, where it is 
at all feasible, to arrange your methods of handling your 
product to the end that a jobber will be compelled to make 
a reasonable margin when he makes a sale. There will be 
no injustice done to any of us, but rather it will be a favor 
which will earn our everlasting gratitude. 

You are advised, I take it, that there are now quite a 
number of items in our line now handled under the restricted 
price plan, and so far as I know to the satisfaction of all 
concerned. I presume this matter will be handled by a com- 
mittee who will take up the question wherever their wis- 
dom indicates that success awaits them, and to those of you 
here who are likely to be approached along that line I want 
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to ask your courteous and serious consideration of the ques- 
tion. We are intensely in earnest. We believe the plan is 
feasible, sensible, secure, and safe, and will be pleased to 
see all of you fall in line. Your own good sense and un- 
erring judgment will direct ycu just how it is best to reach 
the evil, just what is best to remove the cancer that is eating 
at our vitals and menacing our business by annihilating our 
margins. . 


Those of us who have no desire to make money should 
be compelled to cease our bushwhacking tactics, to the end 
that those who do want to succeed may do so with some 
degree of comfort and pleasure and to an extent commen- 
surate with the energy and anonyance required. Some of 
us have no more conception of commercial ethics or of the 
correct principles of money making than has a hog of 
holiday or a Senigambian of “Paradise Lost,” and these are 
the fellows for you to handle. You will not be able to 
do so by any milk and cider policy, but must make up your 
minds that nothing short of a “Lignum Vitae” club loaded to 
scatter will suffice in some cases. 

“Whatever is worth doing at all is worth doing well” 
was spoken or written doubtless before any of us now here 
had made our advent into life or debut into business, but 
age does not detract from a common sense expression like 
that, hence I use it to signify that if any of you conclude 
to embark on the restricted price system you must give all 
concerned to understand that there are to be no subterfuges, 
that you intend to be alert and firm in policing your plan, 
and that we all look alike to you, that you will not play any 
favorites, nor condone offenses, but that he who strays from 
the straight and narrow path in this particular will wander 
into the bogs and briar patches of your displeasure to the 
exact amount of rebate due him, plus a good stiff fine.” 

A paper, prepared by R. M. Dudley on the subject of 
catalogue house competition, was then read. The paper was 
interesting and pointed. It was presented as follows: 


CATALOGUE HOUSE QUESTION. 





As chairman of the committee appointed by the Southern 
Hardware Jobbers’ Association at the fourteenth annual con- 
vention at Atlanta, Ga., last May, to co-operate with similar 
committees from other hardware associations in efforts to not 
only stem the tide of catalogue house competition, but to 
endeavor to remedy the evils-which now exist, it affords me 
pleasure to present this report. 


CAUSE OF BIRTH. 


Before doing so, I desite to call your attention to a reso- 
lution which was adopted that brought this special commit- 
tee into existence, which is as follows: 


“Whereas, we have heard with pleasure and profit the 
splendid address of Mr. S. Norvell and others relative to the 
subject of catalogue houses and the evils arising therefrom, 
and, 


“Whereas, this matter has not attained the proportions in 
our southern territory that it has in some others, yet appre- 
ciating that matters of such far reaching influence which 
affect one portion of the trade should appeal to the craft as a 
whole, and in addition thereto that these matters may sooner 
than we think be upon us with vigorous sction, and in order 
that we may carry out the idea and spirit of co-operation and 
federation which render our efforts more effective in ob- 
taining our wishes from those we desire to impress, now, 
therefore, 


“Be it resolved that we appoint Mr. R. M. Dudley of 
Nashville, Tenn., as the representative from this association 
to act in concert with the representatives of other organiza- 
tions hereafter to be appointed, and that he be instructed to act 
in behalf of this association in conjunction with the others in 
the contemplated meeting.” 


CATALOGUE HOUSE CUT OUT. 


The question with which your committee has been grap- 
pling is by no means a new one. It is several years since the 
hardware trade of the country first began to realize the 
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harmful effect of the competition of mail order houses. When 
the cloud first appeared it was only a very small one, and the 
shadow which it cast on the trade was not of sufficient magni- 
tude to occasion any great alarm. Where two or more hard- 
ware men met the subject was alluded to, but not given what 


might be termed serious consideration. The business of mail 
order houses was not at that time of sufficient importance to 
be attractive to manufacturers. Some of the large jobbing 
houses of the north, not realizing the extent to which mail 
order houses might grow, supplied their daily wants. 

The first step to combat the competition of mail order 
houses was taken by the hardware associations whose mem- 
bers went on record as believing ‘it would be for the best 
interest of the trade that they should not sell catalogue 
houses. This movement was soon joined by many outside 
jobbers not members of the association. In the meantime 
conferences were held between representativs of organized 
retailers and organized jobbers. Influence was brought to 
bear on a large number of manufacturers, the result of which 
was the cutting out of catalogue houses as a means of dis- 
tributing gocds. 

In the former report I touched upon the meeting in the 
month of June, 1904, of the catalogue house joint committee 
in the city of St. Louis, where our platform was adopted, 
the keynote of which suggested that it was our preference 
that the manufacturers should refrain from placing cata- 
lorue houses in competition with the legitimate retailers of 
the country. 


SGUTH HAS NOT BEEN AGGRESSIVE. 


As a result of the correspondence which our joint com- 
mittee has instigated, either direct through the office of the 
general secretary or indirectly through the various members 
of the committee; and retailers and jobbers represented by 
the committee, and also through the assistance of some job- 
bers not identified with the association, more than six hundred 
manufacturers have placed themselves on record as agreeing 
to meet the views of the trade as announced through the 
wholesale and retail hardware joint committee. 

This subject has not been handled in an aggressive man- 
ner at the conventions of this association, mainly because the 
catalogue houses up to a year or so ago have not been mak- 
ing strenuous efforts to obtain business in the southern states. 
To-day, however, the question is brought home to every hard- 
ware man in our section of the country, be he retailer, manu- 
facturer or wholesaler. 

Two of the leading catalogue houses of the country are 
advertising in our southern daily papers, endeavoring to make 
connections with the manufacturers who are producing goods 
in our section of country, in order that shipments may be 
made direct to the consumer without any disadvantage in 
connection with freight rates. . 

No one man or committee of men can make a success of 
this movement. We must have the hearty co-operation of 
those in whose interest we are working, and I am sorry to 
have to admit that many of the members of our association 
do not realize the amount of business they are losing to the 
catalogue houses. If they would consult their traveling sales- 
men they would get some information on this subject. It is 
entirely useless to argue with manufacturers concerning the 
merits of the question. Those manufacturers who do the 
largest amount of business with catalogue houses freely ad- 
mit that not over 5 per cent of their output is distributed in 
that way; this being the case, should not these gentlemen 
promptly consent to respect the express preference of those 
who distribute 95 per cent of their product? 


ACTION RECOMMENDED. 


We ask that members of the Southern Hardware Jobbers’ 
Association supply themselves with a copy of the catalogues 
of the mail order houses, ascertain exactly which manufac- 
turers are supplying the catalogue houses, and then open cor- 
respondence with these gentlemen urging them to grant prop- 
er protection. 

As 1 suggested in the first part of my report, the most 
serious obstacle now confronting the wholesale and retail 
hardware joint committee is the want of co-operation on the 





AND HARDWARE RECORD 35 





part of the jobbers and retailers. In an effort to interest the 
retailers to a correct knowledge of the importance of this 
proposition, we suggest that a letter something like the fol- 
lowing be printed and sent to all the members of our asso- 
ciation, also possibly to the jobbers located in the north and 
east, and request the jobbers to include a copy of the letter 
or circular in all mail going to the retail trade: 


“CATALOGUE HOUSE COMPETITION. 


“The deep interest which has so far been manifested by 
manufacturers, jobbers and retailers on the subject of cata- 
logue house competition indicates its importance. If this 
method of doing business was not injurious to both jobber 
and retailer it would not have been given so much publicity. 
We find a very large proporton of the retailers do not appre- 
ciate the very demoralizing influence of catalogue house com- 
petition and looking toward the proper enlightenment of the 
retail dealers as to the deep and far reaching injury which 
will result. to them by further encroachments of the cata- 
logue houses upon the dealers’ business, a sub-committee of 
the wholesale and retail hardware joint committee has been 
appointed, consisting of the undersigned, whose purpose it 
is to thoroughly agitate this subject among the southern re- 
tail hardware dealers. We have prepared a very comprehen- 
sive treatise on catalogue house competition, setting forth 
ways and means to combat this evil. This is a very valuable 
publication and we are anxious to place a copy in the hand 
of every retail dealer in the south. Copies will be promptly 
forwarded upon application of any of the undersigned. 

“C. B. CARTER, Knoxville, Tenn. 
“M. L. COREY, Argos, Ind. 
“R. M. DUDLEY, Nashville, Tenn. 

The pamphlet in question could be prepared by the com- 
mittee and could be made so interesting and effective that 
great good wovld result. 

OUTLOOK PROMISING. 


In concluding my report I desire to say that my associa- 
tion with the other members of the committee has been very 
pleasant; certainly no mistake has been made by the other 
associations in the selection of their representatives on this 
committee. The success which the joint committee has 
achieved during the past year leads us to be very hopeful of 
Teeter success, provided they receive the support of all asso- 
ciation men. 

I am sorry to have to report that I was unable to attend 
the meeting of our committee in New York last November, 
just previous to the meeting of the National Hardware Job- 
bers’ Association, but you were ably represented on that occa- 
sion by your secretary-treasurer, Mr. C. B, Carter. 

As you have invited our very efficient chairman, Mr. S. 
Norvell, to talk to yo on this occasion on the subject of 
catalogue houses, I have no doubt he will give you a much 
more interesting account of the work which has been ac- 
complished. 





This address was followed by an interesting paper by W. 
P. Bogardus, president of the National Retail Hardware Asso- 
ciation, on the same subject. Mr. Bogardus spoke as follows: 


ADDRESS OF MR. BOGARDUS. 





Mr. President and gentlemen of the Southern Jobbers’ 
Association: I wish to thank you for the courtesy of the in- 
vitation to come before you, and to assure you that the re- 
tail trade of the country appreciate the invitation to be pres- 
ent at your conventions, for the opportunities these occasions 
offer to compare notes and to get knowledge of conditions 
and suggestions of ways to surmount and solve some of the 
problems that confront us, To put one’s self in another's place 
is to come nearest to understanding his conditions. And as 


education comes from iteration, we come before you to present 
our point of view, and if possible impress it on you so that 
you may become interested in looking at conditions from our 
standpoint. 

The retail trade stand in the position of the final distribu- 
tors of the manufacturers’ product. 


And the difficulties that 
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they meet and the question that they must solve should be of 
vital importance to both jobber and manufacturer. One of 
the serious problems that confronts the retailer is the com- 
petition of the catalogue house. A competition that is im- 
moral and unfair. Immoral because it seeks to secure a 
monopoly by breaking down all opposition. Unfair by making 
very low prices on some standard goods it seeks to convey the 
impression that the retail trade are charging excessive prices 
to the consumer. We do not object to the catalogue houses 
selling goods. We have no right to do so. But we do ob- 
ject to their methods and the help that they receive from 
manufacturers who supply them with goods at prices that per- 
mit them to undersell the balance of the manufacturers’ trade, 
and to bring disorder and distrust between the manufacturer 
and. the great majority of his distributing agents. 

That the manufacturer must have distributing agents 
goes without question. That they must work in harmony is 
just as apparent. 

Now if the manufacturer sells his goods making the 
quantity the only gauge of price, and taking the position that 
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his interest in and control over his output ceases when the 
goods leave his warehouse, then the problem for the retailer 
becomes more serious, and the downfall or absorption of the 
manufacturer draws one step nearer. The giving of prices 
for quantity alone regardless of all other considerations is put- 
ting a weapon in the hands of unscrupulous catalogue houses 
to break down the other trade of the manufacturers and to 
open the way to a combination that will absorb or control the 
manufacturing interest of the country. Do I state this too 
strongly? In the Iron Age of April 27, 1905, you will find 
the following as a clipping from a southern newspaper: 
“Wanted to buy the entire output or part of the output of 
southern factories manufacturing furniture, woodenware, ag- 
ricultural implements, machinery, blacksmiths’ tools, vehicles, 
wagons, team harness, stoves and such other heavy goods as 
are shown in our catalogue. We want to extend our con- 
nection with southern manufacturers for the ‘accommodation 
of our growing trade in the southern states and arrange with 
manufacturers in all lines to ship direct to our customers on 
our orders. We are prepared to figure with manufacturers 
in the various lines for any part or al! of their output.” 
That is to say the catalogue houses purpose to make the man- 








ufacturers of the south their distributing agents. To. have 
them send to any one who orders from the catalogue house a 
single stove, a set of harness, a wagon or any other article 
that may be ordered. If this proposition is accepted by the 
manufacturer of the south, what becomes of the retailer and 
jobber of the south? To whom will they sell goods? And 
when the retail trade of the south is broken down and the 
manufacturers have but the catalogue house for a customer 
what will be the prices the manufacturer will get for his 
output? 

Evils creep in slowly and from small beginning the pri- 
vate ownership of cars, the secret rebates by railroads and 
the accompanying favoritism and consequent ruin of those not 
in the ring, that has resulted in government investigation and 
a possible regulation of rates, did not come full fledged into 
being. The great trusts and combinations that control for 
their own gain without regard to the effect on others the ave- 
nues of commerce, raising and lowering the prices of the 
necessities of life without regard to the economic conditions 
of supply and demand, came into existence little by little and 
their restriction, control or extinction depends on the arous- 
ing of a public sentiment that will demand that they play fair 
or quit, 

When the idea first came to the catalogue house man 
that by cutting the prices on standard goods a large quantity 
of unknown goods could be palmed off on the public at good 
prices, and “at the same time doubt and suspicion could be 
cast on the retail trade, for he recognized from the first, 
which the jobber did not, that his success meant the failure 
of the retailer. At first it was considered good business for 
the jobbet to supply the wants of the catalogue house, and the 
catalogue house grew apace. The retailer soon discovered 
that he was being hurt, and that in the house of his friends. 
He protested with but little success. In the meantime. the 
jobber was learning that the margin on standard goods was 
getting very small and to recoup himself goes to the manu- 
facturer with this proposition, that the manufacturer should 
make for the jobber a lot of goods that were not to be 
stamped with the manufacturer’s name, but should be stamped 
with such names and brands as the jobber might select. While 
the proposition was not entirely satisfactory to the manufac- 
turer, yet in the hope of increasing his business he con- 
sented. Other jobbers asked and received the same favors. 
It was not long until the manufacturer found that he had 
made a mistake, that he was losing his identity and that his 
own brand of goods was being either sacrificed for or 
crowded out of the market for special brands. The retailer 
who at first thought the special brands would help him soon 
discovered that they were not always to be relied on; that 
while the special brands on sotne goods meant steady, reliable 
goods that could always be counted on, it very often meant 
everything but steadiness and reliability. For one year the 
brands were put on by one factory and the next by another 
factory, because of a lower price and consequent reduction in 
quality, until the brand meant nothing as to quality but 
simply that the goods were made up for the jobber whose 
name they bore. Thus a condition of things has arisen that 
to the manufacturer is no longer bearable, and all branches 
of the trade are suffering the evil effects of the movement. 
The goods that the retail trade have made standard are being 
used as catspaws to palm inferior goods onto the public. 

Great evils demand heroic treatment. But some one says, 
What is the use of bothering? We cannot help the conditions 
nor can we change them. Is it true that there is a steady 
drift towards consolidation that is the outcome of economic 
conditions that we cannot control? Is it true that the manu- 
facturer is so hampered that he cannot control the prices on 
his goods? Is it true that the responsibilty of the manufac- 
turer for his goods ends when they leave his warehouse? Is 
it true that under threat of additional competition the manu- 
facturers are bound to conditions that will ultimately break 
down nine-tenths of their trade and centralize the business in 
the large cities? Or is it true that the drift towards consoli- 
dation is not the outcome of economic forces over which we 
have no control, but a fever that will run its course and sub- 
side. A fever that has been encouraged by government aid 
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through the postal law and by the further hope that the gov- 
ernment would enter more largely into the transportation 
business, in competition with its citizens, doing the work so 
cheaply, the tax payer paying the shortage, that the present 
facilities would be broken down. Facilities that are not sur- 
passed in any other part of the world. Paternalism should 
have no place-in this country. Government is a political in- 
stitution, not a business institution. The natural outcome of 
paternalism is socialism, and socialism leads to the destruction 


of individual rights and government and morals and religion, — 


and a reign of terror that would appal humanity. 

From the point of view of a retail man, a partial remedy 
for these growing evils is to realize that business is an avoca- 
tion by which we earn our living; that success should not be 
measured by our ability to sell cheaper than our neighbors; 
that reputations are based on honesty and fair dealing and not 
on sharp practice and misrepresentation. I would cut out 
the growing evil of special brands. If the jobber is needed to 
distribute the manufacturers’ goods, and I do not see how he 
can be dispensed with, let the manufacturer arrange to pro- 
tect him by giving him prices that will encourage him to 
handle the manufacturer’s standard brands. Discard for- 
ever the idea that quantity alone should govern prices. See 
that retail stores, no matter how much they buy or under 
what form or guise they may approach the manufacturer, do 
not get the prices given the jobber. Protect the jobber and 
he will protect the retailer, and standard goods will be sold 
at a profit and catalogue houses will stand on the same foot- 
ing that other retail stores stand, and there will be a chance 
for all of us. There is something radically wrong when re- 
tailers can buy of manufacturers as cheap as jobbers, espe- 
cially when the retailers do not buy to exceed 10 per cent of 
the manufacturer’s output. 





The discussion was closed by a paper on the catalogue 
house question by S. Norvell, chairman of the wholesale and 
retail hardware joint committee. 

Chas. W. Asbury then addressed the meeting, calling 
attention to the fact that this was the fifteenth anniversary of 
the birth of the Southern Hardware Jobbers’ Association. In 
behalf of ex-Governor Goodell he presented President Crum- 
ley with a crystal handled knife. Irby Bennett presented a 
silver gavel to President Crumley and Julius Birge delivered 
some felicitous ‘remarks. Mr. Crumley responded in a happy 
vein to each of these appreciations, and the applause of the 
assemblage testified how popular the expressions were. Be- 
fore adjourning Harry Wise of Chattanooga addressed the 
assemblage on the “Advantages and Opportunities Afforded 
by the South for Manufacturing.” 





FRIDAY MORNING. 

The report of the Committee of the Southern Hard- 
ware Jobbers’ Association, to whom was referred the resolu- 
tions from the American Hardware Manufacturers’ Asso- 
ciation: on the subject of Special Brands, was as follows: 


REPORT OF PRIVATE BRAND COMMITTEE. 





Mr. Chairman ard gentlemen of the Southern Hardware 
Jobbers’ Association: Your committee, to whom was re- 
ferred the report of the special committee of the Ameri- 
can Hardware Manufacturers’ Association, concerning the use 
of special or private brands by jobbers, beg leave to submit 
the following report: Paragraphs one and two of the 
American Hardware Manufacturers’ Association committee’s 
report are very gratifying to us because they indicate the 
tendency of manufacturers to distribute their wares through 
the jobbers (a consummation devoutedly to be wished). We 
plead guilty to the indittment contained in paragraph three 
of said report and desire to enter confession in avoidance. 
Confess that -we have objected to using factory brands and 
avoid any criticism therefore because some manufacturers 
allowed their factory brands to be handled and exploited at 
a margin not above the cost of doing business, hence we were 
compelled to seek shelter under brands of our own which 
actiom we have found meets the endorsement of many of 
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sur customers. We concede the force of paragraph four 
but suggest that whatever may be the increased cost may 
be added to the price the jobber pays. For the sake of argu- 
ment we will concede that the charge in paragraph five may 
perhaps be true and if so do we not run the same risk when 
we change from the brand of one factory to that of another. 
If it is charged in paragraph six that competition in prices 
is the forerunner, or “the John the Baptist of Deterioration” 
in quality, may not the deterioration come under factory 
brands, because we claim that we are just as jealous of our 
reputation as any manufacturer can be of his. That we will 
not consent to a lowering of grade and that if it is done 
the manufacturer is at fault in not giving us the grade con- 
tracted for. Paragraph seven can be held to apply to both 
factory and private brands in that either or both may be of 
inferior quality and not be defective. We desire to con- 
trovert the declaration in paragraph nine and insist that 
knowledge of who produces a certain article can in no wise 
concern a person who will use it because in any case the 
retailer looks to his jobber to correct any evils and the con- 
suming customer looks to his retailer, hence it is not neces- 
sary to hand out a pedigree with every article sold. The 
reason in paragraph ten contemplates that a user will never 
be disappointed in anything except these under a private 
brand, and further, that the guaranty of a jobber is nil. 


In answer to paragraph eleven we will say that the repu- 
tation of private brands will not become impaired if manu- 
facturers are as careful in their manufacture as they are in 
their own and we trust they will at least claim to do honest 
work. The above answers paragraph 12. Paragraph 13 is 
drastic and far-reaching in its efforts and should have been 
well considered before it found its way into print, because 
it sets forth charges against the jobbers that are hurtful, 
places the jobber in the attitude of a confidence man and 
publishes to the world that he is a past master in double 
dealing. We desire to enter a plea of not guilty and sub- 
mit our cause to the retailers of this country for answer. 
Paragraph 14 is mainly historical and needs no answer. In 
answer to paragraph 15 we have to say that we do not 
believe the marketing of the manufacturers’ product through 
the jobber will bring the dire results contemplated, because 
numbers of us not only carry our special brands but fac- 
tory brands as well, the latter frequently in larger quantities 
than the former. We think their views of the conditions 
cited in paragraph 16 are pessimistic and that such calamity 
awaits them because in patagraph 18 they concede that “Many 
jobbers do now preferably sell manufacturers’ brands,” and in 
the opinion of your committee the danger of private brands 
affecting the prosperity of the manufacturer will vanish as 
the mists before the morning sun, when it shall become ap- 
parent that a margin cdn be made on factory brands. 





The report was accepted and concurred in by a unan- 
imous vote of the association. 


On account of perfect service; good attention and gen- 
eral satisfaction with Homestead Hotel the joint commit- 
tees of southern jobbers and manufacturers recommended and 
concurred in next convention at Virgiuia Hot Springs, 
probably the first week in June. Fire insurance commit- 
tee continued to further consider that question. 

The following officers were elected for the ensuing year: 
President, F. B. Dunlop, Ft. Smith, Ark.; rst Vice President, 
J. S. Warren, Memphis, Tenn.; 2nd Vice President, Frank 
S. Gray, Jacksonville) Fla.; Secretary-Treasurer, C. B. Carter, 
Knoxville, Tenn. 


Executive Committee—O. B. Barker, C. H. Ireland, 
Bruce Keener, W. W. Webber. 
Separate resolutions were passed thanking President 


Crumley, Irby Bennett and committees, Taft and Carmack, 
Jobbers and Retailers’ officials, Homestead Hotel manage- 
ment, Sergeant Beers, the ladies present; praising the grow- 
ing friendship and intimacy with the American Hardware 
Manufacturers’ Association; and lastly, the trade press. The 
meeting adjourned at 1:30 p. m. The New York special 
train left at two o'clock. 
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Meeting American Hardware Manufactur- 
ers’ Association. 





TUESDAY AFTERNOON. 


The semi-annual meeting was called to order by Mr. J. 
C. Birge, President of the American Hardware Manufac- 
turers’ Association, who said: 

“Ladies and gentlemen, through the unusual courtesy—I 
may say, modesty—of the president of the Southern Hard- 
ware Jobbers’ Association, the president of the Manufacturers’ 
Association has been slated to call this meeting to order. It 
is without precedent, but it is certainly appreciated by the 
manufacturers. 

Rev. Dr. J. G. Scott invoked the Divine blessing. 

President Birge: Ladies and gentlemen, itis said that a 
certain alumnus of Yale university, who, by virtue of his 
native power, has risen to places of great responsibility and 
of honor, is very frequently saluted by his college friends by 
his first name in its most familiar form, and a little contact 
with that gentleman leads me to conclude that there is a 
reason for that apparent familiarity, and it is because the 
man puts up no high board fence between himself and the 


people; he reaches the hearts of those with whom he is once. 


brought in contact. It seems to be the general impression 
that that gentleman will be heard of a few months later pos- 
sibly even more than now. It is not my high privilege to 
address that gentleman as some others do, but knowing many 
of you as I do, it would seem proper for me, if you will please 
rise, that I should introduce to you William H. Taft, the 
Honorable Secretary of War. 
(Applause. ) 


SEC. TAFT’S SPEECH. 





Ladies and gentlemen, it is 2 great pleasure to be here and 
to meet the men who make up so much of the bone and sinew 
of our country—the hardware men of the United States. 

There is no particular business in my being here to talk 
with you on any subject in which you are deeply interested. 
The truth is, I know so little about business, so little about 
manufactories, that I feel as if my coming here—of my get- 
ting an invitation to come here—was a case of false pre- 
tenses. I feel very much in the condition of the deceased 
in a noted criminal trial of which Lord Chief Justice Fitz 
Gibbon told me he had presided over in the county of Tippe- 





rary, in Ireland. He said that the defendant was before him 
for manslaughter; that the evidence tended to show that the 
deceased had met his death by a blackthorn stick in the 
hands of the defendant: The medical evidence was that the 
deceased had a skull which in medical parlance was known 
as a “papered” skull, and that explained why an ordinary 
blackthorn stick could penetrate the skull and cause death. 
The jury found a verdict of guilty and the defendant was 
brought before his lordship to be sentenced, and he asked him, 
as was his custom, whether he had anything to say why sen- 
tence should not be pronounced against him. 

He said: “No, your lordship, I have nothing to say 
against the verdict, but would like to ask one question.” 

The judge said: “What is that question?” “It is, your 
lordship: What was a man with a skull like that doing in 
Tipperary?” 

And I have a feeling of the same in being present here, 


to bring to you, gentlemen, anything of information which can 
be useful to you in the hardware business or the general 
manufacturing business of the country; and I do not propose, 
having to inflict on you something more at length this even- 
ing, to double that burden by any length at present. 

I thank you very much for your cordial reception which 
you have given. 





Julius C. Birge, St. Louis, President. 


The song, “America,” was then sung by the association 
while standing. 

President Birge introduced Mr. J. T. McAllister of Hot 
Springs, who welcomed the combined associations, as follows: 


ADDRESS OF WELCOME TO VISITING HARD- 
WARE MEN. 





Owing to the generous appreciation of the strangers 
whom Virginians have had the pleasure of entertaining, the 
State of Virginia has acquired (whether rightfully or not) 
a reputation for hospitality which is as widely known as she 
is known. 

HOSPITALITY AND SELFISHNESS. 

It is that delightful writer, John Fiske, (if I remember 
rightly) who says that in the early days of this Common- 
wealth that stranger within her gates, who failed to apply 
to the important personage of the town in which he found 
himself, for his ever ready hospitality, but sought shelter in 
the public inn, was looked upon either as a suspicious char- 
acter or a person of surly disposition. Much to the chagrin 
of the inn-keepers of the day, Virginia solemnly enacted a 
law preventing any inn-keeper from charging a stranger for 
either food or lodging. 

For fear that I may lead you into serious error, I think 
it but fair to you to state that this law has long since been 
repealed. 

I think it also due to you to state that as much as you 















may feel inclined to accord praise to our Virginians for this 
kind hospitality, I want to be pertectly frank with you; I 
think I am right in saying that this is nothing but PURE 
SELFISHNESS on our part; for you can not give more 
pleasure to us than by coming amuug us and letting us enjoy 
you. 

To me has been assigned the deugheful task of welcoming 
you, to-day, to Virginia, and in extending that welcome let 
me assure you that I do it with the sincerest pleasure. For 
you of the South, I can scarcely feel that any words are 
needed to assure you of her warmest welcome. : 


UNITED NOT DIVIDED. 


Ever since the settlement of this continent by men of 
our race, so closely have your states been associated with 





J. T. McAllister, Hot Springs, Va. 


her, in all. things which she has done and suffered, that she 
is so far from deething you strangers that she cannot under- 
stand that you need any expression from her to know that 
whatever she has to give is yours for the asking. From the 
earliest history down to the last you have been her comrades; 
while she has sent her men into your section, as Houston to 
your Texas and Mathews to be the Governor of your Georgia, 
while her Thomas Jefferson brought about the acquisition of 
Louisiana and the Louisiana Purchase; on your part you 
have contributed to her welfare in ways which you have per- 
haps not deigned to remember, but which she can never for- 
get, and she welcomes you to-day in that same spirit of cor- 
diality which you have always extended to her citizens. 

In extending a welcome to those who come to. us to-day 
from our sister states of the South, I would not have it 
understood that Virginia extends any less cordial a welcome 
to those of you who come from other sections. Some of you 
may have grown up under the impression that Virginia deems 
you strangers, and that you need to be told that you are 
welcome here. I want you ‘to understand that we do not by 
any means admit this. 

COMMINGLING OF SECTIONS. 


In coming to us, we claim that you do not come as 
strangers, 

In the first place: 

When that unpleasant argument of 1861-1865 had been 
settled in the Court of Appeals at Appomattox, instead of 
“cussing the court” Virginia accepted the matter as final. She 
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so promptly and cordially opened her arms to the people of 
other states that your Northern states sent down here some 
of your best men, and to-day I challenge you to go to any 
important town in this Commonwealth and not find among 
its most prominent, respected and best beloved citizens, men 


from every Northern State represented here to-day. Even 
where you gather to-day, Virginia welcomes you to a place 
whose development is due to the splendid enterprise of M. 
E. Ingalls of Ohio and your comfort during your stay will 
be due to the skillful management of Fred Sterry of New 
York. 


In this sense you are not among strangers. 


VIRGINIA AND VIRGINIANS. 


But \V:.ginia has other claims on many of you, of which, 
perhaps you have lost sight: There is a saying, “Once a 
Virginian always a Virginian.” .Now think that 
that may apply to Kentucky, for you know a Kentuckian is 
a Virginian, but once removed; or to West Virginia, of which 
Congressman Hemphill once said that “The Union loved Vir- 
ginia so well that she wanted two instead of one of the name,” 
but you may think our claims end there. I fear that if you 
do you have but little understood that faculty for tracing 
relationship for which a Virginian is noted. 

History has lost sight of the incident, but the facts are 
well vouched for, that in the early days of this country, when 
this spot was part of Augusta, and Augusta extended west as 
far as the maps were made, the Colonial Justices who com- 
posed the County Court of Augusta held their monthly terms 
one month in Staunton (forty miles to the east of here) and 
the next month at the present site of Pittsburg. It’s true 
that some inconsiderate cimmissioners, to whom was assigned 
the task of running the division line between Virginia and 
Pennsylvania threw Pittsburg into the latter state, but as our 


you may 





C. W. Ashbury, Philadelphia, Vice-President, Chairman Enter- 
tainment Committee. 
territory diminished, our claims have enlarged so that we 
claim all Pennsylvanians as really in some sense Virginians. 
VIRGINIA’S PART. 

Nor is this all: About the time that the little difficulty 
with Great Britain was brewing, the Scotch-Irish troops from 
this very section, led by General Lewis, fought and won the 
real initial battle of the Revolution, at the mouth of the 
Kanawha river, at Point Pleasant, planted a fort there, and 
opened up Kentucky to the whites. With this, as a base of 
supplies, in the most romantic and daring campaign ever 
undertaken on this continent, George Rogers Clark of Vir- 
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ginia, acting under orders from our Governor Patrick Henry, 
with a few daring men, captured from the British that great 
Northwestern Territory, which thereby became a part of 
Virginia. It is true that Virginia, in order to bring about 
the Union, donated this magnificent section as a free will 
offering to the National Government, and that the States of 
OHIO, ILLINOIS, INDIANA, WISCONSIN, MICHIGAN 
and a part of WISCONSIN, were subsequently carved out 
of it, but though Virginia has freely given up this land, be 
it known unto all the world that she will never under any 
circumstances look upon those who dwell therein as strangers. 

The time would fail me to show in how many ways the 
other States of this Union are near and dear to her; in how 
many ways she feels that their people are her people. 

But Virginia welcomes you and your association on ac- 
count of the splendid work that you and such kindred asso- 
ciations are doing not only for her, but this Union, which she 
loves so well. 

VIRGINIA IN BATTLE. 


This country is much indebted to the wars which have 
been fought out on her soil, and by her sons. 

It was the war between the Colonies and Great Britain 
which made possible that confederation of these colonies which 
subsequently resulted in the United States. But for the com- 
mon cause for which they fought; but for the intimate associa- 
tion which the men from Georgia, from the Carolinas and Vir- 
ginia, had with men from Massachusetts, from New York, 
from Pennsylvania and from other states it would have been 
impossible to have secured that willingness to sacrifice some 
local advantage which was necessary for the common good. 

During the Civil War, on the one side the men from the 
different southern states rubbed shoulders with each other, 
while the men from Maine and Massachusetts learned to 
know as never before the men from Minnesota, from Ohio, 





Geo. W, Corbin, New Britain, Conn., Vice President. 


and from other states. Horrible as were the trials of that 
war, and widely, as for a time, it separated the North and the 
South, the North on the one side and the South on the other 
had learned to appreciate the men from other parts of its 
own section. And when in the fullness of time the Spanish 
war came, when the men who had in former years worn the 
blue and those in the same years had worn the gray, marched 
together under the old flag for a common. cause, mingling in 
camps together, and sharing the same hardships, this personal 





contact did more to wipe away the lines which had separated 
the two sections in a few months than had been accomplished 
by all the visiting orators through the preceding thirty-five 
years. 

ASSOCIATIONS A POWER FOR PEACE, 


What these wars, with all their horrors and suffering, in 
an imperfect way have done, you, and such associations as 
yours are doing effectually. Bringing together men from 
these different sections to mingle, even though it be for but 
a few days, in kind, friendly intercourse, will knit together 





F. D. Mitchell, Philadeiphia, Pa., Secretary-Treasurer. 


this country more effectually than anything else can do. It is 
by knowing each other that we grow to love each other. 

Some time ago one of the guests of this place said to me 
that it was a pity that such men as Pierpont Morgan had 
not been operating on a large scale prior to the late Civil 
War; that he could have easily undertaken successfully a plan 
of buying up the slaves, underwriting the scheme, and then 
having the government refund. I do not know how much 
wisdom there is in any such suggestion. But I am fully per- 
suaded of one fact and that is this: That had such associa- 
tions as yours been in existence prior to the beginning of 
the agitation which led up to this sectional strife; had it been 
bringing together, as you are doing to-day, the men from all 
parts of this country, in such a way as to know each other 
in each other’s true colors; had there been established, as you 
are establishing to-day, that community of interests which 
makes you see that what hurts any of you hurts all of you; 
that war which set back the hands of progress in this section 
for at least a quarter of a century, which sent to early graves 
thousands of brave young men from the South fighting for 
the right ‘as they saw it, and as many thousands of no less 
brave young men from the North fighting for the right as 
they saw it, would never have taken place. 

° INTIMACY A BINDING FORCE, 


Had we of the South known you people of the North as 
we now know you, we would not have wanted to secede from 
you; and had you known us then, as I am satisfied you know 
us now, no matter what claim we might have been inclined to 
make, we would have found some way to settle the matter 
without an appeal to force. ' 

Whatever may come in the future, of one thing Iam as- 
sured, never so long as the Union lasts, can fire-eaters, either 
North or South, force a civil strife on this re-united people. 

In conclusion, Gentlemen, I bid you all, from ‘whatever 
section you come, a warm welcome to-day, assuring you that 








both now and ever you will always find extended most cor- 
dially the hospitality of this old state, where we firmly be- 
lieve— 

“That there is no East, there is no West, 

Nor border, nor breed, nor birth, 

When two strong men stand face to face 

Though they come from the ends of the earth.” 





Ex-Gov. D. H. Goodell of New Hampshire was introduced 
and replied to the address of welcome. He said: 
“We have a right to be exceedingly grateful for the privi- 


Z 





Chalmers M. King, Allegheny, Pa., Sergeant-at-Arms. 


lege which has been,.extended to us, to assemble in this beau- 
tiful place on this beautiful hilltop, with these magnificent sur- 
roundings, with the God of nature speaking to us as scarcely 
can he ever spéak to us in any other place I have ever seen. | 
wish to express my thanks to the people of the South and 
the gentlemen who have addressed us, and for the hospi- 
tality of the Southern Association—the Hardware Jobbers‘ As- 
sociation—and to all who have had anything to do with 
bringing us to this spot. In behalf, I hope, of the hardware 
manufacturers of this country, I wish to express my thanks 
for your hospitality, privileges and opportunities. 

“It seems to me it is a grand thing for us to assemble 
here together and touch shoulders with each other. Now, it 
seems to me that. we have ‘shown already in the Spanish war 
and in other ways that the North and the South and the East 
and the West are united as one people as they never were 
before—stronger and better, fonder, nobler, than they ever 
were before. 

“I wish to again express my thanks to you, sir, and all in- 
terested in this matter for this wonderful privilege of meeting 
here on this auspicious day and occasion.” 

(Applause. ) 





George E. King of Atlanta, Ga., was then introduced. 
Mr. King stated that the interests of the manufacturer and 
the jobber were identical; that those evils which were harmful 
to the one were harmful to the other, and that both branches 
were benefited by the advantages which accrued to either. 
He compared the situation to the growth of a rose. The gar- 
dener, he said, needs many outside efforts in order to produce 
a full-grown American Beauty. He needs atmosphere, sun- 
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light, moisture, etc. Just so does the hardware world need the 
cothbined efforts of all its parts in order to work out ultimate 
success. 

Mr. King took off a figurative hat to the manufacturers. 
He acknowledged that the manufacturers were the wiser class; 
that their business was more profitable. The manufacturer, 
he said, has to both produce and sell; the jobber has only to 
sell. He said that even now there was a tendency on the 
part of jobbers’to manufacture. This tendency might grow 
into serious complication. Mr. King welcomed the manufac- 
turers on behalf of the jobbers. 

President Birge: We will now have the pleasure af 
listening to an address from President Crumley of the South- 
ern Hardware Jobbers’ Association. 

Mr. Crumley said: 


PRESIDENT CRUMLEY’S WELCOME. 


Gentlemen : 

I cannot agree with Mr. King in every detail. I feel 
that the part of the jobbers is fully as difficult as that of the 
manufacturers. While the manufacturers must, of course, 
both make and then sell their product, the jobbers must not 
only sell, but must work mighty hard to get a profit.’ 

When you realize that I am weighed down with the joy 
the whole membership of the Southern Hardware Jobbers’ 
Association feel in meeting again the American Hardware 
Manufacturers’ Association in convention, you will not be sur- 
prised that I confess myself unable to find words suf- 
ficient, so I will just say, “Shake,” and imagine I am hold- 
ing each of your hands in mine and you will feel a throb 
pulsating right from the heart of the Southern Hardware 
Jobbers bidding you a cordial welcome and assuring you of 
our confidence and respect. 

May the day never come when any discussions shall arise 





Samuel Disston, Philadelphia, Member Executive Committee. 


between our two associations, for we need to stand together 
to overcome the evils which threaten both alike. If at any- 
time we do not behave exactly to suit you, come to us and 
we will reason with you until you think as we do or are 
convinced by you that we are in error. 

To the ladies, I do not know what to say, for my wife 
not being able to come, instructed me not to have anything 
to do with you, but she surely would allow me to salute 
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you in public and say we are glad you came, for our con- 
ventions would be—I was going to say, dry indeed, but after 
looking over my audience I am afraid | should say wet if 
it were not for your sweet presence. 





Mr. Irby Bennett, Chairman of the Reception Committee, 
was next called on. 

Mr. Bennett said that he believed that his committee had 
prepared for the guests a week of genuine pleasure. He said 
he believed that the members of the associations would be fully 
repaid for their long rides in the surroundings and comforts 
at Hot Springs that had been provided. 

Mr. Bennett enumerated more or less in detail the en- 
tertainment features that had been planned by the committee. 

Mr. Samuel Bigelow, President of the National Hardware 
Association, was invited to address the meeting. 

Mr. Bigelow addressed the meeting briefly and said he 
had come down to Hot Springs for fun and was not going 
to be bothered with speechmaking; that he simply wanted to 
say that it was a great pleasure to him to meet his southern 
brethren. 

Mr. W. P. Bogardus, President of the National Retail 
Hardware Association, was invited to take the floor. 

Mr. Bogardus thanked the associations for the invitation 
to attend the convention and said that the National Retail 
Hardware Association would appreciate it. 





TUESDAY EVENING. 
THE BANQUET. 


So much of ideality is embodied in the average mortal 
that the realization of an event is almost invariably a disap- 
pointment. The realization does not live up to the anticipa- 





Irby Bennett, Memphis, Tenn., Honorary Member. 


tions. Consequently Homer and his compatriot bards thought 
themselves absolutely safe when they invented the fabled 
nectar and amaranth as the sustenance for the gods of Olym- 
pia. The poets were safe in a way. No mortal has as yet 
been able to quaff these divine beverages. However high ex- 
pectations reached they have never been Blasted by realiza- 
tion. 

We do know something, however, about the extraordinary 
contentment into which a decanter of ‘nectar could bring the 
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god-like person. Homer did describe the gods at one break- 
fast, showing them pleased, gratified and wildly enthusiastic. 
In doing this Homer was at fault or perhaps man is not 
capable of looking more than 3,000 years into the future. 
Homer has given us an index to compare the effects produced 
by the aerial nourishment with those produced by mere man 
and we are thus enabled to state that, if these effects are any 
criterion of the innate virtue of victuals, the banquets of ‘the 
Grecian dynasty fell absolutely flat as compared: to the ban- 
quet given Tuesday night by the American Hardware Manu- 


ee 2 





Henry B. Lupton, Pittsburg, Vice-President, Chairman Kecep- 
tien Committee. 

facturers’ Association to the Southern Hardware Jobbers and 

their guests. 

Notes of enthusiastic praise were to be heard on every 
side—praise for the cuisine, for the committee, for the hotel 
managemient, for the service, praise for the speakers. It was 
unquestionably the best banquet given in recent years by any 
of the hardware associations. The most flattering congratu- 
lations were bestowed unstintingly upon the members of the 
committee and other prime movers. Henry B. Lupton, C. W. 
Asbury, Irby Bennett, N. A. Gladding, Joseph Hottel 
and James Powell were especial targets for the 
shafts of enthusiasm. Mere words, however, were en- 
tirely inadequate for the occasion. The conclusion of 
an affair so difficult in management, ; without a 
hitch, without a blunder or bathos of any kind or at any time, 
was something which almost exceeds human endeavor. That 
the association’s managers accomplished all this speaks pow- 
erfully for their executive ability, their foresight and untiring 
efforts. It was a herculean task set for giants. They did 
their work and did it well. The reception committee was 
composed of the following well known gentlemen: 

RECEPTION COMMITTEE. 
HENRY B. LUPTON, Chairman. 
Oliver Iron & Steel Co., 
Pittsburg, Pa. 

T. B. COLES, FRED S. MERRICK, 
American Steel & Wire Co., Standard Horse Nail Co., 

New York City. New Brighton, Pa. 

CHALMERS M. KING, W. C. REITZ, 

McKinney Manufacturing Co., Pittsburg Steel Co., 
Allegheny, 1a. Pittsburg, Pa. 
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F. W. DAVIS, 
Lake Erie Iron Co., 
Cleveland, O. 
“E. E. PERRY, 


EDWARD INGALLS, 
The Atha Tool Co., 
Newark, N. J. 
E, G. BUCKWELL, 
Hopkins & Allen Arms Co., Cleveland Twist Drill Co., 
Norwich, Conn. 
JOHN E. HARBSTER, 
Reading Hardware Co., 
Reading, Pa. 
GEORGE W. HART, 
New Britain, Conn. 


Cleveland, O. 
GEORGE A. BAIRD, 
Republic Iron and Steel Co., 
Chicago, IIl. 
GEORGE M. LANDERS, 
Landers, Frary & Clark, 
New Britain, Conn. 





The vast dining room of the hotel was decorated profuse- 
ly but tastefully with wild flowers. Over the speaker’s table 
were hung two inimense American flags. Under their folds 
were seated an aggregation of men representing the wealth, 
statesmanship and enterprise of the country. From behind 
the arras, a band, chartered for the meeting by the Reading 
Hdw. Co., called forth applause rarely equaled at any time 
and never at a formal gathering. 

Some idea of the magnificent treat in store for the guests 
was to be obtained beforehand by a glance at the menu book- 
let. It was most tastefully arranged and printed. It was 
noted that none was left behind after the guests had de- 
parted. The dinner was served as follows: 

Chicken Gumbo. 
Sherry. 





Boiled Kennebec Salmon, Hollandaise Sauce 
Potato Croquettes Sliced Cucumbers 





Saddle of Lamb 
Potatoes Chateau Green Peas 


Sauternes. 





Punch au Kirsh 
Moet & Chandon 
White Seal 
Broiled Chicken, on Toast 





Romaine Salad 





Neapolitan Ice Cream 








Petit Fours 
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srie Cheese Crackers 


Coffee 





Irby Bennett introduced the toastmaster, Henry P. Lup- 
ton with appropriate remarks. 

He stated that the Southern Hardware Jobbers’ Associa 
tion was the pioneer of all hardware associations. The per 
sonnel of their committees had remained the same since the 
foundation .of the society. He called attention to the beauti- 
ful hall in which the banquet was being tendered, the able 
array of speakers, but added that the greatest attraction of 
all was the presence of so many and beautiful ladies. The 
toastmaster, he said, needed no introduction. For 35 years 
he had been widely known as one of the most able jobbers 
and manufacturers known to the iron and steel trade. He 
was supremely fitted for his tasks both in a social and business 
“Henry P. Lupton,” he said, “numbers his friends by 
his acquaintance.” 

A simultaneous and hearty applause greeted Mr. Lupton. 
With some felicitous remarks concerning the purpose of the 
gatherings, Mr. Lupton read a letter from Samuel Disston, 
regretting the latter’s inability to be present. A letter from 
Samuel Spencer, president of the Southern Railroad, 
nounced that Mr. Spencer would have to postpone his visit 
until the following day. Letters of congratulation were read 
from John Bindley and E. C. Simmons. President Birge was 
then introduced. 

Mr. Birge said substantially as follows: “Iron was first 
discovered in Virginia three centuries ago by John Smith 


way. 


an- 





N. A. Gladding, Indianapolis, Member Entertainment Commit- 
tee. 

A sample of iron was sent to England by this hero at that 

At the present day the members of the American 

Hardware Manufacturerse the Southern 

Hardware Jobbers’ Association represent the iron and steel 

trades of the whole country. 

In answer to the question, “For what does the associa- 
tion stand,” Mr. Birge said that. in spite of the competition 
between the members, these members produce more than any 
other country. They are hampered by higher wages and 
shorter hours on the part of their employes than are or have 


time. 
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been the manufacturers of any other age or country. In 
spite of this handicap they compete with other countries. The 
associations stand for industrial and social progress, and a 
fair deal for all. The Southerners have done more than any 
other organization in strengthening the ties which bind the 
North and the South. 

He referred to the presence of the president of the Na- 
tional Hardware Association and of the president and secre- 
tary of the National Retail Hardware Dealers’ Association. 

Mr. Birge said that the trade press was an honor to the 
profession and to the country. At least one was to be found 
in every reputable hardware establishment. The circulation 
of these papers reaches every part of the world. These pa- 
pers are represented at the meeting by the editor and man- 
ager of all the leading hardware papers of the country. 

The president of the United States is represented by a 
gentleman who is before the eyes of the country with partic- 
ular brilliancy because of the announcement by the president 
that the latter will decline a re-nomination. For this reason 
the distinguished Secretary of War is greeted with particular 
pleasure. The pleasure is heightened by the presence of 
the honorable senator of Tennessee. 

Dignity, beauty and iron blend as harmoniously to-night 
as they did three hundred years ago; for, far above iron, 
far above dignity, far above financial affairs are the wives 2nd 
daughters. To-night we are holding an old accustomed feast, 
whereto we have invited many guests such as we love. You 
are welcome, thrice welcome. Our hearts would tell you 
more if they could speak. 





The Star-Spangled Banner was sung, the members stand- 
ing. : 
Mr. Lupton introduced President Crumley as the young 
rebel who fought so bravely at Fredericksburg. 

Mr. Crumley thanked President Birge for the kind words 
he had uttered in behalf of the jobbers and thanked the 
manufacturers for the entertainment. Mr. Crumley was in 
some doubt as to why he had been asked to speak until he 
happened to remember that just as a beautiful girl likes to 
surround herself with her less favored sisters in order to 
shine by comparison, so the other speakers on the program 
wished to appear a little more brilliant by sticking him on 
the same platform. 

The Southern Hardware Jobbers, he said, are the de- 
scendants of the veterans of the civil, war. The present mem- 
bers would fight just as bravely if “Our new President” needed 
them. They are fighting in a commercial world as their fath- 
ers fought in the 60’s. Mr, Crumley hoped that nothing would 
disturb the present relation so apparent on that occasion. 





Toastmaster Lupton: While the jobbers do not get all 
they want, they always take what they can get. The esteemed 
W. W. Supplee was the first president of the National Hard- 
ware Association. For their last president they looked to 
Boston. The next speaker, Mr. Samuel A. Bigelow, is a 
graduate of Harvard, able, conscientious and enterprising. I 
introduce the President of the National Hardware Associ- 
ation. 

President Bigelow: 


Not long ago there was exhibited at Boston a painting | 


representing Daniel in the lions’ den. Daniel was repre- 
sented as being most jubilant. Few of the visitors to the 
museum could understand why the artist had depicted his 
hero with a triumphant countenance instead of tears, ter- 
ror and trepidation. The artist explained that Daniel was 
shown exulting and triumphant because there was to be fo 
after dinner speech. 

Mr. Bigelow was pleased with the close harmony which 
exists between the manufacturers*and the different jobbers’ 
associations. He claimed that the National Hardware Asso- 
ciation was responsible for having united the different units 
into a compact and co-operative whole. 





The grand inspiring song written and sung at Yale Uni- 
versity, the Yale Boola, was then played by the band in 
honor of Secretary Taft, who is a Yale graduate. 
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Toastmaster Lupton: In the course of a recent war a 
Pacific archipelago was added to the possessions of the 
United States. A governor was needed for Manila. Presi- 
dent Roosevelt was in straits as to whom to appoint. He 
asked Secretary Day. Secretary Day answered: “The man 
of men is Billy Taft.” There is no brighter page in his- 
tory than that which tells of the administration of Taft. 

Secretary Taft stated that he saw no nécessity for call- 
ing in outside talent to fill the speaker’s platform. He be- 
lieved that the association contained speakers who were 
perhaps more talented than any other organization. The 
secretary announced that while the speakers who had pre- 
ceded him were undoubtedly exceedingly able .as_ repre- 
sentatives as the iron and steel industries they were exceed- 
ingly poor as political prophets. This last thrust was made 
with reference to those speakers who had predicted Secre- 
tary Taft’s accession to the Presidency of the United States. 
The Secretary said that if you would not make a man presi- 
dent, put that bee in his bonnet three years before nomina- 
tion. He congratulated the committee and the country on the 
beautiful nest of the mountains. He congratulated the coun- 





Samuel A. Bigelow, Boston, Mass., President N. H, A. 


try that the manufacturers could afford to attend the meet- 
ing. He said that the pocket books of the jobbers and 
manufacturers were barometers of the country’s prosperity. 
He congratulated the southerners on the great prosperity 
which is so apparent in the south of to-day, and stated that 
Birmingham is now challenging Pittsburg; Atlanta, Fall 
River, and the southern harbors, the sea ports of New Eng- 
land. The south he said had received not a jot or a tittle 
which the rest of the country had begrudged. The northern- 
ers love the south. 

Just as the angels of heaven are said to rejoice more 
over the return of one sinful sheep, so the North is proud 


and happy to welcome back the south. He rejoiced in the: 


prosperity of the country because it makes all the more 
apparent to the south the great benefit of amalgamation. 

Liberty regulated by law, freedom of individual effort, 
enterprise—these things are characteristic of the south. How- 
ever, soon the hammer and tongs period will prevail, at the 
present time the extraordinary confidence in Roosevelt com- 
bined with the most felicitous hopefulness have created an 
era of good feeling. 

America has a larger and greater variety of virtues and 
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resources than any other country. There are, however, some 
defects in every work and America has her monopolies, boy- 
cotts, railroad rebates, unfair competition, etc. Legislation 
will undoubtedly serve to ameliorate these conditions to a 
great extent. The secretary announced that President Roose- 
velt was anxious to bring about peace between Russia and 
Japan. He said that the policy of the present administration 
was directed toward providing a means whereby the present 
unjust exclusion of the Chinese might be tempered. He be- 
lieved that it was quite proper to keep out the Chinese 
coolies, but that it was perfectly proper for a Chinese mer- 
chant to gather ideas in this market and use them in his 
own. 

He referred to the fact that the manufacturers of this 
country find the home market so rich and seemingly inex- 
haustive, that he sends only his surplus and “left-overs” 
abroad. He believed that the present state of the home mar- 
ket would remain so plentious very long and that “Once this 
damn prosperity ceases,” the packing and the quality of the 
goods shipped will be improved immensely. 





Secretary of War, Hon. W. H. Taft. 


The secretary believed that it was to our interest to deal 
with the Filipinos, so as to benefit the Philippines. Alli 
tariff restrictions should be eliminated. The Panama Canal 
should be finished in the shortest possible time and in the 
best possible manner. He said that the criminal law at the 
present time was a dramatic game. Quicker justice would 
eliminate lynchings. When a guilty man escapes justice, the 
country as a whole suffers. 

The secretary was of the opinion that a better condi- 
tion would exist if the federal courts and the federal courts 
alone were intrusted with the power to annul marriages. In 
1904 there were 612 divorces out of every 10,000 marriages. 

In closing, Secretary Taft brought to the attention of 
his hearers the miserable pittances which are now being paid 
to our public officials. He announced that a senator or a 
cabinet member either required a private income or a rich 
friend to hold his position. 





At the conclusion the audience rose and joined heartily in 
“Bright College Years,” the great Yale song. 
Bright college years, with pleasure rife, 
The shortest, gladdest years of life; 
How swiftly are'ye gliding by, 
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Oh! why doth time so quickly fly? 

The seasons come, the seasons go, 

The earth is green, or white with snow, 
But time and change shall naught avail, 
To break the friendships formed at Yale. 


In after life, should troubles rise, 

To cloud the blue of sunny skies, 

How bright will seem, thro’ memory’s haze 
The happy, golden, bygone days! 

Oh! let us strive that ever we 

May let these words our watch-cry be, 
Where’er upon life’s sea we sail: 

“For God, for Country, and for YALE.” 

Secretary Lupton then introduced Senator Carmack as 
a man of rare talent, powerful tact, and matchless eloquence. 
He mentioned the great speech which carried Tennessee into 
the Democratic columns and Mr, Carmack into the senate. 

Senator Carmack in referring to the magnificent gath- 
ering of feminine loveliness said that a friend had discov- 
ered in glancing cursorily through the Bible claimed that it 
contained no reference to female angels. All the angels 
belong to the sterner sex. The senator said that the female 
angels.were on earth. 

However, Secretary Taft and Senator Carmack differ in 
political beliefs it is evident that they are the best of friends 
in other realms. The senator referring to the secretary of 
wars temporary control of the national affairs, declared 
that when Taft sat on the lid, the country’s safety was as- 
sured whatever happened to the lid. There is no man whose 
good opinion the south would prefer to hear than Taft’s. 
In fact Taft is too popular. 

Senator Carmack’s topic was The New Century. He 
said the greatest thing which could possibly happen before 
the year 2000 would be the complete and eternal restoration 
of the democratic party to power. Seriously the senator told 
his listeners that he who would cope with the future must 
know the spirit, the conditions and the tendency of the 
times in which he lives. The military type is giving way 
to and will ultimately be destroyed by the industrial. Man 
is the tool-using animal. The best nations are the best 
tool makers and users. No nation can compare with United 
States in the application and use of tools. Tools are the 
sceptres that will rule the century. Statesmanship would 
beat the sword into the plowshare. The arts of peace and in- 
dustry will be the outcome of the century. 

A young man hoping to receive an office within the 
gift of thé people announced that all sections of the coun- 
try belonged to one complete whole and that he, a southerner, 
loved the north as much as the south. The speech was 
wildly heralded and copied in the young man’s home news- 
paper. The young man returned home through the coun- 
try and was received with the wildest acclamation. His 
father, who enjoyed the use of only one leg, owing to the 
accuracy of a Yankee bullet, met him at the door. “Young 
man,” said he, hear you got so darn drunk- that you 
didn’t know the points of the compass.” Senator Carmack 
was firm in his conviction that one cannot ignore the fact 
that there are different sections and different habits and cus- 
toms in these sections. 





Toastmaster Lupton introduced the next speaker, George 
T. Oliver, as a man who had been so closely connected with 
the iron-steel trade, that he might justly say of these trades: 
“All of which I saw; part of which I was.” 

Mr. Oliver’s subject was “The Evolution of the Manu- 
facturers.” He referred to the miserly salaries paid to gov- 
ernment officials and seconded Secretary Taft’s views. With 
reference to iron and steel he said that these industries dwarf 
and minimize all other industries. Tubal was the first per- 
son to work in brass and iron. He was an instructor. Since 
then the industry developed slowly until the beginning of 
the roth century when it jumped into prominence by leaps 
and bounds. Combination is the chief factor to-day. In 
order to eliminate the evils of combination, rate-control 
should be used but only by the government. 
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W. R. Belknap was then introduced, and he spoke as 
follows: 


EVOLUTION OF THE HARDWARE JOBBERS. 





When I was at college in the sixties the bare word “evo- 
lution” still had its terrors for the orthodox.. Huxley and 
Herbert Spencer might indulge in its use and pass on to per- 
dition, but Agassiz at Harvard and Dana at Yale could no 
more bring themselves to swallow the theory as then pro- 
pounded than the average Socialist of to-day could endorse 
the methods of the Standard Oil Co. It demolished long 
accepted beliefs as to the creation of the world; the fossils 
found on the everlasting hills were to no longer prove the 
absolute reality of the flood and Noah and the ark of “gopher 
wood pitched within and without,” which pitching only goes 
to show how rough the seas through which it sailed; and that 
was long before the days of its appropriation by college 
students as a. theme for roundelay and chorus. These same 
fossils had served their purpose from many a pulpit and for 
many a year as proof positive of the deluging waters; for 
whoever heard of an oyster climbing a mountain peak? But 
the theory of evolution was promulgated to stay and the 
bivalves had to fairly turn over their Devonian and Silurian 
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W. R. Belknap, Louisville, Ky. 


beds and present an entirely fresh side to science and its 
votaries. 

But after we have reached this age of man, to say just 
what the original hardware dealer or merchant looked like, 
what he kept and sold, bartered and traded in, how he did it 
all, how far back in the centuries his root had struck in the 
soil—that is a question. I find myself at once in the predica- 
ment of the English lord accused of drawing on his imagina- 
tion for his facts, and his memory for his wit—and my mem- 
ory is very poor at best. 


PRIMEVAL HARDWARE MAN. 


The primeval hardware man from whom we have evolved 
the cultivated, many sided, suave, intellectual, attractive gen- 
tlemen’of to-day, amply in evidence at this meeting, known 
as the hardware jobber, what did he look like on week days 
and when he was decked out for Sunday? Did he get his 
own sheepskin off the back of the sheep in those days*so 
that his B. A. was a palpable contraction of B-a-a? Was his 
daily meat locusts and wild honey, as in the prehistoric 
wilderness his prophetic eye glanced down through the paths 
of the ages made straight thereby? Whatever we may be in 
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doubt about we know for certain that his sporting goods de- 
partment was the first one to open in the morning, and not 
with such effeminate toys as Winchester and Stevens put up 
for us to test our skill on moving targets or ernpty bottles, 
but with substantial axes shaped from granite, and arrow 
heads from flinty spalls, and slings which bespoke a flight 
of smooth stones from the brook that might smite giants. 
The croquet mallets of those days were for tapping your 
adversary on the cranium to the intent that he should never 
assay another wicket. Hunting the hairy mammoth or the 
five-toed horse of the glacial world gave his clients plenty to 
do, and the boys inside must have worked overtime. But he 
has left us no record of the prevailing discount on double 
pointed tacks, so that it is impossible to say whether or not 
the special extra 10 was then in vogue. 

After him came the artificer in bronze. The old stone 
stock. was put upon the job table and no knives, spearheads, 
hand mirrors or shields that did not bear a genuine Pom- 
peian green trade mark (see the Metropolitan Museum of 
New York in confirmation) could be fairly counted in the 
profit bearing lines. Much of this stock was, I am persuaded, 
bought by the more provident people of that day for the ex- 
press purpose of burying beneath the surface of the earth for 
the benefit of future savans and collectors, also to give Rus- 
sell and Erwin, Yale and Towne, Corbin ef id omme genus 
hints as to color for twentieth century escutcheons and door 
knobs. 

Then the iron age (I mean the age itself, not the weekly 
trade oracle) finds him among the guilds of.merrie England. 
There were cutlers and nailers and sawyers and smiths of 
every degtee. The iron mongers held one of the first places 
in the Corpus Christi pageant in the city of York, and as if 
in recognition of the goodly fare of these days Some 500 or 
600 years later the scene or tableau assijned to this guild was 
Simon asking the Lord to enter in and eat with-him. Possi- 


‘bly our best record is of the Spurriers, as they unquestion- 


ably furnished that which made the mare go. Their articles 
as drawn in the middle of the fourteenth century read in part 
as follows: 
“ARTICLES OF THE GILD OF SPURRIERS. 
“London, 1345. 

“In the first place, that no one of the trade of spurriers 
shall work longer than from the beginning of the day until 
curfew rung otit at the Church of St. Sepulchre, without 
Newgate, by reason that no man can work so neatly by night 
as by day. And many persons of the said trade, who compass 
how to practice deception in their work desire to work by 
night rather than by day; and then they introduce false iron 
and iron that has been cracked, and also they put gilt on 
false copper, and ¢racked. And -further, many of the said 
trade are wandering about all day without working at all at 
their trade; and then, when they have become drunk and 
frantic, they take to their work, to the annoyance of the sick 
and all their neighborhood, as well by reason of the broils 
that arise between them and the strange folks who are dwell- 
ing among them. And then they blow up their fires so vigor- 
ously that their forges. begin all at once to blaze to the great 
peril of themselves and of all the neighborhood around. And 
then, too, all the neighbors are much in dread of the sparks 
which so vigorously issue forth in all directions from the 
mouths of the chimneys in their gorges. By reason thereof it 
seéms unto them that working by night should be put an end 
to, in order such false work and such perils to avoid; and 
therefore the mayor and the aldermen do will, by the assent 
of the good folks of the said trade, and for the common 
profit, that from henceforth suth time for working, and such 
false work made in the trade, shall be forbidden. And if any 
person shall be found in the said trade to do the contrary 
hereof, let him be amerced, the first time in 40 d, one-half 
thereof to go to the use of the Chamber of the Guildhall of 
London and the other half to the use of the said trade; the 


‘second time in half .a mark, and the third time in Io s, to the 


use of the said Chamber and trade, and the fourth time let 
him forswear the trade forever. 
“Also that no one of the said trade shall hang his spurs 
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out on Sunday, or any other days that are double feasts; but 
only a sign indicating his business, and such spurs as they 
shall so sell they are to show and sell within their shops, 
without exposing them without, or opening the doors or 
windows of their shops, on the pain aforesaid. 

, Also that no one of the said trade shall keep a house or 
shop to carry on his business, unless he is free of the city; 
and that no one shall cause to be sold, or exposed for sale, 
any manner of old spurs for new ones, or shall garnish them 
or change them for new ones.” 

This, however, is an example of craft gild rather than 
merchant gild. Still the proper restrictions as laid down here 
fit so exactly to the ideals of the jobber of to-day that we 
may feel sure that the lineal descendants of these same spur- 
riers are selling saddlery hardware and other hardware in 
our southern country in this year of our Lord 1905. I have 
my fears that back in the early days, perhaps only two or 
three centuries ago, our trade progenitor was a tinker who 
carried his department store upon his back. No catalogue 
house competing then. The proprietor delivered his per- 
sonal guarantee with every cage, kettle or can. Naught could 
stay the torrent of his speech. The futility of a tinker’s dam 
was so well recognized that it has held good down through 
the ages. 

THE JOBBER FORTY YEARS AGO. 

Possibly it is best not to try to deal with affairs too re- 
mote, but to descend within the limits of our own memory. I 
recently heard President Eliot speak on certain educational 
topics. He conceded that his only safe ground was in what 
he had seen for himself during his thirty-five years’ adminis- 
tration of Harvard, and accordingly dealt with that exclusive- 
ly instead of stretching our imagination by stories of what 
had gone on before or gone on elsewhere. So following his 
worthy example, let us take up the hardware jobber as some 
of us knew him forty or fifty years ago and compare him 
with his fully evolved successor of the twentieth century. 

To begin with, his chief boast and title was that of im- 
porter by reason of the fact that so little hardware originated 
in this country that his shelves, willy nilly, groaned under 
foreign brands. Files, rasps, nails and horse nails were all in 
English or German wrappers. It is only a few years since 
French wire nails were the only ones to be had, in seaport 
towns at least, and it did not occur to him, our jobber in 
transit, that he would ever be independent of English artisans 
of Sheffield and Birmingham, or of German forges of Solin- 
gen and Essen. Chains, both coil and halter, chisels, bars of 
steel and knives it would have been idle to mark “Made in 
England” (or Germany), for we knew that they were neces- 
sarily made there. The demands of our country were primi- 
tive and small, and the hardware jobber’s stock comparatively 
light. He relied, as it were, on anvils and grindstones to hold 
it down. Now with the ever increasing civilization and wealth, 
wants multiply and a hardware stock is of infinite variety, and 
moreover pandering to our national vanity it is nearly all of 
domestic manufacture—the saws, the shovels, the nails, the 
hammers, hammerless revolvers and guns, scales and rails, all 
are our own, made, thank heaven! in the U. S. 


NIHIL HUMANI ALIENUM PUTO. 


Besides other bits of cheer the last century jobber was 
always being reminded that there was really no use for him, 
no room for him; that he, the middle man, was going to have 
the breath squeezed out of him between the manufacturer and 
the dealer. The realization of this prediction has, like the 
millennium, been postponed from time to time for a more 
convenient season. Whether it is from being in the middle 
and getting more or less of animal warmth from those on 
either side as did David in his old age, or whatever it may 
be, he is to-day just as surely among the quick as he ever was. 
His talents are fully employed with “Injuns on the upper 
road and death upon the lower,” but he drives the old coach 
and four with the same assurance of being able to keep in 
the middle of the road as surely as any long-haired Populist 
of the thirty-third degree. The very fact that his way has 
been difficult is what has developed his resources. In every 
community the prominence of-the hardware jobber as a social 
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and civic factor may be noted. It is true he has been re- 
monstrated with because of his wide range of merchandise, 
but he has gone on developing despite these remonstrances, 
and, like the Latin philosopher, may now declare, as he turns 
the pages of his unabridged catalogue, nihil humani alienum 
puto. 

REQUISITES FOR THE UP-TO-DATE JOBBER, 


And what must the jobber of to-day be and know? A 
few, very few, years ago his main qualifications were to oc- 
cupy with recognized comfortable distension the revolving 
chair of the general buyer while his roll top desk looked to 
have that full feeling, to relieve which up to then no nostrum 
had been invented. In a clip under ali was the insoluble 
residue—each of us knows what that is. The ideal jobber of 
to-day is one who can read results in ratios and draw signifi- 
cant deductions. Essentially the man who selects his help 
and educates and refines it while he keeps on learning himself. 

He must hold such high standards of conduct that not 
only those who are numbered among his own employes, but 
those who come in casually as salesmen or callers, shall go 
away imbued with respect if not inspired. 

He must study the comfort of his employes so that each 
shall yield his best for the common cause, yet none be over- 
strained mentally or physically, and that none shall be sub- 
jected to deteriorating influences in association that he can 
prevent: All should go home in the evening better and 
stronger than they came in the morning. 

He must know how to write a letter that buoys up his 
sometimes ‘weary traveling salesmen or wins a customer. He 
must be a judge of art and an adept in phrase, lest his adver- 
tisements fall flat, for with all his lofty aspirations he must 
reckon with the printer’s devil. 

He must have order in his stock so that every item may 
claim its own of space and no more, and so that they who 
handle the packages shall have the right sort of respect for 
them and their contents. 


He must have good will for his fellow jobbers, larger or 
smaller in their scope as the case may be; so that whatever 
surplus he lays by shall bear no taint of covetousness or un- 
fairness in it. 

He must qualify himself to debate the points of order 
between the retailer and himself with an inclination to do the 
liberal thing at all times, and protect the interests of those 
who have proved themselves his loyal customers. 

He must study the problems of transportation, so that in 
his calculations neither coming or going shall he be undone. 


He by degrees establishes a basis of credits born of ex- 
perience and trained judgment adapted specially to the sec- 
tion of country in which he operates, and incidentally he may 
train into the right path the not infrequently missed banking 
novice of the country town. 


He is expected to assist the community in which he lives 
by taking a leading part in civic betterment. If he is to be 
the citizen of no mean city, he must lend his aid to the end 
that there are no mean hardwase men in it. 


In short, he must belong, as President Eliot declares the 
merchant of to-day ought arid does, to the learned liberal pro- 
fessions, and as much to be held in regard for attainments 
and influence as he who wears a doctor’s gown or an attor- 
ney’s wig, for with him are the issues of intelligent distribu- 
tion to the advanced needs of his most humble and most ex- 
alted fellow men. 





After Mr. Belknap’s address, Mr. Lupton declared that 
every trade in the country has its trade journal, but no trades 
are so well endowed as are the steel trades. He introduced 
R. R. Williams whose subject was “The Evolution of the 
Trade Press.” 

Mr. Williams said that there were three pre-eminent 
features indissolubly connected with trade papers. (1) They 
are the product of the roth century. (2) They are an 
American product. (3) Nothing in foreign countries com- 
pares with the American trade papers. 

In coneluding, he pointed out three golden rules. (1) 
The best reward for work well done is more work to do. 
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(2) The best dream is to keep wide awake. (3) Do what 
somebody else is not doing, and do it well. 

The members separated after singing “Auld Lang 
Syne.” 

WEDNESDAY MORNING. 

The executive session of the manufacturers was called 
to order by President Birge at 10 a. m. The report of the 
special committee appointed to investigate the matter of priv- 
ate brands was read as follows: 


REPORT OF SPECIAL COMMITTEE. 





Your special committee of nineteen members, to whom 
was referred the matter of jobbers’ special brands, having 
unanimously adopted the following report, respectfully sub- 
mit the same with the recommendation that it be adopted by 
the Association. 

JOBBERS’ PRIVATE BRANDS. 

Investigation leads to the conclusion that at the present 
time manufacturers of hardware confine their business largely 
to jobbers. Many manufacturers in other lines of trade sell 
their products extensively to retailers and consumers. 

As an association we have favored the policy of dis- 
tributing goods chiefly through the jobbers as being the 
most favorable method for the trade at large, provided the 
reputation of the manufacturers and the preferences of the 
consumers are fairly considered. 

In the last few years, however, there has been a grow- 
ing practice on the part of many jobbers, whereby they 
stipulate that the manufacturer’s name shall not appear on 
manufactured articles which they purchase, but in lieu thereof 
that the jobber’s name, with some special name, brand, or 
device, shall be placed upon the goods. It is further required 
by these jobbers that the name distinguishing such brand, as 
well as the brand itself, shall be used only upon the goods 
of the jobber first adopting such name. 

The practice of using jobbers’ special brands results in 
an increased cost to the manufacturer, for which someone 
must be the loser. 

DETERIORATION OF QUALITY. 

There are many jobbers who, as the result of slight con- 
cessions in prices, given by a competing manufacturer, and 
with no reasonable assurance of a maintenance of quality or 
of improvement therein, have their goods of a given kind 
made by various manufacturers, so that the goods bearing 
such jobber’s brand, of necessity cannot be expected to be 
uniform in quality. 

The obvious tendency of this practice, and especially if 
it be adopted as the result of competition in prices, is deterior- 
ation in quality. 

ABSENCE OF CERTAIN GUARANTEE. 

Manufacturers are generally willing to stand behind the 
jobbers or any other purchaser on the quality of their goods 
bearing the manufacturer’s own established brands. Jobbers 
guaranty against defects some articles which bear their private 
brands, yet it must be apparent that the inferior quality of a 
knife, saw, carpenter’s tool, or other article of hardware, does 
not necessarily imply such a defect as would be covered by an 
ordinary guaranty, for the reason that an article may be of 
inferior ‘quality and yet not be defective. 

The best articles should not only be free from defects, 
but should be made of the best quality of materials and 
workmanship, and worthy not only of the recommendation 
of the merchant, but also worthy of the name and endorse- 
ment of the manufacturer. 

We believe that knowledge as to who really produces any 
article may be of value, not only to the person who will 
use such article, but also to the retailer who sells it. 

If an article bearing a manufacturer’s brand has proven 
to be of excellent quality and in all respects very satisfac- 
tory, and the buyer desires to secure another of exactly the 
same character, he may do so from the merchant who furn- 
ished the original, or possibly through another merchant, and 
in either case with the assurance that it is of like quality 
and pattern as the original. If an article under a jobber’s 
brand has proven unsatisfactory, a retailer has no assurance 
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of obtaining an article of better quality under another job- 
ber’s private brand, for the reason that both may have 
been made by the same manufacturer and of like quality, and 
this for the reason that manufacturers who make special 
brands are compelled to put out the same grade of article 
to many jobbers under their many private brands. 

A jobber may without serious loss discontinue the use 
of any of his many brands on any given line of goods, in 
case the reputation of such brand becomes impaired, but 
“A manufacturer who has built a reputation on his goods 
knows its value as well as its cost, and will maintain it.” 


HARD ON SMALL FACTORIES. 


The younger and smaller factories under the system of 
jobbers’ special brands, can have no hope of establishing for 
themselves a reputation, as was done in former years by some 
manufacturers whose goods have become favorably known 
as the result of honest work and good material. There is, 
therefore, under the present system of using special brands, 
but little stimulus which would lead manufacturers to make 
goods of the best possible quality such as are desired by in- 
telligent consumers. 


PRIVATE BRANDS BAD FOR ALL. 


We are compelled to report, as the result of a full ex- 
change of experience with representatives of the various 
branches of manufacturers composing this .association, that, 
in our judgment, the practice now pursued by many jobbers, 
by. which their goods are made under private brands (and 
in fact the present method of marketing these brands which 
is pursued by many jobbers) is not for the best interests 
either of the manufacturer, the merchant, or the consumer, 
as nearly all jobbers admit that their chief reason for re- 
questing special brands is because they can make a greater 
profit thereon, freeing themselves from competition, often 
buying a second quality and selling it under a private brand 
as a first quality. On the other hand, a manufacturer with 
an established reputation will not allow his name to appear 
on anything except his best qualities of goods, using brands 
without the factory name for lower grades. 


CATALOGUE HOUSES THE ONLY RESORT. 


A few months ago a number of hardware manufacturers 
were selling their own established factory brands of various 
gtades and in considerable quantities through the so-called 
catalogue houses, the goods going from these houses direct 
to the consumers. As the business of these houses seemed to 
be reaching immense proportions, a committee of hardware 
merchants requested various magufacturers to discontinue the 
practice of furnishing these houses with their wares. 

Some of our members, however, claim that the refusal 
of the manufacturers to sell these catalogue houses will de- 
prive many consumers of the only means of obtaining goods 
bearing the manufacturers’ brands, unless the manufacturers 
will sell to the consumers. direct, which policy the manu- 
facturers as a class are disinclined to adopt. They also claim 
further that it will deprive the manufacturers of an im- 
portant avenue of distributing staple brands and in quantities 
fully equal to that purchased by many large jobbers. 

We desire as far as practicable to co-operate with the 
merchants of the country by distributing our products through 
“the avenues of trade” which the Merchants’ Associations 
have frequently prescribed as being the ones that they 
would wish us to follow, but if we abandon all other ave- 
nues of trade, except the one wherein the jobber becomes 
practically our sole distributor, and if we permit him to 
establish and in many cases lower the grades and eliminate 
our.names, we sink the individuality and reputation of hun- 
dreds of manufacturers representing long experience, great 
investments and the highest skill, and we believe such a 
policy will not best serve the interests either of consumers 
or of retailers. With this condition it will be impossible 
long to restrain many manufacturers from selling through 
such channels as will carry their. own best goods to the 
consumer. A fair consideration of this subject by jobbers and 
retailers will greatly aid in solving the problem. 


CO-OPERATION DESIRABLE, 
We therefore ask the Southern Hardware Jobbers’ As- 





ll i ee ee i ie 








a Se eee eS eC 


THE AMERICAN ARTISAN 


sociation now in session to consider the question, whether or 
not the sale of standard factery brands, in preference to the 
enormous multiplicity of irregular private brands would not 
also be to their advantage. We invite this consideration with 
the assurance that we certainly can and do furnish goods 
bearing our standard brands fully equal in quality, and cer- 
tainly’ at as low prices as those at which we will furnish 
similar goods with special brands. 

Many jobbers do now preferably sell manufacturers’ 
brands. Some doubtless have adopted the use of private 
brands in view of the possibility that if an article bearing 
a manufacturer’s brand proves to be highly satisfactory, or 
profitable to the retailer and consumers, such persons may 
seek to deal direct with the producer. The present policy 
of the manufacturers should certainly remove this fear if it 
exists; but we believe that the use of jobbers’ private brands 
is calculated more than anything else to drive the manu- 
facturers to a more direct distribution of their goods. 

Such merchants as will assist in the mitigation of this 
evil by handling regular manufacturers’ brands will receive 
our most cordial support and co-operation. 





The report was accepted unanimously. 

Resolutions were then passed on the death of Fayette R. 
Plumb, as follows: 

RESOLUTIONS ON DEATH OF FAYETTE R. PLUMB. 

Whereas, Divine Providence has removed from our coun- 
sels Fayette R. Plumb, the first president of this association, 
whose services were so conspicuous in laying the broad foun- 
dations of principle upon which we were established, and who, 
for two years directed the affairs of the association as its 
chief executive with such marked success, and who has 
since served us so well and continuously as a member of 
the advisory board, and, 

Whereas, His removal causes us to appreciate most 
keenly those traits of high moral and business character with 
which he was so munificently endowed by his Creator, now, 
therefore, 

Be it resolved, That we, the Executive Committee of the 
American Hardware Manufacturers’ Association, express our 
affectionate appreciation of his noble and useful character, his 
pleasant personality, his untiring zeal and indefatigable in- 
dustry, his genial disposition and the personal affection felt 
for him by every member; our recognition in him of those 
broad and progressive qualities that contributed so largely to 
the growth and prosperity of the association. 

Resolved, That we give expression to a sense of the deep 
personal and official loss we feel and extend to the members 
of his bereaved family our sincere sympathy in the greater 
loss they have sustained. 

After transacting other business, the meeting adjourned. 





WEDNESDAY AFTERNOON. 

President Birge of the Manufacturers’ Association called 
the joint session together at 3:30 p. m. He requested Vice 
President C. W. Asbury to take the chair. 

Vice President Asbury introduced Mr. Samuel Spencer. 
president of the Southern Railway. Mr. Spencer said in part: 


MR. SPENCER’S ADDRESS. 


“Mr. President and gentlemen of the Southern Hardware 
Jobbers’ Association and the American Hardware Manufac- 
turers’ Association : 

“I ought to say before proceeding that the invitation 
which was extended to me to say a few words on the im- 
portant subject which has already been alluded to by your 
chairman, came as I understand from the Southern Hardware 
Jobbers’ Association. It does not detract, however, in the 
least from my pleasure in being here to know I am to have 
the honor of addressing both of your associations, although 
what I have intended to say, while possibly applicable to both, 
was intended specifically for the Southern Hardware Jobbers’ 
Association. 

“I ought to say primarily that I was unaware that the 
subject which has been for some months uppermost in the 
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minds of those upon whom the responsibility of railway man- 
agement rests was to be a specific subject for discussion. [ 
therefore did not attempt to cover the ground as fully as I 
should had I known that that was the case. I have felt more 
that I was going to meet the jobber or manufacturer who 
are engaged in their callings within that territory which I 
have the honor to specifically represent and more to exchange 
civilities and indulge in social intercourse than to discuss 
earnestly and seriously and specifically the question before us, 
in mind in what I have to say.” 

Mr. Spencer pointed out in detail the origin of the pro- 
posed legislation restricting railroads. He argued that the 
Esch-Townsend bill now before Congress was uncalled for 
and unwise. His claims were suported by pertinent argu- 
ments and an able delivery. 

Chairman Asbury: Withott undertaking to consume the 
time of the putting the question I shall assume the responsi 
bility of expressing your vote of thanks to President Spencer. 

We have to announce that we have invited the honorable 
secretary of war, Mr. Taft, to address us for a few moments 
upon this question this afternoon, and he has very graciously 
consented. (Applause.) 


SECRETARY TAFT’S REPLY. 





Mr. Chairman: The vote of thanks for the very able 
address on the subject of railway rates 1 am sure you gave 
with the unanimous consent, but you assumed it. I am sorry 
to say that my gracious consent to indulge in the discussion of 
railway rates did not have a similar foundation. I came in 
here at the solicitation of your very enticing advance agent, 
Mr. Lupton, to listen to Mr. Spencer, and as Mr. Lupton said 
to say just a few words in farewell and in thanks for the 
very great pleasure which you have given me in the last two 
days to be one of your number and take part in a mag- 
nificent banquet last night. I did not intend to indulge in the 
discussion of railway rates. It is a matter to which 1 have 
given more or less consideration. I cannot claim the details 
and technical consideration of Mr. Spencer and with respect 
to some details possibly more or less important I have 
reached a different coriclusion. 

I first wish to congratulate the members of the Southern 
Hardware Jobbers’ Association and all the business men of 
the south that they have had at the head of the most im- 
portant railway system of the south the gentleman of the in- 
tegrity, of the experience and of the moderation of Mr. 
Spencer (applause); and if anything could make me doubt 
my conclusion with respect to the wisdem of the proposed 
legislation of the Esch-Townsend bill it would be Mr. Spen- 
cer’s opposition. 

OLD ACQUAINTANCE. 

The truth is I feel like saying with respect to Mr. Spen- 
cer that we are old railroad men together. I had the pleasure 
at one time, while judge of the United States court, of ap- 
pointing the receivers and directing the movements of the re- 
ceivers—for there were a number of them who had to do that 
work that Mr. Spencer now does himself—for the East 
Tennessee, Georgia, Cincinnati Southern and a great many 
other roads that go to make up the present Southern Railway 
system, and during that ten years of what might be called the 
burial and revival of the railroads of that region it became 
my duty to sit in a number of cases arising under the inter- 
state commerce law. 

Now Mr. Spencer has said, and has said truly, that under 
the last interstate commerce law it was possible to unite 
the discussion of a great many rates. He has instanced the 
maximum rate case because he says if it had been carried into 
effect the decision would have influenced two thousand differ- 
ent rates. i 

I am not as familiar with that case doubtless as Mr. 
Spencer is, but I venture to think that the reason why that 
was the case was that the rates all involved the same ques- 
tion, something with reference—he can correct me as to that— 
with reference to differentials south of the Ohio River, and it 
was proper and is proper under any system where a number 
©. cases present the same question. It is in the interest of 
expediency of settling issues that they should all be brought 
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together so that the decision of one by the court can end the 
contest. 
ESCH-TOWNSEND BILL. 

But speaking generally under the old_system—the Esch- 
Townsend bill does not at all affect the old system, for there 
is nothing in the Esch-Townsend bill, if you will read it, that 
‘speaks of how many cases may be united in one. 
old system generally the cases presented involved only one 
complaint or two complaints or three complaints, growing out 
of practically the same question of discrimination. Now the 
Esch-Townsend bill does this: 

It does three things—it provides first that the tribunal 
which is to consider the question of rates will say not only 
that a rate is unreasonable, but may say authoritatively to the 
parties who are to be influenced by that decision what is a 
maximum reasonable rate. 

It is possible that the mind can decide that a rate is un- 
reqgsonable without the mind reaching a conclusion as to what 
a maximum reasonable rate is, but I cannot in my mind.. In 
order to determine a rate is unreasonably high you must 
take, it seems to me, logically in your mind what is reasonably 
high—that is, what a maximum reasonable rate is. Now un- 
der the existing system the tribunal or the court says this rate 
of 5 cents is an-unreasonable rate. A maximum reasonable 
rate is 3 cents. They order you to put on a reasonable rate. 
Under that order the company does not violate the order, 
although the court or tribunal insists what it thinks a reason- 
able rate. If the company reduces the rate from 5 cents to 4% 


cents and you then desire to remedy what you regard as that 


abuse, you have to go into the court again and have that pro- 
nounced an unreasonable rate, and so on down until you get 
to the 3 cents which the court thinks is reasonable. Now, as 
business men are looking at the thing from the ordinary 
standpoint, is it not the just method that the court in en- 
joining you from fixing an unreasonable rate should say and 
give a guide as to what is not only an unreasonable rate but 
anything over and above 3 cents is an unreasonable rate, and 
therefore you ought to come down to 3 cents. Now that is 
one thing in the Esch-Townsend bill. 
PRIMA FACIE ACTION. 

The second thing it does is to make the action of the 
tribunal prima facie. We must not assume that that tribunal, 
because it is not an administrative tribunal, is necessarily an 
unjust tribunal. If this present Interstate Commerce Commis- 
sion have so become imbued with. fanaticism that they want to 
destroy the railroads of the country, then abolish the Inter- 
state Commerce Commission and then put in a new commis- 
sion—a commission that can be trusted to do justice between 
the railroads and the public and be able from constant ac- 
quaintance with the question to deal with it intelligently, and 
they can say, after looking the situation over, that this rate is 
an unreasonable rate, that a reasonable rate is 3 cents, the 
railroads on reversal of the decision could recover back by 
being protected with bonds or some other method; that is 
only a question of detail. But the principle is that the order 
should be effective when those gentlemen charged. with the 
duty, as you may say, say that such and such a rate is a 
maximum reasonable rate, that shall be effective until the rail- 
road should go into court and show either primarily or finally 
by a hearing that that ruling is not correct. 

Now what is going to be the effect of that, and we are 
dealing with practical questions of legislation? ‘That has the 
effect of throwing the burden on the railroads and they call 
for a hearing of an injunction and the case comes up and is 
disposed of promptly. 

Another remedy of the proposed bill is that under the 
present system the railroads are in the habit of making a 
small showing when called upon by the Interstate Commerce 
Commission. They do not bring in all their evidence. They 
say, “Oh, this is not important, just let it go by default and 
we will put in our evidence afterwards in the court.” The 
result is that in many cases the niet tiamerce decisions 
are referred to the courts, and that was one of the reasons, 
and the chief reason, I may say, why in the record which Mr. 
Spencer cites, many cases decided by the Interstate Com- 
merce Commission were reversed in the courts, because the 
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railroads did not make their full case before the Interstate 
Commerce Commission. 

I am afraid Mr. Spencer is frightened by a ghost. He is 
afraid of what is going to happen if the present law is 
changed. The Esch-Townsend bill can be modified if it needs 
some qualification, but something shall be done to remedy the 
defects of the present interstate commerce law and satisfy the 
public demand for some remedy in order that this thing 


shall not grow until we have.extreme remedies and certainly 


interfere with the railroads and which we all deplore. I 
thank you. 


Secretary Taft left the room during the applause. 


Chairman Asbury invited Mr. Spencer to again take the 
floor in reply to Secretary Taft. 


PRESIDENT SPENCER’S REBUTAL. 


Mr. Spencer again addressed the meeting at some length. 
He said in the first place he wanted to disabuse Secretary 
Taft’s mind of the idea that he was frightened by a ghost; 
that the railroads had long since ceased to fear ghosts. He 
expressed the opinion that the railroads wanted to do what 
was fair and proper; that the railroads disavowed their claim 
made that they were occupying an obstructive position, but 
on the other hand they desired a full and free discussion of 
the question of railroad rates. He said that Secretary Taft 
must be mistaken in some of the conclusions he had reached. 
Mr. Spencer said that the first step suggested by Secretary 
Taft that should the Interstate Commerce Commission ad- 
judge a rate as unreasonable they should then proceed tu 
name a reasonable rate which should immediately go into 
effect—he said that the first step under our law was distinctly 
a judicial question and the question bemg purely a judicial 
one should not be effective until passed upon by the judiciary. 
He said that if the Esch-Townsend bill was carefully read it 
would be found to say, not that the commission shall establish 
a maximum rate, but that it shall establish an absolute rate, 
and that rate shall remain in effect for all time unless modi- 
fied by the courts or the commission itself. 


Mr. Spencer said that out of over 700 cases passed upon 
by the Interstate Commerce Commission there were but forty- 
five in which the decision of the commission was not ac- 
quiesced in by the railroads. 

In reference to the suggestion made that the policy of the 
railroad companies was to make only fractional reductions in 
rates or technical reductions when an order was made by the 
Interstate Commerce Commision for a reduction in rates, Mr. 
Spencer said that that -had never been the policy of the rail- 
roads and would not be in the future. He said he did not 
believe that 1 per cent of the railroads of this country or the 
railroad managers would take such action. 


Mr. Spencer claimed that the Interstate Commerce Com- 
mission now had the power to take any case they desired di- 
rectly into the United States Circuit Court for adjustment. 
He said that there had not been a year since 1897 that there 
had not been a large number of cases in which the decision 
or the opinions of the Interstate Commerce Commission with 
respect to those questions had gone absolutely into effect by 
consent. They went into effect because the carriers on the one 
hand felt that they did not want to contest it and on the other 
hand it was considered good transportation business and that 
parties making complaint had a fair case. He said at the late 
hearing before the Interstate Commerce Committee. of the 
Senate there was an almost entire absence of specific, well 
defined complaints on any subject. 

In conclusion he said the position of the carriers was 
simple.. All they asked was that this question, which is vital 
to them and which, in his opinion, was vital to this country— 
more so probably than any other one industrial question now 
before them—thet that question shall be sifted to the bottom 
and that nothing shall be taken for granted about it, and that 
there shall be a perfectly open discussion in every forum in 
this country and at least in the forum of public opinion, 
which, he said, at last settles all these questions. ( Applause.) 
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Chas. Ireland read a report of the action of the Interstate 
Commerce Law Convention at St. Louis at their last conven- 
tion, at which meeting a resolution was adopted recommend- 
ing that power be bestowed on the Interstate Commerce Com- 
mission so that rates recommended by that commission might 
become operative pending subsequent review. Mr. Ireland 
presented this as part of the report of Mr. W. E. Newill, 
chairman of the transportation committee of the Southern 
Hardware Jobbers’ Association, who was unable to be present 
at the meeting. 

The report showed that certain requests made by that 
committee of the railroads for changes in classification and 
rates on certain articles had been refused, but that favorable 
action has been taken by the railroads on other items. 

The chairman stated that Mr. E. B. Pike of Pike, N. H., 
was unable to be present to deliver his address on the sub- 
ject of “Freight Matters of Interest to Manufacturers and 
Jobbers,” but that his son was present and would address the 
meeting. 

E. Bertram Pike read extracts from memoranda pre- 
pared by his father. 


FREIGHT MATTERS OF INTEREST. 


Your chairman, though unable to give this subject but a 
small portion of the time he should have liked, has for 
months past given the matter the greatest part of his spare 
time. From our point of view it is quite as much in the 
interests of the railroads and the public at large that reason- 
able and equitable legislation be enacted at an early date. 
Without this, or if the railroad interests shall successfully 
oppose s:tch legislation it is almost sure that eventually more 
drastic and oaternal legislation will be proposed and supported 
by an irresistible tide of public sentiment. 


The act to regulate commerce contemplates two distinct 
things—first, the act provides that carriers shall publish their 
tates and shall maintain those rates as published without dis- 
<rimination between shippers. The second purpose of the act 
is to compel cartfiers to publish a just and reasonable rate. 

Now the first provision of this law has been habitually 
disregarded. The injunction granted in 1902 and the Elkins 
bill, passed in 1903, have done much to stop the payment of 
rebates—that is, money rebates—but other devices, amounting 
to the same thing, have been substituted, so that the result is 
almost as bad, if not perhaps worse, than it formerly was. 

It appears at the present time six railroad systems con- 
trol 55 per cent of the mileage, having 62 per cent of the gross 
receipts, and constitute two-thirds of the entire railroad capi- 
talization of this country. Thus you see the competition ex- 
ists more in name than in fact, and can no longer be de- 
pended upon to prevent excessive rates. The railroads can 
practically impose whatever rates they may see fit. We be- 
lieve there should be some tribunal which in a particular case 
can judge between the railroad and the public. 

It seems to your committee, therefore, that as proposed 
by the President the Interstate Commerce Commissicn should 
have the power, when it finds that a rate which has heen 
complained of is wrong, to substitute a right rate in its place, 
but that the order should be for a specific time only—for one 
year. 

In conclusion your committee would recommend the fol- 
lowing: 

First, the employment of a traffic manager by the associa- 
tion in conjunction, ‘if it is found practicable, with the Na- 
tional Hardware Association and the Southern Hardware 
Jobbers’ Association, including possibly the American Supply 
and Machinery Manufacturers’ Association. 

Second, the framing of a suitable resolution regarding 
railroad rate legislation along the lines of conservatism and 
square dealing. 





A letter from Frank A. Barr, secretary of the Ohio Re- 
tail Hardware Dealers’ Association, was read, congratulating 
the associations upon their continued success and wishing 
tthem all prosperity. 

The meeting then adjourned. 
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WEDNESDAY EVENING. 
Instead of the reception on Wednesday evening, the re- 
ception committee gave a most successful musicale and dance. 
The concert consumed about two hours and was heartily en- 


joyed. Music was furnished by the band and orchestra of the 
Reading Hdw. Co. 


_— 
oor 


CONVENTIONALITIES. 








A most welcome manufacturer was J. D. Warren of 
the J. D. Warren Mfg. Co., Chicago. Mr. Warren’s 
sectional shelving has become so famous that to “War- 
renize” a hardware store has become a common term. 
A souvenir, consisting of a Flemish oak desk cabinet, 





a source of pride to the giver and an enthusiastic still- 
hunt on the part of those members and ladies who 
were unfortunate enough to be left out at the first 
round. The cabinet is intended for office desk and 
contains two cut glass ink-wells, a sponge, eight com- 
partments for different articles that one usually re- 
quires for the convenience of the desk. Places are 
provided for penholders, pencils, elastic bands, wire 
clasps, pins, pens, erasers, stamps, etc. A sliding glass 
cover serves to protect this assemblage from dust. 

In accordance with one of the fundamental. princi- 
ples of the manufacturers, it will keep all of these ne- 
cessities in sight. Its object is to eliminate the great 
diversity of trays from one’s desk, centralizing all of 
these little articles so they can be seen at all times and 
reached quickly. The idea occurred to Mr. Warren 
while he was making a railroad trip to Wichita. What 
connection exists between farms and business desks 





we have not heard, but it is probable that Mr. War- 
ren’s busy brain is contantly pulsating with ideas and 
methods for the undisputed sway of system and order. 

Both F. E. Muzzy and C. E. Roberts were on hand 
to represent the J. Stevens Arms & Tool Co., of Chic- 
opee Falls, Mass. Moreover they brought with them a 
certain George J. Metzler, a member of Wm. Stairs, 
Son & Morrow, Ltd., Halifax, Nova Scotia. Mr. 
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Metzler ‘had made this long trip solely to attend the 
convention. It is needless to say that he felt amply 
rewarded. 

Robert N. Peck, James Powell and A. W. Stanley, 
representing the Stanley Rule & Level Co., New Brit- 
ain, Conn., were among the popular members to be met 
with in the corridors. 

One of the most attractive souvenirs of the méeting 
was a pocket screw driver, donated by North Bros., 


Philadelphia, whom the genial A. C. Albrecht was on 





hand to represent. The novelty consists of a non- 
slipping steel handle, the end of which may be disen- 
gaged. The interior of the handle contains four screw- 
driver bits, each of which may be securely and quickly 
fastened to the handle. When not in use, the driver 
presents a very small surface. It was suggested that 
the manufacturers could make a fortune by selling 
this weapon to the inmates of our large penitentiaries. 
The tool could easily be concealed and would prove a 
most effective instrument in effecting an escape. 

if all their output is as attractive as the pail gotten 
out as their souvenir, the American Can Co., for which 
E. R. Philip is the Atlanta, Ga., sales agent, is to be 
most highly congratulated. We presume, however, 
that buyers are not expected to use the dice, contained 
in the pail when deciding where to send their orders. 

A very polite invitation was extended the members 
to visit the parlors of the Dana Mfg. Co., Cincinnati. 
G. F. Dana, C. M. Avery, G. B. McCarty, T. M. Snook 
and L. M. Stewart made all visitors welcome. Mr. 
Dana’s description of the Peerless Iceland proved very 





interesting—even more so than the cigar and tippling 
taborette around which there was a uniformly large 
gathering. Upon departure, each guest was presented 
with a neat and practical pocketbook, for memoranda 
and visiting cards. 

The American Axe & Tool Co., Glassport, Pa., gave 
away a sample razor-edge axe-head. This concern 


manufactures both the Red Warrior line and Lippin- 
cott’s double refined cast steel axes. 

Enclosed in a velvet lined case, labelled “Russwin,” 
was to be discovered a little screwdriver, nicely fin- 
ished, with a tendency toward the antique. S. B. Bisp- 


ham, W. F. Goodrich and A. L. Sisson of the Russell 
& Erwin Mfg. Co., New York City, distributed these 
souvenirs to delighted recipients. 

Fayette R. Plumb, Philadelphia, came out with a 
hammer of generous proportions. There was no oc- 
casion for “knocking.” 

The Wm. Powell Co., Cincinnati, did unto others 
as they would be done by in bestowing upon their many 
friends a watch charm made up into the form of their 
trade-mark. Star re-grinding valves, engine and boiler 
trimmings became very well known. 

Two years ago the Nicholson File Co., Providence, 
R. I., made hundreds of their friends happy with a 
very excellent nail file enclosed in a sterling silver scab- 





bard. In compliance with many requests, it was de- 
cided to use the same souvenir a second time and Wal- 
lace L. Pond of that company was selected to do the 
horiors. Mr. Pond is ordinarily quite popular. On this 
occasion he was extraordinarily magnetic. , 

“New York 4:45 p. m., Monday; Hot Springs’8:30 
a. m. Tuesday—-Philharmonic Band—All Meals. en 
route—The Hardware Special.” Such was in purport 
the announcement which induced almost one hundred 
members and ladies to take the special train gotten 
up by A. Eugene Bolles of Hardware for the con- 
vention. Six sleeping cars were required to trans- 
port the happy travelers from the heights of business 
enterprise to the depth of pleasure. 

The Boss Washing Machine Co., of Cincinnati, dis- 
tributed a unique souvenir in the shape of a card with 
a metallic frame showing one of the popular Boss 
Washing Machines, and enclosing some handy bits of 
court plaster. It is safe to say that these machines 























will not be forgotten in the near future, but the souv- 
enirs and geniality of their representatives serve to 
make their popularity all the more durable and wide- 
spread. 

A. M. Kinsley and S. R. Leonard were able repre- 
sentatives of the Oneida Community, Ltd., Oneida, 














N. Y. As a souvenir they presented to the ladies 
present a silver sugar spoon, which was very heartily 
appreciated. 

The Winchester Repeating Arms Co., of New Hav- 
en, Conn., ascended another ring in the ladder of pop- 
ular esteem when their popular representatives, Irby 
Bennett and Frank G. Drew, appeared with some most 





artistic watch-fobs. On one side of the charm are shown 
some of the popular cartridges; on the other, “Souv- 
enir of the Southern Hardware Jobbers’ Convention, 


” 


1905. 

Monday, June 5, 1905, will live unforgotten in the 
annals of the world’s history. The events which took 
place upon that memorable day will be rehersed to our 
children, to our children’s children and from thence to 
all posterity. A battle of giants, Aristotlean in intel- 
lect, Herculean in stature, was fought upon the plains 
of Virginia—upon the baseball campus. It was a 
credit from all points of view—a credit to the great 
interests represented. ‘Interest flagged for not one 
moment. The official score was as follows: Manufac- 
turers, 6; Jobbers, 16. 


In the review of a wealth of souvenirs, a wealth of 
interesting speeches, beneficent landscape, incompar- 
able cuisine, brilliant management and so on, let us 
not forget to add the formation of that stupendous 
combination, that world-compelling plutocracy, that 
all-encircling octopus—The Arkansas Hardware and 
Base Ball Corporation, composed of James J. Mandle- 
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baum and W. W. Webber, capitalized at thirty cents, to 
control umpire’s decisions. 

“Atkins Always Ahead” kept well up to the front 
at this convention by their unbegrudging distribution 


ofa real, live, gunmetal watch. At least, one aston- 





ished recipient thought that N. A. and B. Gladding 
and F. Herbert Smith representing E. C. Atkins & 
Co., Indianapolis, were giving away their own watch- 
es by mistake. This one man was seen to scurry away, 
casting furtive glances behind, a confirmed thief in 


his own conscience. The charm on the fob depicts 

















E. C. Atkins as he looked when founding the com- 
pany in 1857. On the other side is shown the trade- 
mark. A warranty accompanied each watch guaran- 
teeing among other things that all repairs not resulting 
from carelessness or abuse would be repaired free of 
charge for the period of one year. 

The American Fork & Hoe Co., of Cleveland, Ohio, 
remembered their many friends with an embossed cal- 
endar for 1905 and 1906. A charming little girl is de- 
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picted as charming a butterfly into friendliness by al- 
lowing it to settle comfortably upon a plump velvety 
arm. 

The members were made most happy by the re- 
ceipt of a pedometer which the American Sheet and 





Tin Plate Co. of Pittsburgh were passing around to 
their friends. 

The National Enameling & Stamping Co., Milwau- 
kee and elsewhere, were extremely profuse with their 
libations. They were unquestionably throwing bread 
upon the waters, however, for the very superior quality 











of White and White enameled steel ware and their 
Royal Granite steel ware will not suffer itself to be 
hidden. Their genial G. H. Harper, G. W. Knapp and 
W. H. Matthai gave as souvenirs many samples of 
their extensive line. 

Perhaps the most enjoyable affair of the whole para- 
daisical week was the drive given to the ladies by the 
Southern Hardware Jobbers’ Association as the first 
of their entertainments. , The keen mountain air, the 
delightful roads, the incomparable scenery and con- 
genial companions all served to make Hot Springs live 
forever in the memory of the visitors. 

Perhaps few people realized the great inconvenience 
to which Senator Carmack was put by accepting the 
invitation of the Manufacturers’ Association. Directly 
after his wonderful speech at the banquet, at 3 a. m., 
he was driven to Covington in a runabout, arriving at 
6 a. m,, to keep an appointment at another place. 

On Monday, Mrs. J. L. Mandelbaum, Mrs. J. L. 
Hemp, Miss Hemp, Mrs. C. B. Carter, Miss R. Stern 
and Mrs. F. D. Mitchell enjoyed a tally-ho outing. 
Chas. Ireland, O. B. Barker, Joseph L. Hemp, G. W. 
Jeffords, Frank Dunlop and John Van Dokkum were 
in the party. 

No greater evidence of Vice-President Asbury’s 
popularity could be furnished than the outburst of 














applause which greeted his accession to the chair at the 
Wednesday afternoon session. No greater evidence of 
his executive ability could be furnished than the mas- 
terful and felicitous manner in which he conducted the 
meeting. 











The absence of Samuel Disston of Henry Disston 
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firm, however, was kind enough to lend Harry Disston, 
who aided in dispensing their most attractive sou- 
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venirs. They were universally admired, and not a few 
non-members confused them with the official badge. 

Henry P. Lupton of the Oliver Iron & Steel Co., 
Pittsburgh, is one of those thoroughly broad gauged 
men, whose general knowledge of business conditions 




































































and keen specialized insight into the manufacture of 
iron and steel, reflects credit on the fraternity. Mr. 
Lupton is a gentleman of great urbanity and fascinat- 
ing social gifts. He has many friends among hard- 
ware jobbers in all sections of the country. 

The popular H. Blacklock was as congenial as ever 
while representing the interests of the Blacklock Foun- 
dry, South Pittsburg, Tenn. 

Jos. M. Hottel ably represented the G. & H. Barnett 
Co., proprietors of the Black Diamond File Works, 
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Philadelphia. They were giving away an attractive 
souvenir in the shape of a nail ‘file. 

C. M. King, the urbane sergeant-at-arms, seized the 
opportunity to increase his large circle of friends and 
the friends of the McKinney Mfg. Co., Allegheny, Pa. 

“Oh, dear!” bewailed one of the most beautiful of 
beautiful femininity, “I haven't seen “Pop’ Bennett 
since I arrived, and I’ye been hunting for him every 
second.” It is safe to say she had not visited the 
weathered-oak room. 

Whittier’s “Barefoot Boy” depicted in all his aban- 
donment and joyous content, carrying over his should- 
er a most deadly,’ unerring: firearm, is the subject of 
an embossed engraving gotten out as a souvenir by 
the Hopkins & Allen Arms Co., Norwich, Conn. This 
firm puzzled their many friends by a fire-cracker, ¢on- 
taining instead of powder a short mention of X. L. re- 
volvers. 

W. E. Keplinger, F. C. Tuttle, J. S. French arid T. 
H. Keller were welcomed both ‘for themselves and the 
Peters Cartridge Co., of Cincinnati. With all their 
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accustomed generosity, they perhaps broke their. best 
previous efforts when they distributed as souvenirs 
of the meeting a very practical paper weight and pen- 
holder. This device is formed entirely of Peters’ shells 
and cartridges. 

Bommer Bros., Brooklyn, N. Y., were represented 
by their suave manager, G. Bommer, who numbers his 
friends by the thousands. 

R. N. Barber of the Smith & Hemenway Co., New 
York City, is a man who is thoroughly at home when 
it comes to any phase of the hardware business. 

Henry W. Avery and his wife complained of the 
rheumatic right arm. The great number of hand- 
shakes which were forced upon these two habitues 
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speaks well for the congeniality of the proprietor of 
the Avery Stamping Co., Cleveland, and of his highly 
esteemed wife. 

The International Cutlery Co., Fremont, Ohio, were 
represented by their shrewd J. T. Rader. Mr. Rader 
made his lady friends happy with a pair of scissors, 





given as the souvenir of his firm; each gentleman re- 
ceived a razor. 

Ludlow S. Sherwood and W. B. Wood were on hand 
in the interests of the Columbian Hdw. Co., Cleve- 
land. Messrs. Sherwood and Wood are in the front 
rank when it comes to thorough knowledge of anvils, 
hinges, door pulls and the other specialties which have 
made their house famous, They possess a winning 
personality which has increased the popularity of their 
goods tremendously. 

Besides their renowned C. W. Asbury, the Enter- 
prise Mfg. Co., Philadelphia, were represented by 
Joseph W. Gates and Lewis W. Klahr, who took good 
care of their reputation in Mr. Asbury’s official 
moments. 





OUTING S. S. A. OF PA. 


The following salesmen were present at the third annual 
outing of the Stove Salesmen’s Association of Pennsylvania 
Saturday, June 3d, Beidaman Club, Pavonia, N. J.: 

A. A. Miller, Metal Worker, Philadelphia. 

John R. McKnight, Sec’y Pennsylvania Stove Association, 
Elkins Park, Pa. 

W. T. Hallowell, Mgr. Phila. Branch, Mt. Penn Stove 
Wks., Philadelphia, Pa‘ 

John H. Hobday, Dangler Division, American Stove Co., 
Philadelphia, Pa. 

Joseph Evans, Mahood & Co., Philadelphia, Pa. 

Geo. L. Woodburn, Mahood & Co., Philadelphia, Pa. 

J. R. Wotherspoon, Mnfr. Air Tight Wood Stoves, Phila- 
delphia, Pa. 

O. M. Fagley, Fagley & Halpin, Philadelphia. 

F. Sabin, Calorific Stove Wks., Philadelphia. 

Geo. D. Lewis, Wm. M. Crane & Co., New York, N. Y. 

C. D. Carter, Floyd, Wells Co., Royersford, Pa. 

Robert Walsh, Royersford, Pa. 

Geo. W. Wagoner, Floyd, Wells & Co., Royersford, Pa. 

Robt. L. Hoy, Floyd, Wells & Co., Baltimore, Md. 

Arthur McKnight, F. M. Borden & Bro., Philadelphia. 

W. W. Farr, F. M. Borden & Bro., Philadelphia. 

Wm. F. Habicht, F. M. Borden & Bro., Philadelphia. 

W. P. McConnor, F. M. Borden & Bro., Philadelphia. 

E. E. Lever, Lehigh Stove Mfg. Co., Lehighton, Pa. 

Harry E. Borzell, E. F. Kurtz, Philadelphia. 

Otto Smith, E. F. Kurtz, Philadelphia. 

Paul C. Buck, Liberty Stove Co., Philadelphia. 

George Clements, Philadelphia, Pa. 

M. A. Boyle, I. A. Sheppard & Co., Philadelphia, Pa. 

W. F. Dougherty, Jr. Wm. F. Dougherty, Philadel- 
phia, Pa. 

H. V. Dunlap, I. A. Sheppard & Co., Philadelphia, Pa. 

G. M. Millspaugh, Detroit Stove Wks., Detroit, Mich. 

Harry Kercher, Philadelphia, Pa. 

W. G. Semple, Flag Stove Co., Philadelphia, Pa. 

Geo. E. Kahmar, Mt. Penn Stove Wks., Philadelphia, Pa. 

Harry E. Fairman, Heath Stove Repair Co., Philadelphia. 

F. Knoedler, Calvert & Holloway, Philadelphia. 

H. G. Bailey, A. H. MacAdams, Philedelphia. 

Robt. Garrett, Thomas, Roberts, Stevenson Co., Phila- 
delphia. 








i} 


bi 


ty 








54 THE AMERICAN ARTISAN AND HARDWARE RECORD 


picted as charming a butterfly into friendliness by al- 
lowing it to settle comfortably upon a plump velvety 
arm. 

The members were made most happy by the re- 
ceipt of a pedometer which the American Sheet and 





Tin Plate Co. of Pittsburgh were passing around to 
their friends. 

The National Enameling & Stamping Co., Milwau- 
_kee and elsewhere, were extremely profuse with their 
libations. They were unquestionably throwing bread 
upon the waters, however, for the very superior quality 








of White and White enameled steel ware and their 
Royal Granite steel ware will not suffer itself to be 
hidden. Their genial G. H. Harper, G. W. Knapp and 
W. H. Matthai gave as souvenirs many samples of 
their extensive line. 

Perhaps the most enjoyable affair of the whole para- 
daisical week was the drive given to the ladies by the 
Southern Hardware Jobbers’ Association as the first 
of their entertainments. , The keen mountain air, the 
delightful roads, the incomparable scenery and con- 
genial companions all served to make Hot Springs live 
forever in the memory of the visitors. 

Perhaps few people realized the great inconvenience 
to which Senator Carmack was put by accepting the 
invitation of the Manufacturers’ Association. Directly 
after his wonderful speech at the banquet, at 3 a. m., 
he was driven to Covington in a runabout, arriving at 
6 a. m,, to keep an appointment at another place. 

On Monday, Mrs. J. L. Mandelbaum, Mrs. J. L. 
Hemp, Miss Hemp, Mrs. C. B. Carter, Miss R. Stern 
and Mrs. F. D. Mitchell enjoyed a tally-ho outing. 
Chas. Ireland, O. B. Barker, Joseph L. Hemp, G. W. 
Jeffords, Frank Dunlop and John Van Dokkum were 
in the party. 

No greater evidence of Vice-President Asbury’s 
popularity could be furnished than the outburst of 












applause which greeted his accession to the chair at the 
Wednesday afternoon session. No greater evidence of 
his executive ability could be furnished than the mas- 
terful and felicitous manner in which he conducted the 
meeting. 
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firm, however, was kind enough to lend Harry Disston, 
who aided in dispensing their most attractive sou- 






































venirs. They were universally admired, and not a few 
non-members confused them with the official badge. 

Henry P. Lupton of the Oliver Iron & Steel Co., 
Pittsburgh, is one of those thoroughly broad gauged 
men, whose general knowledge of business conditions 
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and keen specialized insight into the manufacture of 
iron and steel, reflects credit on the fraternity. Mr. 
Lupton is a gentleman of great urbanity and fascinat- 
ing social gifts. He has many friends among hard- 
ware jobbers in all sections of the country. 

The popular H. Blacklock was as congenial as ever 
while representing the interests of the Blacklock Foun- 
dry, South Pittsburg, Tenn. 

Jos. M. Hottel ably represented the G. & H. Barnett 
Co., proprietors of the Black Diamond File Works, 
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Philadelphia. They were giving away an attractive 
souvenir in the shape of a nail ‘file. 

C. M. King, the urbane sergeant-at-arms, seized the 
opportunity to increase his large circle of friends and 
the friends of the McKinney Mfg. Co., Allegheny, Pa. 

“Oh, dear!” bewailed one of the most beautiful of 
beautiful femininity, “I haven’t seen ‘Pop’ Bennett 
since I arrived, and I’ve been hunting for him every 
second.” It is safe to say she had not visited the 
weathered-oak room. 

Whittier’s “Barefoot Boy” depicted in all his aban- 
donment and joyous content, carrying over his should- 
er a most deadly, unerring: firearm, is the subject of 
an embossed engraving gotten out as a souvenir by 
the Hopkins & Allen Arms Co., Norwich, Conn. This 
firm puzzled their many friends by a fire-cracker, ¢on- 
taining instead of powder a short mention of X.'L. re- 
volvers. 

W. E. Keplinger, F. C. Tuttle, J. S. French arid T. 
H. Keller were welcomed both ‘for themselves and the 
Peters Cartridge Co., of Cincinnati. With all their 











accustomed generosity, they perhaps broke their best 
previous efforts when they distributed as souvenirs 
of the meeting a very practical paper weight and pen- 
holder. This device is formed entirely of Peters’ shells 
and cartridges. 

Bommer Bros., Brooklyn, N. Y., were represented 
by their suave manager, G. Bommer, who numbers his 
friends by the thousands. 

R. N. Barber of the Smith & Hemenway Co., New 
York City, is a man who is thoroughly at home when 
it comes to any phase of the hardware business. 

Henry W. Avery and his wife complained of the 
rheumatic right arm. The great number of hand- 
shakes which were forced upon these two habitues 
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speaks well for the congeniality of the proprietor of 
the Avery Stamping Co., Cleveland, and of his highly 
esteemed wife. 

The International Cutlery Co., Fremont, Ohio, were 
represented by their shrewd J. T. Rader. Mr. Rader 
made his lady friends happy with a pair of scissors, 





given as the souvenir of his firm; each gentleman re- 
ceived a razor. 

Ludlow S. Sherwood and W. B. Wood were on hand 
in the interests of the Columbian Hdw. Co., Cleve- 
land. Messrs. Sherwood and Wood are in the front 
rank when it comes to thorough knowledge of anvils, 
hinges, door pulls and the other specialties which have 
made their house famous, They possess a winning 
personality which has increased the popularity of their 
goods tremendously. 

Besides their renowned C. W. Asbury, the Enter- 
prise Mfg. Co., Philadelphia, were represented by 
Joseph W. Gates and Lewis W. Klahr, who took good 
care of their reputation in Mr. Asbury’s official 
moments. 
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The following salesmen were present at the third annual 
outing of the Stove Salesmen’s Association of Pennsylvania 
Saturday, June 3d, Beidaman Club, Pavonia, N. J.: 

A. A. Miller, Metal Worker, Philadelphia. 

John R. McKnight, Sec’y Pennsylvania Stove Association, 
Elkins Park, Pa. 

_W. T. Hallowell, Mgr. Phila. Branch, Mt. Penn Stove 
Wks., Philadelphia, Pa‘ 

John H. Hobday, Dangler Division, American Stove Co., 
Philadelphia, Pa. 

Joseph Evans, Mahood & Co., Philadelphia, Pa. 

Geo. L. Woodburn, Mahood & Co., Philadelphia, Pa. 

J. R. Wotherspoon, Mnfr. Air Tight Wood Stoves, Phila- 
delphia, Pa. 

O. M. Fagley, Fagley & Halpin, Philadelphia. 

F. Sabin, Calorific Stove Wks., Philadelphia. 

Geo. D. Lewis, Wm. M. Crane & Co., New York, N. Y. 

C. D. Carter, Floyd, Wells Co., Royersford, Pa. 

Robert Walsh, Royersford, Pa. 

Geo. W. Wagoner, Floyd, Wells & Co., Royersford, Pa. 

Robt. L. Hoy, Floyd, Wells & Co., Baltimore, Md. 

Arthur McKnight, F. M. Borden & Bro., Philadelphia. 

W. W. Farr, F. M. Borden & Bro., Philadelphia. 

Wm. F. Habicht, F. M. Borden & Bro., Philadelphia. 

W. P. McConnor, F. M. Borden & Bro., Philadelphia. 

E. E. Lever, Lehigh Stove Mfg. Co., Lehighton, Pa. 

Harry E. Borzell, E. F. Kurtz, Philadelphia. 

Otto Smith, E. F. Kurtz, Philadelphia. 

Paul C, Buck, Liberty Stove Co., Philadelphia. 

George Clements, Philadelphia, Pa. 

M. A. Boyle, I. A. Sheppard & Co., Philadelphia, Pa. 

W. F. Dougherty, Jr. Wm. F. Dougherty, Philadel- 
phia, Pa. 

H. V: Dunlap, I. A. Sheppard & Co., Philadelphia, Pa. 

G. M. Millspaugh, Detroit Stove Wks., Detroit, Mich. 

Harry Kercher, Philadelphia, Pa. 

W. G. Semple, Flag Stove Co., Philadelphia, Pa. 

Geo. E. Kahmar, Mt. Penn Stove Wks., Philadelphia, Pa. 

Harry E. Fairman, Heath Stove Repair Co., Philadelphia. 

F. Knoedler, Calvert & Holloway, Philadelphia. 

H. G. Bailey, A. H. MacAdams, Philedelphia. 

Robt. Garrett, Thomas, Roberts, Stevenson Co., Phila- 
delphia. 
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S. Henry Leo, L. D. Berger, Philadelphia, Pa. 

A. Colquhoun, Quakertown Stove Co., Philadelphia. 

W. G. Withers, National Division, American Stove Co., 
Philadelphia. 

Joseph L. Gammel, A. Cox Stove Co., Philadelphia. 

S. E. Lent, Griswold Mfg. Co., Erie, Pa. 


John K. McLaughlin, Penna.: Artistic Pattern Wks., 
Philadelphia. 
The outing continued during the entire day. Dinner 


was served promptly at 2:30 p. m. Just as the members 
had arisen from their feast a telegram was received from 
Daniel Stern, proprietor and publisher of THe AMERICAN 
ArTISAN, Chicago, expressing regrets that he ‘could not be 
present and conveying his best wishes. The message was re- 
ceived amid cheers from all present. The cannon-ball con- 
test was extremely interesting. Several entered the contest. 
The winner, S. Henry Leo, hurled the 16-lb. ball a distance 
of 25 feet. Geo. E. Kahmar and Geo. Clements losing by 
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Music by the Tea Kettle Orchestra under the direction 
of Prof. Joseph Trafficante, also a vocal duet by Robt. L. 
Hoy and W. P. McConnor and a voca! solo by Geo. E. 
Kahmar afforded excellent entertainment. W. G. Withers, 
the committee of one to wait on the weather-man and_ar- 
range for a clear day for the outing, was constantly receiv- 
ing congratulations on the clear weather. 

The outing. was a success socially and financially. 
Souvenirs, in the shape of a useful steel rule, were donated 
by THe AMERICAN ARTISAN. 
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ALL ARE WELCOME. 








H. W. Beegle will represent the Rochester Stamping 
Co and the Robinson Cutlery Co. at a gathering of 
hardware enthusiasts to be held on the entresol floor 
of the Palmer House, Chicago, June 12, 13, 14, 15 and 
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Third Annual Outing, 8. 5. A. of Pa. 


12 inches. Mr. Leo received as a prize a handsome stick pin 
representing a horse’s head inlaid with brilliant stones. 
Referees were Wm. F. Habicht and W. T. Hallowell. 
The Quoit Contest consisted of O. M.. Fagley, John 
K. McLaughlin, versus John R. McKnight’and F. Sabin. 
Fagley and McLaughlin won three games out of three. 
While Captain Geo. Clements took a number of the boys 
on his naphtha launch and showed them points of interest 
along the Delaware river, others formed a baseball match, 
which sport occupied the remainder of the day. 
The teams were composed of the following persons: 
Fat Men: Lean Men: 
A. A. Miller, Capt., Wm. F. Dougherty, Jr., Capt., 
Paul C. Buck, S. Henry Leo, 
Geo. E. Kahmar, Fred. Knoedler, 
H. B. Dunlap, Jos. L. Gammell, 
Harry E. Fairman, Joseph Evans, 
Arthur McKnight, Robert Walsh, 
G. M. Millspaugh, W. T. Hallowell, 
Otto Smith, E. E. Lever, 
Harry E. Borzell. M. A. Boyle, 
Wm. F Habicht, Umpire. 


Score 11 to 7 in favor of the lean men. 








Kiudness of R. Newell & Son, 633 Arch St., Philadelphia. 


16. Hardware men ate invited to visit the parlors re- 
served for their reception and to note samples of staple 
goods and holiday novelties which are said to be very 
effective in securing fall business. 

On June 14th a practical talk on salesmanship for 
the benefit of retail hardware salesmen will be given. 
An interesting magazine on this subject will be mailed 
free of charge to all who will mention THE AMeRI- 
CAN ARTISAN. 

Mr. Beegle will be in the rotunda of the hotel dur- 
ing the days set for the display, and will be pleased to 
direct dealers to the firms’ parlors. No goods will be 
sold, as the gathering will be purely social and edify- 
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The National Cutlery Co. of Philadelphia is about 
to remove to its new factory. This large plant is 
one of the best appointed in the country, and will be 
abundantly able to take care of the concern’s rapidly 
increasing business. 
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The Hardware Record. 
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ton; D. 8S. Stouffer, Iowa City; E 
Moore, Ne gg he R. Mills, Mason 
City; U. S. Johnston, ;R.J 


Breckenri , Brooklyn; L. . Clit: 

ford, Des ines; F. "Bollinger, 

Alton; w.J . Langfitt, Harlan. 
Kentack Hardware and 


Retail 
Steve * Association. 
Pres., J. ©. Frederick, Owen 


boro. 
1st V.-P., U. S. Shacklett, Fulton. 
2nd V.-P., George W. Buck, 


Touisville. 
Treas., J. Resisies, Owensboro. 
Sec., John R. Sower, Frankfort. 


Michigan Hardware Association. 
Pres., J. B. Sperry, Port Huron. 
Vv. ss Geo. M. Towner, Mus- 


, Henry C. Weber, Detroit. 
Sec., Austin J. Scott, Marine 


OEs-Com., § S. Winchester, Jack- 
Patterson, Detroit; E 

B. Tr dtendars, Holland; E. S. Roe, 
Buchanan; John Popp, Saginaw; 
W. P. Culver, ag a *K.S. Jud- 


son, Grand Lg nk a H. Whitney. 
Merrill; E. J llac; 
Frank Ireland, Beldin — 

M Assn. 


nnesota Hardware 
A. T. Stebbins, Rochester’ 
V.-P., George Evenson, St. Peter. 
Sec.,M. Ss. embers, Minn lis. 
Treas., G. F oon Tr Plain View. 
Ex-Com. Tomlinson, Le 
Sueur; Ss Mf ‘suit sn so 

H. R. Schroeder, St. Paul 


Lucas, Litchfield; W. T. Cowing, 
Alexandria; C. H. 


Cc. Grew, Jordan; 

seuss Gewalt, Breckenridge ; Chas. 
ot and Cloud; J.F. McGuire, 

Bi. Paul; T. Stebbins, Roches- 


ter; Geo. 7 Evenson St. Peter. 
Missouri Retail Hardware Dealers’ 
Associatien. 
Pres., Tayler Frier, Lou'siana. 
Wm, H. Hahn, St. Louis. 
SecTreas’, Frederick Neudorff, 
sete Joseph. 
Ex. Com., F. A. Kannsteiner, St. 
Louis; W. Shoop, nen 
O. W. John- ion, Marshall 
Netional Hardware A 


ton. 
(vise Pree., 3 c Koch. Mil- 
"2a “Vice-Pres., Brace Hayden, 
San 


Francisco. 
Sec.-Treas., T. James Fernley, 
ay a 
Ex. Com. oy ee 
w.s. Wright, Omaha; W. D 
es, Cleveland; F. Barker, Bimies. 
» ioe Moore, Birmingham, 
xia: P. E. Strauss, Boston. 
Retail Hdw. Dealers’ Asn. 
Pres.. Max Uhl — 
ist V.-P., Albert orfolk 
2a V.-P., Frank Haccker, Friend. 
8d V.-P., M. A. Hargleroad, Hol- 
stein. 
Sec., J. Frank Barr, Lincoln. 
Treas., H. J. Hall, Lincoln. 


National Retail Hdw. Association. 

Pres., W, P. Bogardus, Mt. Ver- 
non, Ohio. 

Ist V.-P., E. M. Bush, Evans- 
ville, Ind. 

2d V.-P., H. F. Emery,Fa — 

Sec., M. L. Corey, Argos, 

Treas., A. T. Stebbins, Rochee- 
ter, Minn. 

Ex. Com., T. Frank Ireland, 
Belding, Mich.; S. R. Miles, Mason 
City, o¥ A. Hi "Abbe, New Britain, 
Conn. ; Frank A. Bare, Mansfield ,O; 
C. H. Williams, Streator, 1). 


jes 


i. T. Hstevess Milton. 
Members Ex. Com., W. R. McIn- 

tosh, Bottineau; E. E. Eliott, San- 

born; W. # Pinkerton, Lakota. 


Hardware Association, 
ts ‘ohn F.. Baker, n. 
V.-P., C. S. Johnson. rton. 


a Sec., Prank A. "Bare, Mans- 
Fin. Sec., A. L. Shearer, Dayton. 
,L. FP. eae Waverly. 
Ex. Com., John Kramer Dayton, 
C. W. Jewell, Utica; W.S Perry, 
Zanesville:Frank W.Ingalls,Byran 
Will M. Crumrine, Salem; A. Boeb- 
inger, Cincinnati; John Spoerl, 
a aca F. Jacobs, Youngs- 


“Pennsylvania Retail Hardware 
Associat 


‘jon. 
Pres., Geo. V.,Thompson, Mt. 
Jewett. 
V.-P., J. H. Bowers, Charleroi. 


Sec.-Treas., J. E. Digby, McKees 
Rocks. 

Ex. Com., ‘ M. Selheimer, 
Lewistown; J. E. Digby, McKees 


Rocks; Geo. a Thompson, Mt. 
— Pr , George L. Moore, 


St. Stove Dealers’ Assn. 
rs. 


i 


Treas., 
Southern Herdware Jobbers’ Assn, 


Pres., F.B. Dunlap, Ft.Smith,Ark. 
Ist V.-P., J.S. 


nn. 
2a V.-P.. Frank S. Gray, Jackson- 

ville, _ 

Sec.-Treas., C. B. Carter, Knox- 
ville. Tenn. 

Ex. Com,, Bruce Keener, Knox- 
ville, Tenn. ; Chas. Ireland, Greens- 
boro, N. C.; *O. B. Barker, Lyncb- 
burg, Va. 

Texas Retail Hdw. and Imp. Assn. 
Pres., 8. L. ale bog A te 
Secy. & Treas., J . McManus, 

Waxaliachie. 
ist V.-P. R. L. Penick, Stamford. 
Dir.: T. 7. Clark, Ennis: H. 8S. 

Allen, Calvert; W. A. Spangler, 

Bonham; D. B. McCall, axaha- 

chie;W. M. Gunnel, Charles Hut- 

chins, Sam Marcos. 

Wisconsin Hdw. Dealers’ Assn. 

Pres., _" h Burtis, Oshkosh. 

V.-P., etgen, Manitowoc. 

Sec. {hy C. A., Peck, Berlin. 

Ex. Com., W. H. Busse, Milwau- 
kee; E. R. Ramm, New London; 
Jas. Murphy, Racine: H. J. Krue- 
ger, Neenah. 





arren, Memphis, 
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THE AMERICAN ARTisaNn AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 74 to 79 inclusive. 








The Side Weight Horse Shoe Co. of Hartford, 
Conn., have leased a new factory building and the 
grounds for another one, which will be erected in the 
near future. These additions will aid in taking care 
of their increased output. 

An additional factory is contemplated by the Gran- 
ite State Tack Co., East Jaffrey, N. H. This com- 
pany have recently incorporated under the laws of 
Maine with a capital stock of $100,000. Its output 
consists of tacks, nails and kindred articles. 

The annual meeting of the Pacific Coast Hardware 
and Metal Association will take place on June roth, 
20th and 21st at the Hotel Del Monte, Monterey, Cal. 
A goodly representation of the jobbers of California 
and the surrounding coast will be present to discuss 
many matters of material interest. 

The McKinney Mfg. Co., Allegheny, Pa., of which 
W. S. McKinney is president, J. P. McKinney is 
treasurer and manager, and W, C. Farr is secretary, 
are extensive manufacturers of steel strap, T and_butt 
hinges, door hangers and tracks. “Kings’ Charm” and 
“None Better” are two of their hanger trade-marks. 
They are widely known, and dealers should send for 
further information. 

John Roell of the Thompson & Roell Hardware Co., 
Owatonna, Minn., has recently secured patent rights 
on a rural mail box. This mail box is simple in con- 
struction, having a one-piece rounded top and sides, 
with an end door hinged at the bottom and fitting 
snugly into a beveled frame, an inch inside the end 
of the box. It is said to be storm proof, convenient 
and durable. It will be placed upon the market 
shortly. : 

The Sheldon School, Room 1 585, The Republic, 
Chicago, announce that to sell goods for profit is a 
business science. The cry of modern trade is for 
workers who can sell at the counter or on the road. 
They believe that unless all of the clerks and sales- 
men come up to the mark in efficiency, character, zeal 
and loyalty, it is to the interest of the proprietor that 
they be made to grow. The Sheldon School is said-to 
have developed thousands of students by an casy corre- 
spondence system into business workers who are most 
efficient. — 

Samuel E. Carver, David Halstead and D. B. Mur- 
phy are the directors and Samuel E. Carver is presi- 
dent and David Halstead is secretary and treasurer of 
the Carver File Co. of Philadelphia, Pa. This com- 
pany ‘was recently incorporated, with a capital stock 
of $100,000. A new plant, comprising two buildings, 
each 40x175 feet, is being erected in that city. The 
capacity will be about 900 dozen files per day. In the 
formation of the Carver Company, the plant and busi- 
ness of D. B. Murphy File Co., Camden, N. J., were 
absorbed. The latter company, however, will continue 
in operation, their line being confined to special light 
files, all the other grades being made at the new plant. 
It is hoped to have the plant in running shape by the 
first of August. 
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A NEW TURNER. 





Along with the improvements in railroad building, 
telegraphy, telephony, heating and so forth, and so on, 
rs it is best not to lose sight of the great 

8 difference with which the housewife 

of to-day kneads her bread, fries her 
sausages, boils her eggs and cleans 
her dishes as compared with the 


=< methods of twenty-five or even ten 
Za years ago. 


The improvements and conven- 
iences make the kitchen of to-day so 
entirely different from the kitchens 
which adorned our houses at the 
earlier date, that the later kitchen 

almost requires a person who is en- 
| tirely unacquainted with the old 
| methods. Aunt Jemima, we believe 
would hardly be able to get up a 
good New England boiled dinner 
with the utensils which are now be- 
ing used. 
The Arcade Mfg. Co. of Free- 
ees port, Ill, are one of the prime in- 
Seeees| sticators in this movement toward 
* vee ene se kitchen utensil improvement. The 
epee number of their recent inventions 
eeperoeoe) which have been successfully mar- 
Peppeeeeress) keted and successfully sold, is only 
peepeercers commensurate with the satisfaction 
which their wares have almost in- 
variably given. The accompanying 
illustration shows a new turner, 
which they have placed upon the market. The grease 
it is said passes from it instantly, leaving the food light 
and tempting. It is said to be easily cleaned and to 
last a lifetime. The grip is firm and cool. It is made 
entirely of steel. The manufacturers advise dealers 
to send for their catalogue containing “400 good 
things,” and they would be pleased to have dealers 


mention THE AMERICAN ARTISAN. 


>>? 
el 


A STANDARD SIZE. 





No. 50 Turner. 








The Smith & Hemenway Co., 296 Broadway, New 
York City, have changed their system of getting out 
circulars for the trade and will hereafter issue notices 
printed on green paper 334 inches wide and 6% inches 
long. Some of these circulars already issued describe 
the Red Devil glass cutter, which is said to be the 
only practical cutter with renewable wheels. The 
tempered wire spring pinion can be operated with the 
thumb nail. The extra wheels are stored in the upper 
end of the handle and are said to be absolutely secure. 

Another of these circulars describes the Seavey 
miter box, with which any cross-cut or hand saw can 
be used, and with which it is claimed any width or 
depth of molding can be cut. It is serviceable on the 
top of ladders, scaffolds or any place where a miter 
box is required. 

On another circular is described the Utica fence 
tool and button plyer. Nine tools are comprised in 
one. There are two wire cutters, two hammers, one 
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wire splicer, one wire stretcher and three staple 
pullers. 

Another of the circulars describes the Genuine 
Giant nail puller. This is made from Swedish electro 
Ba-Ras-Ic steel. Time and money have been ex- 
pended in the production of a tough and non-brittle 
stock. It is guaranteed to be free from defects, the 
rammer and handle being made of special casting 
for heavy pounding. 

A fifth circular describes the Acme ball-bearing 
caster. This caster is said to be made scientifically 
with the highest mechanical principles. It is claimed 
that it never breaks down under a load, because the 
weight is directly over the center of gravity. The 
parts are so carefully adjusted and so perfect in their 
relation that the manufacturers claim the heaviest 
furniture can be moved by the slightest push. 

This firm are now catalogue distributors for the 
Diamond Shear Co., of Wilmington, Del., manufac- 
turers of sheep, horse, mule, grass, hedge, power and 


‘ pruning shears. 


They have recently issued a new catalogue describ- 
ing these shears as well as hatchets and cleavers. This 
catalogue has been classified as supplement B to the 
Green Book of hardware specialties. When writing 
for any of these circulars or for complete catalogue, 
dealers are requested to mention THE AMERICAN 


ARTISAN. 
Fey els 


GOSSETT’S HINGE. 








The accompanying illustration shows Gossett’s de- 
tachable suspension hinge manufactured by F. D. Kees, 
of Beatrice, Neb., for hanging 
screen and storm windows. 
This hinge was patented in 
the United States on Novem- 
ber 12th, 1901, and in Canada 
on October Ist, 1901. It is 
said to do away with nails, 
buttons, hooks, or common 
hinges. It allows the screen 
to swing open at the bottom 
for the removal of flies, and 
the storm window to open at 

Detachable guspension ‘he bottom for ventilation. 

Hinge. The hinges are made of steel 
and japanned. The lower sections are furnished sep- 
arately. The screens and the storm windows are 
made interchangeable by attaching lower sections of 
the hinge to both the screen and storm window 
frames, the part fastened to the house answering for 
both. They are packed complete with screws, one 
dozen pairs in a box. 

F. D. Kees is also the manufacturer of the screen 
and storm window fastener, which will lock windows 
securely, and also hold them open for ventilation and 
the removal of flies. Kees’ line of corn huskers is 
complete, and includes a large variety of the famous 





. Kees’ Korn King. 


Booklets describing these wares will be sent to deal- 
ers in the trade upon application. When writing for 
same, kindly add, “Saw it in THE AMERICAN ArT- 
ISAN.” 
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CATALOGUE HOUSES AND POPULATION. 


To THE AMERICAN ARTISAN. 


When all is said and done, the future of the cata- 
logue house is not enshrined by the brightest halo, nor 
are we to expect that its future will necessarily be 
even so successful as ‘its past. In fact, I am strong- 
ly of the opinion that the mail order house is at present 
enjoying a prosperity which will never be greatly in- 
creased and perhaps never again equaled. To support 
this view, I offer, in part, the following five facts, 
which I consider very significant : 

a. No solvent and actually successtul mail order 
house exists in the New England or neighboring 
states. 

b. .Mail order houses which have been started in 
these states have been uniformly commercial fail- 
ures. 

c. All the largest mail order houses are west of 
the Allegheny mountains. 

d. 99.999 per cent of the orders received by these 
mail order houses goes to districts not — in the 
New England and neighboring states. 

e. The catalogue house is the only hedieaey which 
cannot thrive in these states. 

The conclusions to be drawn from these undeniable 
facts are rather obvious and, I think, ultimately 
fatal to catalogue houses. The New England and 
states immediately adjacent are the most thickly popu- 
lated states in the country. There is a town for 
every square inile of surface and a large town every 
ten or twelve miles. These towns are all well built 
up and each has a few well-equipped hardware stores. 
Customers can find a large variety of goods and can 
in most cases fill every want. This is the primary 
cause for the absolute inability of catalogue houses 
to successfully operate in these states. People’ want 
to make personal selections. They find it necessary 
and will insist upon it, if it is at all possible. A per- 
sonal selection on the part of the buyer from a wide 
range of goods in a great many varieties is possible 
in the East and it is possible in the large cities where 
catalogue houses are absolutely without a market. 
In the West and Southwest, in the country and sparse- 
ly settled districts, catalogue houses find their strong- 
hold, and they are strong in these places primarily 
and solely because of the fact that the small amount 
of business conducted by retailers in these districts 
does not warrant their carrying a large variety of 
each brand of goods. 

Two of the largest mail order houses in the country 
are located in Chicago. One of them is in the heart 
of the city and the other within a radius of half a 
mile. These concerns together do an annual busi- 
ness of fifty millions of dollars, but I'll venture to 
state, after having had a talk with an officer of one 
of these houses, that not one-one thousandth part of 
the orders received by these concerns comes from 
people who live in Chicago or its suburbs. The rea- 
son is again obvious. Nobody but a fool cares to buy 
from an enormous, exhaustive, highly confusing cata- 
logue of every conceivable product, when by walking 
two blocks he can find exactly what he wants and 
can see that it is exactly what-he wants. 
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Of course I realize that -all districts are not built 
up like the East or like Chicago and that the catalogue 
house is extremely strong in these sparsely settled 
neighborhoods, but as these districts become more 
thickly populated, as the retailers find it possible to 
carry larger stocks, and as roads ‘are kept in a better 
condition, I think that not many men would care to 
realize that any of their savings were invested in the 
catalogue house industry. 

Looking at the matter from this standpoint, illegiti- 
mate competition is not such a bugaboo as most people 
would have us believe. It is true that low prices are 
attractive to some people, but these people will soon 
come to realize that low prices don’t always mean 
economy, and that high grade goods are usually the 
least expensive. The proverb; “you can fool all of the 
people some of the time; you can fool some of the 
people all the time, but you can’t fool all of the people 
all the time,” is mighty true, and in this country the 
proportion of people whom you can fool all the time 
is very, very small. Hardware dealers can sell just 
as cheaply as mail order houses. The theory that it is 
possible to cut profits very low in large enterprises 
because the sales are very numerous, is pretty nearly 
a fallacy because of the lack of personal supervision 
on the part of the management. The saying, “If you 
want a thing correctly done, do it yourself; if you 
don’t want it done correctly, have some one else do 
it,” is true to life, and the farther from the center 
the matter is delegated the greater becomes the waste 
of time, material and capacity. The retailer can de- 
vote his personal attention and supervision to every 
branch of his business and can see that every energy 
is well spent. In the end this means a saving of time, 
salaries and other expenses. It means that the cata- 
logue houses cannot successfully compete with the 
retailer when it comes to an actual show-down of 
prices for the same grade of goods. 

In the meantime, however, until the rural districts 
are built up, until the retailer is enabled to carry 
larger stocks, the fight against illegitimate competition 
should go on under the guidance of the state hardware 
associations; the instruction of buyers should be 
persevered in, and if these tactics are pursued ener- 
getically, there is little doubt but what the future of 
hardware dealers is in pretty goods hands. 

Yours very truly, 
WALTER F. Nrxon, Jr., 
177 Lake View Ave., Chicago. 
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A DEPARTURE. 








E. C. Atkins & Co. of Indianapolis, Ind., are turning 
out some large circular saws studded with diamonds. 
These saws are to be used for sawing stone. Instead 
of being fitted with sharp teeth like the ordinary saw, 
they are large discs with about 150 sockets, three- 
fourths of an inch deep and a half an inch wide. They 
are 144 inches apart around the outer circumference, 
into which are inserted little steel blanks or teeth 
which project about % of an inch over the edge of the 
blade. The teeth are about 3-16 of an inch thick and 
conform to the exact jiideaned of the blade. In the 
top surface or edge of each tool is imbedded a black 
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diamond, about one-half karat in size. These dia- 
monds are set in various regular positions, for example 
in one tooth, the diamond would be at the right edge, 
in the next tooth at about the-center, in the next at 
the left edge, in the next at the center, and so on. 
Being set in this manner, the diamonds take the place 
of teeth in the ordinary saw, and when in contact with 
a stone will saw a kerf about 4% of an inch wide. 

The saws when finished range in size from 60 
inches to 75 inches in diameter. They are known 
as the Scotch saw, and are especially designed for ma- 
chines made in Scotland. The diamonds used come 
from the South African mines and cost about $6.00 
each. The value of each completed saw is said to be 
in the neighborhood of $1,000. 


SS  ) 


MEASURING TAPES AND RULES. 





The Lufkin Rule Co. of Saginaw, Mich., with 
branches at New York and London, are extensive 
manufacturers of 
measuring tapes, rules 
and gauges. The ac- 
companying  illustra-, 
tion shows the Chal- 
lenge measuring tape, 
mon which they have 
enjoyed remarkable 
sales. Another of 
their trade marks is 
the Reliable. The 
main feature of this 
latter tape is the winding attachment by which the ob- 
jections against other flush handles, which depend 
upon a strong finger nail as an agent for opening, are 
said to be overcome. This arrangement presents a 
perfectly flush appearance when closed and the han- 
dle is opened by pressing a pin on the opposite side 
of the case. Another great advantage is said to be 
the handle which springs out, giving a double length 
for leverage and making the winding operation com- 
paratively easy. 

This firm also manufacture flexible steel pocket 
rules, steel desk rules and the Magic pattern rule, said 
to be the greatest labor saving tool ever invented in 
the interest of tinners and sheet metal workers, hick- 
ory board rules, log rules, log calipers, lumber gauges, 
perfect glass boards, etc. Complete catalogues will 
be sent upon application. When writing for same, 
kindly add: “Saw it in THe AMERICAN ARTISAN.” 
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The Challenge Measuring Tape. 





FOR HARDWARE MEN ONLY. 





The Schreiber & Conchar Mfg. Co., Dubuque, 
Iowa, call attention to the fact that both sellers and 
users of Mrs. Potts’ sad irons are well aware that the 
durability of the handle is the most essential factor in 
determining the ultimate cost of the iron. A low 


initial cost will often be found after six months’ use to 
have been a very high price by reason of the cost of 
repairing broken handles. 

Efforts have been made during the last few years 
to devise a handle which would be as durable as the 
rest of the iron. 


The difficulties encountered are said 
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to have been two. First, it is said to be almost im- 
possible to insulate the screw that holds the wood and 
the metal parts together. Secondly, it is difficult to 
locate the spring between the wood handle and the 
stretcher bar. The heat of the iron is said to cause 
the wood to shrink and to allow the spring to slip out 


of position. 


The accompanying illustration shows the Ezy han- 





Hardware Special, Potts’ Sad Irons. 


dle, manufactured by this concern, to supply the de- 
mand for a handle which would overcome these dif- 
ficulties. They will fit any weight of Potts’ irons. 
The metal parts are said to be made of semi-steel and 
to be durable. The manufacturers claim that these 
handles keep the hands of the operator cool, that they 
do not hurt the palm of the hand, that the handle is 
attached to the upright posts by bolts, which are prac- 
tically irremovable, and that they are not sold to de- 
partment stores, catalogue houses, rackett stores or 
to houses who sell to this trade. Their sad iron is 
called the Hardware Special and is fitted with a nickel- 
plated base tops and handle bars. The irons are of 
standard weight and have the name in polished let- 
ters on the top of each iron. 

Circulars will be furnished upon application. When 
writing for same, kindly add: “Saw. it in THe Amer- 
ICAN ARTISAN.” 
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MORE RECORDS. 








A recent shooting tournament held at Wilkesbarre, 
Pa., brought out a large number of shooters and was 
successful in every way. Neaf Apgar represented the 
Peters Cartridge Co., of Cincinnati, O., and won sec- 
and high average among the professionals. Harry 
Hess of Nanticoke was the high amateur losing only 
fourteen out of 165 targets. Mr. Hess also won the 
championship of Luzerne and Lackawanna counties, 
breaking 25 straight targets. Both of these gentle- 
men, together with 25 of the other shooters, used 
Peters shells. 

At Kansas City, on May 3, the Interstate Individual 
Championship was won by Chester Dixon of Joplin, 
Mo., who tied on 23 out of 25 and won in the shoot- 
off. Mr. Dixon used Peters shells. ~ 

At Marysville, Pa., the same unerring shooter, Neaf 
Apgar, representing the same well-known company, 
won high average by breaking 205 out of 210 tar- 
gets. In the program and extra events he made a 
straight run of 126, demonstrating, he afterwards de- 
clared, the uniformity of Peters loads. 

On May 6 Emory H. Starr, shooting at the Gun 
Club grounds in Baltimore, broke 97 out of too and 
a total of 120 out of 125. On May 1 he broke 117 
out of 125 in a gale of wind. The fact that he made 
these high records with Peters shells demonstrates 
why this hardware dealer sells them to his customers. 
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NEW IDEA. 





For a long time, it was universally believed that no 
better smooth back shovels could possibly be pro- 
duced than those which, although strong enough in the 
first place, weakened to a point of absolute uselessness 
after the back strap had worn out to a certain degree 
of thinness. The front strap not being equal to the 
task of sustaining the loaded blade, this style of shovel 


went to pieces. The straps at the back and front of 
the ordinary smooth back shovels are said to be little 


stronger than flat straps. They are compelled to bear 
the whole strain. To improve ‘this condition, manu- 


facturers have labéred long and earnestly. 

To right these conditions, the Avery Stamping Co., 
of Cleveland, O., put their whole attention to the mak- 
ing of a better class of smooth back shovels, and they 
believe that they have succeeded. The socket of their 
shovels is shaped from the same piece of metal which 
forms the blade.. Just as flanging adds to the strength 
of a flat sheet, so is the manner of making a socket 
‘of these patented smsoth back shovels said to super- 
sede the older styie of mere strap. 

The smooth back consists of a steel plate of the 
same thickness as the blade, welded on and extending 
up beneath the steel shank of the shovel. No wood 
whatever is visible along the shanks of these shovels. 
‘The manufacturers claim that the wearing of the back 
‘does not affect the utility of their brand. The socket 
will continue to remain strong and will bear as large 
loads as are ever put on a shovel blade. 

The brands of this concern are the “Never-Break,” 
first grade; National, second grade; Buckeye, third 
grade, and ‘Mohawk, fourth grade. They also manu- 
facture the “Knocksall” railroad shovel, Tropic ash or 
furnace shovel and Alaska snow shovels. They an- 
nounce that they have never manufactured a shovel 
branded with a label “The Avery Shovel Co.” There 
is said to be no shovel factory by the name of the 
Avery Shovel Co., and that shovels branded in this 
type are the output of a hardware jobbing house. 
‘They are sold as a jobber’s private brand. 


The Avery Stamping Co. will be pleased to furnish 
additional information upon request, and will also 


furnish descriptive matter describing their spiders, 


griddles, kettles, scotch bowls, stew pans, stew pots, 
etc., garden trowels, post hole diggers, washers, felloe 


plates, etc., and steel plates cut to shape. When writ- 
ing, kindly add: “Saw it in THe AMERICAN 
ARTISAN.” 


UNCLE SAM AS EXPRESSMAN. 








The- Chicago Chronicle, one of the most ably con- 
ducted of Chicago’s dailies, takes the stand that parcel 
post legislation would be unwise for the country at 
large irrespective of the retailer’s interests. Its policy 
is well expressed in the following editorial: 

As a matter of fact there is no necessity for a parcel 
post Jaw. We already have a law under which great quanti- 
ties of merchandise are sent by mail. There is no need of 
any additional legislation calculated to increase the business 
of the postoffice department except, possibly, its only proper 
business—that of carrying and delivering communications 
written and printed, including regular publications for the 
diffusion of news and knowledge. 

It is notorious that government pays far more for car- 
rying all kinds of mail matter, including merchandise, than 
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individuals, firms or corporations pay the transportation com- 


Yet the very people who scold at: 
the railroad companies for exacting high charges from 
private shippers demand that the government, which pays 
much higher charges, engage on a much larger scale in the 
merchandise shipping business 

These people seem not to care how exorbitant the prices 
the government has to pay to the “grasping” railroad cor- 
porations for carrying things—paying, of course, out of 
money contributed by taxpayers—provided it takes business 
away from the express companies by doing the same business 
for the patrons of those companies for less than it pays 
the railroad companies for the carrying. This kind of 
economy is proposed for the benefit of the people! 

Congress provides for interchange of traffic by interstate 
railroads in such wise as to promote the public convenience 
and protect the just interests of shippers. It may do the 
same in the case of the express business. It may do other 
things with like effect without going into the express busi- 
ness itself and paying the railroad companies more than the 
express companies do for carrying and charging its “pat- 
rons” less for the service. 

The government may serve the people greatly by exer- 
cising its power to regulate. It will be pretty sure to do 
harm if it goes further into business on its own account. 


” 


IWAN’S AUGER. 


panies for like service. 








The accompanying illustration shows the Patent 
Improved posthole and well auger, manufactured by 
~ Iwan Bros., Streator, Ill. This 
auger is designed for boring post- 
holes, for wells, telephone, tele- 
graph and other electric uses. It 
is used by the U. S. Signal Serv- 
ice in the Philippines for telegraph 
construction. Farmers, stock men, 
poultry men, nursery men, plumb- 
ers, contractors and everyone who 
has a fence to build or keep in 
repair, are said to find this auger 
very desirable. In operation, it 
is said not to require much pres- 
sure, as the auger grips the earth 
very quickly, especially in damp 
or wet ground. When the ground 
is dry and puiverizes easily, more pressure is neces- 
sary and the bowl should be filled until the loose dirt 
presses against the earth, connecting the two blades. 
Thereupon it may be easily removed from the hole 
without spilling. When emptying the auger of very 
sticky clay, it is desirable to rap the flat side, not the 
edges, of either blade, on the ground to loosen the 
dirt. By turning on its side, the earth will fall out. 

The total length of the 12 and 14 inch size is 6 feet. 
All other sizes are 4 feet. Longer lengths can be 
acquired by attaching a longer pipe to the standard 
sizes. 

This firm also manufacture ditching spades, hay 
knives, drain cleaners, chimney tops, posthole diggers, 
etc. They will be pleased to send descriptive matter 
upon application. When writing for same, kindly 
add: “Saw it in THe AMERICAN ARTISAN.” 


Iwan’s Auger. 


oe 

The Forest City Foundry & Mfg. Co., of Cleveland, 
O., have been remarkably successful in the sales of 
their Monarch and Niagara furnaces. Dealers are re- 
quested to send for catalogues describing their com- 


plete line. 


























































































62 THE AMERICAN ARTISAN 


THE BUTLER WAY. 





As nearly as we can get at it “The Butler Way” 
consists of a systematic effort on the part of the re- 
tailer to meet the demands of his customer in a profita- 
ble manner, to add enterpise to energy, to transact 
business after the 20th century ideals. 

Thirty years ago when Butler Bros., New York, 
Chicago. and St. Louis, embarked upon their wond- 
rous career, the typical merchant was he who bought 
stock in a single line or two, for six months or a year in 
advance. Then he waited for the trade. Such a meth- 
od tends to evoke and augment a spirit of conserva- 
tism or lethargy. The faculty of looking into the fu- 
ture and of judging events to come by events which 
have come is not developed. Through disuse it be- 
comes torpid and dormant. The faculty finally ceases 
almost to exist. 

“The Butler Way” is the method said to exist to- 
day in the conduct of the typical, up-to-date mer- 
chant. This merchant buys in each of many-lines only 
enough to meet current demands in that line and he 
pushes for trade all the time. The old-time waiting 
policy has been replaced by special sales and other 
means of advertising with which the merchant of to- 
day stimulates and creates trade. 

A characteristic of “The Butler Way” is the convic- 
tion of the publishers that a merchant ought to handle 
any kind of legitimate merchandise that will yield a 
profit. They believe that to increase the number of 
sales is to increase the profit of the business. The 
number of sales can be increased by supplying all, 
instead of some, of the customer’s wants. Further 
more, Butler Bros. feel that there is not only a possible 
loss of possible sales in the one-line manner of doing 
business, but that the merchant, who only handles one 
special line instead of every line, is actually risking 
the business that he actually has. They say substan- 
tially that every time a customer is forced to go else- 
where for an article of merchandise, the merchant has 
created a condition favorable to the formation of the 
customer of the habit of trading at a rival store. 

“The Butler Way” is the title of a clever booklet 
gotten out in the interest of Butler Bros. It is only one 
of quite a library of booklets, all of them interesting 
whether the reader be an opium smoker at Hong-Kong 
or an enterprising hardware dealer. They are inter- 
esting partly because they do not blatantly bellow forth 
the virtues of either Butler Bros. or the Butler Sys- 
tem. The aim was to make these booklets entertain- 
ing and edifying first of all. The titles of the others 
are: The 5 and 10-Cent Business, Easy Business—Why 
and How to Get It, The Retail Mail Order Problem— 
and a Few Other Things of Particular Interest to 
Hardware Men, Retailers’ Exchange, Resultful Plans 
and Its Supplement, Truth About Freight Rates, Suc- 
cess With Small Capital. 

Any or all of these booklets will be sent to members 
of the trade upon application. They present instruc- 
tivé matter in an entertaining way without falling into 
the didactic and arrogant style so common with cata- 
logues of their nature. When writing for same 
kindly add: “Saw it in THz AMERICAN ARTISAN.” 
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RETAIL HARDWARE DOINGS. 





NEW INCORPORATIONS. 

Austin, Tex.—Matador Hardware Co.; capital stock, 
$6,000. Incorporators, J. W. Smith, R. H. Norris and John 
H. P. Jones. 

Nashville, Tenn.—W. W. Woodruff Hardware Co.; capi- 
tal stock, $60,000. 

Henderson County, 
Co.; capital stock, $25,000. 

Newark, N. J.—Slip-Not Hardware Co.; capital stock, 
$50,000. Incorporators, Geo. W. J. Angel, New York; Jacob 
R. Boether, Gustav P. Metz. 

Custer, Mich.—W. E. Reader. 

Houstonville, Tenn.—Geo. A. Dinwiddie. 

Berne, Ind.—John Peters. 

Asheboro, N. C.—The Lewis & Winslow Hardware Co.; 
incorporators, S. Lewis, J. T. Winslow and W. P. Lewis. 

Audubon, Ia—Mr. Lang and C. L. Christensen. 

Parkersburg, Ia.—Frank Beck. 

New York, N. Y.—The Barnard Co.; capital stock, $5,000. 

Canton, Ill_—Gardiner Hardware Co.; capital stock, $3,000. 
Incorporators, J. B. Gardiner, R. L. Mason, W. O. Dean. 

Fort Smith, Ark.—The Oshia Hirsch Hardware Co.; cap- 
ital stock, $25,000. Incorporators, P. O. Shea, E. W. Holman, 
N. T. Richmond. 

~Mill Shoals, Ill—Chas. Vrooman. 

Columbia, S. C-—The St. George Hardware Co.; capital 
stock, $3,000. Incorporators, H. W. Nichols, A. Hiers, S. 
J. Hutto and I. S. Hutto. 

Beaumont, Tex.—The Chambers Hardware Co.; capital 
stock, $3,000. Incorporators, C. R. Chambers, G. C. Kennedy 
and H. T. Fuller. 

Pensacola, Fla—The Gordon & Brown Hardware Co.; 
capital stock, $50,000. 

Cedar Rapids, Ia—The Tipton Hardware Co.; capital 
stock, $25,000. 

Miami, Fla——The Miami Hardware Co. 

San Angelo, Tex.—W. S. Allen. 

New Albany, Kas.—H. F. Pinney. 

Ossawatomie, Kas.—The Laing Hardware Co. - 

Craig, Neb.—C. O. Hale. 

Carson, Ia—G. W. Burkem. 

Bartlett, Tex.—The Wilson Hardware Co. 

Nashua, Mo.—J. T. Williams. 

Parsons, Kas.—L. J. Allen. 

International Falls, Minn—Goodmanson & Timlin. 

Maywood, Mo.—W. W. Storm. 

Grand Island, Neb—A. C. Lederman. 

Ashtabula, Ohio—The Adams Hardware Co. Incorpora- 
tors, F. R. Hogue, Harry C. Adams, Jas. C. Mitchell, E. N. 
Goddard, Emma Mitchell. 

Attleboro, Mass.—John E. Walsh. 

Bangor, Me.—N. H. Bragg & Son; capital stock, $100,000. 
Incorporators, Chas. F. Bragg, Franklin E. Bragg. 

Boise, Idaho—Carison-Lusk Hardware Co. 

Chautauqua, Kas.—C. T. Lee. 

Chicago, Ill—C. N. Michaels Co.; capital stock, $30,000. 
Incorporators, Christian N. Michaels, Jos. R. Oliver, Wm. C. 
Wieland. 


Cleveland, Wis.—The Cleveland Hardware Co.; capital 
stock, $15,000. Incorporators, Wm. A. Erdmann, M. G. 
Douna and Wm. H. Toepel. 

Edison, Wash.—Unger & Loop. 

Erie, Pa.—The Erie Hardware Co. 

Hillsboro, Tex.—McCall Hardware Co.; capital stock, 
$10,000. 

Hoxie, Kas.—S. S. Reynolds. 

Las Vegas, N. M.—W. J. Millen. 

Little Rock, Ark.—Lem Kirkpatrick. 

Myrtle Point, Ore—McClosky & Mehl. 

New. York, N. Y.—Benj. S. Adler; capital stock, $20,000. 

New York, N. Y.—J. K. Larkin & Co. 

Oakland, Cal.—Leo. Strouse. 

Pasadena, Cal——The Stévens Hardware Co.; capital stock, 


Nashville, Tenn.—Enochs-Edenton 
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Incorporators, Frank D. Stevens, Kingsley N. Ste- 
vens, Will A. Benshof. 

Pendleton, Ore-—The Taylor Hardware Co.; capital stock, 
$30,000. Incorporators, Thos. C. Taylor, Wilson E. Brook and 
John S. Kees. 

Stoneham, Mass.—The Bell Hardware Co.; capital stock, 


$50,000. 


$2,000. Incorporators, Florence D. Tobin, Laura A. Tobin, 
Geo. O. Bell. 

Taunton, Mass.—Presbrey-Mason Co.; capital stock, $20,- 
ooo. Incorporators, Fannie S. Presbrey, Ernest A. Mason, 
Chas. R. Mason. 

Urbana, IlL—W. I. Saffell Co. 

Vernal, Utah—The Leslie Ashton Hardware Co.; capital 
stock, $8,400. 

Whitman, Mass.—Fairbanks Brothers’ Co.; capital stock, 
$4,500. Incorporators, Geo. E. Hunt, Geo. E. Fairbanks. 


Winona, Minn.—E. J. Lewis, W. S. Morrison, W. E. Muir. 


and G. A. Lasch. 

Worcester, Mass.—Worcester Pattern & Novelty Co. 

Ardmore, Ind. Ter—Dr. A. H. Seeley, C. W. Hurd and 
J. W. Walker. 

Breckenridge, Minn.—Beebe & Hogan. 

Hurdsfield, N. D.—J. P. Larson. 

North Lake, Wis.—J. C. New. 

Johnson Creek, Wis.—M. Vergenz. 

Hazel Green, Wis.—J. Edward & Son. 

Ruthven, Ia.—S. N. Wagner. 

Lincoln, Neb.—W. E. Jakway. 

International Falls, Minn.—R. Goodmanson and H. Tim- 

Elroy, Wis.—C. H. Hoten. 

Greenleafton, Minn.—B. F. Alink. 

Carters, Cal.—C. J. Lundell. 


BUSINESS CHANGES. 


Forest River, N. D.—The Gilby bank succeeds Dunlop & 
Morrison. 

Philo, Ill.—J. P. Barry succeeds R. H. Ford. 

Gifford, IlL—Ed. Lichte succeeds Mooney Bros. 

Decatur, Il._—The McDavis Hardware Co. succeed the 
Riggs Hardware Co. 

Portage, Wis.—Rogerson & Sholtz succeed the Smith 
Hardware Co. 

Champaign, IllL—F. R. Ludwig succeeds John L. Barthel. 

Durand, Wis.—T. J. and C. E. Zeisinger succeed D. C. 
Strong. : 

Wenatchee, Wash.—F. M. Scheble & Sons succeed Per- 
kins & Honer. 

Hubbard, Ia.—F. C. Boeke and Fred Granzow succeed the 
G. C. Cable Co. 

Fargo, N. D—Sidman Bros. succeed the Fargo Hard- 
ware Co. 

Le’ Mars, Ia—The Hansen Hardware Co. succeed the 
Moore Hardware Co. 

Plattsburg, Mo.—The Brace Hardware Co. succeed W. 
A. Corn & Co. 

Luverne, Minn.—E. M. Becker succeeds to the Grand 
hardware stock. 

North Yakima, Wash.—Hartun Hardware & Implement 
Co. succeed Fawcett Bros. 

Burchard, Neb—Hune & Hutton succeed L. Boswell. 

Paragould, Ark.—The Steadman Hardware Co. succeed 
J. B. Avera. . 

Julian, Neb.—The Julian Hardware & Implement Co. suc- 
ceed D. H. Scott. 

Bingery Okla—N. A. Simmons succeeds Yoeman & Sim- 
mons, 

Morrill, Neb—W. L. Minor succeeds W. E. Gaines. 

Coffeen, Ill.—C. A. Taylor succeeds Carl Barringer and 
Chas. McDavid. 

Pryor Creek, I. T.—Samuel Bros. Hardware Co. succeed 
the Harrison Hardware Co. ’ 
Liberal, Mo.—C. J. Cameron & Co. succeed C. J. Cam- 
eron. , 
Madrid, Ia—J. W. Isaacson succeeds Albert Berglund 
of Berglund & Mason. 
Western, Neb—The Western Hardware Co. succeed Her- 
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man Gross. 

New London, Minn.—Wm. S. Johnson succeeds Ostlund 
& Peterson. 

Bristow, Neb—The Muson-Samuelson Co. succeed the 
Bristow-Muson Co. 

Canajoharie, N. Y.—Lewis St. John succeeds L. S. Davis. 

Centralia, I. T—The Centralia Supply Co. succeed E. C. 
Perriman Co. 

Sapulpa, I. 
Binkley. 

_ Lexington, Neb—W. H. Wisda succeeds F. B. Harring- 
ton. 

Atlantic, Ia—E. E. Marquis succeeds Shoudy Bros. 

Tingley, Ia—Nelson & Nelson succeed J. Nelson. 

Brownville, Ore—J. K. Webber succeeds Pearl & Web- 
ber. 

Buffalo, Kas.—White, Piriney & Dryden succeed Johnson 
& White. 

Iow2 City, Ia—G. W. & L. H. Hess succeed Hess & Co. 

McKinney, Tex.—Massie & Lucas succeed J. W. Asbury. 

Skidmore, Mo.—G. A. Wolf succeeds J. M. French & Co. 

Stuart, Ia—Hartman & Son succeed G. W. Gardner. 

Tiega, Tex.—The Harris Hardware Co. succeed J. J. 
Smith. 

Greenfield, Ia—T. A. Hawkins succeeds Keating Bros. 

Harvard, Neb—Quigle & Mitchellmore succeed Hill & 
Tucker, 

Burlingame, Kas.—The O’Neil Hardware Co. succeed T. 
J. O’Neil. 

Pratt, Kas.—The Shelly Hardware Co. succeed Jos. Mes- 
singer. 

Helena, 
Walker Bros. 

Brownville, Ore—Pearl & Hallaway succeed Pearl & 
Webster. 

Tina, Mo.—White, Alvies & Co. succeed Guillett & Stout. 

Canyon, Tex.—The Canyon Hardware Co. succeed the 
Canyon City Hardware & Grain Co. 

Lakin, Kas.—E. S. Snow succeeds M. A. Mosher. 

Jolly, Ia.—Donaker Bros. succeed G. B. Peterson. 

Julian, Neb—The Julian Hardware & Implement Co. 
succeeds D. H. Stout. 

Broken Bow, Neb—Rockwell & Konkell ‘succeed C. G. 
Empfield. 

Bayard, Neb.—Burke & Harpole succeed North & Co. 

Buffalo, Kas.—Dryden & Finney succeed J. S. Johnson. 

Fort Morgan, Colo—W. H. Tipton succeeds Tipton & 
James. 


T.—M. L. Binkley succeeds Thomson & 


Okla—The Helena Hardware Co. succeeds 


MISCELLANEOUS. 

Hobart, Ohio—Mr. Kelso, addition to store. 

Herman, Minn.—B. H. Phinney & Co., addition to store. 

Snyder, Okla.—Chas Mendenhall, fire loss, $200. 

Tahlequah, Okla.—Hardware. store burglarized. 

Chattanooga, Tenn.—F. H. Woodworth & Co., burglar- 
ized. 

Mt. Pleasant, Ia—Lee Wheeler, assigned. 

Sherwood, Tenn.—The Barnes-Boring Hardware Co., ad- 
ditional warehouse. 

Swissvale, Pa—Hays & Coulter, burglarized. 

Wilkesbarre, Pa—Wm. L. and Robt. W. Williams, as- 
signed. 

Wheeling, W. Va.—The Jones Hardware Co., remodeling 
of store. 

Winsted, Conn.—T. V. Richards Hardware Co., fire; loss, 
$30,000. 

Gadsden, Ala—The Smith-Echols-Burnett Hardware Co., 
modern building. 

Pretty Prairie, Kan.—F. H. Peter; fire. 

Crestline, Ohio—J. W. Burget, assigned. 

Snyder, Okla.—Stofer Bros., fire. 

Indianapolis, Ind.—Harman & Hall. 

Bloomfield, Ia—Brenneman Bros., new warehouse. 

Bruce, S. D. —W. J. Hurd & Son, fire. 

Utica, N. Y.—W. H. Dorrance & Son; extensive addition. 

Blair, Neb.—G. O. Keough; fire; loss, $500. 

Fairmont, W. Va.—Marion Hardware Co.; fire; loss, $r5,- 

000. 
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WINDOW DISPLAY. 





The accompanying illustration shows a window 
display by Al J. Drogosch, Lakefield, Minn. The en- 
gine and tender shown are constructed as follows: 
The cab is a gasolene stove oven, the cab roof is one 
sheet of galvanized iron, the wheels are two registers 
with tin covers as centers of same, the piston rod is 
one long oiler, while a rule serves as driving rod, the 
head light is a cycle lantern, the smoke stack is one 
quart measure inverted and two pans one over the 
other. A small hand bell serves as a beli. The steam 
chest is one large oiler with neck detached, the small 
wheels are pulley wheels and the side steam chambers 
are represented by supporting bread pans, the cow 
catcher is made of rules alternatively arranged in V 
shape; the boiler and fire box afe represented by a 
milk can, the tender couplings by a pick axe, tender 
wheels by pullev wheels, tender springs by large 
springs and tender top by one savory roaster filled 
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they get thoroughly cold a stiff wire brush is used on 
the castings, which then look quite new. 

While the process of burning off is going on the 
fitter takes the door to the polishing room for the 
bright parts to be polished. In this room there are 
used emery wheels, buffs, drilling machine and grind- 
stone, worked by a 6 H. P. gas engine. The enamel 
plate of the oven door, the float and gas taps are im- 
mersed in a large copper (capacity, 120 gallons). This. 
is heated in the same manner as the muffle. In order 
to make a strong pickle, 28 pounds of strong soap 
powder (Wiggins & Rhyll’s) is put into the copper 
and kept at boiling point while in use, and, as in the 
case of the muffle, cooled down during the night. The 
copper is cleaned out and.the soap powder renewed 
twice a week. Having thoroughly cleansed the cook- 
er, the fitter then takes the parts, as already divided, 
to his bench, and refits them. The taps, with the use 
of a little metal polish (after having been in the cop- 
per) come out splendidly. If found. defective they are, 
of course, replaced. The castings are coated with a 
special dull black varnish, so as not to cause a smell 
when the stoves are in use. When fitted, the burners 
are all tried and allowed to remain alight, so as to 














Window Display. 


with pump plunges to represent fuel also hammer 
and pick for tools. 


os. 


CLEANING GAS STOVES. 








This is the way, says The Gas World, in which 
stoves are cleaned by one of the leading gas companies, 
and done with marked success, the company being 
practically able to reissue the stoves equal to new. 
First of all, the cooker about to be renovated is taken 
to the bench by a fitter, who removes the hot plate 
float (consisting of brass taps), brass oven cock and 
door. The remainder of the oven complete and the 
hot plate are placed in a muffle, dimensions, 4 feet 
9 inches high, 3 feet 10 inches wide and 4 feet deep, 
built of fire brick, the floor having fire brick tiles, 
3 inches thick, for the oven to rest upon. The door 
is also of fire brick tiles, iron cases, which is worked 
by an overhead pulley. The muffle is heated by a 
furnace underneath in which coke and breeze are used, 
and it is got up to over 600 degrees. When not in 
use at night time the furnace is slackened by means of 
clinkering, so that the muffle is never allowed to get 
quite cold, which would soon unsettle the bed. The 
stoves are allowed to remain in the muffle for half an 
hour, on an average, and are then withdrawn, all dirt, 
grease, etc., having been entirely removed. Before 





give the stove a thorough burning off and testing. 
The process here described can be extended according 
to the amount of work to be done. The works in ques- 
tion have two muffies and four coppers in daily use, 
and, if required, about 150 ordinary and automatic 
meter cookers can be put through per day, ready for 
use, 

Some of the oven enamels of gas cookers are found 
defective through having been subjected to more than 
fair wear and tear by the user not keeping the oven 
clean, but allowing the fat and juices to be burnt into 
the plates, instead of, when the oven is warm, wiping 
the sides with a flannel. If the latter course was 
adopted it would prevent smells in the kitchen and 
conduce to cleanliness in cooking. More often than 
not the poor cooker is blamed for causing smells, 
which might be averted in the way suggested. These 
plates are also renewed when necessary, and this ne- 
cessitates the stove coming to pieces. Here, again, 
the muffle comes to the rescue, for when the cooker 
has been in constant use the screws, bolts and nuts 
which hold the castings get well set and often burnt 
in. When in the muffle these get loosened and easily 
drawn, thus avoiding the use of cross cuts and chisels 
to remove the screws, etc., which invariably meant 
several broken castings before the use of the muffle 


was adopted. 
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Private 


Brands 


The question of the employment of private brands by hardware jobbers, instead of the reg- 


ular brands used by the manufacturers themselves, has been agitated more freely of late than 


ever before. As a rule we find that manufacturers and retailers are solidly opposed to their use. 


TO THE AMERICAN ARTISAN. 

As regards price, I think jobbers’ brands and manufac- 
turers’ brands are about the same. As regards material and 
workmanship, jobbers’ brands are only fair. I believe that 
makers’ brands sell more quickly because of a better estab- 
lished reputation, and I try to handle as many makers’ brands 
in preference to jobbers’ brands as I possibly can. On the 
whole, I am unfavorable toward the jobbers’ own brand. |! 
do not believe there is any appreciable difference in the cost 
of production, and I think that retailers get about the same 
margin of profit on their brand. I rarely give any guarantee 
whatever in selling jobbers’ brands, as they are almost in- 
variably of a cheaper grade. “G. M. R.” 

To THE AMERICAN ARTISAN. ‘ 

I am absolutely opposed to the factories which are not loyal 
to the retail merchants and who sell their brand to the cata- 
logue houses. I am thoroughly in favor of the jobbers’ brand. 
I believe the jobbers’ brands are superior in every way. I 
think they are cheaper and they are endowed with better 
quality and workmanship, The theory that makers’ brands 
sell better because they are known better is balderdash. Re- 
tailers, as a rule, can make more on jobbers’ brands because 
they can set their own prices. I am just as sure of jobbers 
brands’ as I am of any manufacturer’s brand, and I invariably 
give just as strong or stronger guarantees with the former as 
with the latter. I am not at all in sympathy with the move- 
ment at present being waged by some misguided retailers, 
and enthusiastically taken up by the manufacturers. 


“N. A. H.” 





To THE AMERICAN ARTISAN. 

I would say that tools, etc., with jobbers’ brands have 
always been sold with a guarantee and found to be perfectly 
satisfactory, as they have always been made by standard 
makers. 

In some cases special brands are called for, but I haye 
no trouble selling others of equal quality in their places. 

Extra stamping, branding, boxing, etc., does add to the 
cost of material, which would sell just as well, provided 
it was made satisfactory and of good material. 

It makes no difference in regard to profit, as I figure 
same percentage on both. 

Every piece of goods I sell is strictly guaranteed whether 
bought from jobber or manufacturer. 

Makes no difference how many concerns make the goods, 
provided it keeps its guarantee. 

It is immaterial to me whether jobbers or manufacturers 
brand tools, etc. “2, an 





TO THE AMERICAN ARTISAN. 

In comparing the makers’ with the jobbers’ brands, I 
should say that the latter are not so good in respect to ma- 
terial, that the price of the latter is lower only when the 
quality of the latter is lower also, and that as regards work- 
manship, jobbers’ brands are not up to the standard. 

Manufacturers’ brands sell much more , quickly because 
of an established reputation, and so far as I can see, they 
will continue selling better for.a long time into the future. 
Customers know what manufacturers’ brands are and if 
they know anything about tools at all, they are sure to specify 
them. Being a retailer myself, I believe that I voice the 





opinion of the majority of my trade when I say that I se- 
cure a less margin of profit by selling jobbers’ brands, as the 
quality of these brands is totally unknown. If I give any 
guarantee at all with the jobbers’ brands it is a very weak 
one, and unless it is absolutely necessary, I give none what- 
ever. 

The action of some jobbers in having the same tool 
made at the same time by more than one manufacturer and 
sold under the same brand, is something which should be car- 
ried to headquarters, and I trust that the National Associa- 
tion will take up the matter at their next meeting. On the 
whole I am decidedly opposed to jobbers’ private brands, and 
never handle them under ordinary circumstances. If I handle 
any brands at all outside of the regular manufacturers’ 


brands, I prefer to have my own name affixed. 
"A(T... 3 


To THE AMERICAN ARTISAN. 

I ami inclined to favor the manufacturers’ brands on ac- 
count of the material and workmanship. Prices are sometimes 
lower and sometimes higher. I believe that no general rule 
can be laid down. I feel that I can depend upon the makers’ 
brands and I aim to establish a reputation in my locality for 
them. I believe it is wise not to establish a reputation for the 
jobbers’ brands because they can only be obtained from one 
source and that source is liable to become undesirable or 
inaccessible. It is but natural to expect that there will be 
some extra expense attached to the stamping and the brand- 
ing which are made necessary by the jobbers’ use of his own 
brand. This expense will naturally devolve upon the con- 
sumer, but the retailer suffers also. I can, however, see no 
reason why oné brand should demand a higher margin of 
profit than another. The margin of profit depends entirely 
upon the retailer. 

As regards guarantee, I invariably give as strong a guar- 
antee with the makers’ as with the jobbers’ brands. I have 
found that I can afford to do so with the makers’ brands and 
not with jobbers’ brands. Personally, I have no feeling what- 
ever against jobbers for their ideas in transacting their busi- 
ness. I think that they have a right to use as many brands as 
they see fit on different manufacturers’ goods, and I see no 
reason why I should try to dictate or lend my influence in 
trying to transact their affairs. On the whole, however, I 
am in favor of the makers’ brands rather than the jobbers’. 
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To THE AMERICAN ARTISAN. 


I believe that most retailers get a better margin of profit 
by selling the jobbers’ brands because of the extra induce- 
ments which jobbers’ offer. Nevertheless, makers’ brands 
sell better and involve less difficulty on our part. I have no 
objection to the use of the jobbers’ brand if the makers’ 
brand appears at the same time, but the extra cost of produc- 
tion which your editorials have shown clearly and the loss 
of an established reputation, make the manufacturers’ brands 
pre-eminently the more desirable. As regards jobbers who 
transfer their contracts from one concern to another or who 


. have the same tool manufactured by more than one concern 


at the same time, I feel that they had better fear the fate 
which happened to the early settlers of this country when 
they visited the hostile Indian camps at night, alone ‘and 
"a: ee 


unprotected. 
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WINDOW DISPLAY. 





The accompanying illustration shows a window 
display by Al J. Drogosch, Lakefield, Minn. The en- 
gine and tender shown are constructed as follows: 
The cab is a gasolene stove oven, the cab roof is one 
sheet of galvanized iron, the wheels are two registers 
with tin covers as centers of same, the piston rod is 
one long oiler, while a rule serves as driving rod, the 
head light is a cycle lantern, the smoke stack is one 
quart measure inverted and two pans one over the 
other. A small hand bell serves as a beli. The steam 
chest is one large oiler with neck detached, the small 
wheels are pulley wheels and the side steam chambers 
are represented by supporting bread pans, the cow 
catcher is made of rules alternatively arranged in V 
shape; the boiler and fire box ate represented by a 
milk can, the tender couplings by a pick axe, tender 
wheels by -wllev wheels, tender springs by large 
springs and tender top by one savory roaster filled 
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they get thoroughly cold a stiff wire brush is used on 
the castings, which then look quite new. 

While the process of burning off is going on the 
fitter takes the door to the polishing room for the 
bright parts to be polished. In this room there are 
used emery wheels, buffs, drilling machine and grind- 
stone, worked by a 6 H. P. gas engine. The enamel 
plate of the oven door, the float and gas taps are im- 
mersed in a large copper (capacity, 120 gallons). This. 
is heated in the same manner as the muffle. In order 
to make a strong pickle, 28 pounds of strong soap 
powder (Wiggins & Rhyll’s) is put into the copper 
and kept at boiling point while in use, and, as in the 
case of the muffle, cooled down during the night. The 
copper is cleaned out and.the soap powder renewed 
twice a week. Having thoroughly cleansed the cook- 
er, the fitter then takes the parts, as already divided, 
to his bench, and refits them. The taps, with the use 
of a little metal polish (after having been in the cop- 
per) come out splendidly. If found defective they are, 
of course, replaced. The castings are coated with a 
special dull black varnish, so as not to cause a smell 
when the stoves are in use. When fitted, the burners 
are all tried and allowed to remain alight, so as to 














Window Display. 


with pump plunges to represent fuel also hammer 
and pick for tools. 
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CLEANING GAS STOVES. 








This is the way, says The Gas World, in which 
stoves are cleaned by one of the leading gas companies, 
and done with marked success, the company being 
practically able to reissue the stoves equal to new. 
First of all, the cooker about to be renovated is taken 
to the bench by a fitter, who removes the hot plate 
float (consisting of brass taps), brass oven cock and 
door. The remainder of the oven complete and the 
hot plate are placed in a muffle, dimensions, 4 feet 
9 inches high, 3 feet 10 inches wide and 4 feet deep, 
built of fire brick, the floor having fire brick tiles, 
3 inches thick, for the oven to rest upon. The door 
is also of fire brick tiles, iron cases, which is worked 
by an overhead pulley. The muffle is heated by a 
furnace underneath in which coke and breeze are used, 
and it is got up to over 600 degrees. When not in 
use at night time the furnace is slackened by means of 
clinkering, so that the muffle is never allowed to get 
quite cold, which would soon unsettle the bed. The 
stoves are allowed to remain in the muffle for half an 
hour, on an average, and are then withdrawn, all dirt, 
grease, etc., having been entirely removed. Before 


give the stove a thorough burning off and testing. 
The process here described can be extended according 
to the amount of work to be done. The works in ques- 
tion have two muffles and four coppers in daily use, 
and, if required, about 150 ordinary and automatic 
meter cookers can be put through per day, ready for 
use. 

Some of the oven enamels of gas cookers are found 
defective through having been subjected to more than 
fair wear and tear by the user not keeping the oven 
clean, but allowing the fat and juices to be burnt into 
the plates, instead of, when the oven is warm, wiping 
the sides with a flannel. If the latter course was 
adopted it would prevent smells in the kitchen and 
conduce to cleanliness in cooking. More often than 
not the poor cooker is blamed for causing smells, 
which might be averted in the way suggested. These 
plates are also renewed when necessary, and this ne- 
cessitates the stove coming to pieces. Here, again, 
the muffle comes to the rescue, for when the cooker 
has been in constant use the screws, bolts and muts 
which hold the castings get well set and often burnt 
in. When in the muffle these get loosened and easily 
drawn, thus avoiding the use of cross cuts and chisels 
to remove the screws, etc., which invariably meant 
several broken castings before the use of the muffle 


was adopted. 
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Private 


Brands 


The question of the employment of private brands by hardware jobbers, instead of the reg- 


ular brands used by the manufacturers themselves, has been agitated more freely of late than 


ever before. As a rule we find that manufacturers and retailers are solidly opposed to their use. 


TO THE AMERICAN ARTISAN. 

As regards price, I think jobbers’ brands and manufac- 
turers’ brands are about the same. As regards material and 
workmanship, jobbers’ brands are only fair. I believe that 
makers’ brands sell more quickly because of a better estab- 
lished reputation, and I try to handle as many makers’ brands 
in preference to jobbers’ brands as I possibly can. On the 
whole, I am unfavorable toward the jobbers’ own brand. I 
do not believe there is any appreciable difference in the cost 
of production, and I think that retailers get about the same 
margin of profit on their brand. I rarely give any guarantee 
whatever in selling jobbers’ brands, as they are almost in- 
variably of a cheaper grade. “G. M. R.” 





To THE AMERICAN ARTISAN. ‘ 

I am absolutely opposed to the factories which are not loyal 
to the retail merchants and who sell their brand to the cata- 
logue houses. I am thoroughly in favor of the jobbers’ brand. 
I believe the jobbers’ brands are superior in every way. I 
think they are cheaper and they are endowed with better 
quality and workmanship. The theory that makers’ brands 
sell better because they are known better is balderdash. Re- 
tailers, as a rule, can make more on jobbers’ brands because 
they can set their own prices. I am just as sure of jobbers 
brands’ as I am of any manufacturer’s brand, and I invariably 
give just as strong or stronger guarantees with the former as 
with the latter. I am not at all in sympathy with the move- 
ment at present being waged by some misguided retailers, 
and enthusiastically taken up by the manufacturers. 

“N. A. H.” 





To THE AMERICAN ARTISAN. 

I would say that tools, etc., with jobbers’ brands have 
always been sold with a guarantee and found to be perfectly 
satisfactory, as they have always been made by standard 
makers. 

In some cases special brands are called for, but I have 
no trouble selling others of equal quality in their places. 

Extra stamping, branding, boxing, etc., does add to the 
cost of material, which would sell just as well, provided 
it was made satisfactory and of good material. 

It makes no difference in regard to profit, as I figure 
same percentage on both. 

Every piece of goods I sell is strictly guaranteed whether 
bought from jobber or manufacturer. 

Makes no difference how many concerns make the goods, 
provided it keeps its guarantee. 

It is immaterial to me whether jobbers or manufacturers 
brand tools, etc. s. aa 





To THE AMERICAN ARTISAN. 

In comparing the makers’ with the jobbers’ brands, I 
should say that the latter are not so good in respect to ma- 
terial, that the price of the latter is lower only when the 
quality of the latter is lower also, and that as regards work- 
manship, jobbers’ brands are not up to the standard. 

Manufacturers’ brands ‘sell much more , quickly because 
of an established reputation, and so far as I can see, they 
will continue selling better for.a long time into the future. 
Customers know what manufacturers’ brands are and if 
they know anything about tools at all, they are sure to specify 
them. Being a retailer myself, I believe that I voice the 





opinion of the majority of my trade when I say that I se- 
cure a less margin of profit by selling jobbers’ brands, as the 
quality of these brands is totally unknown. If I give any 
guarantee at all with the jobbers’ brands it is a very weak 
one, and unless it is absolutely necessary, I give none what- 
ever. 

The action of some jobbers in having the same tool 
made at the same time by more than one manufacturer and 
sold under the same brand, is something which should be car- 
ried to headquarters, and I trust that the National Associa- 
tion will take up the matter at their next meeting. On the 
whole I am decidedly opposed to jobbers’ private brands, and 
never handle them under ordinary circumstances. If I handle 
any brands at all outside of the regular manufacturers’ 
brands, I prefer to have my own name affixed. 
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To THE AMERICAN ARTISAN. 

I ami inclined to favor the manufacturers’ brands on ac- 
count of the material and workmanship. Prices are sometimes 
lower and sometimes higher. I believe that no general rule 
can be laid down. I feel that I can depend upon the makers’ 
brands and I aim to establish a reputation in my locality for 
them. I believe it is wise not to establish a reputation for the 
jobbers’ brands because they can only be obtained from one 
source and that source is liable to become undesirable or 
inaccessible. It is but natural to expect that there will be 
some extra expense attached to the stamping and the brand- 
ing which are made necessary by the jobbers’ use of his own 
brand. This expense will naturally devolve upon the con- 
sumer, but the retailer suffers also. I can, however, see no 
reason why oné brand should demand a higher margin of 
profit than another. The margin of profit depends entirely 
upon the retailer. 

As regards guarantee, I invariably give as strong a guar- 
antee with the makers’ as with the jobbers’ brands. I have 
found that I can afford to do so with the makers’ brands and 
not with jobbers’ brands. Personally, I have no feeling what- 
ever against jobbers for their ideas in transacting their busi- 
ness. I think that they have a right to use as many brands as 
they see fit on different manufacturers’ goods, and I see no 
reason why I should try to dictate or lend my influence in 
trying to transact their affairs. On the whole, however, I 
am in favor of the makers’ brands rather than the jobbers’. 


“J.' 3B. S.” 


TO THE AMERICAN ARTISAN. 


I believe that most retailers get a better margin of profit 
by selling the jobbers’ brands because of the extra induce- 
ments which jobbers’ offer. Nevertheless, makers’ brands 
sell better and involve less difficulty on our part. I have no 
objection to the use of the jobbers’ brand if the makers’ 
brand appears at the same time, but the extra cost of produc- 
tion which your editorials have shown clearly and the loss 
of an established reputation, make the manufacturers’ brands 
pre-eminently the more desirable. As regards jobbers who 
transfer their contracts from one concern to another or who 
have the same tool manufactured by more than one concern 
at the same time, I feel that they had better fear the fate 
which happened to the early settlers of this country when 
they visited the hostile Indian camps at night, alone ‘and 
“H. E. N.” 


unprotected. 
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Heating and Ventilating 


A NEW BOOK FOR PLUMBERS AND FURNACE 
MEN. 











We are indebted to the National Text Book Co., of 
Scranton, Pa., for a reviewer’s copy of the Plumbers’ 
and Fitters’ Pocket Book. This is a handy reference 
book for all persons interested in plumbing, steam 
heating, hot air heating, hot water heating, ventila- 
tion, gas fitting, drainage and sewerage. It is the 
product of the International Correspondence Schools 
of Scranton. In their preface the authors state that 
the growing demand for a book of reference devoted 
to the plumbing, heating and ventilating and gas fit- 
ting trades has induced the publication, that it is the 
first reference book of its kind ever published, and that 
it will be found to contain more valuable information 
along the lines indicated by its title than any other 
book of its size yet published. The volume is of very 
convenient size, and can be carried in a hip pocket. 
It contains rules, formulas, tables, etc., with accom- 
panying descriptive matter. Illustrations are very pro- 
fuse and show among other things how hot air fur- 
naces should be arranged, steam and hot water boilers, 
registers, blower systems, fan heating, etc., etc., 
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QUAKER WALL REGISTER, 





The accompanying illustration gives a view of the 
Quaker side wall register manufactured by the Quaker 
Mfg. Co., of Chicago Heights, Ill. All of the Quaker 
registers have collars for receiving pipes for the rooms 
above. These collars are capped so that they can be 
used on the first floor. The caps can be easily re- 
moved when it is desired to put on a pipe for the sec- 





Quaker Wali Register. 

ond floor. They are said to increase the efficiency of 
the furnace, to require only half as many pipes and* 
fittings, and to do away entirely with dust and dirt 
which are ordinarily swept into the registers and then 
carried all over the house by the circulation of the air. 

It is claimed that the Quaker patent lift works noise- 
lessly, never burns the fingers, stays in any position, 
and may be adjusted with hand or foot. The manu- 
facturers claim that their wall register enables the fitter 
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to install a furnace very much better and more cheaply 
than by using the floor register. They are far behind 
in their orders for this specialty, but with increased 
facilities, they not only expect to catch up with past 
business, but to take care of all new orders which the 
system which they are adopting will call forth. 

Interesting catalogues will be sent upon application. 
When writing for same, kindly add, “Saw it in THe 
AMERICAN ARTISAN.” 
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EXPERIENCE WITH RADIATORS IN THE TOP 
STORY OF A BUILDING. 








BY A. B. RECK, COPENHAGEN, DENMARK. 
(Presented at Eleventh Annual Meeting A. S. H. & V. E, 
New York, 1905.) 
RADIATORS TOO SMALL. 

In discussing methods of computing radiator surfaces in 
proportion to heat-absorbing surfaces (windows, walls, ceil- 
ings, etc.), with American engineers, I have in some instances 
found that they employ rules which I think will give them 
too small radiators in the top story of a building, the rules 
not taking sufficiently into account the loss through the ceil- 
ings for that story. 

RADIATORS ARE INCREASED. 

For this reason I have thought that it might be useful 
to mention that I have had to do with a case this winter 
where it has been necessary to increase the radiators in all 
the rooms of the top story in a building, although some allow- 
ance for the ceilings really had been made in the size of the 
radiators, only the allowance not being large enough, because 
I had understood there was an attic (unheated) over the 
story, whereas in reality there was not, the protection against 
loss of heat being only a ceiling of lath and plastering, an air 
space and the ordinary sheathing, roofing-felt and gravel on 
the roof timbers. The building of which I speak is one of 
the buildings in Chicago in which has been installed the Reck 
hot-water-circulator system described in the paper I read be- 
fore this society in its meeting, January, 1904. In the build- 
ing in question the radiators are distributed to 80 rooms on 
three floors and have a heat-emitting capacity of about 5,000 
nominal square feet of hot-water heating surface. (Those of 
you who recollect my paper from last year will perhaps re- 
member, that what I call a “nominal” square foot is a square 
foot emitting 160 B. T. units an hour.) 

RULE ON WHICH AUGMENTATION OF RADIATORS WAS BASED. 

The calculation of the radiators was based on 80 degrees 
difference between outside and inside, and for rooms with 
equal areas of walls and windows the radiators in the top 
story were given one nominal square foot more than the radia- 
tors on the floor below for every 18 square feet of exposed 
ceiling. This augmentation of the radiators on the top floor 
was based on a rule employed by me for rooms with unheated 
attics over, and the rule gave radiators on the top floor in 
many instances 33 per cent larger than the radiator on the 
second floor in rooms with same areas of windows and walls. 

SPECIAL CONDITIONS ON TOP FLOOR. 

Notwithstanding this the radiators on the top floor very 
soon proved to be insufficient to produce the same temperature 
as the radiators on the second floor, and the right tempera- 
ture on the top floor was only attained by giving the radia- 
tors here one “nominal” square foot of area more than the 
radiators on the second floor for every 9 square feet of ex- 
posed ceiling, this being my rule for ceilings with no attics 
over, such as described in the beginning of my paper. 

In the building referred to the radiators in many rooms 
on the top floor have now 66 per cent more heating capacity 
than the radiators in rooms on the second floor with equal 
window and wall areas, without being larger than necessary. 
Seeing this, I have thought it useful to direct your attention 
to this point that no rule for proportioning radiating surfaces 
will hold good for top floors unless some increase is given to 
the radiators here, taking the areas and the construction of 
the exposed ceilings into consideration. 
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A NEW RADIATOR. 





Rudolph A. May, representing May & Fiebeger of 
Akron, Ohio, has secured patent rights on a new ra- 
diator, which he describes in part as follows: 


My invention has a general relation to air-heating fur- 
naces, and relates especially to the construction of the radiator 
or drum which is commonly placed upon the combustion- 
chamber of the device. 

Heretofore it has been customary in constructing fur- 
naces to place an enlarged drum or radiator upon the fire-pot 
or combustion-chamber to permit an increased circulation and 
diffusion of the products of combustion within the furnace 
previous to their departure by way of the uptake-flue. In 


























PARAGRAPHS. 





The Patric furnace, manufactured by the Patric 
Furnace Co., of Springfield, O., are said to sell better 
than most other furnaces, because of their cooking and 
smoke burning magazine, which the manufacturers 
claim is a very strong talking point. This furnace is 
for hard coal, coke and wood and can be adjusted very 
easily. 

The Grossius Furnace Co., 409-411 E. 8th street, 
Cincinnati, O., are proud of the Grossius school room 
ventilating stove. The demand for this stove is excep- 
tionally heavy and is constantly increasing. It is said 
to be especially in demand just at the present time 
when the vigorous campaign for the better ventilation 
of school rooms is being waged by private citizens and 
legislatures alike. 


John Kontny, 65-67 North Desplaines street, Chi- 
cago, is the western agent for the Craig-Reynolds 
Foundry Co., of Dayton, O. Their sales of the Tri- 
umph hot air furnace in its many different styles and 
sizes have been particularly heavy during the last six 





l , r ; 
‘ months, and are said to be constantly increasing. Be- 
l : . : sides hot air furnaces, the Craig-Reynolds Foundry 
constructing these raciators the usual practice has been to . : : ; 
- : Co. manufacture the Triumph hot water and Tri- 
. make the tops and bottoms of relatively heavy cast metal h h 
‘ and connect these by sides made from sheet metal. In doing “™ph Steam heater. 
" this it has been found advantageous to construct flues or tubes The Boynton furnace, manufactured by the Boynton 
t through the radiator vertically for the passage of the air to Furnace Co., 147-149 Lake street, Chicago, and 207- 
c be heated, so as to bring it closer to the most heated portions W N York City, h b th 
" of the combustion-chamber and utilize as much as possible 209 ater street, New 2 oF . ity, have been on the 
f all available surface of the radiator. This construction has Market for 56 years. It is said that they have always 
k proven partially undesirable, for the reason that sheet metal worn well; that they have required very few repairs; 
" burns out in a year or two, causing large holes in the metal, that they have given plenty of heat with a small ex- 
- a 1) smoke ee ee re ri ap tater from penditure of fuel and have been steady in growth 
= er vim pgp 7 aoe? oe As +4 art 43 rather than spasmodic. Their steam and hot water 
pd © objects of my invention are to provide a radiator beaters have an established reputation. They will be 
of for the purpose described of comparatively simple construc- : 
2. tion in which all parts exposed to the direct heat of the fire pleased to send further particulars upon request. 
re will. be of relatively heavy cast metal whose enduring qualities We are in receipt of the latest booklet of the Stanton 
will be equal to the balance of the furnace and yet — all eater Co. describing the Stanton Seamless. This 
desirable features as to the radiation of heat, etc., of the old booklet gives interesting aiid potent reasons why the 
es style of construction. : , : 
tg ' > Stanton seamless warm air furnace is entitled to the 
th Another object is to form the portion of the flues or air- 4 ch i 3 at 
op conduits not in direct contact with the fire or sheet metal 8teat popularity whic it at present enjoys, and why 
a- it deserves even more universal favor. The Stanton 
ed ‘ ; natural gas furnace is madé especially for heating with 
io } iL - natural gas, and is said ‘to be more economical in the 
in q Nn use of gas than stoves or grates. This booklet con- 
he | | tains a large number of testimonials from satisfied 
Is. 4 Hi = dealers and users. Copies will be sent upon applica- 
5 foi tion. 
Ty 7 . 3 . +o 
Te 5 ij We welcome with@more than ordinary enthusiasm, 
wd Hi ‘ the May number of the Graphite, published by the 
she Jos. Dixon Crucible Co., of Jersey City, N. J. This 
re , “get , publication contains more than the usual trade items. 
‘ics both for lightness and chenpuces and t make the shect-metal = wy, quote the following: “But people are paid for 
portion constituting one member of each conduit individually hinki h f ao © c If 
capable of removal and replacemeut without disturbing any thinking more than tor any other human exertion. 
oy other portion of the radiator. : you expect others to think for you, you must expect 
ual A further object is to so construct the radiator as a whole them to draw the money that is paid for the thinking. 
ry. that it will at all times have a tendency to direct the upward A clerk says: ‘I wonder why I wasn’t remembered 
ion flow of air around and through it and against its most heated when they went over the payroll.’ He was remem- 
ces portions and to prevent as much as possible the free passage bered; remembered minus because he did not think 
1 to of the air around the outside of the radiator and along the Kae” - Tie cleat eats athodie ofhiie Valle ancien 
of cold outer casing of the furnace and, on the contrary, to puns. , g gs, 


cause it to flow toward the center of the furnace and keep 
it there unti] it enters the distribution-pipes. 


interesting scientific demonstrations, and an extract 
from one of Roosevelt’s latest speeches. 
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Tinshop 


FACTS CONCERNING THE MANUFACTURE OF 
IRON AND TIN PLATE. 
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BY SEBASTIAN HAZENBERG. 

The history of the world is a story of a continuous 
iron age. Western Asia, the birthplace of the human 
race, knew iron in its first dawning of the record of 
time. Egypt, whose national existence dates from the 
second generation after Noah, the most ancient civ- 
ilization of the world, at an early period was ac- 
quainted with the use of iron. A piece of pure iron 
was found under the obelisk removed from Alexandria 
to New York in 1880. This obelisk was erected some 
1,600 years before the beginning of the present Chris- 
tian era. In the interior of Africa, where nuggets 
and bowlders of high grade iron ore are lying around 
loose, the Hottentots still adhere to the ancient meth- 
ods and are making iron in clay ovens, using a layer 
of charcoal and a layer of iron nuggets and producing 
a blast by a number of bellows or air pumps. The 
product of this furnace is a lump of iron which is 
further reworked by heating and hammering. 

Previous to the last century improvements in the 
methods of producing iron progressed but slowly, 
while in the early ages excellent qualities of iron and 
steel were produced and various methods employed. 
Pieces of wrought iron were heated over a fire like 
an enlarged blacksmith’s fire and hammered, reheated 
and hammered until the desirable thickness was at- 
tained. 

Then came the Tilt hammer, driven by water power 
to ease the hard manual labor of the smith. 

The process of rolling sheets was invented in Eng- 
land in the early part of the eighteenth century. This 
was a marked step in the advance, in that it produced 
plates of uniform thickness and more pliable, also at 
a reduced cost. Since that time many labor saving 
devices in auxiliary machinery for detail work have 
been invented, but the fundamental principal in roll- 
ing black plates has remained practically. the same. 

_ BLACK SHEET IRON. 

From iron ore, billets or bars are made sheet iron, 
six, eight or ten inches by one-quarter or more in 
thickness, according to the gauge of the sheet desired. 
These are cut into lengths twelve inches wide or over, 
according to the width of the sheet desired, the length 
of the bar representing the width of the sheet. These 
billets are put into an oven or fyrnace and thoroughly 
heated, and then put through rolls and rolled to the 
desired length. In the lighter gauges these sheets are 
doubled and then reheated and rolled, then redoubled, 
reheated and rerolled until from four to eight sheets 
are produced from one billet. After the rolling is 
complete, the sheets are allowed to cool and are then 
ready to be trimmed to the desired size. These sheets 
are then put into what is called an annealing oven, put 
under intense heat produced mostly by natural gas for 
a period of twenty-four hours and sometimes more. 
After the annealing, if they desire to make a fine 
cold rolled steel, the sheets are put through cold rolls, 
which smooths and hardens the surface and is called 
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one, two or three pass colled rolled steel, indicated by 
the number of times the sheet has passed through the 
rolls. 

Black cold rolled sheets are used in making the gal- 
vanized iron. These are immersed in a solution of 
sulphuric acid, then in a bath of clean water, then 
in a solution of weak muriatic acid. After coming 
from these solutions the sheets are ready for the gal- 
vanizing tank and are run down through a moulten 
metal of zinc and comes up through rolls arranged 
so as to clean off the surplus coating, and as the sheets 
come out of the galvanizing tank they are delivered 
on to a table with rollers which carry them to the end 
of the factory, where they are taken off ready to 
bundle. The coating on galvanized iron consists 
almost entirely of zinc, and the mottled surface of the 
galvanized iron is caused by the air striking the sheet 
and cooling the same as it’ comes out of the galvan- 
ized tank. 


Wood’s patent planished iron or what is known as 
the American Russia is made from purely a charcoal 
puddled iron, and after this is rolled into sheets and 
passed through the annealing oven it goes through a 
hammered process, under steam hammers which give 
it a flakey, hard and polished appearance. Part of the 
process in the manufacture of this iron is kept a secret. 

Black sheets for tinning purposes are rolled after 
much the same process as sheet iron. Tin plate or 
tinned sheets are known as charcoal bright plates and 
ternes, or roofing plates. The process of coating iron 
with tin was invented in Germany about four hundred 
years ago. The people of that country kept the 
process a secret for over a century, but after a long 
and diligent search English manufacturers, near the 
end of the seventeenth century, discovered the secret. 
In England, soon after this discovery was made, the 
process of rolling iron sheets was invented, the tin 
plate industry growing rapidly, and for nearly two 
centuries England maintained its supremacy in the 
industry, until about ten years ago, when our country 
became a strong rival; and is now energetically con- 
tending for the first. 

Pure tin being comparatively costly, as a mere rust 
protector, a cheaper substitute was sought and found 
in the alloy of tin and lead. It is said this alloy was 
first used by the French, who called the plates coated 
therewith Terne. 


After the black sheets have been pickled, armealed 
and cold rolled they are cleaned in a weak acid solu- 
tion, then thoroughly washed in clean water, after 
which nothing is brought in contact with the sheets 
but pure palm oil and pure block tin, which produces 
our charcoal bright plates. The ternes or roofing 
plates are produced in the same way, but with a mix- 
ture of pure lead and pure block tin. Until the estab- 
lishment of the tin industry of the United States on its 
present footing the chief sources of the world’s supply 
for two hundred years had been England and Wales. 

Twelve years ago the United States manufactured 
about three million pounds of tin and terne plates a 
year, and imported 750,000,000 pounds from Great 
Britain. Last year the product of the United States 
reached a thousand million pounds, greater by several 
millions than Great Britain’s total output, and not only 











supplied practically the entire home market, but con- 
tributed substantially to the country’s trade in exports. 

The American Sheet & Tin Plate Co., which is the 
largest producer of sheet and tin plate in the United 
States and the world, produced last year from its mills 
one million base boxes of tin and terne plate or five 


hundred thousand tons. Its output in black and gal- 
vanized sheets was also about five hundred thousand 
tons, or a total of one million tons. 

The American Sheet & Tin Plate Co. produced 
about 80 per cent of the tin plate mariufactured in the 
United States and about 50 to 60 per cent of the black 
and galvanized sheets produced in this country. 

The wonderfully accurate methods characterizing 
the work as it is now performed by men and machin- 
ery in the great iron and steel works of the United 
States suggests an inventive climax, but thousands of 
scientifically educated men and hundreds of thousands 
of practical iron and steel workers employed by the 
various corporations are still evolving advanced condi- 
tions, seeking to invent new or to improve old systems 
and methods, to the end that progress shall not be 
arrested and that the standard of quality shall continue 
to advance. 


~~" 





ARTISTIC BATH FITTINGS. 





We are in receipt of catalogue No. 12 of Silver & 
Co., 304-314 Hewes St., Brooklyn, N. Y. This is an 
80-page catalogue, attractively printed on bond paper, 
describing Silver & Co.’s complete line of bath fit- 
tings. Their full line includes flat paper holders, pa- 
per holders for roll paper, straight and curved towel 
bars, solid glass towel bars, towel bars, folding towel 
bars, glass towel shelves, nickel rod shelves, double 
towel bars, soap holders, soap and sponge holders, wire 


soap and sponge holders, soap and brush_ holders, . 


sponge holders, wire sponge and soap holders, sponge 
and soap holders, tumbler holders, tumbler soap and 
toothbrush holders, tumbler and tooth brush holders, 
shaving mug and carafe holders, soap and brush hold- 
ers, comb and brush holders, soap and brush holders, 
combination fixtures, holders for tooth brushes, china 
mugs, vases and soap cups, safety match holders, safety 
and parlor match holders, match holders, cigar holder 
and match scratches, broom holders, coat, hat and 
wardrobe hooks, thermometers, bath tub seats, shower 
bath rings, bath sprays, bath room mirrors, soiled 
linen and towel baskets, bath room furniture, enamel 
medicine closet, bath showers to connect with faucet, 
hand rail or towel bar. 

This firm also manufacture kitchen furnishing 
goods and household inventions of every description. 
They will be pleased to send this catalogue or any of 
their others upon request. When writing for same, 
kindly add: “Saw it in THe AMERICAN ARTISAN.” 


- 
or 


NOTES AND QUERIES. 








BRADY'S PATENT WIRE CUTTERS. 

From Smith & Hemenway Co.; New York, N. Y. 

Can you please inform us of the name of manufac- 
turer of Brady’s patent wire cutters? 

Can any of our readers answer this question? 
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COAL CHUTES. 
From Julius Schmidt, Wabasha, Minn. 

Can you give me the name of some manufacturer 
who makes coal chutes? 

Ans.—Johnson Bros., 237 Austin avenue, Chicago; 
Sackett Screen & Chute Co., 40th and State street, 
Chicago; Gilbert & Bennet Mfg. Co., 153 Lake street, 
Chicago. 

OFF-SET HINGES, 
From J. J. Danek, Silver Lake, Minn, 

Kindly advise me where I could purchase an off-set 
hinge for barn door use? 

Ans.—Orr & Locket Hardware Co., 71-73 Randolph 
street, Chicago; Bullard & Gormley Co., 78 Randolph 
street, Chicago. 


++ 


ITEMS. 


The Kewanee Boiler Co., 167 Lake street, Chicago, 
have lately increased their capital stock from $400,000 
to $500,000. The growing business of this concern 
has been a revelation to their competitors and a source 
of satisfaction to the officials and their customers. 

Steiner, Heinkel & Co., 2605 No. 14th St., St. Louis, 
Mo., are exclusive manufacturers of wash boilers. 
These boilers are made in over 50 different kinds and 
sizes, of XX and XXX charcoal tin plate with 16-ounce 
copper bottoms. Their patented one-piece handle is 
warranted not to break, 


The National Enameling & Stamping Co, of Mil- 
waukee, Wis., and elsewhere, are extensive manu- 
facturers of Nesco wrought steel cuspidors. These 
are made in assorted colors, white enameled inside with 
gold bands. .They are said to be Self-righting. Un- 
like the cast iron cuspidor, they are claimed to be un- 
breakable, and at the same time lighter. 


Follansbee Bros. Co., of Pittsburg, Pa., believe that 
they offer inducements far and away above the in- 
ducements offered by any other manufacturers of tin 
plate and sheets. Their Follansbee Banfield process is 
warranted to wear for 15 years. Their Scott’s extra 
coated has been sold throughout the country for more 
than 20 years. These products are made throughout 
in their own mills, which are said to be models of per- 
fect construction, equipment and organization in every 
detail. 

The Star Enameling & Stamping Co., formerly the 
Star Dinner Pail Co., manufacturers of enameled 
ware, all standard styles of dinner pails, japanned 
goods, wash boilers, wash boiler covers, pot covers, pie 
plates, pudding pans, sauce pans, preserving kettles, 
and other plain tin, heavy polished, japanned, galvan- 
ized, copper and enameled sheet metal goods, are locat- 
ed at Pittsburgh, Pa. This firm are sending to the trade 
a statement to the effect that they have lately increased 
their facilities for the manufacture of wash boilers 
and are quoting special prices for the purpose of intro- 
ducing them to the trade. All of their boilers are 
made of strictly full weight prime plates. They have 
heavy drop iron handles, which are riveted on with 
washers, making them substantial. They will be 
pleased to send further information upon. request. 
When writing for same, kindly add: “Saw it in THe 
AMERICAN ARTISAN,” 
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780,717—Wrench. Robert L. Combs, Arco, Okla. 
780,719—Incubator. John ’M. Day, Lincoln, Neb. 
780,726—W eighing scale. T. A. Grubbs, Allegheny, Pa. 
789,755—Recoil .lock for firearms. John D. Pederson, 
Denver, Colo. 
789,763—Churn-dasher operating mechanism. 
} Simmons, Dodge City, Kan. 
) 780,803—Pruning implement. 
| rien Center, Mich. 
| 789,817—Tank. George C. Pyle and Albert C. Pyle, 
| Beatrice, Neb. 
789,823—Pail holder. John W. Thoma, Avalon, Wis. 
789,831—Rake. George W. Anderson, Ladoga, Ind. 
780,847—Sash fastener. Casper Faust, Oshkosh, Wis. © 
789,880—Mop head and wringer. Orville H. Rice, Sioux 
Falls, S, D. 
780,804-—Chafing plate for wagons. 
ton, Mass. 
780,927—Soldering iron. 
780,936—Stovepipe thimble. 
780,965—Window-glass _ securer, 
Coldwater, Mich. 
~ _780,001—Earth auger. George H. Miller, Norwalk, O. 
990,027—Separable square. Lincoln Brodt, Berkeley, Cal. 
790,065—Milk pail. Fred W. Lechner, Wenona, III. 


John F. 


Francis M. Garrison, Ber- 


John Williams, Bos- 


Max Mossig, Berlin, Germany. 
E. W. Reed, Holdrege, Neb. 
James M. Cushman, 
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790,068—Culinary implement. 
burg, Pa. ; 

790,080—Combined soil can and funnel. 
Seavy, Riceville, Ia. 

790,086—Folding bit brace. Charles W. Stites, New York, 

790,092—Lock and latch. Henry G. Voight, New Britain, 
Conn. 

790,119—Heater. Charles S. Folsom, Allegheny, Pa. 

790,127—Plate roofing. Ludwig Hatschek, Vocklabruck, 
Austria-Hungary. 

790,132—Oil burner for lamps or stoves. 
phrey, Boston, Mass. 

790,166—Charcoal-burning attachment for stoves. 
C. Wood-Allen, Ann Arbor, Mich. 

790,177—Ironing board. Sarah E. Box, Morrillton, Ark. 

790,191—Dipper. Laurance P. Cowart, Silsbee, Tex. 

790,199—Lock for sliding doors. Calvin K. Foreman, 
Strausstown, Pa. 

790,200—Device for supporting paint pails. 
Foster, Toledo, O. 

790,213—Method of making wire fencing. Thomas Lit- 
willer, Tremont, III. 

790,225—Plate lifter and holder. F. Peetrs, Newark, N. J. 

790,228-—Culinary device. John S. Rohrer, Lancaster, Pa. 

Die stock. Otto F. Kadow, Cleveland, O. 


Alta E. Mitchell, Johnson- 


Adelbert R. 


Eugene Hum- 


Mario 


Robert G. W. 
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790,293—Double-barreled breech-loading firearm. Otto A. 


Flocken, Mexico, Mexico. 
790,301—Fishing-float. Daniel M. Jones, Dallas, Tex. 
790,370—Self-closing window. Frederick C. Kasch, Ak- 

ron, Ohio. 
790,384—Heater. Charles E. McPherson, Allegheny, Pa., 

assignor, by direct and mesne assignments, to Benjamin A. 

Groah, Pittsburg, Pa 
790,38§—Carrier for repeating rifles. 

erson, lowa. 
790,419—Fishing-rod. 

City, Mass. 
790,432—Combination-tool. 


Martin Nelson, Em- 
Leander L. Bartlett, Montague 


Christian Heilrath, Sacramen- 


to, Cal. 
790,439—Razor. Frederick Kampfe, New York, N. Y. 
790,403—Funnel. Whitmell T. Taliaferro, New York, 


ventilating window-lock. Henry 


Jacob Graff, New York, N. Y. 
Phillip 


790,490—Automatic 
Ernst, Chicago, Ill. 

790,496— Bevel and square. 

790,503—Combined whip-socket and rein-holder. 


Jacobs, Bonham, Tex. 
790,524—Door-hanger. Thomas Plice, Ashland, Ohio, as- 
signor to William V. B. Topping and Guy C. Bowman, Ash- 


land, Ohio 


790,527—Weighing mechanism for refrigerators. John B. 
Salo and Andrew H. Hoag, New York, N. Y. 
790,528—Weighing mechanism for refrigerators. John B. 


Salo and Andrew H. Hoag, New York, N. Y. 
790,533—Adjustable Plane-handle. Fred <A. Shontz, 
Eureka, Utah. 
790,540—Universal vise. Harry J. Valentine, Cleveland, 
oo assignor to Columbian Hardware Company, Cleveland, 
io 
790,543—Non-explosive drip-pan. Henry C. Weitzel, Bal- 





timore, Md., assignor of one-half to George C. Goldman, Bal- 
timore, Md. 
790,557—Milking machine. Loomis Burrell, Littlefalls, N. 
Y., assignor to D. H. Burrell & Co., Littlefalls, N. Y. 
790,552—Ladder. William B. Bertram, New York, N. Y. 
790,590—Tool-handle. William R. Reynolds and Joseph 
R. Gordon, Brooklyn, N. Y. 
790,615—Extractor for firearms. Frank F. Burton, New 
Haven, Conn., assignor to Winchester Repeating Arms Co., 
New Haven, Conn. 
790,625—Hot-air register. 
790,634—Automatic breech-sight for pistols. 
Eastman, Ga. . 
790,639—Washing machine. Peter P. Kiel, Oakland, Cal. 
790,657—Crude-oil burner. John W. Pippin, Brownwood, 
Tex., assignor of one-half to John Kennedy, Brownwood, Tex. 
790,691—Wire-stretcher. Charlie F. Lamp, Durant, Iowa. 
790,699—F urnace-radiator. A. May, Akron, 


Ohio. 

790,719—Oil-can. James W.. Bullock, Wigan, England. 

790,725—Wire fence. John E. Fredrick, Kokomo, Ind., 
assignor to Kokomo Steel and Wire Company, Kokomo, Ind. 

790,731—Gas-heated flat-iron. Andre Laffitte, Marseilles, 
France. 

790,732—Window-shutter attachment. 
gar, Shobonier, Ill 

790,733—Caster. James A. Linn, New Philadelphia, and 
Jacob Geib, Steubenville, Ohio. 

790,752—Window-screen. Henry L. Roberts, Philadelphia. 

790,791—Refrigerator door fastener. Richard E. Jones, 
Glen Olden, Pa. 

790,793—Shelf-bracket. Gustav C. Koch, Fairmont, Minn, 

790,806—Biscuit-cutter. May Savidge, Enola, Pa. 

790,860—Wrench. Henry G. Weatherill, Elgin, Ill. 


Charles H. Foster, St. Louis, 
Harry Hirsh, 


Rudolph 


Lewis F. Leinine- 
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780,717—Wrench. Robert L. Combs, Arco, Okla. 
780,719—Incubator. John 'M. Day, Lincoln, Neb. 
789,726—W eighing scale. T. A. Grubbs, Allegheny, Pa. 
789,755—Recoil .lock for firearms. John D. Pederson, 
Denver, Colo. 
789,763—Churn-dasher operating mechanism. 
Simmons, Dodge City, Kan. 
780,803—Pruning implement. 
rien Center, Mich. 
789,817—Tank. 
Beatrice, Neb. 
789,823—Pail holder. John W. Thoma, Avalon, Wis. 
789,831—Rake. George W. Anderson, Ladoga, Ind. 
780,847—Sash fastener. Casper Faust, Oshkosh, Wis. ° 
789,880—Mop head and wringer. Orville H. Rice, Sioux 
Falls, S, D. 
780,804—Chafing plate for wagons. 
ton, Mass. 
780,027—Soldering iron. Max Mossig, Berlin, Germany. 
780,936—Stovepipe thimble. E. W. Reed, Holdrege, Neb. 
780,065—Window-glass securer, James M. Cushman, 
Coldwater, Mich. 
~  780,901—Earth auger. George H. Miller, Norwalk, O. 
790,027—Separable square. Lincoln Brodt, Berkeley, Cal. 
790,065—Milk pail. Fred W. Lechner, Wenona, III. 


John F. 
Francis M. Garrison, Ber- 


George C. Pyle and Albert C. Pyle, 


John Williams, Bos- 
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790,068—Culinary implement. 
burg, Pa. : 

790,080—Combined ~ oil 
Seavy, Riceville, Ia. 

790,086—Folding bit brace. Charles W. Stites, New York, 

790,0902—Lock and latch. Henry G. Voight, New Britain, 
Conn. 

790,119—Heater. Charles S. Folsom, Allegheny, Pa. 

790,127—Plate roofing. Ludwig Hatschek, Vocklabruck, 
Austria-Hungary. 

790,132—Oil burner for lamps or stoves. 
phrey, Boston, Mass. 

790,166—Charcoal-burning attachment for stoves. 
C. Wood-Allen, Ann Arbor, Mich. 

790,177—Ironing board. Sarah E. Box, Morrillton, Ark. 

790,191—Dipper. Laurance P. Cowart, Silsbee, Tex. 

790,199—Lock for sliding doors. Calvin K. Foreman, 
Strausstown, Pa. 

790,200—Device for supporting paint pails. Robert G. W. 
Foster, Toledo, O. . 

790,213—Method of making wire fencing. Thomas Lit- 
willer, Tremont, III. 

790,225—Plate lifter and holder. F. Peetrs, Newark, N. J. 

790,228-—Culinary device. John S. Rohrer, Lancaster, Pa. 

Die stock. Otto F. Kadow, Cleveland, O. 


Alta E. Mitchell, Johnson- 


can and funnel. Adelbert R. 


Eugene Hum- 


Mario 
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790,293—Double-barreled breech-loading firearm. Otto A. 


Flocken, Mexico, Mexico. 
790,301—Fishing-float. Daniel M. Jones, Dallas, Tex. 
790,370—Self-closing window. Frederick C. Kasch, Ak- 

ron, Ohio. 
790,384—Heater. Charles E. McPherson, Allegheny, Pa., 

assignor, by direct and mesne assignments, to Benjamin A. 

Groah, Pittsburg, Pa. 
790,385—Carrier for repeating rifles. 

erson, lowa. 
790,419—Fishing-rod. 

City, Mass. 
790,432—Combination-tool. 


to, Cal. 
790,439—Razor. Frederick Kampfe, New York, N. Y. 
790,403—Funnel. Whitmell T. Taliaferro, New York, 
790,490—Automatic ventilating window-lock. Henry 
Ernst, Chicago, II. 
790,496—Bevel and square. Jacob Graff, New York, N. Y. 
790,503—Combined whip-socket and rein-holder. Phillip 
Jacobs, Bonham, Tex. 
790,524—Door-hanger. Thomas Plice, Ashland, Ohio, as- 
ene William V. B. Topping and Guy C. Bowman, Ash- 
and, Ohio. 


Martin Nelson, Em- 
Leander L. Bartlett, Montague 


Christian Heilrath, Sacramen- 


790,527—Weighing mechanism for refrigerators. John B. 
Salo and Andrew H. Hoag, New York, N. Y. 
790,528—Weighing mechanism for refrigerators. John B. 


Salo and Andrew H. Hoag, New York, N. Y. 
790,533—Adjustable Plane-handle. Fred A. Shontz, 
Eureka, Utah. 
790,540—Universal vise. Harry J. Valentine, Cleveland, 
a assignor to Columbian Hardware Company, Cleveland, 
io 
790,543—Non-explosive drip-pan. Henry C. Weitzel, Bal- 
































timore, Md., assignor of one-half to George C. Goldman, Bal- 
timore, Md. 
790,557—Milking machine. Loomis Burrell, Littlefalls, N. 
Y., assignor to D. H. Burrell & Co., Littlefalls, ae # 
790,552—Ladder. William B. Bertram, New York, N. Y. 
790,590—Tool-handle. William R. Reynolds and Joseph 
R. Gordon, Brooklyn, N. Y. 
790,615—Extractor for firearms. Frank F. Burton, New 
Haven, Conn., assignor to Winchester Repeating Arms Co., 
New Haven, Conn. 
790,625—Hot-air register. 
790,634—Automatic breech-sight for pistols. 
Eastman, Ga. . 
790,639—Washing machine. Peter P. Kiel, Oakland, Cal. 
790,657—Crude-oil burner. John W. Pippin, Brownwood, 
Tex., assignor of one-half to John Kennedy, Brownwood, Tex. 
790,691—Wire-stretcher. Charlie F. Lamp, Durant, Iowa. 
790,699—Furnace-radiator. Rudolph A. May, Akron, 


Ohio. 
790,719—Oil-can. James W.. Bullock, Wigan, England. 
790,725—Wire fence. John E. Fredrick, Kokomo, Ind., 
assignor to Kokomo Steel and Wire Company, Kokomo, Ind. 
790,731—Gas-heated flat-iron. Andre Laffitte, Marseilles, 
France. 
790,732—Window-shutter attachment. 
gar, Shobonier, III. 
790,733—Caster. James A. Linn, New Philadelphia, and 
Jacob Geib, Steubenville, Ohio. 
790,752—Window-screen. Henry L. Roberts, Philadelphia. 
790,791—Refrigerator door fastener. Richard E. Jones, 


Glen Olden, Pa. : 
790,793—Shelf-bracket. Gustav C. Koch, Fairmont, M‘nn., 
May Savidge. Enola, Pa 


790,806—Biscuit-cutter. ; 
790,860—Wrench. Henry G. Weatherill, Elgin, Il. 


Charles H. Foster, St. Louis, 
Harry Hirsh, 


Lewis F. Leinine- 
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Trade Report. 


THE CHICAGO IRON MARKET. 

There is almost an absolute deadlock between buyers 
and sellers at the present time. The war perhaps in the 
far East has detracted a little from the interest which 
is usually centered in the iron and steel market, but if 
such has been the case, it is an evidence of the small 
amount of interest, which the average buyer has in the 
present iron market. Pig iron has been especially dull 
and there is little interest to believe that conditions will 
change within the next two or three weeks. Sellers, 
however, predict that a markd revival will take place 
when the buying for the second half is inaugurated. 

The Chicago district is a trifle better off than other 
centers. Orders are commencing to come in for lots 
ranging from one thousand to eight thousand tons. 
Whether this renaissance is entirely local or whether it 
will eventually spread over the whole country it is im- 
possible to declare with present figures. It is safe to 
say that the slump has been arrested, to say the least, in 
the Chicago market and the prices are a trifle stronger 
than last week. Northern irons No. 2 Foundry are 
quoted at from $17.00 to $17.25, Chicago. Southern 
irons No. 2 Foundry range from $16.65, Chicago to 
$16.90. 

Prices on billets and bars are stronger than last week 
and the tone of the market seems to be improving. 
There was active competition last week for an order 
ranging between 5,000 and 6,000 tons required by the 
Western Steel Foundry Co. 

Sheets show a slight improvement and prices are a 
trifle firmer. Prices are ragged, however, and there is 
no definite schedule maintained. It is said that the 
productive capacity. of the mills is about 20 per cent 
greater than the consumptive demand. 


PIG IRON. 


Rogers, Brown & Co., iron merchants, will say in 
their weekly report: 

There is a better feeling manifest in the iron trade during 
the last few days, due to presence of a number of fair-sized 
inquiries and a larger amount of business placed than for 
some time past. The tonnage individually and in the aggre- 
gate is small, but there is every appearance of renewed inter- 
est and activity in these lines. 

As lately noted, the blowing out of some furnaces and 
the banking of others continue to add to idle capacity and 
reduce production. About May 1st the rate of production 
was in the neighborhood of twenty-four million tons of pig 
iron annually, and it is estimated that the present rate is less 
than twenty-three million tons, which by the first of July will, 
no doubt, have fallen below twenty-two million tons. This 
state of affairs and the approach of the mid-year, with the 
expiration of many existing contracts, will emphasize the ad- 
justment between production and consumption, which is in a 
great measure to determine on what basis the last six months’ 
business will be done. It is noticeable that the slacking up 
in demand has been principally among the lighter trade, while 
the output of finished material in heavy lines, such as rails, 
structural iron and similar material, continues at a great rate. 
The waiting attitude of buyers and sellers continues, and the 
fact that the majority of buyers are not genuinely in the mar- 
ket when making inquiries no doubt has its influence. The 
situation at this time is one of dullness, which is to be care- 
fully distinguished from weakness, as the latter is not present. 








Coke is without change, either in demand or price, al- 
though there is prospect of considerable tonnage being booked 
on furnace contracts which go into effect at the beginning of 
the half year. Shipment of both pig iron and coke continue 
brisk. 





Matthew Addy & Company, iron merchants, will say 


in their weekly report: 

While. consumers are still pursuing in a large degree 
their Fabian policy as regards buying, they are taking an 
immense amount of interest in the market. The situation 
in this respect is vastly different than it was a few weeks ago. 
Then consumers apparently did not care about the market 
one way or the other. Now, however, they are seeking 
for information. There has been since the month opened 
a most decided increase in-inquiry. Apparently the greater 
part of these inquiries meant that information was wanted, 
although a fair proportion of them has resulted in actual 
business. Of course we are coming closer to the time when 
consumers will have to buy or shut down. General condi- 
tions throughout the country in the iron trade are sound. Not 
only are the steel works in good shape, but the general and 
special foundries are full of business, and they are going 
to have plenty of business to keep them fully occupied’ dur- 
ing the balance of the year. A great many of the very best 
posted men in the trade think it extremely likely that there 
will be a strong buying movement before the middle of July, 
and that this buying movement will not only stiffen.prices but 
probably advance them. In the meantime buyers are watch- 
ing the market with the utmost care, all planning of course, 
to buy exactly at the proper time. Our observation is to the 
effect that the stocks of pig iron in consumers’ yards have 
been very much decreased in the last few weeks. On the 
other hard we do not think that there has been any increase 
of a noticeable kind in furnace stocks. In fact the probabili- 
ties are, although the actual statistics cannot be obtained, 
that the available pig iron on hand in the country to-day is 
less than it was four weeks ago. 





SHEETS AND TIN. PLATES. 


There has been considerable improvement in the past 
week in the situation, and it is quite a surprise to note 
the large number of inquiries now on the market. The 
possibility of a strike is beginning to dawn on some 
of the jobbers, and the result is that they are not so 
anxious to sell material as they have been. The Steel 
Corporation have blown out a number of furnaces, re- 
ducing the production close to 5,000 tons per . day. 
There is also a report that a number of Tin Plate Mills 
have been shut down, and it is expected that a large 
number of the mills will be closed down in the next 
week or two, partly for annual repair, and it is prob- 
able that such of these mills as are controlled by the 
Amalgamated Association will not be reopened, unless 
a satisfactory settlement can be secured. It is under- 
stood that the radical element who elected President 
McArdle are in control of the Association, and intend 
insisting upon 22 per cent advance in the scale, so that 
a long,serious strike is not now improbable. Consum- 
ers will do well to buy without delay any material for 
which they haye actual requirements during the next 
three months. 

John McVoy & Co., Chicago, quote for prompt ac- 
ceptance the following’ prices on regular sizes: 

Black Sheet Steel—16 gauge, $2.60; 18-20 gauge, 














—— | 


Cr 





$2.65 ; 22-24 gauge, $2.70; 26 gauge, $2.75; 27 gauge, 
$2.80 ; 28 gauge, $2.90; 29 gauge, $3.10. 

Wood’s Smooth—2o0 gauge, $2.90; 22-24 gauge, 
$2.95; 26 gauge, $3.00; 27 gauge, $3.05; 28 gauge, 
$3-15. 

Polished Sheet Steel—24 gauge, $4.85; 26 gauge, 
$4.95 ; 27 gauge, $5.05 ; 28 gauge, $5.15. 

Galvanized Sheets (regular sizes)—14-16 gauge, 
$3.00; 18-20 gauge, $3.10; 22-24 gauge, $3.20; 26 
gauge, $3.45 ; 27 gauge, $3.60; 28 gauge, $3.821%; 29 
gauge, $4.30; 30 gauge, $4.75; 36 inches wide on No. 
20 and higher, 20c per 100 lbs. advance. Sheets other 
than 8-ft. lengths take a slight advance over above 
figures. On 48-inch wide material either 96 or 120 
long, 16 gauge, $3.90; 18 gauge, $4.20; 20 gauge, 
$4.85. 

Corrugated—2'-inch ptd., No. 28, $2.15 sqr.; gar., 
$3.25 sqr. 


OLD MATERIALS. 

It seems that the slump has been checked to some ex- 
tent. 

Lists now offered by the Chicago, Rock Island & 
Pacific, to close June 13, and the Chicago & Great 
Western, to close on the 8th, will more clearly define 
the market. In the following prices the lower figures 
represent on an average dealers’ buying prices from 
railroads and the higher- prices their selling prices to 
consumers, in car lots or greater: 


Old steel rails (4 feet and over)...... $14.50 to 15.00 
Old steel rails (less than 4 feet’)...... 13.50 to 14.00 
Ce SE VO: OM Si ie denen dstece 19.00 to 19.50 
Relaying rails, subject to inspection... 22.00 to 22.50 
gO ye ER a PR ees Pe 14.50 to 15.00 
Heavy melting steel .............00% 12.00 to 12.50 
Mixed country steel .......4........ 9.00 to 9.50 
The following quotations are for net tons: 
ep eR ee er ee $14.00 to 14.50 
ee eee 13.00 to 13.50 
NEE Shain niin Ais o5,4.06lg ds 0S we 15.00 to 15.50 
Dealers’ forge, No. 1. ..........002: 11.00 to 11.50 
_ Wrought pipe and flues............. 9.50 to 10.00 
No. I cast, 150 Ib. and less........... 13.00 to 13.50 
ERS eR er PTET Ta eee 9.00 to 9.50 
DE I dion civasunccias 9.50 to 10.00 
No. 2 Busheling ....... OLENE Ho cdees 8.50 to 9.00 
UU MITE on. « 9 tb wwin. tp 00 ais 6 o's s 7.50 to 8.00 
Beek: 2 OMI ccks.cc cb sewecce 9.00 to 9.50 
Boiler punchings ................6. 12.50 to 13.00 
Ey eee 20.50 to 21.00 
UNE I UID bios ocs bed macecsenss 15.00 to 16.00 
BOGE BO MUNUED . otk 90 a) cnwe cnsers 10.00 to 10.50 
ee BOE Jing Se 7.00 to 7.50 
eee eee ee 7.00 to 7.50 
Machine shop turnings ............. 9.50 to 10.00 
Railroad malleable ................. 12.50 to 13.00 
Agricultural malleable’ ............ . 11.50 to 12.00 
Stove plate and light cast scrap...... 9.50 to 10.00 
Old iron splice bars...............4. 17.00 to 17.50 


CHICAGO HARDWARE SCRAPS. 

The recent warm weather has brought in a goodly 
number of orders and the distribution of commodities 
has expanded. Local retail trade has made progress 
and the stocks have been greatly reduced. The strictly 
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summer goods are still selling though at the best pros- 
pects are that they will not continue moving rapidly 
very long into the future. 

Sales during the month of May were not especially 
heavy and at best they compare only favorably with 
May, 1904. This has been due in part to the unseas- 
onably cold weather and to the fact that most people 
are disconcerted in finding that the demand is not up 
to the predictions which were heralded so freely iast 
December. The demand is good but seems poor be- 
cause of the very hopeful prospects. It is well to note 
in this connection that although the month of May .was 
not good, owing to the cold weather during the early 
week, it will probably be found that June receipts will 
be greater owing to this fact. 

The number of failures and bank clearing statistics 
show that the country is in a fairly healthy state. 
Weather and crop reports show that the staff of life 
is in a very promising condition, but as is well known, 
the most carefully drawn up predictions are almost 
useless in forecasting the actual outcome. 

Hibbard, Spencer, Bartlett & Co., jobbers in hard- 
ware, Chicago, announce the following price-changes : 


TWINE. 
Fodder or Lath— 
ee a Pe eee 7c 
200 strand, per pound .......... cece eee eeeees 8'4¢ 


MACHINES. 
Washing, Advance, f. o. b. Chicago, per doz. . .$24.5¢0 


BUCKETS. 
Well—galvanized, per doz., 10 qt., $2.90; 12 qt., $3.25; 
14 qt., $3.40. 
COPPER. 


Purchases by the domestic consumers of refined 
copper continued to constitute the main feature of in- 
terest in the local market yesterday, although the de- 
velopment of further strength in the London market 
also caused considerable rejoicing among leading pro- 
ducers and dealers in this city. The stiffening of the 
English market for standard warrants was the result 
of increased buying by German, Austrian, Russian and 
French melters. These continental interests did not 
place orders of any magnitude in this market, but the 
support, which their purchases in London accorded, 
helped to create a decidedly firmer undertone in the 
local market. 


OLD METAL. 

The American Metal Market quotes as follows: 
Heavy cut Copper .... 2. ccc eccene: $..... to 13.00 
RE I ae SET i'ns co decnesa's »s+e. tO 12,50 
a), PEROT PRET ee eee 11.00 to 11.25 
No. I composition ............... 11.00 to 11.25 
A | oe ee 8.00 to 8.25 
ON A ee iS ae +++» 6.75 to 7.00 
No. 1 yellow brass turnings....... 2 
No. I composition turnings ....... 9.00 to 9.50 
PU UE 4 sh asecae deeweiwcocvet 4.10 to 4.15 
e000 5 cicae 6a cca esse 3.75 to 3.85 
ES: bind tise ahoke-eneie.eo% asece M0 700 
SNE Shs oui odo 6h o.gh3 kWh de 4.00 to 4.124% 
NN ns cuss taee ee ci sal ies 20.00 to 21.00 


Block tin pipe ....+++eceeeeeeeee 27.50 to 28.50 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 














SDOCS. cree eceeee coors sPOF OWE 770 Chilled Shot,%-D. bags, “ 








1 90,P. S. & W. C0... ees 


METALS COPPER. ANCHOBS. 
s PE ES base, 2ic| Expansion Screw Anchors.......10¢ 
™ FIRST QUALITY BRIGHT | Apr ANVILS. 
PLATES, | nee a END BARS smnic| Trenton: 1 00 80 BE......:.- 9jc per 
1 rele & mates lek nd . ee Rah - ~ Trenton, 81 to 150 s........ 9}c per 
RRA ~~ arageiannee ten: 7 it| straits in bars, per Tb .............3%e ASBESTOS. 
Ix sande nears pet ee 8 o| : ys Board and Paper —............ 504 
- GE ~  Wagepeatess rs 9 6 LEAD _AUGERS. 
RS EI occas cuss ovatideds 11 &| .merican Pig............ 81 60@s1 62} | Boring Machine............. eee 
Ee a 13 1¢| jar. othe Irwin 8.. goanesed a0 veventeesed 40& 1¢ $ 
IC BI ons sdes sees wane 14 & | Tation 1 (White) brands (in less Carpenters’ Nut... .......4+ 60K 1085 & 
Ix I RTS He a 16 &| than 100 . lots), per D.......... 7c | Hollow. 
Ixx BORBB. cece ce sess cove vee 18 9) Aget. Bonney’s—list $30.00 ....... T5&5 ¢ 
IXXX 20x28.. 21 35 Full coils..........per 100 bs. 87 00 Stearn’s, No. 3...... 33 & 
TEBE BOEBB....00. 60 cccccccevese 2% 7%) Cut coils 100 bs. 7 2 Post Hole. 
Se soe teenie nasal oe . Digwell, 8-inch...... per doz. 12 & 
COKE PLATE 3. tDininee Iwan's Post Hole and Well. .40&5¢ 
Cokes, 180 Ihs........ IC 20x28 $9 00 Iwan's Vaughan pattern, 4 to 
: Oin., per dOZ.. 7.......-geeeee 6 00 
Cokes 316 Dec 1C $08 0 HARDWARE. Rafting 
Cokes, 216 Is........ IX 20x28 11 70 ADZES. Snell Dicsesabocdsocndcchnhens 50&5 
rg Jarpenters’. Ship. 
PIG IRON. 5 ‘ y “ROSES wimg ae Ford's, with or without screw 40-54% 
Lake Sup. Charcoal ....817 50@818"00) Biood’s ........cece ceee eeeees 40&24¢ | Snell's, 1054 
North'n Coke Fdy.,No. 1 17 75 ae AWLS. 
North’n Coke Fay.,No. 2 17 2 atets’s 204, | Brad: 
North'n Coke Fdy.,No. 3 16 75 eMeres: vet fee OS renee per doz. 80 2 
Northern Scotch, No. 1. 18 00 OD So cecoe cocccesccecs «eee 1B Shouldered, assorted, | to 4, 
Ohio Strong Softeners, MR Se a 6a ls sila Ghee aa pergro. 
NE DNS SR eS 18 30} Ajax see eeeeeens -.335¢@| Patentasst’d,ito4.. “ oC 
Ohio Strong Softeners, Biood's....... Kogeeeenenateneh SOE Harness. 
SL ER Ee ye Ny ere 123%} Common............... “ 1 1 
Southern Silvery, 4 to x " * Pi vcde-octvsdccsces bs 
per cent Silicon. ..... fe 18 65) , ane nn sym ncny wa hb 
Southern Coke, No. 1... 17, 15@ 17 40) ‘fh'y" Waterproof, 1-los.. toc} Shouldered ........... ‘ 9 
Southern Coke, No. 2... ie 6@ 169) . 7, ate hoon eee 7 4 
Southern Coke, No.3. 16 18@ 16 40 $2. 20h aula shah bose hus tuisine ddl ~ Scratch. 
Southern Coke, No. 4... 15 90@ 16 15) | ene neen sees No. 2, handled......... ‘i 4 80 
Southern Coke, No. 1, artridges. No. 1, socket handled..per: doz. 11 
i cieines xnns coenteue 17 15@ 17 40| Peters Rim Fire Ctgs........ 50&3%/ No. 20 Hurwood....... 2 00 
Southern Coke, No. 2, Peters Cent Fire, Pistol and ng. ’ 
BABE ison. vnee ccserecoses 16 65@ 16 90) _ Rifle... -....... ....... pesees #} Common..............per gro. 9% 
Southern Gray Forge .. 15 65@ 16 90| Peters Cent Fire, Military oS) eee eee . 90 
Southern Mottled and and Sporting Cugs...... ---- 15&84 AXES. 
ae aae eeaae 15 40@ 15 65 Peters Blank Ctgs. 22 cal...... $1 24 's Handled . 
Malleable Bessemer.... 17 25| Peters Blank Ctgs. 32cal.,C. F. 4 60 p Fire,3 D ...... per doz. 86 25 
Standard Bessemer..... 17 80@ 18 30) Peters BB Caps, Round ball .. 1 50 4 * 4 1b., freighters’, fe 
Jackson County & Ken Peters B83 Caps, Conical ball. 1 95] s-seeeeeee ee seeeee »-per doz. 7 85 
i tucky Silvery, 6 per Winchester Cent. Fire, Mili- Cast Steel, good grade,.. “ 6 2 
cent Silicon Scan binding 19 80@ 20 30 tary and Sporting Ctgs ....15&8¢} Piomeer............+++- 6-75 
——_ —~ & Ken- U. M. C. BB Caps, Con. ball $1 85 net | Broad. 
bom I gah A ead 30@ 20 80) U- M. C. Rim Fire Shot Ctgs. WON nie ck ccs ced a 0kc 40-10&5% 
Jackson Co. & Ky. Sil tt ale See paoritenceueeey goin eee 50&15&3%| Red Warrior ........ per doz. $22 50 
very 84 Silicon ...... 20 80@ 21 30} U. M.C. Cent. Fire Shot Ctgs. Firemen’s (handled)... “ 13 00 
Seeeeee Gate TES. Gk 5D gtk cd ndeare vncece.vese snes %B&15&3% | Single Bitted (handled). 
Phan. baay + panda » 21 80@ 9 90) Primers. G.adstone, 3 to 4 Ibs. per doz. $10 75 
Virginia, Y my treeeeees 12 og, Derdan Primers ..............-81 00} Hunt's “ “ 9 00 
6 agin S98 Peters Primers .................20@] Lippincott's“ “ “ 9 00 
BLACK SHEET STEEL. Winchester Primers.......... 204 Mann's ° ve = 9 00 
NO. 16.......+++0+ 00+ per 100 Me, 82 55) srelis. Fioneer « « “ 9 75 
a oo steer eeees +-per = ~ : S Peters Empty Paper Shells, Valley Forge“ “ . 9 00 
4  ppapamangets per 100 bs. 2 70) «108d 12 gauge. League..25&2¢| Maricopa “ “  * 7 50 
a 8% erate: vol lper 100 bs. 2 75 Peters Empty Paper Shells, Single Bitted (without handles). 
4S TRS eS per 100 hs. 2 85 16 gauge. League ......... 20&2¢4 Gladstone, perdoz.3toi Ds. $8 50 
We, Uw concsubacdasccs per 100 Ds. 305) Ideal Empty ............0.... 25&7 Hunt's « s 6 75 
POLISHED SHEET STEEL. Peters Target and aa Gun Lippincott’s 3 a 6 75 
No. 24 per 100 ths, 4 60 Smokeless ........ - 40&6 Mann's « “ 6 7 
No. 96.000 20cs0i20222Per 100 Bet 4 70) Peters Premier and Ideal Pioneer “8 9% 
. ~ J&R tase per 100 bs. 4 80 Smokeless;.......... 10,& 10%| Valley Forge e e 6 % 
No. 28.........++++++-per 100 Ibs. 490} Peters Loaded Shells, League 2¢ | Maricopa . 6 00 
an Sta GReRARIN tn Be vin verengney ® | Doube suttea (without haadles). 
SM > 
Wood's Smooth, ay eee mel * a Referee Semi- meee Lippincott’s, 3 to 4 Ibs. per doz. 89 25 
Oe ew (jw FCBB cece cece sees cose ese ees Jo Mann’ s “ 9 25 
« a Ze oo rinse bed : Ee Winchester Blue Rivals..; 33} &} pioneer “ “ 9 
a a), a ee Winchester YellowRivals { i1¢ Valley Fo “ “ “ 
eae 3 05 Winchester Repeater % aley rge 9 25 
. > FOOT cobvecses 3 15 pe ssee+- 485% | The above prices on axes of 3to4 Ds. 
Winchester Leader ...... 40-10&10% |, a re the base prices. 
PATENT a SHEET U. M. C. Loaded Shells, 3} to i} bs. advance 2c 
STEE net Powter... badekeee 4 Balok bs aetintt. 
nehester ade ll : . P 
sng out amen Sheet ~~... #9 2u Shells, Black Powder 25 . 4} tol) Ibs. advance 75c. 
Gun Wads—per 1,000. ‘ . 
GALVANIZED IRON. Peters Gun Wads...............90% | SAL ANCES. SPRING. 
gular Sizes. U. M. C. Gun Wads............ 18¢ UE ls ot k= cn dace sche weseidede btn 
rion the 20, per 100 pcaoveoce tes * 20) Powder. Each pPelouze «... 22. cece ceeeee cee eeees 204 
Nos. 22 & 24. per 100 bs.......... 8 an King’s Smokeless, kegs ......811 30 BAGS, PAPER NAIL. 
No. 2%, per 100 hs... ...... 37% . ~~ 5 80 Pounds ............. 10 16 20 & 
* a —* anaes 2: oe bog ang 2 Per 1,000............ $3.00 4.50 5.50 6.00 
No. 30. per 100 Ibs .. ........ .. 500) “ “ 1-b. “ rifle 70 BARS, CROW. 
Nos, 24 4: 24 x 96 in. per 100 Bs.. 3 70) Dupont's “ 60-1. drum 22 45|Pinch or Wedge Point... .cwt. 82 95 
: 2 > “f 23-t. kegs. 11 35 
No. 27 x 36 in., per 100 ths........ 4 10) ™ ¥ oe 
No. 28 x 36 in., per 100 hs... .... a gt a tS BASKETS. 
eee enEe ® on * 5 I-.cans.. 51 ae Willow ........ per doz. $5 75 
uaranteed -per ¢ Sho ne? Siaceeht - 6 50 
reial } &4........ per BD. 19¢ | Drop shot, sizes smaller than Large F  epawahta - 7 2 
No. 1 Plumbers. .................. 7c] B, 25-1. bags, per bag ...... 81 65 Gutvanized Iron. 4 bu. 1bu 1) bu 
SHEET ZINC —_—— LB and — sizes, Per doz........ $100 550 7 00 
@00 BD. Casks ..... Oase, per cwt. 87 bags, per bag.......... 1 90 
900 B. Caska............ per cwt. 7 %%| Buck Shot, 25-D. bags, per bag 190 BEAMS, SCALE. 


German Pattern 


Reamer. 
Buck Bros.’ } Round.. 
~ é 
Standard } Round. 
Square ..... 
German Octagon. 
Screw Driver. 





Round Shank......... 


BEVELS, TEE: 


“ 
“ 


°° se @ 


BEATERS. 
Carpet, 
DN nce Ancbbisuen per doz. 82 40 
Raymond's Steel Wire 80 
Woven Wire, No.4.... “ 110 
°99. Per dcz. 
o. 80 Imp Dover.. $0 60 
wee ee, or TO aa Rese bese 6 
No. 100 “ © eene. gece cece 7 
No. 102 “ © BOG. «sve 85 
No. 150 “* PF SIE Sa tens 1 50 
No. 153 “ “ hotel tin’d. 1 75 
No. 200 “ © ge wehehebecd 80 
No. 202 “ “ tinned..... 90 
Each 
No. 300 “ “ mammoth. 2 50 
BELLOWS. 
BO RL ae 70% 
Hand. 
RAP Ae per « doz. 86 85 
Ee 8 40 
Molders’ 
BPG 40k ck bodieasnce " 13 00 
BELLS. 
Call. 
2} in. nickeled bell ...per doz. 81 85 
2} in. “ brass bell “ 3 60 
3 in. ad ” = 7 
3 in. “ silver alloy bell 
uecebeuman sient Uinan per doz. 17 CO 
4} in. nickeled brass bell and 
DOOR. nw cvsd cdvacens per doz. 14 50 
Cow. 
Ordinary Goods.............. W&5 4 
po rr ee GOK10E 
JOFREY ....sep> .-. T0&10E 
Door. 
Bigelow Automatic..per doz. 80 50 
Rotary. 
3in. bronzed ironbell “ 5 25 
3in. nickeled “ “ « 7 50 
3} in. aad ° 9 00 
Hand. 
Hand Bells, polished .. .60@60&104 
White Metal .... ........08-secee 50% 
Nickel Plated.,........2....se0 40% 
ORS 600 6nd ct dbansenacs 6085 % 
Silver Chime .......sscce cesese 334 
Miscellaneous. 
Church and School, steel 
ae oeeeee 70, LO&5E 
Farm, tbs...... 40 5- 7% 10 
Beek 2.205500 $1.10 1.30 1.85 2.65 


Stanley’s, rosewood handle, 

SW TB x dcss> copocse gades coves 40&5 % 
Stanley’s iron handle.......... 40&5 % 
BINDING, OILCLOTH. 

DD <dna sapeio atdbutiabacntises 75&10% 
BPO < 65 5.6 9-< 155 00.5b 00 on Sdsbe0 odes -724% 
TN a T5&10% 
BITS. 
Auger. 
Extra Double Spur ......... F0&10% 
Ford's Car and Machine....40&104 
© DGD. 4s andbdad Weduicde s06s 10&5 
Peres BRED oc ccdeccciee ia 40&5% 
CUD on cv adtuds eae sues cthibeded BO&5S 
New Jenning’s........... 5u, 10&104 
Russell Jenning’s........... 25&104 
Clark’s Expansive.............. 6U% 
Steer's “ Small list, $22.00..30¢ 
“ Large “ $26.00. 30% 
Been Gee. . cen (40ksd uss vated oben 45% 
GSW Gas 55 0 bank chad sees OO&5S 
“ BOP dsecdncdvaceebests 40&5 4 
Ford's “ Augér pattern 
OT . ce anesnbacagtounes auded 40&10% 
Covwn: veink., 
VF pee) CFD icc csscsvess per doz. $1 30 
Am<«ican Snail head 4 70 
. Rose . “ 80 
. a ¥, 70 
Buck-Bros.’ Fiat. ..... wad 265 
GHEE. ¢ vcteesd cub seen y 70 
Dowel. 
New Jennings. .............. 10&10% 
Gimlet. 


Stan“‘ard Double Cut 50&5@50&104 
per doz. 80 48 


— 


tow 
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Round Shank, extra.. 
OEE cs biivn cvetiines “ 1 40) 
Square Shank........ 110 
BLACKING, STOVE. (See Polish) 
BLADES, SAW. 
Butchers’. 
Standard } & i}in...... oe oe + CORSE 
UU GI n dc cose ccccesscos 60454 
SY sdnasecee Shiba bbaane amin aaes Mee 
Hack. 
Disston’s ..... adhe - 2%&54 
SE Stinee pense s owconceed 35454 
Star .. eee coos cece 1B 
Wood. 
Jackson’s ....... ~ ++». per doz. $2 25 
Disston’s—No. 6, 16,26 & 045.. 4 2 
Os Oe viicccusuiere 6 40 


W. M. & Co.’s No. 20..perdoz. 5 50 
BLOCKS. 


WO db cont bi docs 60ssesseds 554104 
RG rE Ee 40&104% 
Tackle, 
Wooden Weedsreb eds cece 70&5 & 
GREE caccdccdicksusceveumed 50, 10&54 
BOARDS. 
Stove..... Eiepoves oshssedeue aded dove 104 
Wash. 
Riso. cn0s asnc.ouk ++. per doz. $2 55 
Banner. .. ? 2 90 
Crystal Glass.... “0 3 40 
Brass King. .......... ° 3 40 
Nickel Plate ......... “ 8 40 
Enamel King......... a! 3 40 
BOBS, PLUMB 
Carpenters 
CS ee per doz. $0 65 
| See » 1 60 
ie Soe cee 1 80 
18 oz. lead .........+.- a 3 00 
6} Oz. brass........... 3 30 
BOLTS. 


Carriage, Machine, Ete. 


Carriage, sizes larger and 
longer than gx6 
Machine, §x4 and sizes small- 


Machine, sizes larger and 
longer than jx4............ 70&24 
WO ee S05 505 000 Sicd 50-1045 @ 
PS din ees ewcccascst vies 60104 
SD detenectes adests eben ated 80104 
a 75&104 
Wagon Box Strap .. -- +. T0&10% 
Mortise Door. 
Gem...... - ee eee SOK1IOSG 
pg ey ee coe oes 50810G 
Barrel. 
SS ee ee ae 504 
Ss in0s'gsdvcadeeses- shins 50&5 4 
» Bronzed...... sveeee OSE 
Flush. 
Wrought, BK cee one MORSE 
Wrought ..,..... -- 75&104 
_ inti’ paxinese ¢ 75&104 
Square. 
RH i re a 40% 
WII 4.3 o5m tianneeso-odee 60-10&104% 
Eiihdnd anaes soact ae4ecnates Uden 72&4% 
BORERS. 
Angular. 
Miller’s Falls.. .... per doz, $13 75 
Bung. 
Common or. with handle. 
Inches.. os.enene. ae 13 2 
Per doz. ne are Paks 96.2 7.2 8.50 


Enterprise Mfg. Co., No. 1 List 
$1.50; No. 2, 82 00 each. +25, 10 & 234 


BOXES. 
Mail, NO,... ..05+ 5 10 20 
Per doz.......... 83.50 10.50 13.00 
Miter. 
New Langdon................15&5¢ 
CARRE ennt'oni» +00 000bsestncnt 10% 
Oe ae 30% 
Seavey's ....... odenbeenee each $1 30 
BRACES. 
Barber's ........... 50&10&10@60&104 
Fray’s Genuine Spofford’s.......00¢ 
..Fray's No. 70 to 120, 81 to 123, 
Sy Wats se ddacce ides cacnnant 004 
C. E. Jennings & Co............ 50&5 4% 
Mayhew’s Ratchet 26 2 0cceee coe 


= 's Quick Action Hay 
oasnee ccnccetth 


one 8 Falls Drill ‘Braces. eves 20% 
P.,S.&W.Co.,Peck’sPat........ 60&5 
BRACKETS. 
Hay-Rack. 
Wenzelmann’s No. 1 per doz, $9 75 
ma | 10 50 
Shelf. 
Cast Iron, Japanned..... -50, 10, 54 
Stanley's Wrought Steel 70-10&244 
WP NO ccc bccnsaddtecsée -++-80, 10&54 
BROILE 
We Bivcsce ls GG cb8etdeo nes W&10E 


Crown,Self -Basting, No. 80.doz. $2 16 





BUCKETS. 

Pump Rubber. 
Wychoff................per gr. 84 75 
res - 4 75 
Champion ............. ° 7 50 
FPRRD wanns dee vbeenese . 9 25 
Pi iraes oblecee uscd ° 5 00 
IXL a 6 75 

Well. 

Galv'd Qts.. 10 12 14 
Perdoz......... $2.90 $8.25 83.40 
Wooden, op ear, plain, per doz 3 75 
swivel “ 4 8 
“  side-strap, plain 9 3 8 
” swivel “ 4 95 
BUCKS, SAW. 

ater ny taal per doz. #2 10 

BURS, RIVETING. 

Copper Burs only............35-10&5¢ 
Tinners’ iron Burs only.......... 70% 
BUTTS. 

Ss need ee newecaail 65-10&5¢ 
Cs cnet 154 


Wrought Steel Bright —Nos. 800, 

804, 808, 810, 8i4and 834..75-10&104 
Nos. 838, 810 and 842. ...75-16-10&10¢ 
Nos, 822 and 823 £5-10&7} & 

Wrought Steel, Japanned. 


Nos. 731 and 727........ 70-10-10&10% 
CALIPERS. 

ROOD 6 cava heges's cane crce voce 60125 4% 

Inside and Outside............ 60454 

ee eee 60-10&104% 

CALKS. 

Logger’s Boot. 

(Lufkin R. Co.'s), per M........ #8 75 

0e. 

Shoenberger..............per B5c 

SEONG Sobiis cecccctense  * Be 

AMECTIOOD «2... 06sec ccssees ite 5 

Scene dpncaaness 8ececs “ 8c 
CANS. 

Cheese Factory Can Stock. 
Gallons.... 15 20 30 40 
Per set.... $2.85 83.05 83.25 $4.40 

Milk. 

Elgin Pattern. 
Meebedls dood isee cate 808 810 
inst ctos eteb ius 8 10 
UE MR aaitcs cies $22.80 $24.60 
New Elgin Pattern. 
Eureka Pump, 5 gal......... $9 25 
Wood Jacket...........50, 10&10¢ 
doccdedee 105 108 110 
Gal.each.. 5 8 10 
Per doz.... $15.75 $18.00 $18.75 
Iowa Pattern. 
BO Sd csc cwscse 608 610 
ta cathecunds 8 10 
Per doz.......... $21.00 $22.20 
New York Pattern. 
Sn edinh Seeewube 908 910 
Gal. each........ 8 10 
P8P GOB. 0c cccee. $25.15 $26.95 

Oil and Gasoline 
1 Gal. glass, Daisy....per doz.82 10 
1 “ cushioned “ 815 
Star, gals...... 1 2 3 
Per 608... ss $1.60 $2.60 83.35 

Per doz. 
Sterling Tilting, 5 gallon..... $8 00 
“High C”’ Pump, -s 12 00 
Eureka Pump © walides 9 25 
Wooden Jacket..... .......W&10¢ 


CAN OPENERS. 
See Openers. 
CAPS, GUN. 
See Ammunition. 
CARPET STRETCHERS. 
See Stretchers. 


CARRIERS. 
Hay. 
Myers’ Imperial.......... each 83 50 
“ Clover Leaf.....: wat 
CARTRIDGES. 
See Ammunition. 
CASTERS. 
Acme—Ball Bearing. ...... encones 3344 
Pi chethanaeaiipananena conten 6045 & 
Common Plate 
pe ER EE.. W&104 
Iron and porcelain wheels, 
ST I, 40000 e609 cheamean 
Philadelphia Plate, new list. .65410¢ 
A Se 50-1045 4 
REED, 6 60000 vce sees toapeese 70&104 


Tucker's, Wood & Iron Wheel .25454 
m Rubber Weeel.........15¢ 


CATCHERS, GRASS. 


Bieder’s No.1.. .....-. per doz. 8 75 
Eureka .......... Seecees 7 25 
Ideal No. 4.....0..++... <2 10 50 
» CHAIN AND CHAINS. 
Breast Chains. 
Doubleslack ...... doz. pairs % 75 
With Covert snaps = 5 00 
With slide.......... " 8 25 
Without slide....... a“ 2 8 


Bright Ox Chains. 
fe in. $7.25; § in. $5.45 per 100 Ibs. 
Cable Coil Chain. 


Inch 
Per 100 lbs.. alte $6.50 ol no o1'c0| Solid Steel 


¢ 


dees tied 
Per 100 lbs.. 
Cable Log Chain. 


Cow Tie Chains. 


Stretcher Chains. 


Tie-Out Chains. 


CLAWS TACK. 





Cast, wood hdle..... 





ve 
Per 1€0 Ibs. 84.40 $4.30 ue 84.05 
i 1 
$4.00 $4.00 $4.10 


Advance 35c per 100 1b. on Cable Coil 


American 2 toggle........... 504&5 4 
# toggle and snap. ..50&54 
on open & closed ring, D&5¢ 
Halter Chains. 
American, new list............33°¢ 
a 60-10&4 4 
Niagara, new list ... ............ 40&5 
Triumph, Fi 9‘ tem thner sence 30% 
Picture Chains. 
Light Brass, 3 ft........ per doz. 63c 
Heavy Brass, 3 ft...... - 75e 
Pump Chain. 
Galvanized, per 100 Ibs.........84 75 
Safety Chain. 
Brass.. . W&10¢ 
Special Steel Loading ( hain. 
a. , ich ane ; a tes 
Per 100 lbs... $16.00 $13.50 $12.50 


f, in. $8.50; § in. $7.75 per 100 Ibs. 





SND  iveeeccasc a doseeenes T0&104 
Trace Chains. 
Western Standard. 
a per pair 30c 
Bere BOiis vccccascepiicic . se 
+ BG. 2.45. ovncsd cbnais e 33c 
SCE cnvnaaninicnu “ 38 
y Wr EEEES once cosennnete “dl 38 
Dy Se etseecenanntbence a 420 
DT “ORE cucts chscostepees . 48c 
W “Wiccnaces cnce eede S 60c 
Add 2c per pair for Hooks. 
Add 2¢ = for Twist Link. 
Waaon Stay Chains. 
Inch.......... ; ts i 
Per 100 lbs 6.50 86.00 %5.50 
CHALK, CARPENTERS". 
ines 6a0 ccane acedeots per gross 58c 
ee ele « 480 
0 pr “ 38c 
Common White Sch 
Sct once vstp ee : 5he 
CHARCOAL 
Se NOES. 060 cece tates Keck per bu. 22c 
CHECKS, DOOR. 
SED ccccwseness cepeneny epebandenn 30% 
Blum-Jap'd, 86.25; Brzd., doz... .87.00 
TDR secs couueces Gooxue 50, 10&54 
CHIMNEY TOPS. 
Iwan's Volcano... .......sceseeees 504 
CHISELS. 
Box, 
Tmehes.....- +00 10 12 14 
Round, per doz. $2.10 $2.25 $2.75 
Flat . 285 3860 4.20 
Cold. 
Good quality......... per b 10@19c 
Socket, Framing and Firmer. 
ea aa ree 204 
a) 2. Saaeeea 70% 
For beveled back, add per doz. .60c 
ee Firmer. 
P. S. & W. Co.’s. rer 
With handles, ada per doz pipes 60c 
Choppers, Enterprise Meat. 
ae ae #2 10) 
PR dics dane edesasesscescapiel 8 40 
CHUCKS, DRILL. 
Standard Tool Co.'s............+. 404 
Goodell’s, for Goodell's Screw 
a per doz. 86 25 
Yankee, for Yankee Screw 
NL oo. o5 sees nnonaeckdeagin 5 00 
CHURNS. 
Anti-Bent Wood, Gal.. 5 7 10 
BERaccetccsnesecoced $3.90 $4.15 84.40 
ih DL, cass cocsotetnaneuan 70% 
Common Dash,Gal.. 4 5 6 
BP Gilliscceh ance sect 7.75 $8.50 $10.50 
BD, dine covd edd 068660 c0bs een cced 70% 
Union, Gal....... 5 7 10 
| We eee $3.65 $3.90 84.75 
AMPS. 
Adjustable 
Martin’s...... eoee - -B0¢ | 
Carpenters’ 
BRRS Ge oad bins bb 000se ccc cces 254 
Carriage Makers’ 
PB BW. GOW cccccested 40, 10&54 
Hese 
Sherman's, brass, } in., per doz. .33c 
Double, brass, j in., e 65c 
Saw Filers. 
Disston's list, $30.00............ 304 
Stearn's, No. 0, 98.50; No. 1, 
$11.50; No. 3, _ doz. 
Wentworth's.. «+0 





ver doz. 45@600 Morgan's Grapevine... 


Forged steel, wood hdle “ 80.80 
Sa0e bvbe cece ss 1.60 
i tin hde alind once » .60 
CLEANERS. 
Drain. 
Iwan's Adjustable..............8 554 
Iwan's Stationary........... 40&5 % 
Pot. 
Wire. ........00+.-.--. POF Ads, GASES 
Side-waik. 

BEES be 5466 0366 00 bec per doz. $3.25 
DA + banks ocdese sbas ben 65454 
CLEAVERS. 

Family. 
Ajax, In........ 6 7 8 
Per doz......... ®.50 8.75 86.25 

CLEVISES. 
Malleable . , -per Bb 8jc 
CLIPPERS. 
Bolt ...... . .B1.90@M. 75 
CLIPS 

MED. ccnene0esee peembusenetennees 6545 & 

Damper. 
ere per doz. 65c 
OE cece woes cbween sveene « 

oer oe . “ 20c 

CLOTH. 

Emery. 
BRcccscdee 00 00nnes ecoouseseee 
i, A iin < chsenccucsesactonenteeseee 

Hardware Wire—tull rolls (100 ft.) 
2to8mesh black, per 1008q. ft..81 85 
Stolz * 215 
2to8 “ galv. “ 270 
7ands “ . 73 ss 42 


Screen Wire. 
12 mesh, painted, per 100 sq. ft..81 25 
14 1 85 


COCKS AND FAUCETS. 
Compression Plain Bibbs. ..60-10-2)¢ 
Lever Bibb Cocks 70% 
Compression Hose Bibbs.... ..60-104 
Telegraph Faucets (new list)... .50-5¢ 
Racking Cocks (new list) 
Compression Lock C’ks(n’w list). .70¢ 
No. 6 Brass Liquor Cocks, doz.. 80.15 
Andrew's Brass Faucets ........ 
Angle Plug Faucets, per doz.. ..80.85 
Milk Can Faucets, per doz. . .82.60-4.20 
Petroleum Faucets (new list)....704¢ 

COLLARS, STOVE PIPE. 
pecs cose 5 € 7 
per gro. $2.00 $2.35 83.40 
Japanned Tin “ 3.20 3.45 4.50 
Lacquered Brass “ 2.55 2.90 4.00 


COMBS, CURRY. 
Nos ... 000 20 321 330 417 
Per doz.80.32 .80 .00 .% .80 
Nos.... 531 533 530 535 545 
Per doz.$0.96 1.20 1.10 1.85 1.40 


COMPASSES. 


Plain Tin.... 


416 

1.00 
390 
1.30 


Carpenters’ 70% 
Pencil—Faber’s per doz. $1.00 
CONDUCTOR PIPE, GALVA. 
L. C. L. to dealers 
Territory Nested Not Nested 
Bastern 70&15% 70&104 
Central 70&74 & 7&2) % 
Southern 65424 & 60420 4 
S. Western... G0&204¢ 60& 104 
Terms, 60 days; 24 cash 10 days 

Factory shipmh’ts generally deliverd 
See also Eave Troughs. 

COPPER—See Metals. 
COPPERS. 


per BD 3ic 
27c 


CORD. 
Picture. 
White Wire 
Sash. 
Baltic Braided Fiax.. 
Silver Lake, white 7- 32 in. 
“ $83in. “ 
CORKSCREWS. 
Humason & Beckley 334 4 
WIE Be 0000s cn ccnguteneddsns cat 3344 
Williamson's Regular 5O¢ 
Williamson's Forged Worm 
COTTERS, SPRING. 
All sizes—new list............ 
COUNTERSINK. 
Buck Bros. Fiat per doz. #2 65 
COUPLINGS, HOSE. 
per doz. $1.00 
85 


-per Bb 20c 
" 29 
We 


eee weer 


- eh poécesss te 
COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 
per doz. $22.75 
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CRAYONS—See Chalk. Four- Piece Stove. GREASE, AXLE. = a HANGERS. 
Wood Bozes. rn Door. 
CROW BARS. Pree 5 6 7 
‘ doz. $0.50 $0.52 90} Diamond ............. per gro. 8 50, Monarch ........ 00. ..e2 ee: 60&104% 
Pinch or Wedge Point,per100 Ibs.$3.00 i pers 5 s " 9 PURI G, 5 onc Fnscns cece cncdevds 0 50 “Never Jump” Hinge....... 50&10¢ 
CUTTERS. Plan'd “ 145 1.60 260} Hub Lightning ............... Peerless, Loose Axle ....... 60&104 

Glass. REE «0 ts din vihsveoctet Perfection, Roller Bearing ..70&54 
fe ee ee 454| EMORY CLOTH—See Cloth. | wooq paits. $i Phoenix, Roller Bearing. ....70&54 
Smith &  tatenatnel QO. 200 00% 50% EMORY, TURKISH. Frazer’s, 15 I. 80c; 25 . 81.30 each| Prouty, No. 315. “per | doz. prs. $6 35 

— coccee ose MOG Size...........5-Ib.pkgs. } kegs, kegs} Hub Lightning, 15 B. 55c; 25 BD. eet dc-debt abdus " 
= No. 60 to 150, per B. 6c 4¥c 3—_ 4c Mec each. aper : a 
Enterprise Nos. 5, 10, 12, 22, rl Safety Flexible . 6 3 

UGE oc si'ccee 5he 3c 3)c| Tin Cans. 

SRO. ..0.0.¢.csinsende Gee seiccess 254 Chamellene Graphite. Wagner's Adjustable....... W0&104% 
No. 100, list, $18.00. .......... 40&10% ENAMEL, IRON. 1 ®. per gross .. s #0 50 60% 
OY are 25% | English, }-pt. cans...... per doz. $1 50 3 bb. per oo BC aaa 09 Conductor Pipe. 

Universal... Nos. 1 2 S iMubien “ “ ..... « 1 80 lwan's Perfection .............. 50% 
= 5 BD. per @ross...........0 eens 00 
Per doz........... $10.50 $12.50 $17.00 Deerien...........-0.. 00 eeeeee ceee 1 50 QuInoLes have Trough. 
coee cede 5 cn daes wusecodiel . 

baie % Hemenway Co 7 EXTRACTORS, PIG. bieebbN .i.; « «.ac0acsadsecsoek 40&104% peated enon naes a ae “y 
Stanwoods...No. 1 2 3 |See Forcips, Pig. GRINDSTONES. | Wire... 35% 
Each.......... $0.85 $1.50 $4.00 EYES. Family. Rarlor Beer. 

Slaw and Crout. Inches ............. 7 8 REEL per set #3 75 
3-knife Crout.......... per doz. $9 75) Bright Wire Screw—See Goods, B. W.| Per doz...........+. $8.25 9.00 10.50 jves: Improved ........ “ 2 50 
1-knife Slaw........... _ V 85! Drifting Se dde nsthéumenid 60, 10&54 ae. Lane’s Standard....... “ 350 
0 Ee - 2 25' Hooks and— NE in rene ueitene $20 00@321 00 “ New Model..... “ 310 

nas tie Oteace ute ” 7 75 I ati on state bo envtdee alee 55% Mounted. i Le Roy Noiseless ..... “ 400 

DAMPERS, STOVE PIPE TROD. .... 20 eseeereeeeessceees G55 % ee st eteee GB PRE <ceupindansieceses 40-1054 

IE Ses wes wen 50&10¢| FASTENERS, STORM SASH SIO es0suns-«s cose 8.15 3.00 2.85 Wiicox Standard ......per set $8 15 

- Common Bearing.. 1 2 3 

AMOPICAR. , 2... 2.2000 cccccccces 45&104 |Schroeder'’s............. per doz. 140) pon... 83.00 2.80 2.65 HASPS. 

DIES, STOCKS AND DORR sés 6S 25. cdedecct ” 1 15 GUN WA ‘i Ds. . Hinge, Wrought . .. 0&5 S 

Discount . . 40854 FAUCETS—See Cocks. (See Ammunition.) With Staples— —See Staples. 

DIGGERS. FILES AND RASPS. HAFTS, AWL. 

Fost Hee. Black Diamond 70&10¢ | Brad. Ajax masapesewy-or’ 354 
SE a ee per doz. $8 75 en ae ee 75&10%| COmMmMON.......... ++. per Gee. OO Manes 8 ck ok oatsuce 
aera unt pages 8 25 EPO Peg. DRG. 540.60 000 cccpslttiian seats 410% 
is. weivsee conn tam “ 5 75| FLUE STOPPERS—See Stoppers.|" Gonmon.............. a — : a aeen ay, doz. 4 en = 
Bureka.... ..6+.. 2.00. . 6 25 FORCEPS, PIG. Patent. plai as ingling.. @. 

én : » plain top 47 Duffy's Barrel......... per doz. $18 00 

Hercules ..........++.- o 9 Tisuperior...........-++++ per doz. $4 75 “ leather top. ¢ ra er Oe I a SIEM 404 

Iwan’s Split Handle.. 7 00/ whisson’s Imp......... « 5 25 Sewing. emmmantte 04 

Iwan’s Perfection..... % 7 7% FORKS Common.............. WR Id " Caer ane oo a 2. & 3s 

Iwan’s Hereules pastern “ 9 00 . es ne 5g Bower's Ideal .........., per doz 

P “ These goods are sold net this year. | Fatent...............- Underhill's Star Lath ........ 40% 104% 
yy errr 17 00 Barley. HALTERS 
— le. ; * , 

See also Augers—Post Ho Sa Re a 10&24 4 Jute Rope .............. r doz. 80 8 HAY KNIVES. 

DOOR CHECKS—See Door. Wood, 4 tines, per doz......... $5.25 Sisal Rope.............. yp 1 85 See Knives. 

DOORS, SCREEN. Coal, Coke, Cottonseed’........... 40% shade steeee aes steeeeee 2 . = HAY RACK BRACKETS. 
inted, a a5| Hay, ather, rope tie....... r Wenzleman’s No. 1. ~- Per doz.8 9 75 

fe vee] Deembad, 9 tine............: 50&10¢| “ leather tie. 8 50 : No.2... “ | 1050 

id fm. Spanel natural pine, BT cenese esse seseues 60% | achAMMERS, HANDLED. | anene. 

fancy...............perdoz. 11 50 Golden Eagle, 3 tine. 7 esi Maydole’s....... aaa FO. 40&10% Blind. 

DOOR HANGERS—See Hangers. cess esas cues TOG, Dnginesrs’. ate Rratly ~.5e Sa: eae 
jeg DRILLS. mn - my Nsisbbine<isbaes call wane a Sree Bs ceeseerereeeeerers 010% = ‘Shopheré's Selections, . fer 

BC BEOEE . cc ccccccceecesees &65&5 Scoo WrTrreririti eit ¥ Wood ca in EaP WEE. r doz. 1 05 
Blackamith’s Twist... -....-+.+++. 604 | Header. Dae. gelalaa aS BESS Oe tte ™ 
Breast Diamond, 3 tine pondebendeuee 664&5 eee Se dines a 1 2 4 

CoOMMOR.,.... «6 cs. 6 cee cee each, $2 25 Bi secxecbcbooed 654104 y B wcreeerceceeceerees 1 $ Hgs & Ltch ....doz. 82.35 2.60 3.65 

Millers Falls............ “ 2 10| Manure. Nail. Hinges only.... “ 270 1.90 
Hand Diamond, 4 tine............ OO&IOG) piay per doz. 8 00; Latchesonly... “ .70 .% 

Goodell’s Automatic. Golden Eagle... ......-+-+++-++- 70%! Calumet .............. « 15} Knuckle ......... per doz. prs. 86 00 

Nos....... ol 08 3 Fe ddd Ra 90%!) Cast... per doz. 81 10@ 81 50| Leed’s........... “ sets 6 75 

Per doz..87.75 $12.50 $14.25 $11 00/5Pading. Maydole’s ............0.... 30&54| Superior ......... “ prs. 9 50 

Goodell’s Single Gear per doz. 15 75] Diamond .................... RT NED cabs. cccccusvoessecacti 35854 | spring. 

Millers'Falis*  * r 19 ye, Celden Bagio............. 10, 1085 % | Riveting. ee SR oo ) eae 20 

“ Double“ “ 15 25 Hack Saw FRAMES. BOS 5 cccce cevccsveveds 35£5%] Bommer Bros. Ball B’ g Floor..35¢ 

Reciprocating. Cro . doz. 86 25 hoe. Bommer Bros. Spring Hinges..40¢ 
Goodell’s...........+. per doz. $16 50 RD tain eso csbe oonsss pe A 56525 .cgehs ta por Gen, TS] Citeeme .. .....<.. ..cc..ceeeas 55% 

Bit Stock. eee eennrenes = 2) Bl Tack Columbia Dbi. Acting. ...40&10&54 
Standard List... 60&5¢@0¢@i0g| Str------------------ All ron. «402+. .+2++: per doz. 90 35] Gem... .... csse cece socet + s0u-25% 

° F REEZERS, ICE CREAM. Pol'd Iron, ee hdl. “ Ideal Detachable....per gro. $11.10 

DRIVERS, SCREW. omg a ainsi aon, 8 Inlaid. . © - © SEI... anccocuadecanelactl 30% 
IE Sten cetameananiil 40-10&104 US... . +. Magnetic .. oe r 2 Si » | Sein per gro. 99 25 
GQOMININ. 6.5. ccasncocencctene’ 65&10¢| Each. ....$1.10 = ~y ss ry Per doz . S006 GD GIAO Grtted.......... ....... cceccesce. 

DE at chesaknaas kccsonannad 085% | QUS----- +--+ +++ Magazine.............. per doz. #4 75 At Iron. 

Champion... .....++++++ +++ +0000 15% ot tic erat 8 eae HAMMERS, HEAVY. oe EEE ce 
ae Pattern .......... @, 10&54 White Mountain. Heavy Hammers and Sledges. ight Strap Hinges.......... 

Gutecmmeeeeeee 30% | 2qt., New Platform...each 819 10} 8 etepamegeeege ss coll moxiog| © oe apa nape 
PN ciccauteactndd béup ch taneaeed 60¢| %at., " 22 60} 5 Ds. and over.. .- &5% Light T Binges.............- 65&54 
Reed's Lightning ...... ...... 45&5%| %5aqt.,Sampson Power. “ 43 50) Masone’. Heavy T Hinges........... 70-10&5% 
Goodell’s Spiral......... 50, 10, 5&24¢%} 40 t., 58 25) Single & Double Face....... 70&10%) xtra Heavy T Hinges... 70-10&54 
Yankee DE nnccec.chsutadctend 504g GAUGES. HANDLES. | Cor.Heavy Strap80-20-10-10-10-10&54 

- eee 508104 | Butt and Rabbdet. Auger. Cor. Ex. Heavy T 80-20-10-10-10&54 
Smith & Hemenway Co........ 40&54{ Stanley R. & L. Co.'s... .20&10&2}¢| Common Assorted ...per doz. 80 38 Screw Hook and Stra 

Cream Jail. Peck’s Adjustable... “ 2 10,5¢re P. 
EAVE TROUGH. GALVANIZED IE per doz. 83 75} Roger's . patint pm 425} Sto es ot eeeeeeeees per 100 Bs. : 
: larking, Mortise, etc............ Ives’ « .-perset 135] 14 to20in.......... Pas 

Territory SS AP ub bes aides 50 10¢ @S0K IONS G | ARE . 2... cece eens ceeeee scenes 50&10g| 22 to in.......... dad 

Waster. 2. 2.000 cccncegsessces saw. Chisel, Screw Hook and Eye 

COntral......... sees eens 75&10&10%| Atkin’s, single, 550; dbl. 8c per doz} Hickory, Tanged Firmer, Assorted,| 210...--.-.------+-- per 100 hs. 86 55 

case venevic cocuanse 75&124% Wire. 25c; Large, 27¢ per doz. © PR oe cvds cvde adsense a ~ 7 6 

S, Western. .. .... 0002000 eee. T5&541 pisston’s..........-cccceeccecee %4¢| Hickory, Socket Firmer, Assorted,| $iD...-.---+«++++++ 9 45 

Terms, 2¢@ forcash. Factory ship-| pS. & W. Co.'s ...........++++ 20% 18¢; Large, 22c per doz. 
menj{s generally delivered. GIMLETS Applewood, Tanged Firmer, As- HOES. 

See also conductor pipe and elbows. |p: count 4 sorted, 29c; large, 38c per doz. Garden... -.+ eee cree eeeeee 7&154 

RBs et BS EP Applewood Socket, Firmer, as-| Grub. 
EGG BEATERS—See Beaters. GLASS, WINDOW. MIME cccxcess exons per G08 Sf0! AJOE........000 2200 ccee cones 60 & 104 
First three brackets.......... SORISS | eal Piel... ..cc scce occe.suses CE Rn cee es 70% 
ELBOWS. ecg Ree te, 90&10% | Drifting Pick.. oo s0&10@! Hagel... 2. .esee eee. per doz. 85 00 
Adjustable Stove, GLASSES, LEVEL. File, assorted 13c, large 16c per doz. | Ladies’ and Boys’........... 70&15% 

Inches.......... 5 8 7 (Stanley R. & L. Co........ + «+. 50&5¢ | Hammer. EET 56 kets 05050. esep.c vende 75&10% 

Smooth, per doz. $0.85 $0.90 $1.30 GLUE. Adze Eye...............per doz, 48c Pianter’s Eye.................. 624% 

Pian'd 2.00 2.25 2.85) Bulk. Blacksmiths’.. .... per doz. 55e@80c WOOG.,...o ccc cpensese dove cosvcage T5&5% 
Corrugated Conductor. B Amber...........-.++. pér Ib. 11 c| Machinists’........ ., 450@703 

5-inch...,...each 60c; per doz, $7.20} A White................ a” Re per doz. 45c HOOKS 

gq ®: 22] “ 900; “ 8.40| H.S. Amber............ e 15jc Hay and Manure Fork ......... 0&5q 1”’ Eyes. 

75% discount to dealers on 2-inch‘ |Ziquid. | Hoe ie. |. - sili & 0&54 PTUSS «22. o cece cee e eee oe SORIORSS 
8-inch and 4-inch plain, round and| Eagle .............sesseeeseeees 404! cg NE iké-coda-ceuegaes sees qneeia 654104 
round corrugated elbows. Le Page's— z- Raith i ot tits Be Je per « OZ, TSe AWHING....... 0 cone cees per gro. $1 80 
Corrugated Stove. oe dt OEE EEOOEE EL oT, 3734} Varnished............:. 80c Belt. 

Inches.......... 5 7 Lilet WB a2... cc cece cece vase 334% ' Screw Driver. Brown's ...... .00. cscs seve ceee TOMBS 

Smooth, per doz. $0.85 $0.90 Te) oe 5% — sitae cog shtees PAGS TOR 00. sides ihiueet bene ceed 65h5% 

Pol'd ? 1.50 1.75 2.50 SO0ee. = ., . Fh BR bien bic ceetie bes ° * 48c Bench. 

Plan a « 2.20 2.60 B.20'Bright Wire........csceeesees 90& 204 made Gnd Spade... ..s....s0%ce0es 40% See Stops, Bench. 
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ARTISAN AND HARDWARE RECORD 77 
Boz. | Sutton 
mo Pie: 99a | diprntt. casit each 2 60 MACHINES. Brads........... 80 
Per doz....... 81.35 1.65 1.75 2.30) JACKS. Boring Without With | Furniture ................. » BIO€ 
Baccus e000 owen 65& 
Humason & Beckley’s, pet doz. 2 50 | EO AACE, ee 75&5% % Augers Augers | Wire. mlatatie vo mates 
(See Goods, Bright Wire.) Wagon. AjaxX........ per doz.%25 675 | Small Lots 
Bush. Meekers’............. per doz. 811 00 — $2 465 | Carload“ ........:..:.0c0000-- 2c 
Common Axe Randle Msiiler’a Wo. 8........ 178) v a ‘= tS | oom ou... 80s 
PRS 2S? OR per doz. 87 00@%8 65 seesecccseseee © 7 7% | ~~ 
Hamilton Pattern.....per doz. 7 35 Smith & Hemenway Co ........254 | Leather Riveting. See —. — 
0, Pomeroy.... doz. 7 “i 
om KETTLES. } Exeelsior.......... er 4 7 NAIL SETS. 
ne tke ae g | BASS, «22... cece eeeeee ee eene es 154 | Handy A 50 |See Sets. 
Per 100 87.60-8.10 9.75 11.50 12 60 Giifioee ......... cece cceec, MiG | Tattle Glamt........... “ —* NETTING, POULTRY. 
Clothes Line.  ieitineeseck ci oteae per .27c|} Pony, Pomeroy....... « ~ a Galvanized Before Weaving. .80& 
pon per dot. s9cq@ate | MASI «s+: sssees sees cee cere snes 663% | Washing After Weaving. 15 
Galteniant.... ccc Moe | DUBAE seeeeseeeeeeeeeee cere enee 50&54 | Boss 2 |Cut Pieces...... 69 ‘ease 
Pre ny ag oe oo ee a 
: ERS 
Cast Tron elle per ae Tat 50 | Boot Topping. KNIVES. Glebe. No. 1. BabGcsvied per doz. 53 pS aw 
re. .. T5&10% | Clyde,9in. Scimite ks ae . 55 50| S x «ae 
conductor "Gyan Scmermase cet) Sad Wass” > ei geet ame 
——~ 50&104¢@50810854 | Cooper's HoOp.....-.--.-.+2. +--+ cates ahan “ 60 00 | nd and Diagonal Cutti 
WHAM cncccocscucie coweinss ae iss cdcsccccccessccses ne Advance,f.o.b.Chic’go “ 24 50! eg TEED: cncces ax petoncee 
Corn. Aj MAIL | -Jtien Deop Forge & Tool C 
ig, Beiuied gues le BOXES. vol Co...40% 
Common, a per doz. 81 40| Drawing. per Ges. © 30 |See Boxes. gg = 
«“” polished 1 80| Standard . MALLETS. 2... 4 oe 
“Cut Easy”........++0 o, 98} Aaebien... ae | Os Flore Fiead, OL envecammmaaneele — 
am ats rate «920! Barton's Carpenters’........... 104 | ohare tag ~ ee  NOZZL — 
* ee ene «200 coches | um. “ f NOZZLES 
Folding H ..25&5 | “ “ 5 73 
See Goods, Bright Wire. P. 6 W. Co's now list. 54 | Round HR Large... “ 675! "Genni 
Grass. ee Se TS a ae: “ 175 — ne Boston...... per doz. 83 05 
Comme. Nos...... . Se eng Sickle Edge..doz #10 50| Square tesa » ; 85 — Gem......... ‘ 3 5 
Boe ccce cecees 1.75 1.80 1.90 nton, Sickle Edge. “ REO RORY - «< +00 75] Ore oversee ss0e one : 
elite siden a aie dge..... “ 8 4 Lignumvite.. “ 3 40} NUTS, HOT PRESSED. 
D'S se eeee sees cree eens 7 75 | Tinners’. Square Blank 
Little Giant........... ° 299| Iwan's Sickle Edge...... nek 50 | Applewood ..... « In. } , 
W008'S.. 6.6 ee cece eens ¢ 1 30 Iwan's Impv'd Serrated..“ 1000} Hickory..... Tre joe D. 9% ¢ Z . . : a 
Hammock. Lightn’g, Holt'sGenuine “ 6 i Hickory Sheet Iron.. “ , 20 | square Tapped ic Bhc 3c 8c 
WE FORE, ohsnesons0es per doz. 33¢| Lightning Pattern....... . 29 MATS In. 2 
With Screw............ “ 33c | Wadsworth's Sp’r Point “ 8 = | Door. . ; | 2B. 130 7je d, abe 4 
Lambrequin, or Drapery, per gro. 2ic Hedge. _ | National Rigid............ 50, 10&5¢ For 5 lb. boxes add jc per B. to 
FORDE viicinditedeetee 50 Ajax, Heavy.......... per doz. 96 25 | , Queen Fiexible.............. pameve petess, 
4$@W&10% « EB ++ 504 | 
Potato and Manure.........+.« 658154 _ Extra Heavy... “ — 8 40/2ve. wero 
Screw Mincing. | Standard Quality r gros: | Chase Pattern 
Common, Single ... “ | Best “ (Pusey. -~ $2 90| Brass and Copper 85 
BrOGB....00000000 scenes esses 4 “ ——.« 40! ‘Wire Covered ) agra cada Niet | 
(See Goods, Bright Wire.) Streeter, } = eae 50 Seats red Asbestos, Ex. — 4 
Seat Spring. .....<..+++- »-..per B. So aiaeae sch - + octhedes ovceed per doz. 1 ee 504 
HOOPS, TUB. Putty. — nae MATTOCKS. RE per doz. $2.00@%3.00 
a re mene ternerovemeer ci .60&10¢ | Machine, 
Bren MeaGy seeded per case 81 70 a. Sue nti “ RAMEY v6 chiawenpOiunees véteedbovess 70¢| Aj@X.......--- per doz. #0 80 
HOSE, GARDEN Russell Ne on ’ es 4 AES Copper Plated Steel... “ 1 80 
3 ply @ in. 35 I. pressure per ft.. ..54¢ “ae | Iron. Ibs. 10 13 16 8 ft Malleable Iron............40, 0&5¢ 
Ss jean “Fe a ee 
3“ 3* 2 “ “ a naan si antktln wasiads per. doz. 80 73) Per doz ............. $4.55 <9 Sis Boz. en 
4“ 4* #* a heey a DIM 2 acces cccces. 2 83| Wood Choppers’. Inches......... 10 12 14 
4“ 3* we cay (ay vere seabnaengee: aia 83 Lake Super’r & Oregon Pat. 70&10¢ Fiat...per doz #285 360 4.15 
6«4« -- 10} LADDERS. Round 2.1 223 2 
i“i5< « “ | MEASU ™ 
$ © domee “ ...11j0| Common Long. RES. Can. 
o 50 “ ....180| Perft.......... ipk. Ipk. }bu.| Delmoni 
ston i in. 7% b. pressure per AnLnk« 9%e@l4c | Galvanized. per dz. #4 25| Never Slip -_<S a ak 
, ‘weeitie. ARIE chit Zancee occu saeses Japanned...” = S140 210 2.00/Orale, ce 
Step. METAL. We OS BDiccoce ce “ 
—_ m ee Common, per ft..............+++. 6h | = OUTFITS, COBBLING. na 
sesege Scccceeteqes * with Shelf, m . ’ 
Sen @eel <:c. <4 3 its oss nes] IXL, pert add 10c. ey eee per Ib Te camo we ieaxocsa per doz. $11 50 
NOB. oa eoes vers enes one P Px — 19¢/ Common, No.4.......... rt — ee neee eens 49 
OF BPO oe ocnnaecsevsnn ees $5.40 5.00 Butt's Bye Police ERNS. Copper I nee “ We y++* ADEOCKS. Adee 
danske wees ebsteddors 2000 3000} 3-in. Flash Lig! | TOMY ..-.--00sereseeeeees © tand ; 
Per I sisal $3.00 675| St-in. dea veceee per doz. 00| See Metals—In first column. ” os Wrought ......... 70, 10&5¢ 
Ranma aa aan” sine BER ann ove “ 4 00} MICA - et eyo ae 0¢ 
POP Ce. 255055. os see 81.15 225 1.65\Tuduler. 5 00 . ~~ gapabhbibuanhanataal 0 
Bae 1.65| Tubular. | First Quality............00.+00- eels ctunscremanaheor: ao 
heen fi SOME oo od cs cese niekicnel sou r0as, | 8°C0D4 QUality.....so.e-0eee0e+. BO phe PAILS. . 
TERE REO rsssseee sees snnnee sane 814 50 LEADERS, CATTLE, . MILLS, COFFEE a 
Co aap Faia 102 101 100| Per doz... here ere petinete.: “lou. | os 
Weed bec. c. wc. 81.35 2.50 2.75 r doz. my 55 %0 a sabe osende Ot 20-at... with Gauge. z 3 25 
—* LEATHER, LACE. | oe a tb woow Cee 00000 ccee cved ir 4 Sap. 40 
er @ro...... States eA a BIE TR a 15 Cut. : weccgcccecs Sesces Coes Secece 50&104 See boxes. TITRE BOXES. + Galvanized en per doz. 1 60 
See Metals—First colamn. Ex. Quality. .......... per sq. ft. 20c | Zrie. é a por den. © ey ee ee - 1 85 
Curling —— LEATHERS, PUMP. | Handled Cotton, 15) Galvd. qts. 14 16 18 2% 

’ Valve and Plunger . 50¢| Pounds Per doz....... 83.50 3.75 4.50 5 
Common........... perdos.8@48ce|  # ###LIFTERS . Per dozen... : ; 8 oe bap anda e 
—............ per dos. 80 €5| Stove C LIFTERS. r dozen...82.00 235 2.65 38.25) Galvanized, qts 10 12 
, eee Se aa? Japanned MOWERS, LAWN. Per doz .........4.. $1.75 1.95 r 
Oxford... ..-.00++ 000 » ehier >- ~~ eamaraints per, gro. €8 65 Ball- Bearing Wood. - 

OE daichah lBcet debe “ ht ctademe | Imches...... Cabl 
1 De as 6% 17 able, 2-Hoop..... 
Tourist, Folding...... z a — Bisowexss seecse 2 5 50 | Each... 97.50 8.80 ie o» -- oa. -+++Per doz. $1 90 
pre eee eee eeeeeeecese Ss 70 Sydnee, ieee a ce Cheap Grades. . Cedar, 3-Hoop. ... ae ; ; po 
lane. Seseeet" Inches...... tT Standard, 2-H a 
yson’s............ 5 6 618 “ ot apa ; 
Wood Bench.............++++. 20454 LINES. canted § -—-nahhhahl 2.30 235 2% 3.50 PEED <ece ’ 170 
; por R. & L. Co. (new list) 25454 | Chalk. Clipper ceeveses s cseyedeeuuss 50, 10&104 PANS 
F — Twisted in 20-ft. hanks. Girard. Dripping............ 60&10&5 % 
Ch pony ee cert Gael aie. . ot om al Inches... ....-++00+ +--+ it 16 |" c, 
mmon, Polished, per 100 ®. 310| Perdoz......10e Igo Te $e %e | oo ES 8. 0 > sampbmapbamncodt st qenrenss 
aa Nickel plated, pa 420 Twisted in 50-ft. balls. Philadelphia. | A Ke 662454 
Yhinese Polishing.....per doz. 740| NOS.-.-.----..+--. 1 2 3 4| AllStyles ExceptA&E 60, soaiog yore 
Laundry. = i “ 5 75| Per doz........... Se Bic 3c 42 | BIRD Bocce cwvcee cc coce 50&104 | er eaeh 22c@30c 
A I B Style E. High Wheel. .60.10. BB. .002.. “ 
Mrs. Pott’s, as = po, as 1 ee FS eipgzgmaetteont tap oes 
- 50 J, Rnsceyeine.. Dee ee) res 230 6c cal All Day.......cs-0+eeseees NN = 508 | meataing — 
No. 55 J, we  ge| Masons’, in 100-ft. hanks..doz. $1 00 NAILS Plain ......... 
‘0. 50 T, « a ie ° f SOME cooe cocococees per 100 Ibs. 81 15 
No SS 2 82c | Clothes. 0 ea = rates, $2 05 Tarred............. 
ae T, “ Mo} GOft. Jute............. per doz. 80 95 | Horee Shoe E ceca frag tenege g 145 
ee 50, Howells adit’ a i | errr Terre “1:10 Ausable 4H5&5¢ Diamond A, Red Rosin, pr roll - 
fai teres « @0c| 60-ft. Sisal .... ‘ Capewell selon: Leader, Red Rosi a en 
Cailors’ Sad........s+s0»: i a Ses tMRME EME-- Gaccsncecens ” 150) Perfect......... LS 5% | sand and En sartaige = 
| ( Geese} Oat 3 tie! 5O-ft. Cotton it rs Ge 2 : a ee pet Ajax ery. 
—— | §0ft. Braided Cotton. a 95 Star Ses ae nih atine hae eine eae 354 & A. ee RRR NR ees 
Single Duck Nest.....per doz. 25, LINING, STOVE. » ee es 
wa «6 95 In Bricks............. ss Heads ................40&10%| Grecian Expres 
co UP CUNGN ID?” FUNG. 020. 0000 ccsece cece see 40.10% a... eesenen wvenctor per B. sfc 













































































78 THE AMERICAN ARTISAN AND HARDWARE RECORD 
PARERS. PLUMBS AND LEVELS. c PUMPS. SASH WEIGHTS. 
Apple. a Pitcher Spout. See Weights. 
é INGE, . no wand nédudstue 75 S$ Q5&10E 

Bay State............ per doz. $13 00) Ges 04 Nos. 1 2 3 4 

Reading.............. «6.50! Davis’ Troma | Bae ---+-890 100° 110 1.40) Saws. 

Turntable ........... ys 5 70) Davis Inclinometer 154 Spray. Dis: H&74S 

White Mountain.... “ 4 50 es nat eee Blizzard.............. per doz. 814 50 SStON'S .... +++. sree cess soe RBR74 
Stanley's. Cyclone, tin 340| Jackson’s...... présna'ene «000 BORE 

Potato. Nos. 00S 0s 2S 3S a copper : 6 75 | Butchers’. 

Goodsell’ s Saratoga 10} in. doz.6 50} Per doz..84.65 85.20 $7.60 %8.65 Suteg sci -t....2.<c., e 900] Disston’s ses eens « SBKTHG 
“ 5in.. “ 550] Nos. 90 25 50 gp | DBISY..--.----e--e eons puce pencecssec esas 
on ‘Meo > Little Giant.............. each 2 25! Circular. 
ted Per doz.813.25 $17.75 817.75 $12.35 ; 
PICKS. ms PUNCHES. Disston’s.....sse0e0e siaenaaed Dg 

Adze Eye Ore ...........ds+ 00+. 65K5 & POINTS . i Conductors’. Hiles’ . $0 ecagee enaescits 50104 

Drifting and Poll Picks....... ...70¢| Drive Well Points............ TEMIOE | Wo, BF... onc caceee. per doz. #2 40 | Compass 

Ajax + rar sett eee ee ee eeee ae POKERS—STOVE BRING i. oo c0ks dcsiherins per b. 19} Common........ per doz. $1.35@$1.69 

ae volgen Re Wn G, HOI: ‘nea Wr't Steel, str’t or bent, pr doz.0.55 —— - a eT RE eae 25&74 4 

Te an eS Wr't Steel, wood hand'ls “ “ —.80/ COMMMOB- «e+ +++. per doz, 00@ Me | On ose. Cut. 

PINCHERS. Nickel pl'td, coil hdl’s.. “ “ .65 a a : DERE peiidivsis whoa do cashiiithipvie 4104 

Carpenters’, wrought iron, pol. KES—AN , TTY. RROD eks 0c000% cove 40&104% &50 4 
steel Jaws ..... ne steeee ~ - - BG EE. amen RE Seentonis per 100 Ds 2 35 earners si -~ a eet om. = 

Blacksmith’s ............ 454 7 : Demdnadeiel eee ete® “a Pocahontas, Blued....... dle 

PB WH oasis vestet sade ase 40 &10&54 ho eee ae E RENE ie Sct et Dehorning. 

Bamboo. RAIL. nied 
ns RID inks bitte careteed per doz. $5.50 
PINS. Ft. 12 18 | Barn Door. Disston’s 5 

Clothes. Ph ORD sicenne aces ced $2.65 $6.25; Light Wrought.......... per ft. 2}c SSIS paar ia 
CEG. 6 idiot cebiia per gro. 80 14 SH. a cheesevectdadteses i 4}c | 44ack. F 
a LL ere ree . 31| Metal. ——_ Single Flange ........... - ite a Sera et + 
YT Were eee: “ Smith's Wro't Bracket, plain 3)c | SPN TTET T e 333 
U 70 eet the Bar...............81.60 SuithsSpek. me yes ae Stevlins Hicks bow Sieben... 54 

Picket. ——— Smith's “ Melos SterlingzHack Saw Frames....20¢ 
Fluted 15 i doz. 80 70 Pts. 1-6 } } Smith's “Never Jump”..... lic 50¢ &: 

a ae oe en ies 20.30 $1.10 $1.65 Smith's Plain Steei............ 30¢ | Hand and Rip. 
Beteel pee bee St? fii en 1 2 4  § | Smith's Milled Steel ............ 4jc] Brown’s........s...00.sse00 0&7} % 
ROGS sav anecbet'gsep-ecees Per dee $275 $4.50 87.50 $12.50| Sliding Door. Disston's BUN U éinces uevcapen B0&74 & 
PIPE. White SiJk ualf pints, per doz.82.00| Painted iron.............. per ft.44c} Disston’s Nos. 8, D8, 12, 76, 

Conductor. WhitejSilk, 6 oz. cans, per. doz. 1.00| Bronzed wroughtiron... “ sic 112, D100, and 120.......... 25&74 $ 

Territory. Nested. Not Nested; Wondershine RAKES. paras Comb. ....... +05. Sas 
Eastern........70&15% 70&10¢ Pts. 1-6 + 1 2 BOOOTID, bins oe cvccee osenss 74% 
entral......... TOR7}% 708344) Perdoz......80.70 81.95 82.25 82.00 it alias atm per doz. $5.00) Sam Sickles’, hand....per doz.$4 25 
Southern er 60&20 % Shoe. Steel. braced e0ei0g “IT Will,”’ hand......... 5 75 
PNR R RIK cng poe 3” Fup per doz. — ASME AAU, ..e<aneseccsesioatiat “E WAL" Fipe..++.+ +00 a3) 9% 

Lead. B.C. On... eee cees cen eeees Malleable Iron, heavy..... sabeoon Keyhole—Disston’s............ 25&7}¢ 
PURE GIB c 0.06.06. snavei over per B. Gjc} T. M............... “ B55c@Fi ~ ‘ay. Kitchen. 

RE 0 evenses cttean east “ee Pa bone beekion WOE OP. cect’ 2 NY 2 are $1.40@$2 00} Sterling...........ccccceceeseees 25,¢ 

; tp Lawn—Wood BOGE cecssthaes vignese wind eves 

— Black Eagle, 1 ® cans. prgr..815.00/ Common.............. r doz. 2 3 reat net, - 
Acme—In. 5 6 7 pe Panel. 

Smooth, per jt 8jc Me 103¢ Black Silk— Automatic ............ 5 75 * 
enti’ «:: i a By Mini stkrdtéaeenamnaadiid ie a at «  379| Brown's.. + tee eens eens B0&7} & 
Planished . Bec Be 43¢ Dissto N 7 30&7 
meager we Paste, 5 oz. cans. +-Per doz. " 80; Jumbo, 36 teeth...... “ 6 30 sston’s NO. %........--+-- 74% 
Peerless—Smooth. 7ic 8c 9je P ’ Dissto No. Di 2542) 4 
: aste, } . cans... hebes sston’s No. D100.......... 4% 
Polished l4jc 15hc 18¢ RASPS—See Files. “Er Will” 404 
‘ Black and Japanned— aeecece oo ebnee cece ceceee % 
Piaa"beaso Sic Mie Liquid, } pint cans r doz $1 00 REGISTERS. 
Made-up—In. 5 ee aah ben eee ns List December 5, 1904. Pruning. 
Smooth . Tle = Bee ina, © 75|Black and White Japanned. .70810¢ | Avery's Duplex. ......++.++.258744 
Steel Range Gloss.. 1 75 Brown's. H&S 
7 to6 in. Smooth. Tapers, pr jt. -13¢/ iackene. 1 ® cans pr gro. 13 09| Nickel Plated.. ‘ -- 15% sabe 3 ohio 
6 in. Smooth T's.. na ..287¢ ° —<—- Electroplated, ‘Brass, Bronse Disston's.. eee eeeeeeeceseees 25&74 % 
7 to 6 in. Planished Tapers......45¢| Black Jack, j B cans.. 9 25)" or Co 1541 Wood 
ooee Dixon’s Carb. of Iron.. “ 5 75 or IPDOT .w ww cceecceweccvsees cscs $ ood. 

Wrought Iron Gas Pipe Nickel Plate........... - 450 RAZORS — teeter cree eens per doz. “ - 

§@j-in., black........ discount, Cir 3 POPPERS, CORN. DS oss cantons tnetehads eevee 50% Happy Medium....... “ 7 00 

8@h-in, ee ween 60,10&5 & BOE OEE os coc cvocsetsecxse<gancund OS Wood Sawyers’ Delight “ 8 25 

?-in. toGin.. black... “ 704 | Round or Square, 1 qt. per dz, 85@%5c y 

7 “ 2 “ ¥ “ 62)4 oe as » aesundViebe 3 7 7 Bull RINGS SAW BUCKS—See Bucks. 

1@3“ galvanized . uty sr behalaa iin Qin. Shin Bin. SAW SETS—See Sets. 

1@} “ “ ‘ 50¢ | 2 at Reversible........ 1 50 nay reer as by SAW TOOLS—See Tools. 

3 “2 “ “ va. POTS, FIRE. Rea’s Impro'd SAW FRAMES. 

BROENG,. 20.0. vec ccsssncescases each $3 85 Self Piercing Common, piain....... per doz. $1 20 
PLANES. Clayton & Lambert's, ea..84 75@6 25 copper, prda’z. $1.25 1.65 1.75 “ painted.... “ 1 60 
7 OOD CRs nscncckas ccnden vies each 625} Steelperdoz . .% 1.05 
Siegley [ron Bench........... IG Fie vais dktns cs vensaoneeees “ 675} Nickel Plated 1.35 ; SCALES. 
and Ringers—Hog. Counter. 

PLANTERS. POWDER. Blair’s Rings ........ per doz. $0 60} Pelouze...... ws eeeses eee 40&10% 
corn. See Ammunition. Blair's Ringers....... “ 85| Platform. ‘ 
Monitor.... .... esse per doz..87 75 me Brown’s Rings........ “ 65} Osgood..........006.. ooatat saccelD 

Triumph........... - “  .. 600| PRESSES, FRUIT AND JELLY. | prown's Ringers....... e 90 aaniiin 

Potato. Enterprise Manufacturing Co....254/ Champion Ringers... “ 1 70] @rain. 
fe Ee keer eee per doz..86 25| Hemis ......+..c.s+++eees per doz. $2 10) ill’s Ringers......... “ 6s] % Bu, “Hercules,” ..per doz. $13 75 
Challenge .........+.- «“  ..11 00 PRIMERS. Hill’s Ring, boxes..... = 45} 4 15 50 

See Ammunition. Major Rings .......... ¥ 80 
PLATES, TIN. - Perfect Ringers....... “ 95) Bor SCRAPERS. 
PRUNERS. Wolverine Rings..... ° 1 50 
1. - “ - tanley’s Adjustable, rt doz.$3 60 
— ae Disston's Pole......... per doz. $7 50| Wolverine Ringers... ra Pin — on oath 
Henry’s Improved..... “ 65&10¢ | Fruit Jar. Cabinet. 
PLIERS. Water's Improved..... “ 70,1W&d54 White b 0ccee obs pcagSesece per Bb 0c Alex © doz. $2 25 

Button’s—In. 4) 6 8 10 Key. J aenah tenets eerees per’ be 

Per doz. ....82.60 $3.10 $3.90 85.20 PULLERS. Split, round............ per doz. 17c} Cast Steel............ ~ Ce@is 
Cork, Split, square.......... “ g2c| Stanley's No. 80...... $8 40 

Button’s Pattern. ORE, scan iis pcedet xatees each $3 40} ja), Round........... “ 92¢| Road. 

In. 4} 6 8 10 Re pe Eo Sean “ 160 KA Cubicft. 7 65 3 
Per doz.....82.85 2.50 8345 $440) Quick and Easy.......... “ $90 RIVETS. Without runners, ea.$1.15 3.90 3.65 
: ; and Burrs. With runners.... “ 4.00 4.15 3.90 

Cutting. po Copper Belt ........ 0... .0s00. 50&5 4 

Berna’... coco cccccccncess seve SOG T GARB onc oc cckc cccdsesdves cveves 334% Coppered Iron .............++«+- 754 scnews. 
OS RE ee 40&10&54 | Giant Pattern per doz......... OSG) aianers’ ....... ...0..cecece 662@.10¢ Bench. 
4 Tube, revolving...... “ .... 5.254 Tack—Giant..... pore 45) flame ....... _-per 1. $0 00 BOG . ciiee’ 0b Koubet-cphidvensiocs oy 

End and Diagonal Cutting. RED sing 000 c- cove venwebesoeressreets 50@ | slotted Clinch. ae < per doz. 40c@45c Wood, white maple. .per doz a 
Swedish Side ..........--..- 504 is Tubular. oo tan ea maha i 
Thi Forge & Tool Co. ...40 doz. 45c| Hand Rail.............ce scenes 7 

Pe ee eases * | awning—Jap’d....... AG Ca ee TIN sui. dnsicha ots, céone 75&5 4 
— ae BOG. 5 scccsnkccevcsded 20&10% RIVET SETS. Lag or Coach—all sizes, gimlet 
CUTRED «00 002+ 005508 per des..85 Hay Fork Ses Sot, ROPE SOUROEE 50 05k 5dsecad.cccvesbens 75&10% 
oe petit a ae i : -- Iron Wheel, 5in...... per doz. $1 85| Gotton. . Saw—Centennial. 

Flat an minal Vy, Wood Wheel,6in.... “ 1 80) 4,5-16in. Com. on reels..per . 12}c a eS a Ee ee, 
~ cnet eesas Wood Wheel, 6 in.. }.516in.Com.incoils.. “ 13c| Perdoz. 102% 270 $c 2c 2c 
IE ee > pass knot jaon, caee * 223 }, 5 16 Imperial in coils . “ We Wood. 

GETMAD ....--. + eeseerereeee cones 50% | Hot House—Jap'd ...0+ 02-000 B0&54 F. H. Bright Steel. ....873%4, 10&10¢ 
Sewall & Day Sisal Rope. 
BGR s sss 0 s0sss--tnputeri eee <4 | er, eee POMS | PR isso kc dcoceys sésbesecceds 10jc| & H. Blued Steel...........- 85L5¢ 
PAPA@OD. .... ..6- eee sees voce 410&10% Side ‘ BOSS i ry F. H. Jap’d Steel........... 82% 854 
P. S. & W. CO... ceces cove veeeee rer sere ere Sisal. ye CSE Cer 85&54 
Sash. Eagle, rates. ........+++. per Bb. 8jc 

Gas—In. & 10 12 « Pure Manila. R. H. Brass - -B0&54% 
COTE. oc cccicetcsdanes 42 r R. H Ni kel. Plated. 5% 

Per d0z........+. $3.15 84.10 $5.00 Common Sense, 2 in. -per doz $0 26 Rates....... ER RP en “ 123¢ Cc. # eeeseeeeee 

Tinner's “ Pattern, 2in.. 22 RULES. SCYTHES. 

a Te Bmmplsre.......2.. 0bss0 « 24| BOXWOOd.... +++ sseeeeeeeeeess+-80%/ Clipper, grain.......... per doz. ho 
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SHAVING SETS. SOLDER—See Metals. 

‘Smith & Hemenway...........-..60% SPRINGS, DOOR. 

SETS. Perfect. 

Nail. Nos...... ae 2 3 4 
Round, common...... per doz. $0 33| Per doz 2c B838c B5c 40c 
ee  .  “Sdeone e 42 | Reliance. 

Getasse: * .. new * 83; Per doz..... light $1.40; heavy $2.20 
Square, Buck Bros.. ry 1 25 | Star. 

Cup Point, knurled, pr. doz.70e@90c| Per doz . light 90c; heavy $1.30 
Rivet. Sm Ee per doz. $1.30 
POSING o60 osdseccess per doz. $1 45| Warner’s No.,......... 11 12 

TIMMCTS’ .. 1406 eee eevee eee eons 10% | Per dos...............- 70c =—-_: 81.30 
Saw. SQUARES. 
Aiken's Pattern..... per doz. $3 50/| Steel and Tron....... 0 ..-000+0005 75% 
Common Lever....... - 1 20; (Add for Bluing, $2.50 per doz., net) 
Disston's Monarch .. 9 6 50) Mitre. 
= ZXCus.....0 © 11 7%} Stanley's No. 12................. 404% 
German ..... 56. ..0005 7 1 35 | Try. 
Morrill’s Old Style... " 5 00 Stanley’ s No. 20, new list...30&10¢ 
— Pattern.... > 450 No. 12 and 14......... 40% 
TMOR'S. «i525 satendoce ” 4 80 | T7ry and Bevel. 
Nashe’s'Hand........ ys CE, DD c00n.s pack cnseeees ones 40&54 
X Cut........ - 5 50|7ry and Miter. 
Stillman’ s Lever..... by SP BR ikhsin dda ccces pcccee per doz. $7.25 
SiPeesten ? 250; Winterbottom's................. 504 
SHARPENERS, SKATE. SQUEEZERS, LEMON. 

Diamond. ............... per doz. $1 60|Common .Wood......... per doz. $0 70 

Smith & Hemenway.............. 20¢ | Porcelain Lined, Wood. “ +1 

SHAVES, SPOKE. Boss, malleable iron. . = 75 
Cee ee eee per d0z.$1.35@$2.7>| Pearl,miekel plated... ° 1 30 
EE “ ame aise, © © 4... “ 1 60 
SE etc evecibentienessedinx 30&5¢ | Little Giant, tin'd iron. . 3 80 
Daye Se. be ao ee 15¢ | Drum, japanned......... * 3 60 
Stanley's Universal............ 30&5% | Drum, nickel plated .... ad 450 

SHEARS. STAPLES. 
Pruning. Blind. 
Buckeye, No. 1. x er doz. $6 75| Barbed............+.+. per bb 94@10c 
No. 2.. “ 8 40| Butter Tub.............- 2 
Califofnia Pat.. 9 in. 4 25 | Fence—less than carload. 
“ 10in.. “ 5 00| Polished............ per 100 $2 20 
Draw Cut, No. 8...... “ 14 75| Galvanized.......... - 2 50 
No. 4...... « 17 50 | Wetting. 
Henry’s Pat. 0 01 14 012 Galvanized +--per100D 3 90 
Per doz...... $1.90 $2.50 $8.15 $3.50) Wrought. 
SRA Sa SES per aoz. $4.75| Wrought Staples, Hasps and 

Sheep—No. BBA. Staples, Hasps, Hooks and 
Inches.......... 6 ot 7 Staples, and Hooks and 
Reg. Grip...... $11.25 $11.50 $12.00 SN Css cay spoked ands 85-10&5% 
Nar. Grip, doz. 11.75 12.00 13.00) Extra heavy.:...............- T5&10% 

Tinners'—See Snips. . ' STEELYARD. 

SHEAVES, SLIDING DOOR. Discount 25% 
‘ommon STONES. 
BGG. 5654 ccccee 3 4 5 
Per S@b...... +200 $0.42 $0.48 $0.70) Hindostan............. per b 53@7c 

Hathield’s More Grit............. 9c 

Per set....... ss00 - > 1.00 160; Washita.............. « 16}¢ 
SHELLS—See Ammunition. PBA A sinndcidies< cece s ange 60% @WK5& 

SHELLERS, CORN. 0il—Mounted. 

WRN « egal eeor anes tess per doz. $7.25; Arkansas Hard......... per #2 00 

SHIELDS: Arkansas Soft.......... " 1 15 

Expansion Bolt Shields....... 50&10¢ | Hindostan.............. “ 6:@6} 

SHOES 0i!—Unmounted. 

C : : Lily White.............. per Db 438c 
S-inch...... each 75e; per doz. $ 864 Queer Creskr............- = 
iy SEE 80c ; “ 10.18 PA. doce chance ase > rs 36c 
15% discount to dealers on 2-inch, } Se mye eeeseseoccceceses 25¢ 

— spear fh dopenens aan Eommnene ine onde per gro. © * 

ear i ctekbs ceweee « 
SHOE POLISH—See Polish. Gem Corentem....... e 7 5 
SHOT—See Ammunition. Green Mountain...... “ 4 20 
SHOVELS AND SPADES. RNS 6 oc ocn cwecads ms 7 00 
. White Mountain...... ? 6 50 
Bn. DAO ct ce vennes per doz. rs 25| Willoughby Lake..... " 6 25 
No. 4Golds........... , Red Bnd. «..... 0000s. o 3 15 
Ames’ new list...... Discount n¢ STOPS, BENCH 

Drain. Hotchkiss’ ...........-.. per doz. $3 60 
Iwan’s Perfection............... 50S STOPPERS, FLUE 

Baitroad, Htc. COMMON... 2. cece cece per doz. 80 42 
Gold Hibbard’s.......per doz. 8 25 lorown ooo... eee eeeees ¢ 48 
Cc. H. Conover's.... ae “i 7% Gem, fiat, painted...... “ 7 
Beckwith’s............ 7 7 Gem, cor'd, decorated.. “ 68 
NTS is. c axons an’ ad © Whartcaits.... ....cccucseeee “ 1 20 
Greenieat’s............ ? "8 mes gee ty glee ial slaias Py 
Columbus... ......... PO onc a » 5 ete aE 
Ames’ new list...... Discount 123¢ STOVE PIPE—See Pipe. 
RA, osne'daunbnin anal $1.65@$0.00| STOVE BOARDS—See Boards. 

: SIFTERS. wae 9 _—_ 

Hunter's Genuine....... per doz. 81,10 /5000P ---+++ene-++++ per Cos. pre. 

“ Imitation..... “ 90 bas dibs oasace 60@70c 

Tin Rim, 16 mesh plain wire “ 1.35 STRETCHERS. 

Wood“ 16 “ .80 | Carpet. 

SINKS Bullard’s.............. per doz. $3 90 

Cast Iron. » Excelsior............. « 5 25 
Painted.. ined dé cn sae Malleable Iron........ ~ 70 
Enameled, White......... e0-10a5¢ | Perfcotion.......<.... 6 oe 

Wrought Steel, — he ee ads dulege 4 50 
SEES, HOW Mat... -<90+ SOT ee o 60 

SLEDGES—See Hammers. O. S. Elwood's........ “ 6 @ 

SNAPS, HARNESS. Little Giant.......... “ 5 % 
eer are 654! Siar Lever...........- “ 6 2 
German Pattern................ 30454! Star Tackle Block.... “ 9 00 
Judd’s Pattern.......... 60&10%@™0%! warner’s.............- “ 6 2 

SNATHS. SWIVELS 
Double Ring, Bush..... per < doz. % 75'Malleable Iron.........-.-. per  6}c 
Patent Loop “ 7 30, WroughtSteel.......... per gro. $4 50 
7 >. Edens = 6 00 ACKS. 

SNIPS, TINNERS’. American Cuts. .........+0+ee0. 9&54 
RR ee Tee 40&54 ' American Wire............ 854254104 
TRIO 0.0.0 5000 nce cece ets » deol 40&5% Bill Posters Cut............+++ 9&40% 
By Bs & We 00.°S...0.00002...0008 25454 | Blued Carpet.............0004 WKIS& 


Tinned Carpet. .......... cece: 90& 10% VISES 

SR ictal conyaditess odobienh TN, insti china dopecssees $0 906s 30% 

Upholsters’ Cut............ DORAORSE CNeey’sS .....0cee cece cpecccee cess 204 

Upholsters’ Wire............. 90&35% Parker's Oval Slide............ 

Double Pointed. .............. CORSOS| —s...... se 50, 10, 244 @ W 10, 5. 4 

Copper.. s+ eeeseeesees- DOF B® 3c Parker’s Parallel............. 15&204 

Canvas Nails. ......2....... +». 785% Parker's Victor.................+. 10% 

SUE TIRES. 6. .csecctndsctccevssd 75&5% Parker's Combination........ 50&104 

Hungarian Nails..............- 80854 | Solid Box....... 2... 00.000 eeeees 0&5 4 

TAPES, MEASURING. Adam's Mechanics’......... each 2 65 

Dinhet O . cthntcksdisies 40&10¢ | Williamson Universal ........ 25&10% 

Bend Leather. .... .cswed cee. cecces 25% WARE 

Patent Leather................0+ 254 | Cast-Iron Hollow. 

AIUD: SROOE 5 antes ncixiegiosee peed 30¢| Ground. 50&10@ 
Lufkin’s Metallic................. 30% Unground -- co: won 
}) REVEL _o xtra Finishe she : 

wR eee pWiite Enameled... .... 40, 10&5% 
em eewezs sosereng er a = Cherry Blossom and Chrysolite..50¢ 

Glass a. ee 15 50 WASH BOARDS—See Boards. 

TIES. WASHERS. 

Bale. Standard O. G. cast iron...per DB. 2}c 
a ae 80&744% hee a iron : bulk per ib : : 
pill other kinds... BS iescdl 65& 10% the le 4 she she ste bie 

: Wrought steel in 5 i. boxes, per BD. 
TOOLS, SAW. In. } 1 

Atkins’ Dexter......... per doz. $4 25 8jc G6ic 5e 4c a. 4tc 4}c 

Atkins" Excelsior ...... - 6 25 WASHING MACHINES— 

Disston’s Universal.............. 40% See Machines. 

Minature. WEDGES. 
Smith & Hemenway ... vee ++-2BH| AV... . 0. cccceccccce cece per doz....300 

TRAPS. Galling . + eaeeeee ss DO? D 10}c 
fly. SNE dnds inna voshnn aaa “ — 8ic 
Balloon....... per | doz. $1 00 WEANERS. 
Harper's........se0+0. 1 25) Calf. 

Game Fuller's, per doz...... $2 00 to #2 50 
BROWER, 1 00% casens cnad cece concn Tyler's Safety, perdoz 1 Sto 2 40 
fe 75&10%| Carroll's, perdoz...... 250to 325 

Mole Standard, per doz..... 27 
PRG. <o 205s cesses per doz. $575) Hoosier, per doz....... 3 10and 415 

Mouse and Rat. WEIGHTS. 

Wood Choker......... per hole $0 11| Hitching .... 0 .... 2... cece per ® 2ic 
Tin Choker........... - 09 | Sash— F.O. B. Chicago...pr ton 821 00 
PGE. occa ss cossds per doz. 85 WHEEL BARROWS. 

Imitation Sight, Rat. “ 80! Common Railroad....per doz. .#15 50 
Marty Rat............. - 6 75| Heavy . 19 50 
Marty RatImitation.. “ 3 75|Raflroad, ball bearing “ .. 19 00 
,Marty Mouse.......... « 3.15) Favorite Steel. Tray.. “ .. 25.00 
Marty Mouse Imitation “ 2 10/No. 04 Steel Dirt.... “ .. 4700 
French Automatic....... each 3 60|No. 04, _“ Do “ .. 5000 

TROWELS. WHEELS 

Brick. DOI ics annnttninnes naen 70&10&54% 
SAENGER wes 0000000 pqachescoses SI cones 40000 keheranbin Cate T5&54 
Dtvédkee dens dseeneneel 10&744% | Well In. 8 10 12 14 
PE Midese ode cocd dedeeoneeeol 80¢| Per doz..... $1.00 $2.20 83.00 85.50 
DU aiect esadeae boat pete neeee 254 WIRE. 

asterers . Barbed Painted. Galv’d. 
Standard popdecs de oees oscete wees 333 ¢ Carloads..per 100 lbs. .$2.15 $2.45 
Disston's.. ns Less than car “ .. 220 2.50 
WM 50s dod vhs) eb Natal 25% | Brava. 

—_— KS. In coils. states SS 

Bags.... onto sos ees@ach $1 7) Int ® spools, new list...... 50&10% 

Hundy ¥ ou papi nll 1 50 Broom—Tinned.... .... 60& 10&10&10% 

werehas WOK Bho ee Cable—Same price as Barbed Wire. 
See eee eee ¥, . 

Half Ironed....‘ $3.00 $340 $5.00 yyy seneee eseeee RO&10G 3356 
Full Ironed.... 3.90 5.75 6.75 In 1 ® spools, new list . &10E 

: TUBS, WASH. ” Fence —Smooth. 

Standard. Ex. Nos. 6 to 9, An’eal’d, pr 100 Ibs. $1.95 
a renee Te ake — Nos 6 to 9, Galvi'd.. 2.25 

a oo 7.95 FOS Hair New list... .2..s0e+ 000 50&10% 

o arket. 
+ sy 5 pata eal can ct ome dtay Bright, full bales. ..... +» TORIO$ 
f pe io Bright, broken bdles ...........70 

SoS alte ig Cm. 109 8S... Coppered, full bdles ......... 704 
Per doz.... 7.20 7.95 9.45 11.70] Coppered, broken bdles. ....65&10¢% 

Galvanised Vinned, full bdles........... 70&5% 
* ENED ae Panes 8 2 1 2 3 Tinned, broken bdles....... 654104 
Per dos $5.25 95.75 $3.50 Picture—In coils.......+ 804 @80& 10% 

TWINE. In5 ®. spools ......... per D 2c 
Per p| Plain—Small lots............... 82,00 

3-ply Cotton Wrapping. bei tio} Car lots .... 1.95 

4. « ee ..gic} Small spools Be per hundred ‘bigher. 

4 Extra Wrappings.. -». 870 WRENCHES. 

4 “ Hvy. Wrappings: We Acme Standard................ + 04 

4 Wrapping on tubes. ..28e} Alligator ...............++. + «.-70&10G 

3 « “ “ cones.. 23c|] Always Ready................... 0@ 

4 ¢ « e we ...28c| Bemis & Call No. 2 Improved 

India He mp, }-Ib. balls seinen .....18e| Pipe Wrenches............... -«W@ 

4-1b. ..17¢| Coe’s Standard................40a@10@ 

* ve, .. doz. 65c | Girard’s Agricultural......... T5&50 
2-ply “ ~F-. like] P. S. & W. Co.'s Agricultural 754104 
$ply ko. lee Ilfe “ “ Knife H’dle S0&5¢ 

Jute Wrappings, }-lb. balls Ker lide} Weacott’s “S"’......cccecesscees 334% 

Jute Wool, 1-. balls...............6e] Malleable “S” per ®. Sie 

Seine. Malleable opdatiéu. eur Ose 
Nos. ..... 6 “ 12 15+] Stillson Pipe ............+.+-.-GOR5@ 
Soft, per @)<.24 21h WD Trim nce e ce ceseeeercweevees 
Med. “ 21; 20) © WRINGERS. 

Hard 23} 22) 22 Clothes. 
Staging, }-lb. ball, size 21 . 20ke No. 22, Guarantee....per doz.#28 00 
’ ‘os . “ 24 We No. 110, Guarantee.... “ 29 00 
27 .20¢ No. 110, Brighton..... “ 21 0 
Bagging “ . doy .»-82e No, 22, Pioneer....... a 20 00 
3-ply “B” in hanks..... y 19¢ No. 2, Superb......... “ 19 30 
4* «y” “ ' 19¢ No. 730, Easy......+.+ e 26 00 
3% .%A” 9 wees neeeee eee OC No. 500, Royal ........ . 30 00 
3 “ Silver Finish, in hanks... .39c No. 350, Universal.... “ 25 53 
Fodder or Lath No. 300, Novelty..... a. a? 25 50 
130-strand ............ ecevederece Tic No. 310, Keystone... “ 25 50 
SEINE, occ ccccccceses sede cece 8ic No. 100, Rival ......:.. “ 21 00 
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5 Lennox Fur. Co.........c.seeeeeseeee 15 Bit Attachments 
ADVERTISER’S INDEX. Litehfield, J. M........6.cceesehseeeee 103] Foss, Benj. F., Fairfield, Me 
EsGiein Bale Co... 20. cccciccvcccacdecwts 100 . 
ALPHABETICAL LIST. DOE TED... cativncaive eebonseaaetbenad 5 Bolilers—Wash 
yh eee BI An sencdincsn tc cutersssiecseioe’ 111} Steiner-Heinkel & Co., St. Louis, Mo 
American Bolt & Screw Case Co...... 101| Manufacturers’ Stove Repair Co ..... 83 
American Hardware Mfg. Co ......... 105| March-Brownback Stove ©o........... it Bolts 
American Lock Nut Co................ 92] Marion Stove Co...........ccecccccccce 7 Atlas Bolt & Screw Co., Cleveland, O 
American Radiator Co McClure Co......... ... Hh idioms 112 ae yy Ney : Coiumbes, O 
Asphalt Ready Roofing Co..........-. 89] McKinney Mfg. CO...........c00es 000s ee eS Re, Hee ro 
Atheiea, B. C. B OO. ...000 cscscevsvoees 112) McVoy, John & Co.............2.0005 83 Brass 
Atlas Bolt & Screw Co ............000. 1| Mechanical Metal Mfg. Co............ 89 Benedict & Burnham Brass and Copper 
Atlas MEG CO......-ccceeeeeceseeeeeees 112] Merchant & Evans Co................4. 9] Co., Chicago, il) 
Auld & Conger Co.............eeeeeeee 87| Meyer, F. & Bro. Co...........00.00005 11| Merchant & Evans Co., Philadeiphia, Pa 
Avery Stamping Co............0+05000+ 100] Meyer Furn. Uo................200e000: 1; | Plume & Atwood Mrg.Co., Chicago, 11! 
Badger Stee! Roofing Co............-. 86/ Millers Falls Co...........-...ceeeesee 102 
Barnett, G. & H. CO ..... 6... see eeevee 1| Monroe Fdy. & Furn. Co .............. 9 Plume & anieaeies on ke m 
ay oe 99] Morgan & Co..............s00eeeeeee: Re a : 
Beckwith, Estate of P. D..........--- 18/| Morris, J. L. Stove Repair Co......... 84 Cans 
Beoglg, H. W.........65 sececcscececes 86/ Mueller, L. J. Furn. Cu.............- 10-15] pianke & Hauk Supply Co.,St. Louis, Mo 
Benbow-Brammer Mfg. Co...........+ 97} Nat'l] Enamefing & Stamping Co...... 93] stuber & Kuck, Peoria [11 
Benedict & Burnham Brass and Cop- National Sheet Meta! Roofing Co..... 89 
DEP GO. occes- cvccecccsdoccecccccescves 90 Newport Sand Bank Co ............... 84 Carpenters’ Tools 
Berger Bros. Co .........-0edeeeeeseeee 87/ Niagara Machine & Toul Works ...... 92! Hurwood Mfg. Co., Bridgeport, Ct 
Berger Mfg. Co.. ........seeeesemevees 90/ Nickel Plate Stove Polish Co......... 85| Ohio Tool Co., Columbus, O 
Bergstrom Stove Co .........--.-+s0+. 11] North Bros. Mfg. Co........ ......s00: 100| Stanley Rule & Level Co., N. Britain, Ct 
Bertach & Co ......-..00eeee veeeeeeees 92] Obermayer, S. Co..........-..eeeeeeees 85 
er errr 14] O'Halloran & Jacobs.............seec«s 7 Cartridges 
Black Silk Stove Polish Wks.......... 85] Ohio TOO] Co.......cccccccccscccccccses 99 | Peters Cartridge Co., Cincinnati, O 
Bianke & Hauk Supply Co............ 93! Oliver Iron. & SteePCo ..... .......... 13 
Blick- Williams Co. ...........--+00-++ 103| Onetda Community...............- 1-107 - Castings 
Bommer Bros... ......-ceseeceeeeceeee 1 Osgood OE RACE FOO 112 Taylor & Boggi# Pay. Co., Cleveland, oO 
Born Steel Range Co..........++...... 6] Peck, C. A. Hdw. & Mfg. Co.......... 108 
Boss Washing Machine Co............ 94) Pell, John Enameling Wks............ 86 Ny age enetnt 
Boynton Furn. Co .......-0----ecseees 9| Peters Cartridge Co........ .. ...-.-. 111 oe os. ang Co., Le op ohne 
Brammer, H. F. Mfg. Co.......-..+++. 97| Pittsburgh Stove & Kange Co......... 2| Burton, W. J. Co., Detroit, Mich 
WOOBER, B. Ginccccces sccccccsccocceses 84] Plume & Atwood Mfg. Co........ .... '9 Canton Steel Roofing Co., Canton, O 
Bridgeport Chain Co... ......-.++++++ SE OE a are eee 101| Cream City Cornice Co 
Bridgeport Crucible Co.............+. 84] Powers Bros. .........-..sceceeeeeeees 112 North Milwaukee, Wis 
Burgess Soldering Furn. Co........... 90] Pullman Mfg. Co...........0eeeseeee0s 99 Piedinn 6 Voumardh deen th 
Burton, W. J. CO ........-+-00s00e - 89) Quaker Mfg Co..............00eeeeeee 12) 1 itnols Roofing & Supply Co., Chicago, 11! 
ak bie obo ont bas SUSE s vw d¥or 110 Quincy See agteeeees 84 St. Peal Roofing, Cornice & Ornament 
Caldwell, Edwin C.,.....---+.+++0+e00+ GER NSeON, ©. Wei inns oaks tedk dirt sdeses 85} Co St. Paul, Minn 
Canton Steel Roofing Co .............. 91] Remington Typewriter Co ............ 10: 
Chapin-Stephens Co ........ 0 -....++ 99] Richards Mfg. CO..............ceceeses lui Chams 
Clark, Quien & Morse ...............+5 97] Robinson Furn. Co ...........0-..4+- .. 15| Bridgeport Chain Co., = Bridgeport, Ct 
Clayton & Lambert Mfg. Co........... ST) Reuletaon Co. A. Coc....ecsecceeceeees hf a -s 
Clipper Lawa.Mower.Co..............- 101) St. Louie Electrotype Fay........... 92 Chimney Tops 
CMA Dens Werth, Oe eee ee, Streeter, 11 
Connors, Wm. Paint Mfg. Co ......... 1| Safety Window Lock & Ventilator Co. 91 Clothes Dryers 
Cooney & Geiger ...... 2... .ccccecncees 1)2| Sayre Stamping Co.........-..s0+se0 84/ Hill Dryer Co., Worcester, Mass 
Cope, Geo. W. Pattern Works......... B41 BORORSIA & CO... oc ccccccccescccsceses 108 
Cortright Metal Roofing Co........... 91| Schreiber-Conchar Mfg. Vo ........... 15 Coal—Artificial 
Craig-Reynolds Fdy. Co. ..........+.. 8] Schwab & Sons Co..............0seeees 10| Williams Stove Lining Co., Taunton,Mass 
Cream City Corftiice Co............++++ 89/| Security Lightning Rod Co............ lu4 Coal Hods 
Cycle Skate & Spt. Goods Uo ......... 103} Signal Mail Box Co........ ..0.eseeees 103 4. € 
Denning Wire & Fence Co......... ... SR OD: diksinithoees dc <coees! ag} Victor Stamping Co., Cleveland, O 
Detrvuit Heating & Lighting Co........ 7| Silver Leaf Stove Polish Co........... 85 Coffee Mills 
Detroit Register Co................46. 14/ Smith Bros. Mfg. Cu... ........0eeeeeee SS Enterprise Mfg. Co., of Pa., Philadelphia 
Wetether, WH. Pi OOisicci.ccsccdcccscdes SET GITA; GRAN GOik ds we cdiceacdiccece soe 7 
Dieckmann, Ferd.............+++sseees 88| Smith & Hemenway Corp.. Ltd ....... 10u Conductor Hangers 
Diener, Geo. W. Mfg. Co...........++. 87| Specialty Mfg. Co.......... he caeeseghe 98 | Berger Bros. Co., Philacelphia, Pa 
Disston, Henry & Sons.............-... 106 | Sperry..D. BR. & 0... ... 0.2. ceveceeess 93 
Dixon, Jos. Cructbie Co..............+. 83] Stanley Rule & Level Co.............. 99 Conductor Pipe 
BN WM, Di nesacce veloscpnspe 84) Steiner,Heinkel & Coy..........-.....: 7 . nee ty Roofing Se 
Hiller, J. H. & C0......cc.eceseceseeeees 91| Sterling Fdy. Cu...........0cce008 aoe 89 Some hae.” Gases. © 
Emmelmann Bros. Mfg. Co........... 88/ Stowell Mig. Co... 2... ...cccccescnents 89] Ciark, Quien & Morse, Peoria, Il 
Enterprise Mfg. Co.........--s+ese++++ 112] Stowell Mfg. & Fdy. Co ............+ 17| Friedley & Voshardt, Chicago, 11! 
Enterprise Mfg. Co. of Pa............. 106} Stuber & Kuck ...........scevcecswenes 86| Garry Lron & Steel Co., Cleveland, O 
Excelsior Stee] Furn. Co.............. 17| Supplee Hdw. Co...................00: 1u2| La Crosse Steel Roof. Co., La Crosse, Wis 
EE Cod ctponcinds sccceccccekes 17| Taplin Mfg. Co........ cccccecseee aoe 99 Copper 
Follansbee Bros. Co...........-+se005+ 112| Taylor & Boggis Fdy. Co..............108 Benedict & Burnham B ac 
Wol#om, C. Go... 2... -cceeceeeceeeeeeess 2) Titchemer & CO...... ccscccceceeceeeee 7 Co. , 20, sonar “Chicago, Ill 
Foss, Benj. F......-----++eeeeeeeceeees 99| Vedder Pattern Works...............+ 84] Merchant & Evans Co., Philadeiphia, Pa 
Franklin Specialty Co................- 99 Victor Stamping Co ..............se0 92 
Friedley & Voshardt .................. 87 Vollrath, J. J. Mfg. Co .........sceeees 3 Corn Cribs 
Garry Iron & Steel Co.... ..... ...... 88] Vows Brus. Mfg. CO........00eceeeeees 97| Denning Wire & Fence Co.. 
Gem City Stove Co...............2006 4 | Vrooman, F. H. & E. B...........000+- 99 Cedar Rapids, Ia 
Globe Machine & Stamping Co........ 92) Waiker TOO! CO....... 6.6.62 e cece eeees 92 Cornices 
Globe Ventilator Co. ...............5: 112} Waterloo Register Co............ ..+. 13 Berger Mfg. Co., Canton, 0 
Grossius, John Furn. Co............ = SEE TORE, McD Ede chadisdeceus> aver ccc 92] Cream City Cornice Co., Milwaukee, Wis 
Harrington & King Perforating Co ... 89| Weller Pattern Co.............-...0055 84! Eller, J. H. & Co., Canton, O 
Henry & Scheible Co ...............++- 9} Wells & Nellegar Co ...............+.. 98 St. Pau) Roofing, Cornice & Ornament 
ee 108| Whitacre Mfg. Co., J. E.........0..... 1s} © 6t, Paul, Minn 
a BOD. We verecsccccccrcccccsvs 85; White Lily Washer Co .......:........ 97 Gornice Brakes 
ES ee ee ere ree are I, WHE Cin c cticctdecudevesvcabue 6 
Hurwood' Mtg. ©0............22-.20000 98} Williams Stove Lining Co............. Uianwameraum 
Illinois Roofing & Supply Co.......... 112 Buffalo, NY 
Independent Mfg. Co ................. 103 —— Walker Tool Co., Lansing, Mich 
UR UE So Hien 855 6s ba cect cag destdees 99 
Sotm~on, BH. FT. BH CO. ..ceccscccvccsces 87 CLASSIFIED LIST Corrugated Iron 
Johnston, W. H. & Co..........0...00 100 ; Gerry Iron & Stee! Co., Cleveland. O 
Sk © aes 105 McVoy, John & Co., , Chicago, Il 
EE SEI. cagees :noccegseessens 92 Advertising Agency Cream Separators 
ET CTs eicncintnacvancbniessto’ 17 Caldwell, Edwin C., Burlington, Wis Blanke & Hauk Supply Co., St. Louis, Mo 
SEED Gls cnc cccotetsccedhbigent es 83 Andirons Smith Bros. Mfg. Co., Indianapolis, Ind 
ramet Brow. Pay c60.....a,, sa] MCRAE FAY “$0. Pittadure. Tenn] Gut Offe—Rain Water 
Kruse & Dewenter).................+.- Ash Sifters Cooney & Geiger, Indianapolis, Ind 
La Crosse Steel Roofing Co Hill Déyer Co., Worcester, Mass La Crosse Steel Roof. Co., La Crosse, Wis 
Landay Steel Range Co ............... 6 Catlery 
Lee-Glass-Andreesen Hdw. Co........ 1 Augers—Post Hole Ohio Tool Co., Columbus, 0 
Lenawee Mig.Co..... 0... ..cccsenceees 101! Iwan Bros., Streator. Ill Smith & Hemenway ,Corp.,Ltd.New York 











Dairy Supplies 
Blanke & Hauk Supply Co., 8t. Louis, Mo 


Dampers 


Dust, Wm. T. & Co., 
Sayre Stamping Co., 


Detroit, Mich 
Sayre, O 
Dies 


Globe Mch. & Stamp Co., Cleveland, O 


Door Hangers 


Stowell Mfg. & = 
th ‘Miwaukee, Wis 
Richards Mfg. Co., Aurora, 1 


Door Pulls 


Columbian Hdw. Co., Cleveland, O 


Drain Cleaners 
Iwan Bros., Streator, I)) 


Drills 
North Bros. Mfg Co., 
Millers Falls Co., 


Philadelphia. Pa 
New York, N. Y. 


Eaves Trough 


Badger Steel Roofing Co., La Crosse, Wis 


Cream City Cornice Co., 

North Milwaukee, Wis 
Eller, J. H. & Co., Canton, O 
Garry lron & Steel Co., Cleveland, O 
La Crosse Steel Roof. Co.. La Crosse, Wis 
Whitacre Mfg. Co.,J.E., Beekford, Ii) 


Ege Beaters 
Taplin Mfg. Co., New Britain. Ct 


Elbows—Condactor Pipe 


Badger Steel Roofing Co., La Crosse, Wis 
Dieckmann, F., Cincinnati, O 


Electrotypes 
St. Louis Electrotype Fdy., St. Louis, Mo 


Elevators 
Kimball Bros. Co., Council Bluffs, la 


Enamel Ware 


Avery Stamping Co., Cleveland, O 
Nat’| Enamel. & Stamp. Co., Milwaukee 
Volirath J. J., Mfg. Co., Sheboygan, Wis 


Enameling 


Michigan cages Wkr., 
Mich 


Peil, John. Goacting Wks.,Columbus,O 


Faucets 


Litehfield, J. M., New York, N.Y 


Fences 
Denning Wire & Fence Co.. 
Cedar Rapids, Ia 
Files 
Barnett,G.&H.Co., Philadelphia, Pa 
Disston Henry & Sons, Philadelphia, Pa 


Flue Stoppers 


Stuber & Kuck, Peoria, Li) 
Forming Rolls 

Bertsch & Co., Camb: City, Ind 

Globe Mch. & Stamp. Co., Cleveland, O 


Niagara Mch. & Tool Wks., Buffalo, N.Y 
Walker Tool Co., Lansing, Mich 
Foundry Supplies 
Obermayer, 8. Co., Cincinnati, O 
Furnaces—Hot Air 
Beckwith, Estate, P.D. Dowagiac, Mich 


Bergstrom Stove Co., Neenah, Wis 
Boynton Furnace Co., Chicago, I) 
Craig-Reynolds Fdy. Co., Dayton, O 


Detroit Heating & ee * 
Co., etroit, Mich 


Deuscher, H. P. Co., Hamilton, O 
Excelsior Steel Furnace Co., Chicago, Ill 


Grossius Furn. Co., Cincinnati, O 
Henry & Scheibie Co., Cleveland, O 
Kontany, Jobn, Chicago, Ill 


Kruse & Dewenter, Indianapolis, Ind 
Lennox Furnace Co., Marshalltown, Ia 
March-Brownback Stove Co., 
Pottstown, Pa 
Meyer Furn. Co., Peoria, Il 
Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wis 
Pittsb h Stove & Range 
_ Piktibargh Pa 


Quaker Mfg. Co., Chicago Heights, Ii 


Robinson Furn. Co., Chicago, 111 
Schwab & Sons Co., Milwaukee, Wis 
Smith, Chas, Co., Chicago, Ill 


Furnace Pipe and Fittings 
Excelsior Steel Furn. Co., Chicago, Ill 
Meyer, F. & Bro. Co., Peoria, Ill 
Mueller, L. ». Furn. Co., Milwaukee, Wis 
Nat'l Enam,. & Stamp. Co., Milwaukee 


Farnace Repairs 
Dust, Wm. T. Co., Detroit, Mich 
Morris Stove Repair Co., Chicago. Ii) 
General Merchandise 


Butler Bros., Chicago, Il 
Lyon Bros., Chicago. 
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Crvws Catchers 
Specialty Mfg. Co., 
ual St. Anthony Park, Minn 
Hammers 
Frankiin Specialty Co., Reading, Pa 
Hangers~Trouser 
Pullman Mfg. Co., Rochester, N. ¥ 


Hardware Jobbers 


Clark, Quien & Morse, Peoria, Il) 
Lee-Glass-Andreesen Hdw. Co., Omaha 


Hardware Specialties 


Butler Bros., Chicago, Ll 
Columbian Hdw. Co.. Cleveland, O 
Independent Mfg. Co., Cleveland, O 


Lyon Bros., Chicago, Il! 
Taylor & Boggis Fdy. Co., Cleveland, O 
Hatchets 
Franklin Specialty Co., Reading, Pa 


Hay Carriers 
Porter, J. E, Co., 
Richards Mfg. Co., 


Ottawa, Ill 
Aurora, Ill 


Stowell Mfg. & Fdy. Co., Milwaukee 
7 

Heaters—Steam and Hot ‘Vater 

American Radiator Co., Chicago, Ill 


Co., Chicago, am 


Craig*Reynolds-F dy..0o., 

Monroe Fdy. & Furn. Co., Monroe, 4 
Morgan & Co., Chicago, Ill 
Mueller, L. J. Furn. Co., Milwaukee, Wis 


Hinges—Spring 
Bommer Bros., Brooklyn, N.Y 
Columbian Hdw. Co., Cleveland, O 


McKinney Mfg. Co., Allegheny, Pa 


Hollow Ware 
Avery Stamping Co., Cleveland, O 
Sperry, D. R. & Co., Batavia, Il) 


Hot Water Attachments 
Smith Co., Chas., Chicago, Ili 


Ice Cream Freezers 
North Bros. Mfg. Co., Philadeiphia, Pa 


Ice Picks 
AEA, tres 
H - Co., Bridgeport, Ct 


Iron and Steel 
Oliver Iron & Stee} fo, Pittsburgh, Pa 


Enterprise Mfg. ce ; Philadelphia 


Biiver & Co., Brooklyn, N.Y 

Taplin Mfg. Co., New Britain, Ct 
Land Boats 

Johnston, W. H. Mfg. Co., 


Lanterns 


Berger Mfg. Co., 
Hurwood Mfg. Co., 


Peoria, Ill 


Canton, O 
Bridgeport, Ct 


Lawn Mowers “ 
Clipper Lawn Mower, Co., Dixon, Tl 
Supplee Haw. Co. Philadelphia 
Levels 


Chapin-Stephens Co., Pine Meadow. Ct 
Ohio Tool Co., New York, N.Y 
Stanley Rule & Level Co., New Britain.Ct 


Lightning Rods 
rity Lightn’g Rod Co., 
Rogrrity Lie . Benin. Wis 


Lighting Systems 

Detroit Heating & Lighting Co., 
Detroit, Mich 

Locks 

Taylor & Boggis Fdy. Co., Cleveland, O 


Mall Boxes 


Biick-WiHiams Co.. Indianapolis, Ind 
Folsom, C. G., South Bend, Ind 
Independent Mfg. Co., Cleveland, O 
Peck, C. A., Haw. & Mig. Co. Berlin, Wis 
Signal Mail Box Co., Joliet, I) 
Smith Bros. Mfg. Co., Indianapolis, Ind 


Meat Choppers 


Enterprise Mfg. Co. of Pa. Philadelphia 
Smith & Hemenway ,Corp..Ltd.New York 


~~ Metal Polish 
Hoffman, Geo, W., Indianapolis, Ind 


Metal Shingles 
Burton, W. J. Co., Detroit, Mich 
Cortright Meta! Roofing Co.,Philadelphia 


| 
Miters 
Whitacre Mfg. Co., J. E., 


Molding Sand. 
Newport Sand Bank Co., Newport, Ky 


Nail. Pullers 


Smith & Hemenway,Corp.,Ltd.New York | | 
Nats } 


American Lock Nut Co., Oregon, Il! 
Atlas Bolt & Screw Co., Cleveland, 0 | 
Columbus Bolt Works, Columbus. o| 
Oll Cans 
Cooney & Geiger, Indianapolis, Ind 

| 
Freeport, Ill 

' 


Paints 
Connors, Wm. Paint Mfg. Co., Troy, N.Y | 


Dixon, Jos. Crucible Co., Jersey City ,N.J | 


Pattern Letters 
St. Louts Electrotype Fdy., 


Pencils 
Dixon, Jos. Crucible Co., Jersey City,N.J | 


Rockford, 111 | 


Ovens 
Schofield & Co., 


St. Louis) | 


Perforated Metal 
Harrington & King Purnehg S.. 
Chicago, I) 


: Planes 

Chapin-Stepheris Co., Pine Meadow, Ct 
Ohio Tool Co., Columbus, O 
Stanley Rule & Level Co., New Britain,Ct 


Plyers 
Hurwood Mfg. Co., 
Printing 
North Girard, Pa 
Puamps 


Des Moines, Ia 
Canton, O 


Bridgeport, Ct 
Blakely, Vern, 


Beckman Bros., 

Berger Mfg. Co., 
Punches 
American Lock Nut Co., Oregon, Il) 
Bertsch & Co., Cambridge City, Ind 
Globe Mch. & Stamp. Co., Cleveland, O 
Niagara Mch. & Tool Wka., Buffalo, N.Y 
Walker Tool Co., Lansing, Mich 
Weiss. H. & Co.. New York, N.Y 


aca 
American Radiator Co., 


: Rasps 
Barnett,G.&H.Co.. Philadelphia, Pa 
Disston, Henry & Sons., Philadelphia, Pa 


Chicago, Il) 


Registers 
Detroit Register Co., Detroit, Mich 
Ferrostee! Co., Cleveland, O 
Henry & Scheible Co., Cleveland, O 


Mueller, L. J., Furn.Co., Milwaukee, Wis 
Quaker Mfg.Co., Chicago Heights, I)! 
Schreiber & Conchar Mfg. Co., 


Dubuque, Ia 
Schwab & Sons Co., Milwaukee, Wis 
Stowell Mfg. & Fdy.Co., Milwaukee, Wis 
Waterloo Register Co., Waterloo, Ia 


Wells & Nelleger Co., Chicago, I) 


Boofing—Asphalt 
Asphalt Ready Roofing Co., New York 
Stowell Mfg. Co., Jersey City, N.J 


Roofing—Iron and Steel 


Badger Stee) Roofing Co., La Crosse, Wis 
Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Steel Roofing Co., Canton, O 


Cortright Metal Roof. Co., Philadelphia 
Follansbee Bros. Co., Pittsburgh. Pa 
Friedley & Voshardt, Chicago, Il) 
Garry Iron & Steel Co., Cleveland, O 
La Crosse Steel Roof. Co., La Crosse, Wis 
Nat’1Sheet Metal Roof.Co.. JerseyCity 
St. Paul Roofing, Cornice & Ornament 
Co., 8t. Paul. Minn 


Roofing Cement 
Connors, Wm. Paint Mfg. Co., Troy, N.Y 
Garry Iron & Steel Co., Cleveland, O 
Roof Paint 
Conners, Wm. Paint Mfg. Co. Troy, N.Y 
Dixon, Jos. Crucibie Co,, Jersey City, N.J 
Garry Iron & Stee! Co.. Cleveland, O 
Stowell Mfg. Co., Jersey City, N.J 


Rules 


Chapin-Stephens Co., Pine Meadow, Ct 
Lufkin Rule Co., Saginaw, Mich 
Stanley Rule & Level Co.,New Britain,Ct 


Sad Irons 


Blacklock Fdy., So. Pittsburg, Tenn 


Enterprise Mfg. Co. of Pa., 
wa Phifieseiphie, Pa 


Schreiber & Conchar Mfg. Co 
Dubuque, Ia 


Sash Balances 
Pullman Mfg. Co., Rochester. N.Y 


Saw and Saw Sets 
Atkins. E.C.&Co., Indianapolis, Ind 





Nat’lSheet Metal Roof.Co., Jersey City 
. Mica 

Brauer, A.G., 8t. Louis, Mo 

Dust, Wm.T Co., Detroit, Mich 

Morris Stove Repair Co., 


Osgood Scale Co . 


| Kees, F: D., 


| Kinne Mfg. Co., 


Scales 
Beckman Bros., 
Binghamton, N.Y 


Screen Hinges 
Beatrice, Heb! | 


Screws 
Atlas Bolt & Screw Co., 


Columbus Bolt Works, Columbus, 0) 


Screws—Hand ~ 


Chapin-Stephens Co., Pine Meadow, Ct 
Ohio Tool Co., Columbus, O| 


Screw Drivers 
Hurwood Mfg. Co., 
North Bros. Mfg. Co., Philadelphia, Pa 
Smith & Hemenway,Corp.,Ltd.New York 


| Cope Pattern Wks., 


Shears 
Bertsch & Co., 


Welss, H. & Co., New York, N.Y 


Sheet Metal Specialties 
Friedley & Voshardt, 
Minneapolts | 
Kinsey Mfg. Co., Dayton, o} 
St. Paul Roofing, Cornice & Ornament 
Co., St. Pau), Minn 


Sheets—Black and Galvanized 


Berger Mfg. Co., Canton, O 
Interstate Stee] Co., Brackenridge, Pa 
MeVoy, John & Co., Chicago, Il! 
Wells & Nellegar Co., Chicago, Ill 
Shelf-Brackets 
Atias Mfg. Co., New Haven Ct 
Shelving— Hardware 
American Belt & Screw Case Co., 
Dayton, Oo 
Shovels 
Avery Stamping Co., Cleveland, O 


Sifters 


Stuber & Kuck, Peorta, Il) 


Skates 
Cycle Skate & Spt. GoodsCo., New York 


.  ‘Buylight Geating 
Weiss, H. & Co., 


New York, N.Y 

Slate 
Auld & Conger Co., Cleveland, O 
Johnson, E. J. & Co.. New York, N.Y 


O’Halloran & Jacobs, 


Solder 
MeVoy, John & Co.. 


Pittsburgh, Pa 


Chicago, I) 


Soldering Furnaces 
Burgess Soldering Furn. Co.,Columbus,O 
Clayton & Lambert Mfg. Co., Detroit 
Diener, Geo. W. Mfg. Co., Chicago 


Soldering Lrons 
Emmelmann Brees Mfg..Cov,lndian : polis 


, Sporting Goods 
Cycle Skate & Spt. Goods Co., 
Enterprise Mfg. Co., 


Squares, Machinists’ 
Disston, Henry & Sons, Philadelphia, Pa 
Stanley Rule & Level Co.,New Britain, Ct 


New York 
Akron, O 


Stampings—Sheet Metal 


Globe Machine & Stamping Co., 
Cleveland, o| 


Staples 
Titchener & Co., Binghamton. N.Y 


Stoves and Steel Ranges 


Beckwith, P. D. Estate Dowagiac, Mich 
Bergstrom Stove Co., Neenah, Wis 
Born Steel Range Co., Cleveland, O 
Gem City Stove Co., Dayton, O 
Kontay, John, Chicago, 11) 
Landay Steel Range Co., St. Louis 


March-Brownback Stove Co., 
Pottstown, Pa 
Marion Stove Co.,  scnaame Ind 
Pittsburgh Stove & Range C 
Pitteburgh, Pa 
Chicago, Ill 
St. Louis, Mo 


Wells & Neliegar Co., 
Willard, Wm. G., 


Stoves—Gas 
Independent Mfg. Co., Cleveland, O 
Pittsburgh Stove & Range Co., 
Pittsburgh, Pa 
Brooklyn. N.Y 


Stoves—Oll 
Litchfield, J. M., New York, N.Y 
Nat'l Enamel. & Stamp. Co., Milwaukee 
Silver & Co, Brooklyn. N.Y 


Silver & Co., 


Des Moines, Ia | Kramer Bros. Fdy. Co., 


Bridgeport, ct| Stuber & Kuck, 


Cambridge City, Ind| Vedder Pattern Works, 
| Niagara Mch. & Tool Wks., Buffalo, N.Y | Weller Pattern Co.,; 


Chicago, 11 | Kinne Mfg. Co., 


Stove Casters 
Dayton. O 


Stove Cement 


Dixon, Jos. Crucible Co., Jersey City,N.J 


Stewe Clay 


| Bridgeport Crucible Co., Bridgeport. Ct 
| Nickel Plate Stove Polish Co., Chicago 


Cleveland, O | Wiliijums Stove Lining Co., Taunton, Mase 


Stove Lifters 
| Kramer Bros. Fdy. Co., 


Stove Linings 
Williams Stove Lining Co., Taunton,Mass 


Stove Mats 


Dayton, O 


Peoria, Il) 
Stove Patterns 


Detroit, Mich 
| Quiney Pattern Co., Quincy, ll) 
Troy, N.Y 
Quincy, 1) 
Stove Pipe 
Excelsior Steel Furn.Co., Chicago, Il 
Minneapolis 
Stove Pipe Thimbles 

| Stuber & Kuck, Peoria, Il} 

Stove Polish 


Black Silk Stove Polish Wks. Sterling,I} 

Nickel Piate.Stove Polish Co., _Chieago 

Silver Leaf Stove Polish Co., 
Indianapolis, Ind 


Stove Repairs 


Brauer, A. G., 8t. Louis, Mo 
Dust, Wm. T. Co., Detroit, Mich 
Kramer Bros. Fdy, Co Dayton, O 


Manafacturers’ Stove Repair Co.,Chicago 

Morrie, Stove Repair Co.. Chicago. I) 

Reeves, 8. V.. Haddonfield, N.J 
Strainers-Sink 

Vrooman, F. H. & E. B., Chicago, ll 


Sugar Kettles 


Sperry & Co., Batavia, I) 


Tapes 


Lufkin Rule Co., Saginaw, Mich 


ner sOven 


Evans Stampipg.& spa ies 





Tinplate 
Berger Mfg. Co., Canton, O 
Eller, J. H. & Co, Canton, O 
Follansbee Bros. Co., Pittsburgh, Pa 
Garry Iron & Steel Co., Cleveland, O 


Tiitnois Roofing & Supply Co., Chicago,1) 
Lee-Gilase-Andreesen Hdw.Co., Omaha 


McClure Co,, Philadelphia, Pa 
McVoy, John & Co., Chica o, Il} 
Merchant & Co., Philadelphia, Pa 
Tinware 
Lyon Bros., Chicago, Ik 
Nat'l Enamel. & Stamp. Co., Milwaukee 
Stuber & Kuck, Peoria, 11) 
Volirath Mfg. Co., Chicago, Li} 


Toasters 


Rulfson Co., A. C., San Francisco 


Tollet Paper Holders 
Franklin Specialty Co., Reading, Pa 


Trowels 
Avery Stamping Co., 
Disston, H. & Sons, 


Cleveland, O 
Philadelphia, Pa 


Typewriters 
| pares Typewriter Co., Chicago 
Ventilators 
Friediey & Voshardt, Chicago, Ill 
Globe Ventilator Co., Troy, N.Y 
Kramer Bros. Fdy. Co., Dayton, O 
Mechanica! Metal Mfg. Co., Phila, Pa 


Merchant & Evans Co., Philadelphia, Pa 
Powers Bros., Streator, Il) 
Washing Machines 
Benbow-Brammer Mfg. Co., St. Louis,Mo 
Boss Washing Machine Co.. Cincinnati, O 
Brammer, H. F. Mfg. Co., Davenport, Ia 
Clark, Quien & Morse, Peoria, Tl 
Voss Bros. Mfg. Co., Davenport, Ia 
White Lily Washer Co., Davenport. la 
Water Coolers 
Major, A., New York, N.¥ 
Window Fasteners 

Safety Window Lock & Ventilator Co., 
Chicago, Il) 
Wire Anchors 
Lenawee Mfg. Co., Adrian, Mich 
Wire Stretchers 
Smith, C. F., & Co., DeKalb, lik 


Wire Goods 
Denning Wire & Fence Co., 








Disston, Henry & Sons, Philadelphia, Pa 
7 





Taylor & Boggis Fdy. Co., Cleveland, 0; 


Cedar Rapids, Ia 
Titebener & Co., Binghaniton, N.¥ 
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Wants and Sales: 


For yearly subscribers te THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
messes for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
ia THE AMERICAN ARTISAN. 


- BUSINESS CHANCES. 
PATENTS 


MNUBERT EB. PECK, 623 F St., N. W., Washing- 

ton, D.C. Consul Expert in Patent Causes. 
US and Foreign Patents. Send for leafiet on 
“Rejected Patent Applications.” 




















For Sale or Exchange—80 acres of good 
southern Iowa farm land for stock of im- 
plements or hardware, or stock of hard- 
ware and implements. For further infor- 
mation address “R. R., care THE 
AMERICAN ARTISAN, 69 Dearborn St., 
Chicago. 23 


For Sale—Good clean stock of hardware, 
Spessing goods, etc., with complete tin- 

op in connection, in best town and 
county in east central South Dakota; 
population, 3.500; invoice, $3,500; sales u 
to $16,000. No trades. Address Gullic 
& House, Brookings, 8. D. 23 


For Sale—New clean stock of hardware 
and store building in new growing town 
in South Dakota; best. farming country 
surrounding. No exchange. Best reasons 
for selling. Address ‘‘Best,"”” care THE 
AMERICAN ARTISAN, 69 Dearborn 8t., 
Chicago. 23 


For Sale—Will sell for cash clean stock 
of hardware, invoice about $3,000, in cen- 
tral Iowa; good location and large terri- 
tory; only one other stock in town of 
600 population. Reason for selling, ae 
health. Address ‘‘Iowa,’ care 
AMERICAN ARTISAN, 69 Dearborn 8t., 
Chicago. 23 


For Sale—Good stock of hardware, $3,- 
800; considered best location in, Iowa. 
Good reason for ay Address ‘‘Good,”’ 
care THE AMERICAN ae — 
Dearborn 8t., Chicago. 


For Sale or Ex@hange—Stock of hard- 
ware, paint and crockery valued at $4,000; 
desirable location. Want property in Chi- 
cago; retiring from business. Address L. 
Greenheid, 767 Armitage Ave., Chicago. 23 


For Sale—Bargain stock; $3,000 cash 
takes our mom and building, 24x60, hard- 
ware, tin an lumbing; no opposition; 
town 1,200; —* climate. This snap goes 
to first earty 3 with the money. Address 
“Good Chance,” care THE AMERICAN 
ARTISAN. 69 Dearborn St., Chicago. 22 


For Saie—Going out: of business; will 
sell at a bargain stock of hardware in- 
voicing $3,500; good clean stock, in good 
location; cheap rent. Do not miss. this 
opportunity. Address C: E. Mitchell, 
Rockford, Iowa. 21 


'. For Sale*Hardware stock and build- 
ing; located in central Wisconsin, in best 
farming and dairy section in the state; 
city population 7.000 and growing; busi- 
ness averages $35,000 a year; ocation 
best in city. Address “Central Wiscon- 
sin,” care AMERICAN ARTISAN, 69 
Dearborn st., Chicago, Ill. 20 





























Wanted—Partner, tinner and plumber. 
with $2,000 or more; well established 
¥ 70. paying hardware business; city of 

000; no plumbing shop b plumber in 
city, , northern Minnesota. Address ‘‘Part- 
ner,” care "THE AMERICAN ARTISAN, 
69 bebteers st.. Chicago. 20 








For Sale—$3.500 buys one-half or $7,000 
buys whole hardware and grocery store; 
good town, buildings and location; sales 
in 1904, ss, 600. Address. Box 143, Ona- 
way, Mic 20 


Wanted—To buy cheap buggies. wag- 
ons, etc. Address. Kratz Bros. & Pelz, 
Mattoon, Wis. 20 


For Sale—Plumbing. and tinshop and 
right to manufacture an acetylene gas 
machine; patent applied for; will sell 
whole or half interest; live 


dress B.,” care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 19 








* around, 
i. 





Wanted—A good location to put in a 
stock of hardware. Address A. Glines, 
Belle Plaine, lowa. 19 


For Sale—$10,000 interest in retail hard- 
ware store in one of the best towns of 
Iowa. This is an unusual opportunity for 
a hardware man to secure an interest in 
a business with a good future. Address 
‘“Retail,"” care THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago. 19 








For Sale—First-class hardware store, 
with or without tinshop, in one of the 
best business locations in Chi ; good 
reason for selling. Address 655 lue _ 
and Ave., Chicago. 





Wanted—At once, an all around man; 
one who understands plumbing, furnace 
work, tinning inside and outside; state 
wages; steady job. Address Judt-Crag 
head Hdw. Co., Fulton, Mo. 21 





Wanted—A tinner with 3 or 4 years’ 
experience in shop as second man; good 
chance for a g man to work up, and 
for a live, honest, sober man will give $10 
a week to start. Address Foreman, 1121 
Summer 8t., Grinnell, Iowa. 21 





Wanted—Tinner who understands fur- 
nace work, at once; must give references. 
Address H. C. Wienecke, Glencoe, IIL, 
Box 95. 20 








GREAT OPPORTUNITY. 

For hardware and jobbing shop. Best opening in 
state. Rightin heart of coal belt, 80 miles west of 
Chicago. No hardware there: Population 600; 
inostly German. Factory building to employ 2,000 
men’ want partner with $1,500. Am expert me- 
chanic on sheet metal. plumbing, steam. hot air, 
jobbing work. Have full set of tools, brake, etc,, 
shop material, Married; age 35: speak German. 
If you ain’t a hustler don’t answer. No. age 
limit. Address Opportunity, care AMERICAN 
ARTISAN 69 Dearborn St.. Chicago, - 


‘TINNERS’ TOOLS. 


For Sale—One set of ftimner’s tools, in 
good working condition; very reasonable. 
Address “Sale,’’ care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 22 


For Sale—Cheap; one No. 13 Moore’s 
at. double seamer with standard, one 
towe’s pat. gutter beader, 20-inch, % 
bead, one 24-inch Granis oover; all in 
first-class condition. Address “Ha 
ware,” 404 Fourth Ave., Moline, ni 22 


Wanted—To buy one §8-foot cornice 
brake, one 30-inch bar folder,-one cross 
lock seamer, one combined punch and 
shear, three iron bench plates. and one 
Beakhorn stake. State whose make and 
condition of machines and best price f. o. 
b, your city. Address, Albert, B. Guen- 
ther, Owensboro, Ky. 21 


For Sale—A bargain; one stove pipe 
crimper, one small burr, one 30-inch Ni- 
agara stove pipe folder. Address Albert 
B. Guenther, Owensboro, Ky. 1 























Wanted—To buy second-hand folder, 
one 30-inch roller and 30-inch square 
shear. Address J. Mecklenburg, 1522 _ 


waukee ave., Chicago. 


Wanted—Prices on wrought boiler 
heads, See mpl %-inch (flanged), 1% 
inches, dished in 4 inches, size 24 inches, 
punched %-inch holes, l-inch from cen- 
ter to center of hole; also. ditto, 5-16 
inches, 30 inches and 34 inches. Address 
G. B. Lahr, Juda, Wis. 21 


HELP WANTED. 











Wanted—Salesman to carry | as a side 
line in territory east of the Mississippi 
River a new patent door closer; bad 
seller; liberal commission. Address J 
Banks, Mfg. Agt., Fremont, Neb. 





Wanted—Young man to make himself 
generally useful in and around a hard- 
ware store on the north side of Chicago 
State experience and wages. Address 
“North,” care THE AMERICAN ARTI- 
SAN, 69 Dearborn st., Chicago. 20 


Wanted—Three good tinners and fur- 
nace jper. Address. Hoernel Hardware 
Co.. ine, Wis. 20 


. Wanted — Tinner who understands 
plumbing; small town, but good sur- 
rounding country; must know how to 

ure on work; * scr Copertunity for t e 
right man. ddress has. Weydert, 
Bayou Sara, La. 20 


Wanted—Foreman for tin shop. ow 
half adozeh men, We do all kinds of roo 
heating, and galvanized pipi imasediags 
employment to right man, Address Watson 
Bros., Marinette, Wis. 20 


Wanted—At once, first-class tinner for 
inside and outside work; knowledge of 
cornice work not required, but must be a 

jobber; steady job to a good man. 
Messenger & Parks, Aurora, Sy 

















Address | 





Wanted—aA tinner at once; state wages 


expected and how soon can accept ee 
— 2 am Pekin Hardware ae 
n, 





Wanted—A tinner who Is looking = a 
stents job; a man who can do tinwork of 
has some knowledge of furnace 

ay hoe ‘water work and is willing to do 
such work as comes to the ordinary tin- 


shop. Cornet or clart player pre- 
ferred. Address E. R, ner, Monti- 
cello. Ind. 19 








SITUATIONS WANTED. 


Wanted—Situation as tinner; good gen- 
eral jobbing hand,-inm or out doors, fur- 
nace work, i must be stéady position. 
Address 8. Wiltshire, 336 Florida St., 
Milwaukee, Wi is. 22 











Wanted—First-class tinner; must be a 
iin furnace man. Good wages. Address 
illmeroth & Frost, Peru, Hil. 23 


Wanted—Tinner, by the year; assort- 
ment and job worker. Address Rutter’s 
Hardware, Warsaw, Ind. 23 








Wanted—Tinner who can do plumbing; 
please state wages wanted in first letter. 
Good position for right party. Address 
A. W. Kuhn, 920 Milwaukee Ave., 8. Mil- 
waukee, Wis. 23 


Wanted—aAt once, good all around tin- 
ner for inside and outside work; must be 
sober andy perien Steady work year 
dress J. T. Crampton, —- 








Wanted—tTinner and. slater who can 
erect galvanized cornices; must be sober 
and reliable. Address 8S. C. Fouts, Mid- 
dletown, Ohio. 22 


Wanted—At once, good tinner for gen- 
eral job work; will pay all you can earn; 
state age and experience. Address M. R. 
O'Neill, Whole and Retail Hardware, 
Fargo, N. Dak. ; 22 











Wanted—Tinner; at once, an all around 
man who understands furnace work, 
pump work and all kinds of job work in 
the tinning line; ang “pete wanted in 
first letter. Address W. . Kable, Kirk- 
land, Ill. 22 


Wanted—An all around man for tin- 
ning. plumbing, heating and eneral 
work; steady work in town of 3,000; good 
wages to an active, steady hustler who is 
reliable; references wanted. Address 
‘“References,’’ care THE AMERICAN AR- 
TISAN, 69 Dearborn 8t., Chicago. 22 


Wanted—Good all around tinner for in- 
side and outside work; must be sober; 
German. preferred; state experience and 
wages; steady work all year. Address H. 
Wehmhoefer, Beecher, nl 21 

—w- 2 ‘ ‘ 








Wanted—A chance to ‘finish learning the 
tinner’s trade; I have served two years; 
am 17 years old, strong and attive. Ad- 
dress Cecil Clutterham, 540 West 79th St., 
Chicago. 22 

Wanted—Situation by young German 
who cannot speak ish; can do all 
kinds of automobile repairing; prefers to 
clerk in store. Address Chris Westerman, 
324 N. Ashland ave., Chicago. 2 


Wanted—Position by German-American 
tinner, plumber and furnace man, with 
seven years’ e rience; can do in and 











}0uU work;. and ble; Al pef- 
e ‘A "EE. O. |; 
) __ aaa. 20 
Wanted—Position as ma for a 
business; 


plumbing, heating and tinnin 
18 years’ experience; can estimate from 
lans; first-class references; strictly 80- 
er and wen Address x 

care THE AMERICAN ARTISAN, 69 
Dearborn st.. ‘Chicago. 20 








Wanted—Position with some good pump 
house on the road; can do an né of tin- 
work; can clerk in store and set up an 
kind ‘of ame. moses aS — mill 
work. Addr “Roa 
AMERICAN "ARTISAN, 69 Dearborn st., 
Chicago. 19 

———— 


SPECIAL NOTICES. 
WANTED 


Several first-class enameled ware sales- 














men. Address 


NEW CASTLE STAMPING CO., 





23 New Castle, Pa. 
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Falls and Foundry 


Niagara Falls furnish the power for this great Boiler works; elec- 


tricity transmits the power, and a liberal and correct use of best materials 
and skill all combine to make IDEAL Boilers the best heaters known. 





Bond Plant, Buffalo, N. Y. 


Best in surface—in grates— 
in areas—in connections—in 
variety—in finish. 


IDEAL Boilers 
IDEAL Tank Heaters 
AMERICAN Radiators 


AMERICAN RADIATOR COMPANY 


General Offices: 282-284 Michigan Avenue, Chicago. 


New York, 42-44 E. 20th St. 
Boston, 44 Oliver St. 
Philadelphia, 1342 Arch St. 

- Baltimore, 109 E. Lombard St. 
Buffalo, Court and Franklin Sts. Denver, 831 Fifteenth St. 
Chicago, 282-284 Michigan Ave, Seattle, 1215 Alaska Bldg. 
Minneapolis, 204-206 4th St.. So. Detroit, 225 Jefferson Ave. 





Pittsburg,926 Farmers’ Bank Bldg 
Cincinnati, 336 W. Fourth St. 

St. Louis, 207-209 N. Tenth St. 
Omaha, 407 S. Fifteenth St. 


Milwaukee, 129 Sycamore St. 





SPECIAL NOTICES. 








"WANTED | 


Commission men to sell finest side 
wall register made. Sells on sight. 


DETROIT REGISTER CO., 
3t. 21 Detroit, Mich. 


WANTED 


Expetienced traveling salesmen, in sheet 
metal goods and tinners’ supplies, by the 
INDIANAPOLIS STEEL ROOFING & 

CORRUGATING CO., 


23 and: 25.E.. South. Street, 








WANTED 


ama and one for Michigan. Must have 
good references. State by what concern 
formerly employed. 


Rd asst STOVE & RANGE CO., 
Toledo, Ohio. 


"FOR SALE 


Complete volumes of THE 
AMERICAN ARTISAN np 
HARDWARE RECORD for 
1902 and 1903, price $3.00 for 
each year. Address Retired, 
care of THE AMERICAN 
ARTISAN, 69 Dearborn St., 
Chicago, Illinois. 





Indiatiapolis, Ind-/ 


WAN.TED 


Salesman to carry as a side line a few 
good things in territory west of Ohio. 
Good sellers. -Commission. 

ILLINOIS ROOFING & SUPPLY CO., 
23 Lake Street, 


23-3t. Chicago, Il. 


PRINTING 


Envelopes, XXX, 6} (white) $1.65 per 
thousand, in 2 or 5 thousand lots, prices 
low on all kinds of printi ng. I make a speci- 
alty of manufacturers and merchants print- 
ing, write me for prices on any kind of 
printing. V. BLAKELY PRINTERY, 


Milesgrove, Pa. 





C. N. HOOPER, Dubuque, Iowa. 


VITREOUS ENAMELING 
TECHNOLOGIST 


Designs, builds and starts new plants. 


' Improves quality and reduces the costs 
.in those alread}. established 





We are prepared 


to bid on specialties in 
metal work or manufac- 
ture them on royalty. 


KINSEY MFG. €O., DAYTON, OHIO’ 










DIXON'S 


STOVE 


CEMENT 


IN 2%. 6 AND 10 POUND PACKAGES 


A SIMPLE AND DURABLE REPAIR 
FOR CRACKED OR WORN FIRE BRICK 


JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 


SEND FOR FREE SAMPLE 

















“ADMIRAL TOGO” 


Continuous Roofing Tin 
All Seams Soldered 
Very Low Prices 


JOHN McVOY @ CoO. 


25 Michigan Street 


3 3 


CHICAGO 




































84 


THE. AMERIGAN ARTISAN AND HARDWARE RECORD 








Two Important reasons why your Stove Repair Orders should 


come our way, Prompt Shipments and 
Reasonable Pr:ces. We carry acomplete line of Repairs for all the princi- 
pal Stoves, Ranges and Heaters, and on short notice will fill your order 
for any Stove Repairs. Want our quotations on stove supplies? 
WM. T. DUST COMPANY, 30 Macomb Street, DETROIT, MICH. 


“BRAUER” —~ 


if you are oting #9 
for the best Ts 
to buy stove 










dealers’sup- ng 











plies, cast- 


ings and repairs—promptest <6! etc. Address, 
316-318 North Third St. St. Louis, Mo. 


Champion Stove Clay | 7. 


» The only Stove Lining made of crucible 
materials. 
Packed in 2% Ib., 6 Ib. and 10 Ib. paste- 
board boxes. 
Order it from your jobber. 
The best and most refractory lining 
made. 


Bridgeport Crucible Co, "#7" 

















Give Us 
Names of 
Stoves Which . 
Are Your Best 
Sellers 


Special Prices 
on | 
Quantity Orders 


-MANUFACTURED BY 


THE KRAMER BROS. FDY. co., DAYTON, OHIO. 























Writes: ‘Please take my ad. out of your paper. 
if you don’t I will have to hire a man to an- 
swer the letters | am receiving.” 


JOS: P. BELL, 
BRecxsceoms Wis., 











STOVE 
REPAIRS 


Range Repairs 
Furnace Repairs 


J. L. Morris 
Stove Repair Co. 


CHICAGO, ILL. 


WELLER PATTERN (0 


QUINCY, ILL. 











W cope 8 tO VC Nendbrite 
Pattern 
Works peer. 


UINLY P= 


*# IRONS 





WOOL 


estoy VE PAT TERNS 








PATTERNS 


For Stoves and Heaters. 
First-class in wood and iron. 


Vedder Pattern Works, Troy, N.Y. 


Established 1835. 





THE ONLY MOLDING SAND 


that may be used as mined, without admixture 
or previous preparation, ada; to the finest 
castings. Produces best work at low cost. 


Highest Award at World's Fair, Louis, 
Catalegae and information on request. 


The Newport Sand Bank Co., Newport, Ky. 
Incorporated 
Chicago Office, 123 Frankin St., KNAPP BROS., Representatives 





SHAKESPEARE 





was imitated. So was Napoleon. 
“Every*great:man has his ‘band of followers who do thewmorili€y’act. 
There are thousands of people to-day who are following Rocke- 
feller’s example and forming trusts. 
dard Oil. There are a lot of manufacturers who are imitating the 


Uncle Sam Damper 


but they fail just as every other imitator fails. 
SAM is the original sheet steel damper. 
Get our circulars and you'll see why it’s original in ofher ways. 


SAYRE STAMPING COMPANY, SAYRE, PA. 


So is Rockefeller to-day. 


But None Beats the Stan- 


The UNCLE 
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BLACK SILK 


Black Si k makes a Silky and Glossy 





Testimonial. 


Black Silk Stove Polish Works, 
Sterling. Ill. 


other. 
* smell. 


se 


WILL NOT DRY OUT. 





The more different kinds of stove polish you u 


RETAILS 10 end 1S CENTS 











sferg EL OUPGS O4L—ANG PG OAT [114 NOL 10990q ON) 


One-half Ib. Paste, 3 doz. per case, wt. 20 Ibs. 


means al! that the name im- 
plies, black silk in quality. 
hine.. 


The Shine that Stays—The Polish that’s Clean 


Des Moines, lowa, Dec. 29, 04. 


Gentlemen— We want to recommend THE BLACK 
SILK STOVE POLISH to you, We use and sell no 
It makes no dust, no dirt, and no offensive 
lt is waterproof and every oné likes it. 

CHASE & WEST. 





Do You Want a Better Stove Polish Than You Are Now Using? 
TRY WYNN’S BLACK SILK 


STOVES ON SAMPLE FLOOR 


Why WYNN’S BLACK SILK STOVE POLISH 
is higher priced but not expensive to use: A 
Stove Blacked Weili Selis Weill. A stove poorly 
blacked sel!s at cost. 


WYNN’S BLACK SILK STOVE POLISH 
goes farther, jaste |unger, never dries out and 
does not dust off in using. Others advertise this; 
we guarantee it by returning the money. 


If a stove In store gets scratched or marred, 
sprinkle with cold water and rub with bard brush. 
No mpre polish is required— water-proof. 


A STOVE ON SAMPLE FLOOR never needs 
but ONE GOOD BLACKING with WYNN'S 
BLACK SILK STOVE POLISH. Always used 
Jor exhibition work. 


Price does not determine whether an article is 
cheap or dear. 


112,000 packages of BLACK SILK STOVE 
POLISH were used and retaiied by our home 
merchants in 1904. They tell us that they sei\dom 
have a call for any other kind of stove polish. 
Our sales on Black Silk Stove Polish increased 
300 per cent every month of the last five, except 
February. This month sales were five times 

eater than the same month of 1%4. The 

oral: it Pays to Make Good Goods. 


Fine finish for gas stoves and steel ranges, 


tops. and bodies. Used by locomotive engineers 
on stack and boiler heads. 


t®” A LIFE AND A FORTUNE 


A life and a fortune have been’ » t perfect- 
ing WYNN’S BLACK SILK STOVE POLISH. 


Chemists agree that Black Silk Stove Polish 


ORDER FROM YOUR JOBBER 


Manufactured for 20 Years by the 


BLACK SILK STOVE POLISH WORKS at Sterling, Ill. 











making is ascience. Only the highest grades of 
material can be used and a single process must be 
followed to produce Black Silk Stove Pouish. 


It requires from Six to Eight weeks to make 
WYNN’S BLACK SILK STOVE POLISH from 
starting point. 


The development of materials is watched by 
our chemist, at all hours of the night when 
nearing peifecting pint. as there is no percepti- 
ble change during daylight. It takes 37 nights 
to complete the addition of the chemicals, and 
developments are closely watched, as each one 
must be added as certain changes take place. 





WILL NOT FREEZE 
NO DVST 
NO DIRT 


THE POLISH 
THAT’S CLEAN 


RETAILS 
10 and 15 CENTS 


Half-Pint Liquid, 8 
doz. per case, wt.- 2) 
ibs. Black, ‘Silky, | 
Glesey’ Shine. And 
SID. palis, 6 cans in 
case, and in barrels. 

















os ie 


















lf You Want Quality 





[* plumbago get a sample of 

our No, 702 Pure Ceylon 
Plumbago, test it—we don't 
care how severe the test is—it 
will do all we claim, and more. 


| SUCCESSFUL foundrymen 
everywhere use our No. 702. 
Ate you successful ? 


May we send you a sample ? 





STOVE wean 4 STOVE 


REPAIRS 


EPAIR CO. 


517-539 Diversey Boul., CHICAGO 


PROMPT SHIPMENTS 
GIVE US A TRIAL 





NOTICE 


I can furnish COMPLETE STOVES, 
HEATERS and RANGES and REPAIRS 
as formerly manufactured by THE LEI- 
BRANDT & McDOWELL STOVE CoO. 


S. V. REEVES, 
114 E. Park Ave., Haddonfield, N. J. 





Silver Leaf Stove Polish 


2. 
wee 


‘The Beautiful,’’ it's silver. 


Black Beauty Stove Polish ,Z 


“It's as black as it can be.’’ 
They are guaranteed stickers. 


SILVER LEAF STOVE POLISH Co. 


INDIANAPOLIS, IND. 








[THE KLONDIKE INCUBATOR CO., Des Moines, lowa, 


Write: Please take our advertisement out of your paper for 7-foot Rob- 


inson Cornice Brake! We are getting too many answers. 














THE S. OBERMAYER CO, 


CINCINNATI 
CHICAGO 


**The House of Quality and Service."’ 












PITTSBURG 














. TIN, BRASS.COPPER, 
ECTIONS: 
onasoltc 


NICKEL 
DIR 
Take a little of the Polish 
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ARTIFICIAL 





COAL 


Incandescent Fuel for Open Gites and Natural Gas Stoves 





> He 


WILLIAMS STOVE LINING COMPANY, 





WE PAY Gut TAUNTON, MASS. BY MAL. 
6eo1e2 & > 


Stay-In Flue Stoppers 


Brass finished. | Nicely decorated. 
Cannot be jarred cr blown from flue 
hole. Guaranteed to be soot proof. 












Made of No. 16 steel. It's one 
of the best articles,on the mar- 
ket. Almost everybody thinks so. 


STUBER & KUCK, Peoria, Ill. 


Manufacturers of Pieced Tinware and all styles of Flour Sifters. 





High Grade Porcelain and Majolica Enameling 


in all shades and colors, on.stecl, -sheet.and-cast iron. 


One Fes Porcelain Ename! is unexcelled for stam steel Kitchen Sinks, Refrigerator pao, 
rom Shades and Ventilators, steel and cast i hay Registers, Steel Ranges and Steel Stoves 
on and cast iron Stove Reservoirs, etc., etc. 


em Iron Parlor Stoves or any other cast iron stoves enameled with our Majolica Glazes are 
@n ornament to any home. We have oop Epon experience in this line and there is nothing new 
about our enamels. They have ail stood test. 


Estimates and information cheerfully furnished upon receipt of samples and particulars. 


JOHN PEIL ENAMELING WORKS, 


$87-191 East Naghten St. COLUMBUS, OHIO 


On the Entresol Floor of the Palmer House 


Beginning promptly at 8 p. m. 
June {4th 


~|| There will be presented to 
We invite the Hardware trade || Retail Hardware Salesmen a 


‘ to visit our rooms where we || practical discourse on 


SALESMANSHIP 


An excellent magazine on this 
subject will be mailed .to al! 
who fill out and present this 
blank. 











June 12, 13, 14, 15, 16 


(OPEN. EVENINGS) 


will show . samples of our 
‘staple goods, also a large line 
of our new holiday specialties, 
and many new, effective»aids 


for securing fall business. 
NAME 








ADDRESS 








Fin with whouwi caipivyed 


The ee Stamping 


Enquire at the desk in Rotunda for 
H. W. BEEGLE 
and you will be shown to room, 








The Robinson Cutlery Co. 


Perfection Gake Mixer ; 


600 Different 
Specialties 


“BROOKLYN! 
, 





and 
Bath Fixtures 


: 
1 tad 
| 
! | 


If you-haven't our Catalog 
write at once. 


Silver's Brooklyn 
204-34 Hewes St. BROOKLYN, N.Y. 


















So is the tin- 
ner who con- 
nects with a liv 
house—one tha 
handies an im 
mense stock 
that makes clos 
prices and quic 
shipments. Everything for roof 
ers—Eaves Trough, Conductors 
Shoes and Elbows, Gutters, Mitres 
Galvanized Sheets, Etc., Etc. 


Our New Catalog is ready. 


Badger Steel Roofing 


Corrugating Co. 
LA CROSSE, - WISCONS 











‘Keeps You Posted. 


Tue AMERICAN ARTIS4N 
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Suet | ART METAL 
Architec- C EI LI | G S 





tural Roofing, Corrugated Iron, 

Orna- Galvanized Iron, Corruga- 

ments, ted Conductor Pipe, Fini- 

Statuary, |] als, Weather Vanes, Crest- Galvanized Steel Tanks for 
Etc. ing, Etc., Sheet Copper. all Purposes. 





























| F RIEDLEY @ VOSHARDT vi Mather St., CHICAGO, TLL. 


STEEL CEILINGS! sialon 
ROOFINGS CORNICES! New Cat!! 
EAVE-TROUGH-CONDUCTOR SKYLIGHTS! 


QUICK SHIPMENTS!!! 


La Crosse- Steel Roofing & Corg. Co., La Crosse, Wis. 
ROOFING SLATE E- J- JOHNSON @ CO. 


38 PARK ROW, NEW YORK 


\ TE B CKBO AR \) Quarries: PENNSYLVANIA AND VERMONT 
LA LA D Prices quoted delivered anywhere. Booklet and complete 


* Price List on application. Wireinquiries given quick attention 






































O’HALLORAN & JACOBS, 


ROOFING 
R o o FING S L. AT E SLATE 


829-830 Park Building, PITTSBURG, PA. aiiaeieet on steme 
of Siate, Roofers’ Supplies, ean 


ee EL epee 
IRON HANDLES CLEVELAND.O. 


PATENT APPLIED FOR. 








f This Handle 1s made of Gas Pipe and the best hard wood; is neatly finished; will not heat in 
and will not break. The Irons can be instantly fastened or released by tu urning a@ set serew. 
EVERLASLIAG. TRY THEM. We also keep a large stock of the finest Soldering Irons msde. 


a, OP Every time and never 
disappointe a One of a 
i reasons for this te that 
. 


BERGER BROS, CO, Sxacecousttocezs. trees. PHILADELPHIA inet eohed es tiger 


© FACTORY: 3114-16-16-20 N. 17th St. Figee ticular needs is used. We 
You can save the price ofa No. 10 Fur- 
—s nace in one year’s time in the saving of 
gasoline over other styles; also many 


> use brass where brass is 
dollars’ worth of time. 
benefit of those who hi nk diffe eel we supply 


gNOISELESS, NO ODOR, NO SMOKE 
’ brass tanks on either the No. lo : Ne . 5fire pots 


More Heat with Less Fuel. without extra re Take your choice. “Your 
Greatest Range of Heating. 3 to [2 Ib, | | soney back if you are not pleasedy is our guaran 
Coppers Indoors orona Roof. tee. Jobbers sell at po bride. 


Order direct of your Jobber, or we will ship direct tor $6.60. Clayton & Lambert Mfg. Co. 
GEO.W. DIENER MFG. CO.,217 E. Lake St.,Chicago Detroit, Mich.. U.S. A 











best, galvanized iron where 
that is best, etc. We know 
that galvanized iron fire pot 
tanks will stand the service 
longer and are easier to re~ 

€ r repair than -if 
ia of br For the 











$4.00 Net 
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FLAT CRIMP EXPANDING ELBOWS 





PATENTED JUNE 4, 1895 


No, 


o. No. 


_ Made of One Piece 


None Genuine 
Without Signature 


es 
Round Corrugated Octagon Square “H” 


Plain Round Polygon Square “B” Station B, CINCINNATI 


The Wolf at the Door 


Has he ever knocked at your door, Mr. Dealer, examined 











your bank-book, and found you wanting? Has le ever 
threatened? Better: keep him’ at a distance. Don’t 
give him half a chance. Insist upon quick shipments, 
possible only with houses that carry immense stocks. 
Insist on the lowest prices, possible only with houses 
that can afford to make small profits. 


GARRY IRON @ STEEL CO.,““"3nis"” 


Eaves Trough, Conductor Pipe, Gutiers, Roofing Paint, Corrugated 
Iron, Tin and Terne Plates, etc., etc., etc. 








Gasoline Soldering Iron and Blow Torch 


Furnished with two drop forged from bar, one for regular work and one for heavy roofing work. Nothing complicated. No 


purtb to get out of order. No Platinum coils to burn out, Never too hot and never too cold. No. wind will blow it out. Can be changed to 
low torch instantly. Can be carried in any tool kit, or lineman's belt. Will last for years. Used by tinners, plumbers, painters and 
electricians. Guaranteed to give satisfaction. If your jobber does not handle them write us for illustrated booklet and price 


» EMMELMANN: BROS. MFG. CO., -_ Indianapolis, Ind., U.S.A. 











i 66 93 is a Slang Term but it means a lot. If 
é Buck U you. should touch a red-hot iron to an 
English Butler's Bald Head, he would “Buck Up”. If a dealer 


should employ legitimate but ingenious methods in’ dealing with 
catalog-house competition, he would “Buck Up.” If he 





should advertise in a well known trade-journal, he would be 


i “Casting His Bread Upon The Waters” 66 ae 
ee Would Cotne Back—He Would “Buck Up 
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TheHarringion & King Perforating Co. 


POS! 


AN , @' NJ At | KINDS 


esos 


az =EUTiae8 











None Better thanIwWAN’S 


If There Were We Would Be Making Them 
——ooIy—>y~ oy — SS ————========= 














Iwan'sVolcano Revolving Chimney Tops, Wire Conductor Pipe Hangers, 
Post Hole Augers and Diggers, Drain Cleaners, Ser:ated Hay Knives, 
etc,, are unexcelled in all that constitutes first-class goods. 

Your jobber or we will : 
quote prices on application. 
Manufactured only by 


Iwan Brothers 


Streator, Illinois 


.™ mo 
el 
eae ; 
. . 
& ¥ 


‘SHEET BRASS, All Tempers, BRASS and BRONZE DRILL RODS. 
BRASS and COPPER WIRE. GERMAN SILVER SHEET and ROD. 
BRAZED and SEAMLESS TUBING. 


Eagle Brand Copper Rivets and Burrs 


Brass .Escutcheon Pins 


Desk Narrow, Broad Middle, 
Brass Butts, =! Ball Tipped and Water Closet 


Brass and Iron Jack “Chain, Bra: Brass Safety Chain, Etc. 
Catalogues on Application. 








Sample 
Conductor 
Hanger, 
FREE 
by Mail. 




























new vorx THE PLUME & ATWOOD MFG. CO. 


CHICAGO 











PORTABLE ASPHALT ROOFING 


THE WORLD’S BEST 
Monarch, Felspar, Slag, Asbestos, Cork: 
Gravel, 1,2, 5-ply Paints, Cement. 
Write for Samples, Prices and Booklet. 

Our line brings trade— 
Gives universal satisfaction. 


STOWELL MFG. CO., JERSEY CITY, N. J. 


The Best Chimney Cap 


This cep en as illustrated below is made of 
cast iron and-is designed to —- the old 
style galvanized sheet iron The 
Best will last a lifetime, for cast iron will 
last longer than any other form of iron or 
steel when exposed to the weather. 





You do not have to paint 
Arrow Brand Asphalt Ready Roofing 


When laid ao 
cording vo al- 
rections it will 
need no care 
for many 
years. 


Asphalt Ready Roofing Co., 126 Water St, N. ¥. 





It is made in three sizes and the lege are adjust 

e. The legs project inside the chimney to pre- 

nt the cap from blowing off. It is not necessary 

to use mortar or cement to fasten this cap to the 
chimney as the legs will keep it in place. 


This is a Good Thing. Has Merit. Write for Prices 


Put up in half doz. and one-third doz. crates, If 
your jobber does not handle the Best write to us. 








Chas. Lusted, Sr., La Fayette, lowa, 
writes: “THE AMERICAN ARTISAN 
is the inventor’s friend.” 




















BURTON’S 
Eastlake Shingles 


Have been on 
buildings for 17 
a years, in good con- 
dition yet. Better 






mm for catalog. 


The W. J. Burton Co. 


DETROIT, MICH. 





Cream City Cornice Co. 


NORTH MILWAUKEE, WISCONSIN. 
Write for Catalogue and Price List. 
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Patent applied for 


m MECHANICAL” 
VENTILATOR 


TINNERS, CORNICE MEN, 
ROOFERS, METAL WORK- 
ERS,, WRITE. US FOR 


“6 Reasons Why” 


YOU SHOULD USE THE 


“MECHANICAL” VENTILATOR. 
MANUFACTURED BY NS 
MECHANICAL METAL MFG. CO. 
369 Bourse Buliding 2 


PHILADELPHIA; ‘PA, 
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Our ‘‘Classik’’ Ceilings are Exclusive in Classified Design and adaptable ) 
to all kinds of Buildings. Awarded the only Gold Medal at 

the St. Louis Exposition, 

WRITE FOR CATALOGUE AND PRICES 


Berger’s 


Rehammered Charcoal Iron 


PUREST AND BEST MADE 


Produced after the Olden Time Process and Guaranteed. 
Signed Guarantee in every box of Sheets sold. 
PRICES AND BOOKLET FREE 
Eave Trough, Conductor Pipe, Tin Plate, Solder, Cornices, 
Finials, Skylights, Corrugated Roofing, Siding, 
Black and Galvanized Sheets, etc., etc. 


STEEL OFFICE DEVICES A SPECIALTY 


THE BERGER MANUFACTURING CO., Canton, Ohio 


Phila. 
Art. 670-5 St, Louis 




















Always Ready—No Smoke—No Odor—No 
Nolse — Unexcetied—U nequaled—Un- 
. rivaled—Sa fe—Sure —Durabie. 
>i GALVANIZED IRON, BRASS OR 
COPPER RESERVOIR- 
Equipped with Cylindrical Slotted Burner. 





MADE ONLY BY 


BURGESS SOLDERING FURNACE CO. 
COLUMBUS, OHIO, U. S. A. 








HEADQUARTERS FOR 


High Grade Bright Tins 


We MANUFACTURE as a SPECIALTY High Grade Bright Tin Plate for 


CREAMERY WARE, SAP PANS, EVAPORATORS, COOKERS, and 
the better class of other HIGH GRADE TINWARE. 


OUR PRICES WILL INTEREST YOU 
MERCHANT & EVANS CO., 


SUCCESSORS TO 


MERCHANT & CO., Inc. 


Philadelphia, Chicago. New York. Baltimore. Kansas City. Brooklyn . 

















The market is getting stronger. There’s good chance for an 
advance. Better take advantage of present quotations. 


CORNICE COPPER 


Soft and Cold Rolled—all Sizes. Boiler Sheet Copper and Bottoms. 
All kinds of Tubing, Rod, Sheet and Wire in Copper and Brass. 
Soldering Coppers. 


Send for Stock List of what we Carry in Our Store. 


Benedict @ Burnham Brass and Copper Co. 
: 211-213 Lake Street, CHICAGO 














JOHN H. ROBERTS, 


Writes: “I consider The American Artisan a great help MUNHAL hs PA, 
to any tinner or any man in business.” 
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ROSENBERG’S 


BURGLAR 
PROOF 


Sash Lock and Ventilator 


Permits the sash to be raised from 
the bottom or lowered from the top 
for desired ventilation without sac- 
rificing security from entrance . by 
burglars. 

It is impossible to reach over the 
aw opened window with the 
and, a pronged stick or anythi 

else to unlatch the bolt. 

The window cannot be raised or 
lowered with a crowbar in either 
opened or shut condition. 

No “jimmy,” knife-blade or clock 
spring can be inserted to open /his 
lock. 

- It can only be operated from the 
INSIDE of the room. 

To attach it no cutting of sashes is 
necessary. 

It is the only absolutel 

° ventilator loc! 
in the market, and is enthusiastically 
endorsed by Architects, Builders, 
Dealers and Consumers. 


Draws the Sashes tightly together 
and locks at any desired point. 


RETAIL PRICE: 
25c, 35c and 50c, accord- 
ing to Style and Finish. 





















play card and wire easel with sample 
locks attached, who writes fer whole- 
sale prices and terms. 


SAFETY WiNDOW 
LOCK @ 
VENTILATOR CO. 


17-21 QUINCY ST., ChiCAGO, ILL. 
LIVE SALESMEN WANTED. 





CORTRIGHT 


METAL SHINGLES 


Are making money for hundreds of 
Tinners. Are you one of them—if not, 
_ write us, 


Conte Nate Reatinr On 
MANUFACTURERS 


Write us for information about Good 
Loéations in Alabama, Georgia, Ken- 
tucky, Mississippi, ‘North Carolina, 
South Carolina, Southern Illinois, 
Southern Indiana, Tennessee and 
Virginia, im the territory of the 


SOUTHERN RAILWAY AND 
MOBILE & OHIO RAILROAD 


For yourindustry. We have advan- 
tageous locations for almost every 
sort of 


MANUFACTURING PLANT 
Where conditions of Production and 
Distribution are favorable. We have 
the Iron, Steel, Timber, Fuel, Trans- 
portation Facilities, Markets. No 
section surpasses ours. 
M. V. RICHARDS. 
Land and Industrial Agent 
Washington, D. C: * 
a Ty SO 
St. Louis, Mo. Chicago, Ill. 














The Ganton Steel Roofing Co. 


Long Lengths Galvanized and Copper Eaves 
Trough in Lap and Slip Joint, Plain Round, 
Corrugated Round and Corrugated Square 
Conductor with Elbows, etc. 


Prices being equal, why not buy from us as 


‘NOLNVO 


our goods are superior to others both in con- 
struction and quality. : 


The stamp of excellence is on every piece. 


CANTON, OHIO 
OIHO 


Let us tell you about our Lock Joint. Get our 
catalogue No, 24and prices. We can please you. 


The Ganton Steel Roofing Co. 
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Put Up a Good “Front” 


If You Want to Succeed 


and this applies to the Building as 
well as to the Owner. 

Our metal store fronts have the 
appearance of success that begets 
success. 

TO DEALERS: Write us about 
your own front or* the one you can 
sell to the other fellow. Catalogues 
and prices on request. 

We. manufacture everything im 
Se5/q|9|O\c sheet metal, 


«= a 
ST. PAUL ROOFING CORNICE ® ORNAMENT CO... St.Paul, Minin 














= 
—= 
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Power Punches, 
Lever Punches, 
Lever Shears and 
Bolt Cutters. 


We equip shops and 
factories with Power, 
Gasoline or Steam En- 

g nes. We make all 
ap kinds of dies and spe- 
cial tools for the trade. 
Write for free booklet. 
Address, 

WALKER TOOL CO., 132 Steei St. 


Lansing, Mich. 


ve PUNCH 


This Lever Punch is 
made any required 
size. It is a conven- 
ient tool for punching 
plates, bars or angles. 
We build a complete 
line of Shears, 
Punches and Bending 
Rolls, all sizes, hand 








BERTSCH & CO. 


CAMBRIDGE CITY, IND. 








eet eS at ae 


Send for circdlars 
"KIMBALL BROS. CO. 


1031 Ninth St., eyo BLUFFS, IA. 
KIMBALL ELEVATOR CO., 189 Vincent St., CLEVELAND, 0, 








ST LOUIS ELECTROTYPE FOUNDRY 


LouIsS.Mo 








American Lock Nut Company, Oregon, Illinois. 


WE BUILD | 


TOOLS FOR SHEET METALS 


INCLUDING 
Tinners' and Roofers’ Tools, Shears, 
Punches, Presses and Dies, Can-Making 
Machinery 

MADE BY 





Niagara Machine & Tool Works 


Wavugh’s Circle Shears. 





ELEVATORS, 





H. WEISS & CO. 


20 CLIFF STREET, NEW YORK. 
SKYLIGHT GEARING 
AND CHAIN t LIFTS 


BUFFALO, N. ¥. 
TINSMITHS’ & “& PLUMBERS’ TOOLS. 
CORNICE MAKERS’ TOOLS. 
COPPERSMITHS’ TOOLS. 
PIPE THREADING MACHINES. 


== By 


“0 STAMPINGS 


y\ i ee G1) | Oh ee Oe ©) 1B) a 


Specialties, Etc., Manufactufed to Order. 
for Estimates. Write 
for Our Booklet. We Make Tumbling Barre! 


THE GLOBE MACHINE & STAMPING COMPANY 
971 Hamilton Street, CLEVELAND, OHIO 





DIES * 


alcigeha eel a= 
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IT WILL PAY YOV 


to illustrate your advertisements in 
your local papers. A sheet of comic 
advertising cuts sent on application. 


These cuts are furnished with catch lines showing their 
application to the hardware, stove and tinners’ trades. 
Address 


DANIEL STERN, 69 Dearhorn st, Chicago 
































“VICTOR” COAL HODS wa ASK YOUR JOBBER 





Ghe VICT OR STAMPING COMPANY .ovetann’o. 


PROFITS IN COAL HODS. 


One important fact about “ VICTOR” Oval Bottom Extra 
Heavy Coal Hods is, the merchant who buys them to sell, and 
the man who buys them to use, make a bigger profit on the 
deal than anybody else. 

‘That's the kind of goods The Victor Stamping Company 


manufactures. 
Coal Hods, Water Pails and Wash Tubs a specialty. 


Write us. 
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Preserving Kettles, Fruit Funnels, Basting Spoons, Measures, Etc., 


WROUGHT 
STEEL 


NESC 


MASLIN KETTLES 


ENAMELED — 
IN- AND OUTSIDE. 


Furnished With or’ Without Covers 


HANDIEST ARTICLE EVER 


== PRODUCED FOR 
*-PRESERVING PURPOSES 


Get some at once and be convinced 
HEADQUARTERS 





Also Remember 
That We Are 


For all Styles 


== of = 


in Tin Ware or Enameled Ware 





THE SEASON IS HERE AND YOU MUST HAVE THE GOODS, AND WE ARE THE ONES TO GIVE YOU THE SERVICE 














NATIONAL ENAMELING & STAMPING CO. 


MILWAUKEE ~ NEW YORK 


ST. LOUIS 


BALTIMORE NEW ORLEANS CHICAGO 











= OHO: 
MILK CANS 
esis ~~ hyn ag 


The Sree shed of 
these cans are always 
offset and riveted. 
The flange of the 

breast is always sol- 
dered to the —— 
the way around, both 
outside and inside. 
Write for General Creamery 
upplies Catalogue. 


BLANKE & HAUK SUPPLY CO. : ST. LOUIS 











EXCURSION 
Asbury Park, N.J. 


via the 


Wabash 


On Account of the 
National Educational Association, 
Leaving Chicago June 29 to July 2 








Low long limits, liberal ~~ 
rivileges revith the he option 0 of Lake Sicamere 
ween Detrott. Buffalo, Hudson River 
Day, Line Steamers from Alb Ibany to New 
Ocean ft from New York to 
tian Highlands. 
line running Free Chair Cars be- 
one Ses and New York. 
write for Bites copy of Wabash N. Ea. 
IMustrated Folder, containing maps, time 
cards and full details. 


Cc. S. CRANE, G. P. & T.A., St. 
F. A. PALMER, A. G. P. A., Chicago. 








=r | D.R. SPERRY @ C 





The Easiest Thing in the World 


It’s the easiest thing in the world to make 

a cheap thing. It’s the hardest thing in 

the world to make a good one. Same of 

the cheap thines are made to look just 

like the real things andinasmuchas they ~* 

cost less they sell pretty well. But t 
’t stay sold. 


Smith’s Automatic 
Cream Separators 


Cannot be beaten or equalled when it 
comes to material and workmanship. The 
convenient devices make them absolutely 
incomparable. Smith’s Removable Gauge- 
is one reason why more of these are made 
than of any other. 


We furnish our Separators grained in 
Oak, Bird’s Eye Maple, Chestnut, or to re- 
sembleany other wood, if desired. Other- 
wise they are given a coat of Aluminum. 





Write us now for catalog illustrating 
Cream Separators, R. F. D. Mail Boxes 
Smith's Strainer Pails, Strainers, etc. 


OUR NEW GAUGE 






REMOVABLE 
INNER CAN 


SMITH BROS. MFG. CO., 257 5: Meridian St. Indianapolis, Ind. 


SPERRY'S SUGAR KETTLES 


Light, smooth, full measure and 
guaranteed perfect. Made from orig- 
inal patterns, Metal, the right kind 
in the right place. Ask your jobber 
for them or write us, 








HOLLOW-WARE 
FOUNDERS 


Batavia, Ill. 
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“BOSS” nacuines 
MACHINES 
lilustrations represent our two best selling Washers. 


They are non-competitive, therefore most profitable 


to handle and sell. 


Write at once for catalogue and price list, also our 
nearest distributing point to your location. 


Washers not found in 
the catalogues of cat- 
alogue houses, there- 
fore appeal to every 


dealer for support. 





The only line of 











Boss Washing 


Cincinnati, - Ohio 


Address 


Machine Co. 











Boss Double Action Improved Boss Rotary 


This machine is built on the true principle of rub- Has Gears protected by shield or cover. 
bing clothes, similar to rubbing them on the old 
fashioned board, only that it rubs a quantity at a time 
and without the slighest injury to the finest of fabric 


including laces. 





** Telescopic dasher post. 


Large Cypress tub and rub-block. 
Either stave or detachable legs. 
Highest speed of any rotary. 


‘e 


ce 





Locations for 
Industries 


Erie Railroad System 
Chicago to New York 


The Erie Railroad System's Industrial 
Department has all the territory traversed 
by the railroad districted in relation to 
resources, markets and advantages for 
manufacturing, and can advise with manu- 
facturers of specific products as to suitable 
locations, furnishing them witb current in- 
formation of a comprehensive nature, deal- 


ing with the project in its full relation to 
| 


manufacture and commerce. 

The Erie is one of the greatest of trunk 
lines. Its own rails connect the two largest 
cities of America, 

Every section of the System has its 
particular merits. It has great general 
and coal, oil and natural gas resources, 

It is important in this age. of modern 
facilities for manufacturers to locate where 
they can obtain side tracks so as to receive 
from and ship directly into cars at the 
factory. Information can be promptly 
furnished in this connection about every 

int on the system between Chicago and 
New York. 

Manufacturers’ inquiries as to locations 
are treated in strict confidence and abso- 
jutely reliable information, so as to pro- 
mote permanent traffic, is furnished. 


Address 
LUIS JACKSON 
Industrial Commissioner 
Erie Railroad Company 
21 Cortlandt Street, New York 





Do Things Ditferently. 


Many retail merchants must do this or 


Catalogue Houses 


will take their business away from them 


Lock, Stock and Barrel. 


I give my subscribers many tried and successful ways of combating 
these houses. In addition to this I sénd them four different ads each 
month for twelve months (48 ads per year). 

Special ads for special days, as New Year’s, Washington’s Birthday, 
Easter, Decoration Day, Fourth of July, Labor Day, Thanksgiving and 
Christmas, are included in the above, and will reach subscribers in due 
season. 

J will also send with the above each montk ten ““Catch or Head Lines” 
and two trade pulling schemes (120 catch lines and 24 schemes per year). 

My original follow-up system for creating interest in and calling special 
attention to your ads will be sent subscribers with the first installment. 

Short talks for the busy .merchant on advertising, best season to 
advertise, suggestive advertising, direct command advertising; space, 
preferred space, location, size of ad, etc. 

I will write for but one concern of a kind in a place. 

Iam still writing ads for people that I began writing for twelve 
years ago. Write, telling me what lines you handle. Mail me one of 
your local papers, and send $3.50 for the entire course. 


Edwin Caldwell, Burlington, Wisconsin, 








When things aren’t going quickly, and you can’t use twine; 
When cobwebs gather thickly, just-drop us a line. 
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BOOKS BY MAIL. 





2" The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines especially re7z2sented by this journal. 
NO BOOKS EXCHANOCOE DPD 





SHEET METAL WORKING. 
GRAY’S-PERFECT ELBOW PATTERNS. 


On heavy blue print pe. From one inch to twenty inches; price $1.00, 
prepaid. From twen' ches to forty pahes. ares $1.00, prepaid. 
one inch to forty inches, made in 2,4,4,5,6 7 8 eoes with | 
and angle chart showing all angles and degrees o' 
patterns, price $2.00, prepaid. 


“.GRAY’S PERFECT SKYLIGHT PATTERNS. 


For singté pitch, gable and hip’sky'ights. Contains 6 to 8 and 10-inch 
ht 
1s. 





From 
60 patterns 
same gotten from 160 


ventilator patterns and skylight chart, giving the length to cut hip and 
rafter bars for any size sky] to % feet wide, tor fe pitch skylights. 
Full set of patterns and ce, $3.50, prepaid. 


Oe nnnEenEnREEREEEdl 

TIN, SHEET.IRON AND COPPER PLATE WORK. 

This is a work of the greatest value to all who work in sheet metal. 
It describes the method of laying out near! ausying wih, Oe Saal 
worker will be called upon tomake. Joints,elbows,and all kinds of kitchen 
utensils are y described. The work is supplemented by rules for men- 
suration nn. This book 
Contains 206 pages with 169 illustrations, cloth. Price, $2.50. 


THE CORNICE WORK MANUAL 


Isa 21>-page book, illustrated with 184 engravings. It is thoroughly 
‘indexed attractively gotten up, with substantial red cloth covers, 
embossed in gold. Chapters treat of Tho Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The Entabulature, The a of Drawings, 
The Measuring of Cornices, Estimat Right Angle tre Patterns, 

tterns for Pane turn Mitre Pat- 





Bracket Pa 1 Sections, Angle Ret 
terns, Patterns for a Pediment and Their Devcl t, Pa 
Segmental Section of a Pediment. Details and tterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Seaffolding 
for Cornice Work, Ornament Stam Machine, The Management of 
Ropes and a. Tackle, Plan Details of a Gable and Horizontal 
Cornice, Detail of Slating and Slaters’ Tools, Details for Horizontal anc 
Raking Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 


A 2%50-page book, containing over 2U0 illustrations. By Joe K. Little. 
This book gives several meth for developing some of the most dificult 
and ee patterns. It also devotes corsiderable attention to pat- 
terns of irregular shape and unequal taper. Thé laying off of patterns by 
triangulation is shown at length. This book is eminently practical and is 
recognized as the paramount practical authority in its chosen field. 
Price, 83.50 per copy. 


TINNERS’ HELPER AND PATTERN BOOK. 
By H. K. Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 
Price, $1.00. 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for Lenten, Oe most useful 











tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
ldering, Geometry as applied to Sheet Metal Working. By W. J. E. 
Crane. postpaid, 60 cents. 





100 TINNERS’ PATTERNS. 


THE AMERICAN ARTISAN Full Size Patterns printed on manilla 
paper, from which they are readily transferred to heavy sheets and cut 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, $1, 


PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the ner. It is thoroughly practical and has 
a deservedly large sale. By P. N. Hasluck. Price 50c; 50c edition is paper. 


THE WORKSHOP 
MANUAL OF RECEIPTS 


By Sidney P. Johnston. Contains 241 pages, giving 1,718 receipts for sol- 
dering, polishing, ting, hardening, writing on, nickeling, whitening, 
ungil ing, ’ testing. cleaning, mending, ing, lac- 











qiering, . cementing, coating, deco , graining, annealing 
= — the various metals. It occupies a field of its own. 
ice, aye tigt . 


HINTS FOR PAINTERS, DECORATORS AND 


PAPER HANGERS. 
How to Miz Paints. Price, 25c. 


HEATING AND VENTILATION 
THE HOUSE WARMING MANUAL. 


This handsome book contains the $300.00 essays in THE AMERICAN 
- ARTISAN House Warming Competition forcash prizes. It contains the 

latest and most practical up-to-date methods of heating a housc by hot 
air, steam or hot water. An invaluable feature is found in the compara- 
tive cost of the three systems, and the estimates concerning labor ol ont. 
ting in registers pi radiators, etc. The man this book 
need never have any fears about incorrectly estimating a furnace or 
heating job. 270 pages. Price, $3.59. 











HOT WATER MANUAL. 

With Information and Suggestions on the best methods of Heating 
Public, Private and Horticultural Build Treatise on the h and 
Low Pressure Systems, Bath Apparatus, Hot Water p= for blio 
Institutions. ye + Boilers, Radiators, rying 
age rkish Causes 
ure - BY 


DANIEL S 


Laundry Stoves, 
Baths, Baths. of and Hints to prevent Fail- 


alter Jones. Price, $3. 





PUBLISHER AND 
BOOKSELLER, 


’ 
STEAM AND HOT WATER FITTERS'TEXT BOOK 
Prepared for the Steam and Hot Water Heating Course at the New 
York Trade School, with Supplementary Chapters on House Heating, 
Specifications and Surface Estimating. By Thos. E. McNeil. 140 pages, 
numerous illustrations and diagrams. 5x7in,, cloth. Price, $1.00, 





FURNACE HEATING. 


A practical and comprehensive treatise on warming buildings with 
hot ys an an appeodix on furnace fittings. By Wm. G. Snow; cloth. 





HOT-WATER HEATING, STEAM AND GAS 
_ FITTING; ACETYLENE GAS—HOW 
GENERATED AND HOW USED. 


For Plumbers, Steam Fitters, Architects, Builders, tices and 
Householders. Containing Practical Information of all the Principles 
Involved in the Construction of Steam, Hot Water, Acetylene Gas Plants 
and how to properly do Gas Fitting. By Jas.J. Lawler. Revised by Geo. 
C. Hanchett. rge 12mo., cloth, elegaatly iflustrated. Price, $2.00. 


ADVERTISING 
TOWNLEY’S ADS NO. I. 


Comprising 100 Steel Range Advertisements which have been success- 
fully used Oy que of the leading retail firms in the West. Catch the eye of 
the reader; drive home the thought and reach the pocketbook. Price, $1.00 


TOWNLEY'S ADS'NO. 2. 


50 bright pulling hardware ads prepared by a practica) hardware 
dealer for use in local papers. They have brought trade. Price, 50c. 


’ 
TOWNLEY’S ADS NO. 3. 

If you advertise or intend to advertise bicycles you will be interested 
in the reproduction of the best advertisements of a leading retail! firm as 
they appeared in the papers. Selections from a great number of ads used 
in a practical way in our retail business are given. 50 ads for 50c. 


TOWNLEY’S ADS NO. 4. 


50 Warm Air Furnace ads 50c. These ads have “CATCHY HEAD- 
LINES,” attractive wording and fresh appearance. They increased our 
sales and will yours. Printed on one side. Copy ready for printer. Save 
time and worry, and are worth ten times what they cost. 


TOWNLEY’S ADS NO. 5. 


Townley's 50 Farm Implement and Vehicle Ads. Bright and breezy. 
Have been used in local papers and have won trade. Price, 50c. 


PLUMBING AND DRAINAGE 
WATER CLOSETS. ) 


A ‘Historical, Mechanical and Sanitary Treaties, by Glenn Brown, 
Architect, Associate American Institute of Architects. This book von- 
tains over 250 engravings. The drawings are so clear that the distinctive 
features of every device are éasily seen at a glance, and the descriptions 
are full and thorough. The paramont importance of this department of 
the construction of houses renders all comment upon the value of such a 
work unnecessary. Neatly bound in cloth, gilt title. Price, $1.00. 


PLUMBING, DRAINAGE AND WATER SUPPLY 


and Hot Water Fitting. This work treats of drainage, city wells, exter- 
nal plumbing, internal plumbing and fittings, tapping mains under pres- 
sure, ornamental lead work, heating, hot water work, etc. By John 
Smeaton, C. E. 8vo, 236 pages, 217 illustrations, cloth bound. Price, $8.00. 

















PRACTICAL HINTS ON JOINT WIPING. 
For beginners in plumbing. Price, 25c. 





LAWLER’S AMERICAN SANITARY PLUMBING. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. By Jas. J. Lawler. Containing practical information on 
all the epee nvolved in the Mechanics and Sciences of Plumbing. 
Everything explained in the most simple language, so that it will be im- 

ible to misunderstand anything. The best illustrated work of the 
Rind ever- published, showing many new applisnces and devices not 
reg yt n any other work. Containing 320 pages, large 12mo, cloth. 

rice, La 


MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed at 
the present date. Over 300 illustrations and diagrams, showing the variou ; 
systems of construction in the heating and ventilating by Steam and Ho: 

atersystems. Six folding inserts, showing waste pipe system in plumb- 
ing, one pipe system of both Steam and Hot Water Heating. Overhead 
system. Fan system of heating and ventilation, and Steam and Hot Water 
circuits. By Jas. J. Lawler. 400 pages, large octavo. Cloth. Price, ®m™. 


COMMERCIAL 
THE MANUAL OF BUSINESS. 


By S. P. Johnston. Contains 263 pages, and is well indexed. By perusi 
its s one can tell at a glance correct business forms for business an 
legal instruments of all character, and secure authoritative advice on 
discounts, property laws, contracts, penmanship, postal regulations, 
debts and collections, bookk , transportation, parliamentary laws, 
ete. If you strike an unknown business term this book will define it 
for you. If you want the meaning of a business abreviation refer to 
this book w also helps in many other ways around your store. The 


price is $3.50. 


69 “seneer" 






























































THE AMERICAN ARTISAN AND HARDWARE RECORD 















BENBOW-BRAMMER MEG. Co. 


MANUFACTURERS OF 


W asHING MACHINES. 





Tus Benxzow Merc. Co., St. Louis, Mo. 
Successors To ; Exceision Mrc. Co., DavenPort, Ia. 
Scurogepser & Rouweppsr, Daverrort, Ia. 





PHONE: LONG DISTANCE, TYLER 578. 





G. N. MEVES, wanacEn. 


ST. Louis, MO. yay 24, 1905. 


American Artisan and Hardware Record, 
#€9 Dearborn St., 
Chicago, Ill. 
Gentlemen: -. 
We wish to thank you kindly for the write-up which you 
gave us in the last issue of your paper, and we can say unhesitating- 
ly that we have always had good results from our advertisements in 
your paper. 
To show our appreciation of the benefits we are deriving, 


we are enclosing herewith contract for increased space and wish our 


advertisement to appear every issue hereafter, instead of every other 


Yours truly, 
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1905 
Ocean Wave Washer 


With Covered Gear 





You want the exclusive agency? 
WRITE US. 


VOSS BROS. MFG. CO. 


Davenport, Iowa 





E. H. TITCHE 









Noe 
STAPLES sence 


and 42 N. Peoria St., CHICAGO. 





Peoria Washing Machines 


Best In the Market— Made 
With Ball Bearing 





of wash days. The 
; the handle takes the 
Ee ee nee ene 
Pe nati Ne ea saggy te abo 

Send for Catalogue. Secure tht Agency 


CLARK, QUIEN & MORSE 
PEORIA, ILLINOIS 
















That's a fine argument to use if 
you've got the goods which will bear 
inspection. WE'VE GOT THE GOODS. 


Mr. Dealer: 
Send a trial order to your jobber 
or us direct for a 


Schroeder cearins Washer 


Rotary 


Then, after you have looked it over 
and find it not what we claim, i, e., 
the best constructed, the 

finished and the lightest working 
rotary wasner, you needn't keep 
it. s fair tit. 


Benbow-Brammer Mfg. Co., 


St. Louis, Mo. 
The Pioneer Washing Machine Manufacturers 









Too many dealers overlook the importance of selling a Washing 
Machine that has a reputation that is widely advertised. 


0. K. Washing Machines 


are being extensively advertised, — and sooner or later, 
you'll have a call for O. K. washers. 

Successful hardwaremen are those who prepare for com- 
ing events— 

‘Ask ‘for our 
really is. 

‘Booklet and Special Prices on Request. 
H. F. BRAMMER MFG. CO., Davenport, Ia. 











QUENTELL 






they. arrive, 
t andsée how good the O. K. Washer 















live hardware dealers 
White Lily Washing Machine the 
best washer and best seller on the 
market. 

If you have not got a reserved 
seat on the band wagon, you had 
better write to-day. 


White Lily Washer Co. 


Toledo. Ohio 


Siop and Think! 


6,000 


find the 





Davenport, Iowa 








Handle which 





{ 


55 


and in all 16 oz. cop 


6 rivets in each. 





Fe 


if 





EVERY ONE GUARANTEED. 


are good ones. 
Made of XX and XXX charcoal tin 
plate with 16 oz. copper pattems 


r. Paten 


one piece handle wil! never break. 


Steiner Heinkel & Co. 


2605 N. 14th St., 
EXCLUSIVE MANUFACTURERS OF 


High Grade Wash Boilers 


Atlas Wash Boilers {o work up a good trade buy your boilers direct 
and always get same sizes and clean goods. We 
make over 50 different kinds and sizes. 


St. Louis, Mo. 





Write for Price List. 
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WELLS & NELLEGAR CO. 


oy. 
So, -74- ke Street oe 
07, 72-74-76 Lake Stree 3 o oe 
a ~ 6 WHOLESALE ASK. se 
“o,\Sig HARDWARE AND METALS ge? 
Y oF 
) 


Block Sheets 


Galvanized 
Trough Conductor. 


Solder Rivets 


a) 


++ + + + +++ 
a hk a SRR Gn Gam 7 


Triumph Old Style 
Roofing and Siding 


Stoves and Ranges 


> A A A A A RE a. fo 
| i a a GE Ga lm CR 


>> + + - +> ++ 
>++-~++--+ 


a (ins (\ (Gian, Gls, (nas Gea, if 
2 SS awe SSeS 


SS ee a oe a 










and ——— 
© | “a 
“ eee 
oe > Steel Registers 


Everything for the Tin, Copper and 
Sheet-Iron Worker. 





SELF- 
ADJUSTING 
PATENTED 
PERFECTION 

WAGON 
WRENCH 


It fits them all—square and hexagon. It comes from the best 

—_— malleable iron—nickel-plated and made to look quite handsome. 
it is made in three sizes, to take nuts from % inch to 1'4 inch. 
EVERY WAGON OWNER WILL APPRECIATE IT. 


THE HURWOOD MFG. CO., - Bridgeport, Conn. 


MANUFACTURERS EMPT 


EMPTYING 
Contemplating establishing plants 


’_ \GRASS. 
ae CATCHERS 


FRONT FLANGE ON are now made with 
STEEL BOTTOMS 

















GALVANIZED STEEL BOTTOMS 


having adjustable Front Flange, 
as well as with regular duck bot- 
toms. Made in two sizes, which fit 





any size or make of lawn mower, 
and ae SS to give entire 
satisfac . 
Chicago & North-Western Ry. Sold through Hardware Jobbers. 
which reaches the famous a. i 
Water Powers, Goal Fields, ‘ 
fron Ore Ranges, 


Mard and Soft Lumber Distriets = —— =... fees =< 4 The Specialty Mfg. Co. 


MANUFACTURED BY 


of the West and Northwest, and af- 
fords the best means of transporta- 


tion to the markets of the — i 
For further particulars apply to The Cocseernas aarne his dues: 
MARVIN HUGHITT, Jr. _E. D, BRIGHAM moe = aa 


Freight Traffic Mer. Gen’l Fréight Agent 
CHICAGO 


St, Anthony Park, Minn. 

































j 
E 
( 
‘ 
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“FAVORITE” 


“‘VROOMAN |. “Sanitary 
SINK STRAINER 


KEEPS SINK CLEAN 


Means Cleanliness 
and Health 


Housekeeper’s Delight 
ORDER FROM YOUR JOBBER 







Vrooman 
Strainer 
and Stand 


325 Dearborn St., CHICAGO, ILL. 














APS 














<a for 


THE beak -~4 MFG. CO., New Britain, Conn., U.S.A. 
Chambers 8t., New York. 


























FLEXIFOLD RULES 


With Riveted Joints, Two to Eight Feet Long. 











In Yellow or White Enamel. A Superior Article. 


Rules, Gauges, 
Plunbs | THE HAPIN-S& TEVENS O. |. Hana 
Levels, UNION FACTORY once 
. a Sy 
Doar PINE MEADOW, CONN., U. S. A. maga 




















We Manufacture a Complete Line 
of Beechwood Bench and Fancy Planes. 


‘They are correctly: made from thoroughly seasoned 
timber, and fully guaranteed. 





Our Other Lines: Chisels, drawing knives, 
gouges, auger bits, adjustable planes, bench 
_ and hand screws, etc. 


Note: We Do Not Sell 
Catalogue Nouses. 


OHIO TOOL COMPANY 


Factories: 
COLUMBUS, O. AUBURN, N.Y. 




















The Foss Lengthening Attachment for Bits COMBINATION 
SEE == —=SS9000¢ Toilet Paper Holder 
This handsome article 
———353353> 


—' biack; include 

Patented April 22, 1902. strike and 

A practical Tool for ters and Electricians. Write \ eS 
Follows ordinary Bits % of an inch in diameter. 


BENJ. F. FOSS, Manufacturer, Fairfield, Maine 





Cn y 
5, 10 and I cent 








% TROUSER 


“Pullman HANGERS 


Pullman 


PULLMAN MFG. CO., 


$25 


Rochester, N. Y., U.S.A 





ON 5 TON 


Is what you can save 


We make all kinds of 
SCALES. 


WRITE POR PRICES 
Also B. B. PS and WIND IILLS 


BEGKMAN BROS., Des Moines, la. 








THE 


“Big Four Route” 


passes through an interesting 
Country every mile of the way 


CHICAGO TO 


INDIANAPOLIS 
CINCINNATI 
LOVISVILLE 


and all points 


SOUTH 
and SOUTH EAST 


Buffet Parlor Cars or Dining Cars on day 
trains, and Pullman's finest Compartment and 
Standard Sleepers on nights. All trains run 
solid, Chicago to Cincinnati. The only line 
from Chicago connecting in the Central Wnion 
Depot, Cincinnati, with C.&0.,Q.&C, L. & 
N., and B. &O.S. W. R’ys. For reservations, 
etc., call on or address, 


J. C. TUCKER, G.N. A, 
238 Clark St., Chicago 





STANLEY RULE AND LEVEL CO. 





Sold by All Hardware Dealers 


NEW BRITAIN, CONN. 
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Acme Ball-Bearing 


Casters 


4 Made for all kinds of furniture. Scientific- 
ally constructed. Used in all parts of the 
world. Ask for the A. B. ©. Casters. Aé- 
Ask your dealer for them. 


Dept, 656 


‘SMITH & HEMENWAY CO. 


& Hdwe. Specialties. 


| 


No. 12—RATCHET, with Stub Blade. 









cept no other. 











‘‘Yankee” 
Screw Drivers 











HAVE NO 
EQUALS. 

No. 1I—RATCHET, Right and Left Hand and Rigid, 
THEY ARE 
SOLD BY a ——_ — hati 
LEADING 
JOBBERS. No. 15—RATCHET, With Finger Turn on Blade. 
Send for | aw lg 
? Yankee ° No. 30—SPIRAL RATCHET, Right and Left Hand and Rigid. 
Tool Book. No. 3!— oe se Heavy Pattern. 


No. 20— * oe Right Hand only (3 sizes). 


North Bros. Mfg. Co., Philadelphia. Pa. 


It Sails 
It Runs 


It's for any child and every child. 
It’s simple, attractive, novel. Sell one 
in your community and every child ig 
the neighborhood will be after you. 

Hardware agents all over the country 
are making money on this specialty. 

Write for our selling plan and write 
NOW. They sell best in the spring. 

References asked and given. 


W. H. Johnston @ Co. 
113 Edmonds St., _ Peoria, Til. 

















“NEVER-BREAK” 


Spiders hag 


Griddles 
Drawn Seamless from Sheet Steel. 


Kettles 

Not thin metal which warps out of 
shape from the heat and scorches. 

Nothing to chip off like enamel, which 
is poisonous. 

Thoroughly cook food. Do not absorb 
grease like cast iron ware. 

Always clean, sweet and hygienic. 
. Caoking surface smooth as glass. 

Kettles double coated with absolutely 
pure tin. Spiders and griddles are 
mirror polished. Ask for catalogue. 

We also make SHOVELS, SPADES 
and SCOOPS, Patented Plain Back 
and Hollow Back Patterns. Write for 
prices. 


The Avery Stamping Co., 
CLEVELAND, O10. 


“NEVER-BREAK”’ GOODS. 





Mfrs. 




















4 Trains a Day 





| MONON Ri ROUTE 
and C. H.& D. Ry. 
Only 8 Hours 


from 


CHICAGO 
to : 
CINCINNATI 


. BY DAY, Parlor and Dining Care 























Measuring Tapes 
Steel, Metallic, Linen, ete. Our Goods are Recognized as 


the Best. Tinners’ Rules, Magic Pattern Rules, etc. Send 
for Catalogue and Mention The American Artisan, 


Lufkin Rule Co. 


SACINAW, 


MICH. 
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Porter’s “Meadow King” 


HAY CARRIER 


Wide mouth, swing fork pulley, 
neatest design. 


Largest Line of Hay Tools on Earth 


Write for Catalogue and prices 


J. E. PORTER CO. 


OTTAWA, ILL, 














Richards Cycle Ball Bearing 
Steel Frame Grind Stone 


Built on up-to-date Mech- 
anical Principles. Stone 
guaranteed best quality. 
Berea grit for general 
grinding. Frame.is the 
strongest and most rigid 
on the market, on account 
of its peculiar construction. 
No trouble to sell this 
machine. - Place it where 
it can be seen and it will 
speak for itself. 

Try a sample lot and you 
will be surprised at the re- 
sults. Write for catalog 
of Door Hangers and 
Hardware Specialties. 


The Richards Mfg. Co. 


AURORA, ILLINOIS 




















To Our Friends, The Dealers. 


There are some of you who have not yet put in a stock of 


LENAWEE WIRE FENCE ANCHORS. 





i) 
A 





To help you make up your minds to do so, we want to send 
you some of our circulars and a sample of the Anchor, to be 
submitted to the most enterprising farmers in your vicinity. 
We know they will unanimously endorse it as the Cheapest, 
best and most efficient article of its kind on the market. 
This should decide you. 


THE LENAWEE MEG. CO. 


ADRIAN, MICH, 









The Fence That Suits 





Your Customer 


is the one for you to handle. 


Woven Field Fencing 


Both Single and Double Strand. 


JUMBO POULTRY turns everything. 


Lighter Poultry for less money 
of Various Weights. 


Lawn and Cemetery Fence, 
Barb Wire, etc. 


SEND FOR CATALOGUE. 


THE DENNING WIRE 


. 





& FENCE CO. 
CEDAR RAPIDS, . IOWA. 
Bolt ana Screw 











Cases 


Save Time and Money 


A necessity for 
Hardware Dealers, 
Machine Shops, Pat 
tern Shops and in 
fact any one who 
handles small arti 
cles; last indefinite 
y. Send for descrip 
ve booklet. 


AMERICAN 
BOLT AND SCREW 
CASE CO, 
Dayton, Ohio 
U.S.A. 





Clipper Lawn Mower Co. 


—DIXON, ILL 












THE MOWER that will Kill all the 
Weeds in Your Lawns. «If you keep the 
weeds cut so they do not goto , and cut your 
grass without breaking the ll feeders of 
roots, the grass will become thick and the weeds 
will disappear. The CLIPPER will do it. 


NO MAN ON THE ROAD. 
SPOT CASH PRICES TO THE TRADE. 


No. 1.£42-ineh PY 2 4.5 
BpO> Bc -P Us hese onbébece 0600 06060200008 $4.28 
Be, Bern nh sR cness_ 600000 0000 c00eeee 5.5 
Ee ee 6. 


Please send Draft, P. 0. Money Order or Express 
Money Order or Registered Letter. 
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Double Sets of Gears 


THE BALL BEARING 


ENNSYLVANIA 








THE PENNA JR. BB LAWN MOWER 


High Wheels Self- 


Dead Knif 
Five Knives rate Sharpening Dea e 


Bearings 
SEND FOR CATALOG, DESCRIBING OUR FULL LINE 


Supplee Hardware Company, Philadelphia 















Our New Breast Drill No. 19 








has Ball Bearings and Alligator Jaws. The Drive Wheel is 5 inches in 
diameter. The gearing is changeable from even to speed three to one. 
The crank is adjustable, permitting of variation in length of 3% inches. 
The stock and chuck are polished. The hub casting is painted black and 
the gers and breastplate aluminum color. 


Price,-per dozen, $21.00 


MILLERS FALLS COMPANY 


28 Warren Street New York 























Good Operators Say 


that they can do more and 


better work with less 
effort on the ‘ 


Remington. 


than on any other writing 
machine. 


Remington Typewriter Company 
327 Broadway, New York 








=e ee ee] 





MANTENO, ILL. 


: Write : 
PETERS & HARVEY “You may discontinue our help wanted advertise- 


ment. We have received several replies and have 
engaged one of the applicants.” 


= @ @ © e042 64 ]2@ = 8 8BW8BWSVWBBWSBA 
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[Automobile 


Our Newest Model. One Size Extension, 10 to 12 in. 


Ball bearings. 5-in. rubber-tired wheels, metal parts 
sheet steel. finely nickel-plated. Retail ¢10 per pair; 
with 4-in. wheel, #7.50 per pair. 

Every dealer tn Hardware, Sporting Goods, etc., 
will find it profitable to sel! our line of Cycle Skates, 
as they appeal! to both young and old. using adapted 
for use in skating rinks or on smooth sidewalks. 
Write for catalogue and trade discounts, 


CYCLE SKATE AND SPORTING GOODS COMPANY, 


103 


Cycle Skate 











37 Park Street, New York 

















THE TAYLOR & BOGGIS FOUNDRY CO. 


CLEVELAND, OHIO 
MANUFACTURERS LIGHT GRAY IRON CASTINGS 


Builders’ Hardware, Dampers and Damper Clips, 
Oil and Gas Stoves, Furnace Lamps, Molasses 
Gates, 


Letter Boxes, 





Hardware Specialties. 














IMPROVED 
OIL CAN 
FAUCET 







J. M. LITCHFIELD 
227 WATER ST., NEW YORK 








t 










; . 
s 
SPER OS 
Po \ Ny 


> 88. BLICK No.3 THE BEST. 


Rural Free Delivery Box. 


Made of Heavy Calvanized Steel. 

Painted with Aluminum, 

Positive Locking Fiag Signal. 

Automatic Spring Latch. 

it is a big one-6%x8"2x19 Inches. 

it will Get the Business. 

You Better Cet It. 

Box and Price Right-$5.88 per Dozen. 
« Better Order Now. . e 


BLICK-WILLIAMS CO., Indianapolis, Ind 















ale also for 
Balcony and Roof. 


Send for Catalogue AA. 


HILL DRYER COMPANY 


WORCESTER, MASS. 


SCHOFIELD’S ECONOMY 


0 for Gas and Gasoline Stoves 
s WARRANTED TO 
BAKE MORE PERFECTLY than 

- any other OVEN on the market and 
xd pave three-fourths the expense of 
doing the “small e baking. 
er. sent at doz. price. Order 


SCHOFIELD & (0., Man’frs, 
FREEPORT, ILL. 








‘Tou oir” 


To send GEM BOXES ONLY. 





The only popular price box on the market 
that is at once good enough for the best 
trade and cheap enough for any trade, 


Cc. A. PECK HDW. CoO., 


BERLIN, wis. 





HOMESEEKERS EXCURSIONS 


rune roscoe VIRGINIA 
Via NORFOLK & WESTERN RAILWAY 
as to Rates and Tickete and for 


For all information 
LAND PAMPHLETS and descriptive matter, address 
ALLEN HULL, D. P. Agt.. Columbus, Ohio 
~ » a — « > ‘ 








Bert Tandler, Antigo, Wis., writes: 


“There is no doubt that THE 
is a re- 


AMERICAN ARTISAN 
markable paper for the hardware 
trade; | cannot get along without it.’’ 








more MONEY 








Rural Routes are 
you. You can get this eq 
Salas Sanit baa oo 
It is the ori 
‘7 winal Cox fee Reels 
= * Th 2 
made, the best liked, onthe, | = 
and the best advertised, | # 
















SIGNAL MAIL BOX CO. 
106 Benton St., Joliet, Illinois 












PENDENT 
nO Mail Boxes 


‘*RE RIGHT AT 
RIGHT PBICES 


me 







Independent Mfg. Co, 
Cleveland, 0. 
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> 


CAN YOU ANSWER 


these questions about your line of floor spring hinges to your customers satisfaction? 





Our COLUMBIAN FLOOR SPRING 


hinges will stand such essential cross examination successfully.. They are simple and compact yet 
efficient. Good material and skilled workmanship make them reliable hinges, noiseless, and with 
accurately fitted parts absolutely dust proof. The loose top pivot allows the door to be removed or 


put in place at an instant’s notice by a single person and without ‘any special tools. 


A penny postal will bring Builder’s Hardware Catalog No. 14 with further information. Send for it to-day. 


The Columbian Hardware Co., Cleveland, Ohio,U.S.A. 







ARE THEY SERVICEABLE? 
ARE THEY LONG LIVED? 
ARE THEY ADJUSTABLE? 
ARE COMPACT? 
ARE THEY DUST PROOF? 



















a 
= 
rm 
~ 





















JUST OUT! 
Rulofson’s. California Toaster 


Makes beauti- 
ful golden 
brown , toast. 
Heats rollsand 
biscuits to a 
nicety; substi: 
tute for a 
double boiler 
preventing 
scorching; an 
ideal bed 
Warmer and 
carriage heat- 
er— better 
than:a hot 
water bottle. 
The popular 
price (25c) at 
which it is - 
sold com- 
mends it to all classof Luyers. Large profits 
to jobbers and retailers. 

Advertised largely in many popular periodicals 
WE PAY THE FREIGHT. 

Write for special prices and exclusive territory. 


A. C. RULOFSON CO. 


‘Sole Manufacturers and Patentees 
CROSSLEY BLDG., SAN FRANCISCO, CAL. 

















Lightning Conductor 
Ground Rod 


(Patented April 30, 1895.) 


With Automatic Water Supply 


The ground rod is the most important part of 
the rod and most neglected generally. Some- 
times the ground is perfectly dry and the deeper 
the harder the ground is in some localities. By 
our invention you can be sure of two, feet or 
more of water all the time in the rod and moist 
earth around the point in the ground. This is 
a most important and ingenious contrivance, It 
is made of pure copper tube and sells for 25c 
per foot; no more or no less. We want to 
furnish it to a responsible dealer in every town. 
Write for Catalogue. 


The Security 
Lightning Rod Co. 


Burlington, Wis. 





THAT PAPER IS THE CHEAPEST WHICH BRINGS THE BEST 
RESULTS IN PROPORTION TO ITS RATE, NO MATTER WHAT 
THAT RATE MAY BE. 


















THE AMERICAN ARTISAN AND HARDWARE RECORD 105 





American Door 


= Fly Season 


Goes on the inside of door and can 
be locked. 


Retails 15c 





The best catch on earth and at the 
right price. 


Sold by all Leading Jobbers. 





i 
= 
N 
> | 
aa 
| 
“a 
“a 

4 an " 


Drop a postal for sample catch, 
Holds any door, right or left, mailed free. Attach it to a door 

flush or lapping; inside or outside; and note result 

on cupboard doors, right or left side, 


t d th shelf. : 
ee, 0.65 08 a kee A mounted wood model free with 


It keeps the dust out; keeps the first order of 3 dozen. 
flies away; stops rattling, prevents 


i k the d losed. 
‘warping, and keeps the door close Manufactured by 





Catch 








Hips x 7s) = 

a SRY - 
Each catch packed complete with 
cardboard templet, screws, staple 
and hook for locking is sealed in a 
strong envelope; no extra parts 
needed on the American. When 
you buy an envelope you get it all. 


One dozen envelopes in a neat 
strong carton, swing back cover, and 
two-color display card. 


American Hardware Mfg. Co., 


OTTAWA, ILLINOIS 





McKINNEY MANUFACTURING CO. 


Alleghany, Pa. 


Manufacturers of 


and TRACK 


Roller-bearing are Trade Makers. 





BARN DOOR HANGERS 


The ‘‘King’s Charm” Hinged Hanger and ‘‘None Better”’ 


Write us for Descriptive Matter and Special Prices 








attached with 











Full length window screens keep out all 
the flies and protect the windows. Screens 


GOSSETT’S 
Detachable Suspension 
HINGES 


are easily put up or removed—no tools or lad- 
der necessary. Write for free sample pair. 
Sold by Hardware Jobbers and Dealers. 

Manufactured by if 

e 


F. D. KEES. Beatrice. Ne 
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64e Diamond Point 
Vim Champion 
Cross Cut Saw 


Made of DISSTON’S Finest Crucible Steel: 


Tempered by an exclusively DISSTON PROCESS, 
| which imparts the Superior ‘‘Edge and Set- 

| holding qualities” for which the DISSTON 

Brand of Saws are RENOWNED. 


Ground an even gauge throughout the 
entire tooth edge, and five gauges 
thinner on the back than on cut- 
ting edge, which INSURES A 
FREE RUNNING AND 
FAST CUTTING SAW. 





























WE GUARANTEE 


THIS SAW TO DO MORE 
WORK WITH A GIVEN AMOUNT OF 
FITTING AND EXERTION THAN ANY 
OTHER MAKE OF SAW ON THE MARKET 


HENRY DISSTON @ SONS, Inc. 


Keystone Saw, Tool, Steel & File Works 


f PHILADELPHIA, PA. 


“ENTERPRISE” 
A Seasonable Showing 





































Cherry Stoner, No. 1, $7.50 doz. 









A‘ this season, women (and their husbands), have it on their minds to. buy a Cherry Stoner, 
or Lawn Sprinkler, or Fruit Press, or Food Chopper. They know all about ‘‘Enterprise” 
goods, and you will make many a sale that would otherwise be lost if you 


SHOW THEM 


Two Questions: Are you having good sales of the mew size, No. 50 Enterprise Food 
Chopper? It ¢hops 1% Ibs. of meat a minute and retails for $1.25. Have you got our 1905 
catalogue handy for reference? If not drop a postal for another. 

New York Branch, THE ENTERPRISE MFG. CO, OF PA. | San Francisco Branch, 
10. Warren St. ‘Philadelphia, U. S. A. 104 Front St. 
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Halter Chains 
Dog Chains 
Cow Chains 
Picket Chains 
Wagon Chain 


Trace Chains 


Hammock 


Chains 
Sash Chain 
Padlock Chains 








“NIAGARA” 


Coil Chain 


cut in specified lengths 
without extra charge. 


Furnace Chain 


y Chain for 


Pumps, Wells 
and Hydrants 


Chain 


for the use of Agri- 
cultural Implement 


Makers and 


Railroad Companies, 


OVER HALF A HUNDRED SIZES 





ONEIDA COMMUNITY, Lrp. 


Kenwood, Oneida, New York 


ESTABLISHED 1848 





THE OLDEST, BEST EQUIPPED AND THE LARGEST MANU- 


, , FACTURERS QF WELDLESS CHAIN IN |THE WORLD. 


Pa 
ae, 
: " 
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Ghe Improved 


PATENTED SEPT. 2, 


The demand for One-Piece Miters has grown to such proportions that an attempt is 
being made to market an imitation of it WE SHALL BRING SUIT against anyone 
Manufacturing, Buying, Selling or Using any infringement of our patent on One-Piece 
Miters. We make our One-Piece Miters of a special galvanized stock. thus the folds are 





ne-Piece Miter 


1890 


all protected in case they should spring open, the slip joint is free from any obstruction, 


and they aré’made true to size, shape and in all styles, single and double bead, inside 


turn or outside turn. 


Imitations are recommendations, worthless articles are never imitated. For the con- 


venience of the trade we list below the jobbers that are handling our One-Piece Miters, 
another indication that One-Piece Miters are popular. 


Meurer Brothers Company, Brooklyn, N.Y. 
Syracuse Hardware & Iron Company, Syracuse, N. Y. 
Matthews & Boucher, Rochester, N. Y. 

Barker, Rose & Clinton Company, Elmira, N. Y. 
Irving D. Booth, Elmira, N. Y. 

Blue-Quirripel Company, New York, N. Y. 
Calvert & Holloway, Philadelphia, Pa. 

Carter, Donlevy & Co., Philadelphia, Pa. 

John Weeks & Sons Co., Watertown, N. Y. 
Gummey, McFarland & Co., Philadelphia, Pa. 
Hall & Carpenter, Philadelphia, Pa. 

Marshal! Brothers & Co., Philadelphia, Pa. 
Merchant & Co., Philadelphia, Pa. 

C. B. Porter & Co., Philadelphia, Pa. 

W. F. Potts & Son Company, Philadelphia, Pa. 
Riter Bros. & Co., Philadelphia, Pa. 

N & G. Taylor Company, Philadelphia, Pa. 
Stichter Hardware Company, Limited, Reading, Pa. 
Murphy & Mercer Company, Philadelphia, Pa. 
William Fuller & Co., Baltimore, Md. 

W. C. Nimmo & Co., Baltimore, Md. 

M. C. Mitchel, Washington, D. C. 

C. S. Mersick & Co., New Haven, Conn. 

J. M. & L. A. Osborn Company, Cleveland, Ohio, 
W. F. Janeway, Columbus, Ohio. 

The Moore Company, Columbus, Ohio. 

Abraham Ach & Sons, Dayton, Ohio. 


None genuine unless marked patented Sept. 2nd, 1890. 
to us and use only the genuine One-Piece Miter. 


J.E. WHITACRE MFG. CO., Rockford, Illinois 


F. H. Lawson & Co., Cincinnati, Ohio. 

Garry Iron & Steel Co., Cleveland, Ohio. 

Stratton & Terstegge Company, Louisville, Ky. 

Jones & Hopkins Mfg. Company, Nashville, Tena. 
Tanner & Co., Indianapolis, Ind. 

W. J. Burton Company Detroit, Mich. 

Wheeling Corrugating Company, Chicago, Ill. 

Sickels, Preston, Nutting & Co., Davenport, lowa. 

C. F. Schmidt Hardware Company, Burlington, Iowa. 
Harper, McIntire & Co., Ottumwa, Iowa. 

The Brown-Hurley Hardware Co., Des Moines, Iowa. 
Kaapp & Spencer Company, Sioux City, Iowa. 

Townley Metal Company, Kansas City, Mo. 

Richards & Conover Hardware Co., Kansas City, Mo. 
Wyeth Hardware & Mfg. Company, St. Joseph, Mo. 
Lee-Glass-Andreesen Hardware Company, Omaha, Neb. 
Wright & Wilhelmy Company, Omaha, Neb. 

Sioux Falls Hardware Company, Sioux Falls, S. D. 
Janney, Semple, Hill & Co., Minneapolis, Minn. 

St. Paul Roofing, Cornice & Ornamental Co., St. Paul, Minn. 
The Reeves Mfg. Company, Canal Dover, Ohio. 

The Edwards Mfg. Company, Cincinnati, Ohio. 

E. E. Souther Iron Company, St. Louis, Mo. 

Phillipps & Bottorff Mfg. Company, Nashville, Tenn. 
La Crosse Steel Roofing & Corrugating Co., La Crosse, Wis. 


. Klauer Mfg. Company, Dubuque, Iowa. 


Report any irregularities 
For further information write 
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fsrasuismeo (857 wi AESLAVE THE RIGHT TO CORRECT STENOGRAPHIC ERRORS IN QUOTATIONS OR OTHER (MPORTANT MATTER 







sy Or 


ADDRESS ALL COMMUNICATIONS TO THE COMPANY 
/ncorporarteo /8B5 


ALL AGREEMENTS SUBJECT TO DELAYS RESULTING FROM FIRES. STRIKES.OR OTHER UNAVOIDABLE CAUSES 


(O CMbinsand hos i fae’ 


SDs INCORPORATED 
eee Os 


Winete, Soulhad li 


Peo -Y Brenchi ~ ee 
lotAve - hr) Nee one Gwinn, Ore 
(Z ¢ 
vat OMMees —— bp ea geet d» Memphis Tenn — Suattle Woah. 


Or 
Ay Minneapolis Minn. Chicngalli. 


Faron lo, Can 
: a 
Mem Mas” > Western Linon. 
Mationat Ntoupucmreg teseciaten We Liebers and Atlantic Cabielodes 
of the United States Cable Address Athinsaw 






f . ° bf ‘ 
DICTATED IOSTENOGRAPHERBY No AL G, _H% frre May 18th. 1905 


The American Artisan, 
Chicago, Ill. 
Gentlemen: - 


Testinonials of any nature are generally of more or less 
doubtful character as they are based, for the most part, on simply 
a friendly feeling toward the recipient and not upon actual results. 
* do not mean to say by this that the average testinonial is not 

unded on sincereity but we co feel that as a mile, letters of 

this character are not backed up by a thorough investigation. This 
is especially trué, we think, of testimonials in reference to results 
of advertising. 


We want to say, therefore, that in expressing our apprec- 
lation of and satisfaction with the work that is being done for-us 
through our acvertising in your valued journal, that we are doing 
so after a very careful study of the subject and therefore as 
correct knowledge ag anybody can secure of the results of any ad- 
vertising that they may do. We have run our advertisement in your 
paper now for several years‘and find it is one of the best mediums 
we use for exploiting our goods. 


We trust that you will continue the vigorous campaign 
that you have been carrying on for the benefit of your readers 
and advertisers in which case, we are confident that we will never 
have cause to regret advertising our wares through your medium. 


Yours truly, 
=. OC. ATKINS & Co., Inc. 


Vice-Prest 
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If we were to gather under one roof all parts of our 
present business in three cities we would require 


A Building 


80 Stories High 


which would look about as here pictured. In such 
@ structure there would be one million six hundred 
thousand square feet of floor area—a /ittle less than 
the space we are utilizing in our actual buildings. 


A one-story equivalent would cover forty 
acres. Imagine a forty aere farm piled 
high with merchandise and realize all it 
means that we alone among American 
mercantile concerns, require so much for 
the economical conduct of business. 


The foundation of our towering business 
is twenty-eight years of square dealing 
and clean merchandising and the result— 
a hundred thousand satisfied customers 
who take what we say at one hundred 
cents on the dollar. 


First orders came because we quoted low 
prices. Re-orders kept coming because 
our goods proved what we claimed them 
tobe. Unless we had given better values 
this business uuhelped by traveling sales- 
men could not have thrived. 


It was by coartributing first to your success 
that these better values then contributed 
to ours. Are we right, Messrs. Retailers, 
in thinking that our success concerns you 
only in a degree less than it does us? 


The catalogue by which. alone our _busi- 
ness has been created is sent to merchants 
only and free to them. Write now for this 
book of particular interest to ambitious 
hardware men. 


Mention No. MC541 to make sure it is 
the June issue you get. 





Butler Brothers — 


Wholesalers of Everything—By Catalogue Only 


New York Chicago 


St. Louis 























ETERS AMMUNITION 


Offers the Retail Hardware Dealer a good profit and the satisfaction of 
handling a strictly up-to-date first-class line—oune which he can con- 
scientiously recommend—which will bring him increased business and 
hold it. Peters goods are 


THE EASIEST TO SELL—THE BEST TO SHOOT 


All Peters metallic cartridges (except, of course, the smokeless) are 
loaded with the wouderful Semi-smokeless powder, much superior to 
_. ordinary black powder goods, Peters Loaded Shells include a complete 
line—seven kinds in all—loaded with high quality black powder, Semi-smokeless pow- 
der, or any of the standard smokeless brands. 
Ne Hardware dealer can afford to handle goods of only moderate 
quality, when the BEST can be had at the same price. 
Ask yourjobber about it. If he doesn't sell Peters goods, write the manufacturers 
direct and they will tell you where to get them. 


THE PETERS CARTRIDGE CO., Cincinnati, U.S. A, New York, No. 98 Chambers St., T. il. Keller, Mgr. 


DON’T DRINK ICE WATER 


Don’t Sell ice Water Coolers—They're Deadly. Sell the Only Hygienic Water Cooler 


MAJORS COMPARTMENT COOLER 


Ice and water in separate compartments and water is kept at an even temperature. 

The inside is made of malleable iron and water compartment -is lined with white porcelain. 
Metal parts are not exposed to the outside air, and the dead air space lying between the outer and 
inner receptacle makes it a perfect non-conductor and consequently the amount of ice used is 
comparatively small. Body is of Flemish oak with polished brass hoops and makes a handsome 
ornament for dining room or office. 

Economical, simple, substantial—with nothing to get out of order. Major's Cooler will last a 
lifetime. It mever sweats. Has an extra faucet to draw off melted ice. 

An excellent dispenser for fresh cream, iced tea and any light beverage. 


Send fer Price List and Circular, for further information. 


A. MAJOR, 461 Pearl Street. NEW YORK 
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McClure’s Roofing Tin 


Better values for your, money in roofing tin ape ; DEALERS 
than you’ve_ever had before. Let us prove'it. 





Throw your line 


Write for samples and prices. f 
? P : 7 among Fishermen 


: and youll get a 

. y strike—with h 

The McClure Co. 4 for ‘the poode ities 
Pittsburg! Philadelphia : “ the genuine line of 

NOTICE! “ Ptlueger’s Fine 


We have exceptional facilities for handling American | ; i 
ucts: Hardware, Sanitary, Heating and Ventilating Fishing Tackle 
ds. Branches in England and Continent. References made only by the 

furnished. Address Enterprise Manufacturing Co. 


EXHIBIT & TRADING CO., Main Office, 72 Henry St, Liverpool, England | Ze 20 years of experience, | 
2 ee | 





’ 
. 





ined with the larg- i. 


1 is cheaper . \ est manufacturing facili- . PATENTED AN 
Planished Steel than wen fog ties in this country, enable ‘REVERSIBLE /\\ 
- . . : Ps us to produce a superior wwsupss -# 
merican Russia Iron, which it resembles in line of fishing tackle that PRES SPINNING > 
looks, wearing and working. Comes | fishermen insist on having. AND PREVENTS 
in all gauges, 28x60", also special Hooks, Flies, Trolls, Spinners, ‘“Speasine” 
sizes, packed in metal cases. Write iz Phantoms, Reels, Furnished Lines, 


us about it. LJ Everything in Fishing Tackle, packed for effective 
a & display. 


Follanshee ITTSBURGH | Best Selling Line You Can Carry. 


NOTICE-—Free to any dealer in sporting goods, sent ex- 
c ress prepaid, 155 page illustrated catalogue, No. F'23, me 
ENNA. fish align 








, and window transparency in 8-color lithograph. 


The Enterprise Manufacturing Co. 








The “CENTENNIAL” r AKRON, OHIO, Uu. s. A. 
RAIN- WATER CUT.OFF . ! 
dasthte na cheapest 
CUT-OFF on the mar- 


Saas 0SG00D BRADLEY 
STANDARD | | AHELFBRACKETS 


~ SCALES STRONG. LIGHT 


AND Als FIGHT 
Ask your jobber about them. Atlas Mfg. Co... New Haven, Cons. 


dealers. ' 
The Good Tinner, or the Successful Roofer or the The “GLOBE” Ventilator 


Corniceman with money in the bank doesn’t wait until the 
day he needs Eave Trough or Conductor Pipe before he pitopammeg hy es a 
sends us his order. Perfectly Ventilating Schools, Churches, 
Better follow his example, send.us your specifications ss Halls, Mills, Factories and Audience 
now, and we’ll’ship whenever you wish. , AGLOE 
; Rooms of Every Character. 
Saves annoying delays at both ends, 


: ) SMOKY CHIMNEYS CURED. 


Our attractive quotations for a postal card. “GLOBE” Ventlisted Ridges. 
Send Pamphlet. 




















ILLINOIS ROOFING & SUPPLY CO., Manufactured by ; 
23 Lake Street, Chicago GLOBE VENTILATOR CO., Troy,N.!. 


Here’s a Practicable Novelty That Sells at Sight 


The “‘Jones’’ 


Line of Coping and Scroll Saws furnish you 5 
nice a margin of profit as any class of goods you may put 00 
your shelves, with the advantage that they only have to »e 
shown to woodworkers to insure their sale. 
Write for-descriptive Booklet and prices now. 


E. C. ATKINS & CO..,1n<. 


LEADING SAW AND TOOL MANUFACTURERS 
INDIANAPOLIS, IND. 


Atlanta, Ga. Memphis, Tenn. 38 South Danal Street, Chic..-° 
Toronto, Canada. Portland, Ore. Seattle, Wash. San Franc! © 























